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OF
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This prospectus relates to (i) the resale of 92,151,523 shares of common stock, par value $0.0001 per share (the “common stock™) issued in
connection with the Merger (as defined below) by certain of the securityholders named in this prospectus (each a “Registered Holder” and, collectively,
the “Registered Holders”), (ii) the resale of 5,168,333 shares of common stock issued in the PIPE Investment (as defined below) by certain of the
Registered Holders, (iii) the resale of up to 152,568 shares of common stock upon the settlement of restricted stock units and (iv) the issuance by us of
up to 15,999,996 shares of common stock upon the exercise of outstanding warrants. This prospectus also relates to the resale of up to 6,000,000 of our
outstanding warrants originally purchased in a private placement by certain of the Registered Holders.

On March 11, 2021, we consummated the transactions contemplated by that certain Agreement and Plan of Merger, dated as of December 21,
2020 (the “Merger Agreement”), by and among Colonnade Acquisition Corp., a Cayman Islands exempted company (“CLA”), Beam Merger Sub Inc., a
Delaware corporation and a direct wholly owned subsidiary of CLA (“Merger Sub”), and Ouster, Inc., a Delaware corporation (“Old Ouster”). As
contemplated by the Merger Agreement, CLA was domesticated as a Delaware corporation and changed its name to “Ouster, Inc.” (the
“Domestication”). Following the Domestication, Merger Sub merged with and into Old Ouster, the separate corporate existence of Merger Sub ceased
and Old Ouster survived as a wholly owned subsidiary of Ouster (the “Merger” and, together with the Domestication, the “Business Combination™).

We will receive the proceeds from any exercise of the warrants for cash, but not from the resale of the shares of common stock or warrants by the
Registered Holders.

We will bear all costs, expenses and fees in connection with the registration of the shares of common stock and warrants. The Registered Holders
will bear all commissions and discounts, if any, attributable to their respective sales of the shares of common stock and warrants.

Our common stock trades on the New York Stock Exchange (the “NYSE”) under the ticker symbol “OUST” and our warrants trade on the NYSE
under the ticker symbol “OUST WS”. On April 4, 2022, the closing sale price of our common stock as reported by the NYSE was $4.85 per share and
the closing price of our warrants was $0.91 per warrant.

Investing in shares of our common stock or warrants involves risks that are described in the “Risk Factors”
section beginning on page 4 of this prospectus.

Neither the Securities and Exchange Commission nor any state securities commission has approved or disapproved of the securities to be issued
under this prospectus or determined if this prospectus is truthful or complete. Any representation to the contrary is a criminal offense.

The date of this prospectus is April 5, 2022.
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You should rely only on the information contained in this prospectus. No one has been authorized to provide you with information that is different
from that contained in this prospectus. This prospectus is dated as of the date set forth on the cover hereof. You should not assume that the information
contained in this prospectus is accurate as of any date other than that date.



SELECTED DEFINITIONS

Unless otherwise stated in this prospectus or the context otherwise requires, references to:

“2021 Plan” are to the Ouster 2021 Incentive Award Plan;

“Board” are to the Company’s board of directors;

“Business Combination” are to the Domestication together with the Merger;

“Bylaws” are to our bylaws dated as of March 10, 2021;

“Certificate of Incorporation” are our certificate of incorporation dated as of March 10, 2021;

“CLA” are to Colonnade Acquisition Corp. prior to its domestication as a corporation in the State of Delaware;
“CLA Class A ordinary shares” are to CLA’s Class A ordinary shares, par value $0.0001 per share;

“CLA Class B ordinary shares” are to CLA’s Class B ordinary shares, par value $0.0001 per share;

“CLA units” and “units” are to the units of CLA, each unit representing one CLA Class A ordinary share and one-half of one redeemable
warrant to acquire one CLA Class A ordinary share, that were offered and sold by CLA in its initial public offering and registered pursuant
to the IPO registration statement;

“Closing” are to the closing of the Business Combination;
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“Company,” “we,” “us” and “our” are to CLA prior to its domestication as a corporation in the State of Delaware and to Ouster after its
domestication as a corporation incorporated in the State of Delaware, including after its change of name to Ouster, Inc.;

“Continental” are to Continental Stock Transfer & Trust Company;

“DGCL?” are to the General Corporation Law of the State of Delaware;

“Domestication” are to the domestication of Colonnade Acquisition Corp. as a corporation incorporated in the State of Delaware;
“Exchange Act” are to the Securities Exchange Act of 1934, as amended;

“Exchange Ratio” are to the quotient obtained by dividing (i) 150,000,000 by (ii) the aggregate fully-diluted number of shares of Old
Ouster common stock issued and outstanding immediately prior to the Merger;

“founder shares” are to the CLA Class B ordinary shares purchased by the Sponsor in a private placement prior to the initial public
offering, and the CLA Class A ordinary shares that were issued upon the conversion thereof in connection with the Business Combination;

“GAAP?” are to accounting principles generally accepted in the United States of America;
“initial public offering” are to CLA’s initial public offering that was consummated on August 25, 2020;

“IPO registration statement” are to the Registration Statement on Form S-1 (333-240378) filed by CLA in connection with its initial public
offering, which became effective on August 20, 2020;

“IRS” are to the U.S. Internal Revenue Service;

“Merger” are to the merger of Merger Sub with and into Old Ouster, with Old Ouster surviving the merger as a wholly owned subsidiary of
Ouster;

“NYSE” are to the New York Stock Exchange;
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“Old Ouster” are to Ouster, Inc. prior to the Business Combination, which became a wholly owned subsidiary of Ouster as a result of the
Business Combination and changed its name from Ouster, Inc. to Ouster Technologies, Inc.;

“Old Ouster Capital Stock” are to shares of Old Ouster common stock and Old Ouster preferred stock.

“0ld Ouster common stock” are to shares of Old Ouster common stock, par value $0.00001 per share;

“0Old Ouster preferred stock” are to shares of Series B redeemable convertible preferred stock of Old Ouster, par value $0.00001 per share.
“ordinary shares™ are to the CLA Class A ordinary shares and the CLA Class B ordinary shares, collectively;

“Organizational Documents” are to the Certificate of Incorporation and the Bylaws;

“Ouster” are to CLA after the Domestication and its name change from Colonnade Acquisition Corp. to Ouster, Inc.;

“Ouster common stock” are to shares of Ouster common stock, par value $0.0001 per share;

“PIPE Investment” are to the purchase of shares of Ouster common stock pursuant to the Subscription Agreements;

“PIPE Investors” are to those certain institutional and accredited investors participating in the PIPE Investment pursuant to the
Subscription Agreements;

“private placement warrants” are to the CLA private placement warrants outstanding as of the date of this prospectus and the warrants of
Ouster issued as a matter of law upon the conversion thereof at the time of the Domestication;

“public warrants” are to the redeemable warrants that were offered and sold by CLA in its initial public offering and registered pursuant to
the TPO registration statement or the redeemable warrants of Ouster issued as a matter of law upon the conversion thereof at the time of the
Domestication, as context requires;

“Registration Rights Agreement” are to the Amended and Restated Registration Rights Agreement, by and among Ouster, the Sponsor,
certain members of the Sponsor, the Sponsor Related PIPE Investor and certain former stockholders of Old Ouster, as amended and
modified from time to time;

“Sarbanes-Oxley Act” are to the Sarbanes-Oxley Act of 2002;

“SEC” are to the United States Securities and Exchange Commission;

“Securities Act” are to the Securities Act of 1933, as amended;

“Sponsor” are to Colonnade Sponsor LLC, a Delaware limited liability company;

“Sponsor Related PIPE Investor” are to Colonnade WPB LLC, an affiliate of the Sponsor (together with its permitted transferees);
“Subscription Agreements” are to the subscription agreements pursuant to which the PIPE Investment was consummated;

“Third Party PIPE Investor” are to any PIPE Investor who is not the Sponsor Related PIPE Investor;

“Transaction” are to Old Ouster becoming a wholly owned subsidiary of Ouster as a result of Merger Sub, a direct wholly owned
subsidiary of CLA, merging with and into Old Ouster, with Old Ouster surviving as a wholly owned subsidiary of Ouster;

“trust account” are to the trust account established at the consummation of CLA’s initial public offering at JP Morgan Chase Bank, N.A.
and maintained by Continental, acting as trustee; and

“warrants” are to the public warrants and the private placement warrants.
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Additionally, unless the context otherwise requires, references in this prospectus to the “Company,” “we,” “us” or “our” refer to the business of

Ouster Technologies, Inc., which became the business of Ouster, Inc. and its subsidiaries following the Closing.
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CAUTIONARY STATEMENT REGARDING FORWARD-LOOKING STATEMENTS

This prospectus contains forward-looking statements. We intend such forward-looking statements to be covered by the safe harbor provisions for
forward-looking statements contained in Section 27A of the Securities Act and Section 21E of the Exchange Act. All statements other than statements of
historical facts contained in this prospectus may be forward-looking statements. In some cases, you can identify forward-looking statements by terms
such as “may,” “will,” “should,” “expects,” “plans,” “anticipates,” “could,” “intends,” “targets,” “projects,” “contemplates,” “believes,” “estimates,”
“forecasts,” “predicts,” “potential” or “continue” or the negative of these terms or other similar expressions. Forward-looking statements contained in
this prospectus include, but are not limited to statements regarding:
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. the impact of the COVID-19 pandemic;

. adoption of lidar technology generally and of our digital lidar technology, in particular;
. our future capital needs following the Business Combination;

. our ability to develop additional products and product offerings;

. our ability to maintain an effective system of internal control over financial reporting;

. our ability to maintain and protect our intellectual property;

. our ability to grow market share in our existing markets or any new markets we may enter;
. our reliance on single-source suppliers and a third-party manufacturer;

. our ability to recruit and retain qualified personnel;

. our ability to respond to general economic conditions;

. our ability to manage our growth effectively;

. our ability to achieve and maintain profitability in the future;

. the success of strategic relationships with third parties; and

. other factors detailed under the section entitled “Risk Factors.”

The forward-looking statements in this prospectus are only predictions. We have based these forward-looking statements largely on our current
expectations and projections about future events and financial trends that we believe may affect our business, financial condition and results of
operations. Forward-looking statements involve known and unknown risks, uncertainties and other important factors that may cause our actual results,
performance or achievements to be materially different from any future results, performance or achievements expressed or implied by the forward-
looking statements, including, but not limited to, the important factors discussed under the section entitled “Risk Factors” in this prospectus. The
forward-looking statements in this prospectus are based upon information available to us as of the date of this prospectus, and while we believe such
information forms a reasonable basis for such statements, such information may be limited or incomplete, and our statements should not be read to
indicate that we have conducted an exhaustive inquiry into, or review of, all potentially available relevant information. These statements are inherently
uncertain and investors are cautioned not to unduly rely upon these statements.

You should read this prospectus and the documents that have filed as exhibits to the registration statement of which this prospectus is a part with
the understanding that our actual future results, levels of activity, performance and achievements may be materially different from what we expect. We
qualify all of our forward-looking statements by these cautionary statements. These forward-looking statements speak only as of the date of this
prospectus. Except as required by applicable law, we do not plan to publicly update or revise any forward-looking statements contained in this
prospectus, whether as a result of any new information, future events or otherwise.
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PROSPECTUS SUMMARY

This summary highlights selected information from this prospectus and may not contain all of the information that is important to you in
making an investment decision. Before investing in our securities, you should carefully read this entire prospectus, including our financial
statements and the related notes included in this prospectus and the information set forth under the headings “Risk Factors” and “Management’s
Discussion and Analysis of Financial Condition and Results of Operations.” See also the section entitled “Where You Can Find Additional
Information.”

Unless context otherwise requires, references in this prospectus to the “Company,” “we
Technologies, Inc., which became the business of Ouster, Inc. following the Closing.
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us” or “our” refer to the business of Ouster

Our Company

Ouster is building the eyes of autonomy. We are a leading provider of high-resolution digital lidar sensors and enabling software that gives
robots, machinery, vehicles and fixed infrastructure advanced 3D vision allowing them to safely interact with the physical world.

We design and manufacture digital lidar sensors that we believe to be the highest performing, lowest cost lidar solutions available today
across each of our four target markets: automotive, industrial automation; smart infrastructure and robotics.

We believe that our digital lidar technology positions us at the center of a global revolution in autonomy. We believe that 3D vision
technologies, coupled with artificial intelligence, will power new autonomous technologies that in turn will fundamentally disrupt business models
across many existing industries and also enable entirely new industries and capabilities.

In the year ended December 31, 2021, 34% of our total sensors shipped were to automotive customers. The automotive industry is
undergoing a rapid shift towards advanced safety and autonomy features, powered by lidar, and we believe we are uniquely positioned, with our
true solid-state digital lidar technology, to enable this transformation. We work with companies across the entire automotive ecosystem, from
technology providers to direct automotive parts suppliers (“Tier 1s”) original equipment manufacturers (“OEMs”), to design and manufacture lidar
sensors for these advanced vehicle systems.

Beyond the automotive market, we believe that there is an even larger market for lidar sensors. We believe our highly flexible digital lidar
architecture strongly positions us to address what we believe is a rapidly growing demand. Our industrial customers today are using lidar to
increase safety and automating operations across the global supply chain, in material handling vehicles at ports and warehouses, in off-highway
vehicles at mines and farms, and in manufacturing equipment in factories. In our smart infrastructure vertical, cities are increasing safety and
efficiency through using lidar control traffic lights and warning systems, and security companies are improving intrusion detection and tracking by
augmenting existing CCTV systems with the spatial tracking capabilities of lidar. We believe these markets present a significant opportunity for
growth, as they touch nearly every aspect of our daily lives.

We envision a future where lidar-powered solutions are widespread, with useful and affordable 3D perception capabilities built into every
moving robot, car, truck and drone, as well as every factory, building, stoplight, dock, and airport terminal.




Risk Factors

Our business is subject to numerous risks and uncertainties, including those described in the section entitled “Risk Factors” immediately
following this prospectus summary. You should carefully consider these risks and uncertainties when investing in our common stock. The principal
risks and uncertainties affecting our business include the following:

Our limited operating history makes it difficult to evaluate our future prospects and the risks and challenges we may encounter.
We have incurred significant losses to date and may never achieve or sustain profitability.

If we are unable to overcome our limited sales history and establish and maintain confidence in our long-term business prospects
among customers in our target markets revenue opportunity, including from strategic customer agreements, does not materialize into
sales and revenue, then our financial condition, operating results, business prospects and access to capital may suffer materially.

We currently target many customers that are large corporations with substantial negotiating power and exacting product standards. If
we are unable to sell our products to these customers, our prospects and results of operations will be adversely affected.

Our operating results may fluctuate significantly, which makes our future operating results difficult to predict and could cause our
operating results to fall below expectations or any guidance we may provide and could cause our stock price to fluctuate or decline.

We are subject to the risks of cancellation or postponement of our contracts with customers or unsuccessful implementation.
Additionally, certain customers may not be sufficiently funded or cease operations.

Our revenue and margins could be adversely affected if we fail to maintain competitive average selling prices, high sales volumes,
and/or fail to reduce product costs.

Key components in our products come from limited or single source third party suppliers, and we expect to rely on third-party to
manufacture a significant portion of our products for the foreseeable future. Interruptions in our relationship with these third parties
could adversely impact our business.

Market adoption of lidar remains uncertain, and it is difficult to forecast long-term end-customer adoption rates and demand for our
products.

We compete against established market participants that may have substantially greater resources than us and against known and
unknown market entrants who may disrupt our target markets.

If our products are not selected for inclusion in our target markets, our business will be materially and adversely affected.

We may need to raise additional capital in the future in order to execute our business plan, which may not be available on terms
acceptable to us, or at all.

We may not be able to adequately protect or enforce our intellectual property rights or prevent competitors or other unauthorized
parties from copying or reverse engineering our technology.

Our products are frequently used in applications that are subject to evolving regulations and standards.




Corporate Information

We were incorporated under the name “Colonnade Acquisition Corp.” on June 4, 2020 as a Cayman Islands exempted company for purposes
of effecting a merger, share exchange, asset acquisition, share purchase, reorganization or similar business combination with one or more
businesses. On March 10, 2021, we domesticated into a Delaware corporation and changed our name to “Ouster, Inc.” in connection with the
Domestication.

Our principal executive office is located at 350 Treat Avenue, San Francisco, CA 94110. Our telephone number is (415) 949-0108. Our
website address is www.ouster.com. Information contained on our website is not a part of this prospectus, and the inclusion of our website address
in this prospectus is an inactive textual reference only.




RISK FACTORS

An investment in our securities involves a high degree of risk. You should carefully consider the risks described below before making an investment
decision. Our business, prospects, financial condition or operating results could be harmed by any of these risks, as well as other risks not currently
known to us or that we currently consider immaterial. The trading price of our securities could decline due to any of these risks, and, as a result, you
may lose all or part of your investment.

In the course of conducting our business operations, we are exposed to a variety of risks. Any of the risk factors we describe below have affected or
could materially adversely dffect our business, financial condition and results of operations. The market price of shares of our common stock could
decline, possibly significantly or permanently, if one or more of these risks and uncertainties occurs. Certain statements in “Risk Factors” are forward-
looking statements. See “Cautionary Note Regarding Forward-Looking Statements.”

Risks Related to Our Business and Industry
Our limited operating history makes it difficult to evaluate our future prospects and the risks and challenges we may encounter.

Our company has a limited operating history, having been in operation since 2015. Our limited operating history makes it difficult for us to
evaluate our future prospects. Certain factors that could alone or in combination prevent us from successfully commercializing our products include:

. our reliance on third parties to supply significant parts of our production process or to manufacture our products;

. our ability to establish and maintain successful relationships with our suppliers or manufacturers;

. our ability to achieve commercial scale production of our products on a cost-effective basis and in a timely manner;

. our ability to successfully expand our product offerings;

. our ability to develop and protect intellectual property;

. our ability to gain market acceptance of our products with customers and maintain and expand customer relationships, whether through

strategic customer agreements or O[hEI'WiSE;

. the adaptability of our products and the ability of our customers to integrate our products into their products in a timely and effective
manner;
. the actions of direct and indirect competitors that may seek to enter the markets in which we expect to compete or that may seek to impose

barriers to one or more markets that we intend to target;
. the long-lead time for development of market opportunities, for which we are only at an early stage of development;
. our ability to forecast our revenue and budget for, and manage, our expenses;

. our ability to comply with existing and new or modified laws and regulations applicable to our business, or laws and regulations applicable
to our customers for applications in which they may use our products;

. our ability to plan for and manage capital expenditures for our current and future products, and manage our supply chain and supplier
relationships related to these current and future products;

. our ability to anticipate and respond to macroeconomic changes and changes in the markets in which we operate and expect to operate;

. our ability to maintain and enhance the value of our reputation and brand;
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. our ability to effectively manage our growth and business operations, including the impacts of the COVID-19 pandemic on our business;
and

. our ability to recruit and retain talented people at all levels of our organization.

If we fail to understand fully or adequately address the challenges that we are currently encountering or that we may encounter in the future,
including those challenges described here and elsewhere in this “Risk Factors” section, our business, financial condition and results of operations could
be adversely and materially affected. If the risks and uncertainties that we plan for when operating our business are incorrect or change, or if we fail to
manage these risks successfully, our results of operations could differ materially from our expectations and our business, financial condition and results
of operations could be adversely affected.

We have incurred significant losses to date and may never achieve or sustain profitability.

We have experienced net losses in each year since our inception. In the years ended December 31, 2021 and 2020, we incurred net losses of
$94.0 million and $106.8 million, respectively. We expect these losses to continue for at least the next several years as we expand our product offering
and continue to scale our commercial operations and research and development program. As of December 31, 2021, we had an accumulated deficit of
$303.4 million. Even if we are able to increase sales of our products, there can be no assurance that we will be commercially successful.

We expect we will continue to incur significant losses for the foreseeable future as we:

. continue to hire additional personnel and make investments in research and development (“R&D”) in order to develop technology and
related software;

. increase our sales and marketing functions, including expansion of our customer support and distribution capabilities;
. hire additional personnel to support compliance requirements in connection with being a public company; and

. expand operations and manufacturing.

If our products do not achieve sufficient market acceptance, we will not become profitable. If we fail to become profitable, or if we are unable to fund
our continuing losses we may be unable to continue our business operations. There can be no assurance that we will ever achieve or sustain profitability.

If we are unable to overcome our limited sales history and establish and maintain confidence in our long-term business prospects among customers
in our target markets or revenue opportunity does not materialize into sales and revenue, then our financial condition, operating results, business
prospects and access to capital may suffer materially.

Our company has a limited sales history, as we only commenced selling our first revenue grade products in late 2018. Because of our limited sales
history, we have limited experience managing and growing our relationships with existing customers and securing new customers in our target
industries.

Our relationships with many of our existing customers are limited as they may not be prepared to select the company as a long-term supplier given
our limited operating and sales history. To establish preliminary relationships with certain customers and to build their confidence, we have entered, and
may continue to enter, into evaluation agreements, spot buy purchase orders, non-binding letters of intent, and strategic customer agreements. These
agreements are largely non-binding, do not include any minimum obligation to purchase any quantities of any products at this time, and do not require
that the parties enter into a subsequent definitive, long-term, binding agreements; however, these preliminary agreements assist the company in building
confidence with customers if we are able to effectively perform and otherwise maintain positive relationships
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with them. If we are unable to build confidence with our existing customers, either through these preliminary agreements (due to any failure to enter into
or perform under the agreements) or otherwise, or if we are unable secure opportunity from these non-binding agreements, involving strategic customer
agreements, we may be unable to produce accurate forecasts and become profitable.

With respect to new customers, they may be less confident in us and less likely to purchase our products because of a lack of awareness about our
products. They may also not be convinced that our business will succeed because of the absence of an established sales, service, support, and operating
history. To address this, we must, among other activities, grow and improve our marketing capability and brand awareness, which may be costly. These
activities may not be effective or could delay our ability to capitalize on the opportunities that we believe are suitable to our technology and products
and may prevent us from successfully commercializing our products.

To build and maintain our business, we must maintain confidence in our products, long-term financial viability and business prospects. Failure to
establish and maintain customer confidence may also adversely affect our reputation and business among our suppliers, analysts, ratings agencies and
other interested parties.

We currently target many customers that are large corporations with substantial negotiating power and exacting product standards. If we are unable
to sell our products to these customers, our prospects and results of operations will be adversely affected.

Many of our current and potential customers are large corporations that often possess significant leverage over their suppliers, and can
successfully demand contract terms favorable to themselves, such as reserving the right to terminate their supply contracts for convenience. This
disparate power has required, and may require in the future, that we accept less favorable contract terms. These large corporations also have exacting
technical specifications and requirements that we have been unable to, and may continue to be unable to, meet, thereby precluding our ability to secure
sales. Meeting the technical requirements to secure and maintain significant contracts with any of these companies will require a substantial investment
of our time and resources, and if we fail to comply with our customers’ technical specifications and standards, we may lose existing and future business.
Even when we succeed in securing contracts, these large companies have been and may continue to be uncertain about their technical specifications for
our products and terminate our agreement or make a later determination that our products are not satisfactory. We therefore have no assurance that we
can establish relationships with these companies, that our products will meet the needs of these or other companies, or that a contract with these
companies will culminate in significant or any product sales. Even when we secure agreements with these companies, we may not be effective in
negotiating contract terms or managing such relationships, which could adversely affect our future results of operations.

Furthermore, in some instances, these large companies may have internally developed products and solutions that are competitive to our products.
These companies may have substantial research and development resources, which may allow them to acquire or develop independently, or in
partnership with others, competitive technologies. Such activities may foreclose significant sales opportunities for our products.

Our operating results may fluctuate significantly, which makes our future operating results difficult to predict and could cause our operating results
to fall below expectations or any guidance we may provide and could cause our stock price to fluctuate or decline.

Our quarterly and annual operating results may fluctuate significantly, which makes it difficult for us to predict our future operating results. Our
financial results may fluctuate as a result of a variety of factors, including:

. the timing of ultimate end market and customer adoption of our products and particular versions of our products;
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. the varying length of production cycles for our customers to integrate our products into their broader platforms;

. supply chain constraints and considerations and impacts on our costs of goods sold, such as shortages of semiconductor chips;
. our product mix and average selling prices, including negotiated selling prices and long-term strategic customer agreements;
. the cost of raw materials or supplied components critical for the manufacture of our products;

. the timing and cost of, and level of investment in, research and development relating to our digital lidar technology and related software;

. developments involving our competitors;

. changes in governmental regulations affecting us or applications in which our customers use our products;

. future accounting pronouncements or changes in our accounting policies;

. the impact of epidemics or pandemics, including current business disruption and related financial impact resulting from the global

COVID-19 health crisis; and

. general market conditions and other factors, including factors unrelated to our operating performance or the operating performance of our
competitors.

Many of these factors are outside of our control and may not fully reflect the underlying performance of our business. The individual or cumulative
effects of factors discussed above could result in large fluctuations and unpredictability in our quarterly and annual operating results. As a result,
comparing our operating results on a period-to-period basis may not be meaningful.

This variability and unpredictability could also result in our failing to meet the expectations of industry or financial analysts or investors for any
period. If our revenue or operating results fall below the expectations of analysts or investors or below any guidance we may provide, or if the guidance
we provide is below the expectations of analysts or investors, the price of our common stock could decline substantially. Such a stock price decline
could occur even when we have met any previously publicly stated guidance we may provide.

We are subject to the risks of cancellation or postponement of our contracts with customers or unsuccessful implementation.

We have experienced, and may experience in the future, unexpected cancellations of major purchases of our products, which has affected and in
the future may adversely affect our results of operations. Prospective customers across our target markets generally must make significant commitments
of resources to test and validate our products and confirm that they can be integrated with other technologies before including them in any particular
system, product or model. The development cycles of our products with new customers vary widely depending on the application, market, customer and
the complexity of the product. In our target markets, development cycles can be six months to seven or more years. These development cycles require us
to invest our resources prior to realizing any revenue from the commercialization. Further, we are also subject to the risk that a customer may cancel or
postpone implementation of its technology, as well as that it will not be able to integrate its technology successfully into a larger system with other
sensing modalities. Our revenue growth may be impaired if the system, product or vehicle model that includes our digital lidar sensors is unsuccessful,
including for reasons unrelated to our technology. Long development cycles and product cancellations or postponements may adversely affect our
business, results of operations and financial condition.



Market adoption of lidar remains uncertain, and it is difficult to forecast long-term end-customer adoption rates and demand for our products.

Substantially all of our revenue is generated by the sale of our digital lidar sensors. Given the evolving nature of the markets in which we operate,
it is difficult to predict the customer demand or adoption rates for lidar technology generally or our products specifically. If demand does not develop or
if we cannot accurately forecast customer demand, our future financial results, business, results of operations and financial condition will be adversely
affected. If prospective customers have a negative perception of, or experience with, lidar or a competitor’s lidar products they may be reluctant to adopt
lidar in general or specifically our products. Any negative publicity, regardless of its accuracy, could materially adversely affect our business.

Additionally, existing non-lidar technologies may emerge as customers’ preferred alternative to lidar and may adversely affect adoption of our
lidar solutions and of lidar generally. Significant developments in alternative technologies, such as cameras and radar, may materially and adversely
affect our business, prospects, financial condition and operating results in ways we do not currently anticipate. Any failure by us or the lidar market
generally to develop new or enhanced technologies or processes, or to react to changes in existing technologies, could adversely affect adoption of lidar
and sales of our current products or materially delay development and introduction of new and enhanced products, which could result in the loss of
competitiveness of our products, decreased revenue and a loss of market share to competitors.

We are pursuing opportunities in markets that involve novel applications that are rapidly evolving, and that include both technological and
regulatory uncertainties, making it difficult to predict the size and timing of market opportunities. For example, autonomous driving and lidar-based
ADAS applications require complex technology and rigorous safety controls. Because these automotive systems are both themselves complex, and also
depend on complex technologies from many suppliers, commercialization of autonomous driving or ADAS products could be delayed or impaired on
account of technological capabilities that are not sufficiently advanced for deployment in vehicles. These standards may never be met at all.
Additionally, ADAS has yet to, and may never, achieve widespread adoption, which would reduce demand for lidar in that market. These same concerns
are also applicable to the robotics, industrial and smart infrastructure markets that we are targeting for use of our products.

Although we currently have contracts with numerous commercial customers across diverse markets, these customers may not be able to utilize our
technology in the foreseeable future, or at all. Regulatory, safety or reliability developments, many of which are outside of our control, could also cause
delays or otherwise impair commercial adoption of these new technologies, which will adversely affect our growth. Our future financial performance
will depend on our ability to make timely investments in the correct market opportunities in this environment.

Many of our customers are still in the testing and development phases of applications with our products and it cannot be certain that they will
commercialize products or systems with our digital lidar sensors or at all. We believe adoption of lidar products, including our digital lidar sensors, will
depend on numerous factors, including: whether the technological capabilities of lidar and lidar-based products meet users’ current or anticipated needs;
whether the benefits of designing lidar into larger sensing systems outweigh the costs, complexity and time needed to deploy such technology or replace
or modify existing systems that may have used other modalities such as cameras and radar; whether users in other applications can move beyond the
testing and development phases and proceed to commercializing systems supported by lidar technology and whether lidar developers can keep pace with
rapid technological change in certain developing markets. If lidar technology generally does not achieve commercial success or if the market develops at
a pace slower than we expect, our business, results of operation and financial condition will be materially and adversely affected.
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If we are not able to effectively grow our global sales and marketing organization, or maintain or grow an effective network of distributors, software
value add resellers, and integrators, our business prospects, results of operations and financial condition could be adversely affected.

In order to generate future sales growth, we will need to expand the size and geographic coverage of our field organization, including marketing,
direct sales, customer support and technical services. Accordingly, our future success will depend largely on our ability to hire, train, retain, and
motivate skilled regional sales managers and direct sales representatives with significant technical knowledge and understanding of our products.
Because of the competition for their skill set, we may not be able to attract or retain such personnel on reasonable terms, if at all. If we are unable to
grow our global sales and marketing organization, we may not be able to increase our revenue, which would adversely affect our business, financial
condition and results of operations.

Additionally, we rely on a network of independent distributors to help generate sales of our products internationally. If a dispute arises with a
distributor or if we terminate our relationship with a distributor or a distributor goes out of business, it may take time to identify an alternative
distributor, to train new personnel to market our products, and our ability to sell those products in a region formerly serviced by a terminated distributor
could be harmed. In addition, our distributors may not successfully market and sell our products and may not devote sufficient time and resources that
we believe are necessary to enable our products to develop, achieve or sustain market acceptance. Any of these factors could reduce our revenue or
impair our revenue growth in affected markets, increase our costs in those markets or damage our reputation. In addition, if an independent distributor
were to depart and be retained by one of our competitors, we may be unable to prevent that distributor from soliciting business from our existing
customers, which could further adversely affect us. As a result of our reliance on third-party distributors, we may be subject to disruptions and increased
costs due to factors beyond our control, including labor strikes, third-party errors and other issues. If the services of any of these third-party distributors
become unsatisfactory, we may experience delays in meeting our customers’ demands and we may be unable to find a suitable replacement on a timely
basis or on commercially reasonable terms. Any failure to deliver products in a timely manner may damage our reputation and could cause us to lose
potential customers.

We expect to incur substantial R&D costs and devote significant resources to developing and commercializing new products, which could
significantly affect our ability to become profitable and may never result in revenue to us. Any delay or interruption of the development and
commercialization of new products may adversely affect our existing business and prospects for winning future business.

Our future growth depends on penetrating new markets, adapting existing products to new applications and customer requirements, and
introducing new and effective products on a timely basis that then achieve market acceptance. To remain competitive, we are developing a suite of new
products, including our DF solid-state lidar sensor and a software solution that is complementary to our existing and future hardware. In connection with
the development of the DF solid-state lidar sensor, complementary software, and other R&D for new products and product enhancements to be
performed by the company, we plan to incur substantial, and potentially increasing, R&D costs. Our R&D expenses were $34.6 million and
$23.3 million during the years ended December 31, 2021 and December 31, 2020, respectively, and are likely to grow in the future. Because we account
for R&D as an operating expense, these expenditures will adversely affect our results of operations in the future.

Further, our R&D program may be delayed and may not produce timely results. If we cannot produce successful results in time to accommodate
customers’ or potential customers’ development timelines, we may lose business. If we are unsuccessful in introducing these products in accordance
with our product launch plans or any publicly announced launch dates, it may be injurious to our reputation and brand and adversely affect our ability to
be competitive in our target and new markets.

We expect to rely on products we are currently developing, such as our DF solid-state lidar and our software solutions, for a significant portion of
our future growth; however, even if our R&D efforts are successful and



completed on time, there is no guarantee that we will be successful in adapting our business to our new products or that our new products will achieve
market acceptance or generate sufficient revenue to make us profitable. Our future products, such as any software solutions we develop, may be
products we have limited or no experience commercializing. In launching such products, we may face foreseen and unforeseen difficulties that adversely
affect such the commercialization and could have a material adverse effect on our operations and business. Additionally, the success of our competitors’
R&D efforts, including producing higher performing products or providing products competitive to our new products to our customers before us, may
result in loss of business to us.

The promise of new products and successful R&D may even decrease our expected and actual revenue attributable to existing products, as
historically, customers have delayed or cancelled outstanding purchasing commitments for current generation products in anticipation of the release of
new generation products from the company. There is no guarantee that these delays and cancellations will not occur again in the future as we develop,
announce and commercialize new products like our DF solid-state lidar sensor or our complementary software solutions.

We compete against established market participants that have substantially greater resources than us and against known and unknown market
entrants who may disrupt our target markets.

Our target markets are highly competitive and we may not be able to compete effectively in the market against these competitors. Competitors
may offer lidar products at lower prices than ours, including pricing that we believe is below their cost, or may offer superior performing lidar products.
These companies also compete with us indirectly by attempting to solve some of the same challenges with different technology. Established competitors
in the market for lidar sensors have significantly greater resources and more experience than we do. These competitors have commercialized lidar
technology that has achieved market adoption, strong brand recognition and may continue to improve in both anticipated and unanticipated ways. They
may also have entered into commercial relationships with key customers and have built relationships and dependencies between themselves and those
key customers.

In addition to the established market competitors, new competitors may be preparing to enter or are entering the lidar market that may disrupt the
commercial landscape of target markets in ways that we may not be able to prepare for, including customers of lidar who may be developing their own
competitive solutions. We do not know how close any of our current and potential competitors are to commercializing their lidar products and services,
nor what they intend to develop as part of their product roadmaps. The already competitive landscape of the lidar market, along with both foreseeable
and unforeseeable entries of competitors and lidar technology from those competitors in our target markets, may result in pricing pressure, reduced
margins and may impede our ability to increase the sales of our products or cause us to lose market share, any of which will adversely affect our
business, results of operations and financial condition.

If our products are not selected for inclusion in our target markets, our business will be materially and adversely affected.

Although our products are designed for use in multiple markets, each of our target or new markets may have unique barriers to entry. If we are
unsuccessful in overcoming these barriers, it may affect our entrance into these target or new markets which could adversely affect our future results of
operations.

Our products are used in a wide variety of existing and emerging use cases in the industrial market, where our target customers are generally
engaged in the manufacturing, operation, or after-market modification of heavy industrial machinery. These tend to be large companies that move slowly
to larger scale production, often with years-long timelines. If our products are not chosen for deployment in these projects, or we lose a program under
any circumstances, we may not have an opportunity to obtain that business again for many years. Industrial automation is a demanding industry with
product specifications that our products may not always meet.
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Our products also are used in a wide variety of existing and emerging use cases in the smart infrastructure market, which generally consists of
public bodies and private commercial businesses engaging in the monitoring and analysis of pedestrian and vehicle movements for the purpose of
providing building security, improving road user safety, and increasing roadway efficiency. This is a nascent market, and while this industry is
experimenting with the use of lidar in these applications, our customers may decide that lidar is not a feasible solution for one of a variety of reasons,
including current price points of lidar sensors. Customers in this market are often local governments, such as city governments, which may be subject to
political pressures, and may not control their own budgets. For example, programs could be cancelled due to legislative action that is out of a local
government’s control.

Our products also are used in a wide variety of existing and emerging use cases in the robotics market, in which our customers are generally
engaged in the design, production, operation, or after-market modification of small mobile human-less vehicles. This is a competitive market that often
has strict functional and pricing requirements for products. If we are unable to make products that meet these requirements, or sell products at the
required price point, we could lose this business to competitors or competitive technologies. There are diverse and potentially conflicting requirements
across the robotics industry that may force us to prioritize certain segments over others, resulting in a lower total available market. Our target markets
involve risks of program delay, loss, and cancellation.

Our products also may be purchased by automotive OEMs and their suppliers in connection with their design and development of autonomous
driving and ADAS technology. These programs are time and resource intensive, requiring thousands of man hours and several years. Automotive OEMs
and suppliers undertake extensive testing or qualification processes prior to placing orders for large quantities of products such as ours, because such
products will function as part of a larger system or platform and must meet certain other specifications. We spend significant time and resources to
pursue the business of having our products selected by automotive OEMs and their suppliers for use in the manufacture of a particular vehicle model.
Because we do not have long-term, binding relationships with Tier 1s, automotive OEMs may be less inclined to select our products for use in their
vehicle models. If we are not chosen to supply products for a particular vehicle model, we may not have an opportunity to supply our products to that
automotive OEM for that vehicle model for a period of many years, perhaps as long as five to seven or more years. If our products are not selected by an
automotive OEM or its suppliers for one vehicle model or if our products are not successful in that vehicle model, it is less likely that our products will
be deployed in other vehicle models of that OEM. If we fail to win a significant number of vehicle models from one or more of automotive OEMs or
their suppliers, our business, results of operations and financial condition may be adversely affected.

We may need to raise additional capital in the future in order to execute our business plan, which may not be available on terms acceptable to us, or
at all.

In the future we may require additional capital to respond to technological advancements, competitive dynamics or technologies, customer
demands, business opportunities, challenges, acquisitions or unforeseen circumstances and we may determine to engage in equity or debt financings or
enter into credit facilities for other reasons. In order to stay on our growth trajectory and further business relationships with current or potential
customers or partners, or for other reasons, we may issue equity or equity-linked securities to such current or potential customers or partners. We may
not be able to timely secure additional debt or equity financing on favorable terms, or at all. If we raise additional funds through the issuance of equity
or convertible debt or other equity-linked securities or if it issues equity or equity-linked securities to current or potential customers to further business
relationships, our existing stockholders could experience significant dilution. Any debt financing obtained by us in the future could involve restrictive
covenants relating to our capital raising activities and other financial and operational matters, which may make it more difficult for us to obtain
additional capital and to pursue business opportunities, including potential acquisitions. If we are unable to obtain adequate financing or financing on
terms satisfactory to us, when we require it, our ability to continue to grow or support our business and to respond to business challenges could be
significantly limited and our business could be materially and adversely affected.
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Key components in our products come from limited or single source third party suppliers, and we expect to rely on third-party to manufacture a
significant portion of our products for the foreseeable future. Interruptions in our relationship with these third parties could adversely impact our
business.

We rely on third parties to supply key components of our digital lidar sensors and to manufacture a significant portion of our digital liar sensors. In
particular, for the year ended December 31, 2021, approximately 67% of our manufacturing output was provided through our relationship with
Benchmark Electronics, Inc. (“Benchmark”), a percentage which we expect will increase over time as we scale our operations. We have also outsourced
much of our transportation and logistics management. These arrangements are intended to lower our operating costs, but they also reduce our direct
control over production and distribution. This diminished control may have an adverse effect on the quality or quantity of products or services, or our
flexibility to respond to changing conditions. If Benchmark or any of our third-party component suppliers or logistics and transportation partners
experience interruptions, delays or disruptions in supplying their products or services, including by natural disasters, the global COVID-19 pandemic,
other health epidemics and outbreaks, or work stoppages or capacity constraints, our ability to ship products to distributors and customers may be
delayed. In addition, unfavorable economic conditions could result in financial distress among third-party suppliers or manufacturers upon which we
rely, thereby increasing the risk of disruption of supplies necessary to fulfill our production requirements and meet customer demands. Additionally, if
any of these third parties on whom we rely were to experience quality control problems in their operations and our products do not meet customer or
regulatory requirements, we could be required to cover the cost of repair or replacement of any defective products. These delays or product quality
issues could have an immediate and material adverse effect on our ability to fulfill orders and could have a negative effect on our operating results. In
addition, such delays or issues with product quality could adversely affect our reputation and our relationship with our customers, distributors, value
added software resellers, and integrators.

If these third parties experience financial, operational, manufacturing capacity or other difficulties, or experience shortages in required
components, or if they are otherwise unable or unwilling to continue to manufacture our products in required volumes or at all, our supply may be
disrupted, we may be required to seek alternate manufacturers and we may be required to re-design our products. It would be time-consuming, and could
be costly and impracticable, to begin to use new manufacturers, components or designs, and such changes could cause significant interruptions in supply
and could have an adverse effect on our ability to meet our scheduled product deliveries and may subsequently lead to the loss of sales. While we take
measures to protect our trade secrets, the use of third-party suppliers and manufacturers may also risk disclosure of our innovative and proprietary
manufacturing methodologies, which could adversely affect our business.

We believe there are a limited number of competent, high-quality suppliers in the industry that meet our strict quality and control standards, and as
we seek to obtain additional or alternative supplier arrangements in the future, there can be no assurance that we would be able to do so on satisfactory
terms, in a timely manner, or at all. Our suppliers could also discontinue or modify components used in our products. In some cases, the lead times
associated with certain components are lengthy and preclude rapid changes in quantities and delivery schedules. We may in the future experience
component shortages and price fluctuations of certain key components and materials, and the predictability of the availability and pricing of these
components may be limited. Component shortages or pricing fluctuations could be material in the future. In the event of a component shortage, supply
interruption or material pricing change from suppliers of these components, we may not be able to develop alternate sources in a timely manner or at all
in the case of sole or limited sources. Developing alternate sources of supply for these components may be time-consuming, difficult, and costly and we
may not be able to source these components on terms that are acceptable to us, or at all, which may undermine our ability to meet our requirements or to
fill customer orders in a timely manner. Any interruption or delay in the supply of any of these parts or components, or the inability to obtain these parts
or components from alternate sources at acceptable prices and within a reasonable amount of time, would adversely affect our ability to meet our
scheduled product deliveries to our customers. This could adversely affect our relationships with customers and distributors and could cause delays in
shipment of our products and adversely affect our operating results. In
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addition, increased component costs could result in lower gross margins. Even where we are able to pass increased component costs along to our
customers, there may be a lapse of time before it is possible to do so, such that we must absorb the increased cost. If we are unable to buy these
components in quantities sufficient to meet our requirements on a timely basis, we will not be able to deliver our products to our customers, and cause
our customers to use competitors’ products instead of ours.

An interruption in, or the loss of operations at, one or more of our suppliers’ facilities or at Benchmark’s facility, which may be caused by work
stoppages, disease outbreaks or pandemics, acts of war, terrorism, fire, earthquakes, flooding or other natural disasters at one or more of these facilities,
could delay, postpone or reduce production of some of our products, which could have a material adverse effect on our business, results of operations
and financial condition until such time as such interruption is resolved or an alternate source of production is secured.

Outsourcing a substantial percentage of our manufacturing outside of the United States involves certain risks or may not be successful, which could
harm our ability to deliver products and recognize revenue.

Historically, we manufactured all of our digital sensors at our facility in San Francisco, California. We intend to maintain a portion of our
manufacturing at this facility; however, in 2019, we began moving a portion of our manufacturing operations to a manufacturing facility in Thailand in
connection with our relationship with Benchmark, which for the year ended December 31, 2021, accounted for a majority of our manufacturing output.
Any substantial delay in bringing this facility up to full production on our current schedule may hinder our ability to produce all of the products needed
to meet orders and/or achieve our expected financial performance. Opening this facility has required, and will continue to require, additional capital
expenditures and the efforts and attention of our management and other personnel, which has and will continue to divert resources from our existing
business or operations. If and when this manufacturing facility is brought up to full production according to our current schedule, it may not provide us
with all of the operational and financial benefits we expect to receive.

We have invested in manufacturing process equipment which is held at Benchmark’s facility, and we may make prepayments to some of our
suppliers associated with long-term supply agreements. While these arrangements help ensure the supply of components and finished goods, if our
co-manufacturer or suppliers experience severe financial problems or other disruptions in their business, such continued supply would be reduced or
terminated, and the recoverability of manufacturing process equipment or prepayments would be negatively impacted.

Additionally, manufacturing outside the United States is subject to several inherent risks, including:
. foreign currency fluctuations;
. local economic conditions;

. political instability;

. import or export requirements;

. foreign government regulatory requirements;

. stricter lockdown measures in some countries aimed at controlling the spread of COVID-19;
. reduced protection for intellectual property rights in some countries;

. tariffs and other trade barriers and restrictions; and

. potentially adverse tax consequences.
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We are exposed to the risk of write-downs on the value of our inventory and other assets, in addition to purchase commitment cancellation risk.

We record a write-down for product and component inventories that have become obsolete or exceed anticipated demand, or for which cost
exceeds net realizable value. We also accrue necessary cancellation fee reserves for orders of excess products and components. We review long-lived
assets, including capital assets held at our suppliers’ facilities, for impairment whenever events or circumstances indicate the assets may not be
recoverable. If we determine that an impairment has occurred, we record a write-down equal to the amount by which the carrying value of the asset
exceeds its fair value. Although we believe our inventory, capital assets, and other assets and purchase commitments are currently recoverable, no
assurance can be given that we will not incur write-downs, fees, impairments and other charges given the rapid and unpredictable pace of product
obsolescence in the industries in which we compete.

We order components for our products and build inventory in advance of product manufacturing and shipments. Manufacturing purchase
obligations cover our forecasted component and manufacturing requirements, typically for periods up to three months. Because our target markets are
volatile, competitive and subject to rapid technology and price changes, and because we have limited sales history, there is a risk we will forecast
incorrectly and order or produce excess or insufficient amounts of components or products, or not fully utilize firm our purchase commitments.

Our forecasts of market growth may not be accurate.

Market opportunity estimates and growth forecasts included in this prospectus and in our other public disclosures are subject to significant
uncertainty and are based on assumptions and estimates that may not prove to be accurate. The forecasts and estimates relating to the expected size and
growth of the markets for lidar-based technology may prove to be inaccurate. Even if these markets experience the forecasted growth, we may not grow
our business at similar rates, or at all. Our future growth is subject to many factors, including market adoption of our products, which is subject to many
risks and uncertainties. Accordingly, the forecasts and estimates of market size and growth described in this prospectus and in our other public
disclosures, should not be taken as indicative of our future growth. In addition, these forecasts do not take into account the impact of the current
global COVID-19 pandemic, and we have no assurances that these forecasts will not be materially and adversely affected as a result.

We may experience difficulties in managing our growth and expanding our operations.

We expect to experience significant growth in the scope and nature of our operations. Our ability to manage our operations and future growth will
require us to continue to improve our operational, financial and management controls, compliance programs and reporting systems. We are currently in
the process of strengthening our compliance programs, including our compliance programs related to product certifications, quality management
systems certifications, environmental certifications, export controls, privacy and cybersecurity and anti-corruption. We may not be able to implement
improvements in an efficient or timely manner and may discover deficiencies in existing controls, programs, systems and procedures, which could have
an adverse effect on our business, reputation and financial results. Additionally, rapid growth in our business may place a strain on our human and
capital resources. Furthermore, we expect to continue to conduct our business internationally and anticipate increased business operations in the United
States, Europe, Asia and elsewhere. These diversified, global operations place increased demands on our limited resources and require us to
substantially expand the capabilities of our administrative and operational resources and to attract, train, manage and retain qualified management,
technical, manufacturing, engineering, sales and other personnel. As our operations expand domestically and internationally, we will need to continue to
manage multiple locations and additional relationships with various customers, partners, suppliers and other third parties across several markets.
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We are focusing our current commercial efforts across four distinct target markets. We will be required to prioritize our limited financial and
managerial resources as we pursue particular development and commercialization efforts in each target market. Any resources we expend on one or
more of these efforts could be at the expense of other potentially profitable opportunities.

We do not currently have long-term, committed supply contracts with many of our suppliers. Loss of one or more of these suppliers or our inability
to identify and establish relationships with new suppliers could harm our business and impede our growth.

Because of the absence of long-term supply contracts, any of these suppliers could seek to alter or terminate its relationship with us at any time,
leaving us with periods during which we have limited or no ability to manufacture our products. The production of our products is dependent on
producing or sourcing certain key components, including semiconductor chips, and raw materials at acceptable price levels. If we are unable to
adequately reduce and control the costs of such key components, we will be unable to realize manufacturing costs targets, which could reduce the
market adoption of our products, damage our reputation with current or prospective customers, and materially and adversely impact our brand, business,
prospects, financial condition and operating results.

If we do not maintain sufficient inventory or if we do not adequately manage our inventory, we could lose sales or incur higher inventory-related
expenses, which could negatively affect our operating results.

To ensure adequate inventory supply, we forecast inventory needs and expenses, place orders sufficiently in advance with our suppliers and
manufacturing partner and manufacture products based on our estimates of future demand for particular products. Fluctuations in the adoption of lidar
products may affect our ability to forecast our future operating results, including revenue, gross margins, cash flows and profitability. Our ability to
accurately forecast demand for our products could be affected by many factors, including the rapidly changing nature of our current target markets, the
uncertainty surrounding the market acceptance and commercialization of lidar technology, the emergence of new markets, an increase or decrease in
customer demand for our products or for products and services of our competitors, product introductions by competitors, the COVID-19 pandemic,
other health epidemics and outbreaks, and any associated work stoppages or interruptions, unanticipated changes in general market conditions and the
weakening of economic conditions or consumer confidence in future economic conditions. We may face challenges acquiring adequate supplies to
manufacture our products and we and Benchmark may not be able to manufacture our products at a rate necessary to satisfy the levels of demand, which
would negatively affect our short-term and long-term growth. This risk may be exacerbated by the fact that we may not carry or be able to obtain for our
suppliers a significant amount of inventory to satisfy short-term demand increases. If we fail to accurately forecast customer demand, we may
experience excess inventory levels or a shortage of products available for sale.

Inventory levels in excess of customer demand may result in inventory write-downs or write-offs and the sale of excess inventory at discounted
prices, which would adversely affect our financial results, including our gross margin, and have a negative effect on our brand. Conversely, if we
underestimate customer demand for our products, we may not be able to deliver products to meet our requirements, and this could result in damage to
our brand and customer relationships and adversely affect our revenue and operating results.

Our business could be materially and adversely affected if our customers become unable to, or otherwise do not, pay their invoices.

If one or more of our major customers would be unable to pay our invoices as they become due or a customer simply refuses to make such
payments if it experiences financial difficulties, our business would be adversely affected. If a major customer were to enter into bankruptcy proceedings
or similar proceedings whereby contractual commitments are subject to stay of execution and the possibility of legal or other modification, we could be
forced to record a substantial loss. Additionally, a number of our customers are early
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stage, startup companies that are privately funded, have limited resources, and do not have a history of creditworthiness that we can audit to determine
reliability. They could fail to raise enough capital and have to shut down operations. Even if they are financially solvent and stable and we are successful
in securing a commercial relationship with them, their business plans for future programs may be inherently uncertain and unpredictable, and less
structured than established companies.

We are exposed to credit risk on our trade accounts receivable, supplier non-trade receivables and prepayments related to long-term supply
agreements, and this risk is heightened during periods when economic conditions worsen.

We sell our products directly to small and mid-sized businesses and educational customers. Our outstanding trade receivables are not covered by
collateral, third-party bank support or financing arrangements, or credit insurance. Our exposure to credit and collectability risk on our trade receivables
is higher in certain international markets and our ability to mitigate such risks may be limited. We also have unsecured supplier non-trade receivables
resulting from purchases of components by outsourcing partners and other vendors that manufacture sub-assemblies or assemble final products for us. In
addition, from time to time, we may make prepayments associated with long-term supply agreements to secure supply of inventory components. While
we are implementing procedures to monitor and limit exposure to credit risk on our trade and supplier non-trade receivables, there can be no assurance
such procedures will effectively limit our credit risk and avoid losses.

If we engage in acquisitions to grow our business, we will incur a variety of costs and may potentially face numerous risks that could adversely
dffect our business and operations and cause our stock price to decline.

If appropriate opportunities become available, we may seek to acquire businesses, assets, technologies or products to enhance our business. For
example, in October 2021, we acquired Sense to help us expand our presence in the automotive vertical by executing on our hiring goal product
roadmap on a faster timeline. In connection with any acquisitions, we could issue additional equity securities, which would dilute our stockholders,
incur substantial debt to fund the acquisitions or assume significant liabilities.

Acquisitions involve many and diverse risks and uncertainties, including problems integrating the purchased operations, assets, technologies or
products as well as unanticipated costs, liabilities, and economic, political, legal and regulatory challenges due to our inexperience operating in new
regions or countries and we may fail to successfully integrate acquired companies, such as Sense, or retain key personnel from the acquired company. To
date, we have limited experience with acquisitions and the integration of acquired technology and personnel. Acquisitions may divert our attention from
our core business. Acquisitions may require us to record goodwill and non-amortizable intangible assets that will be subject to testing on a regular basis
and potential period impairment charges, incur amortization expenses related to certain intangible assets, and incur write offs and restructuring and other
related expenses, any of which could harm our operating results and financial condition.

New business strategies, especially those involving acquisitions, are inherently risky and may not be successful. Failure to successfully identify,
complete, manage and integrate acquisitions could materially and adversely affect our business, financial condition and results of operations and could
cause our stock price to decline.

Our sales and operations in international markets expose us to operational, financial and regulatory risks.

International sales comprise a significant amount of our overall revenue. Sales to international customers accounted for 56% and 56% of our
revenue for the years ended December 31, 2021 and 2020, respectively. Growing our international sales is an important part of our growth strategy, but
these efforts may not be successful. International operations are subject to a number of other risks, including:

. import and export laws and the impact of tariffs;
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. exchange rate fluctuations;

. political and economic instability, war, international terrorism and anti-American sentiment, particularly in emerging markets and the
current situation in Russia and Ukraine;

. global or regional health crises, such as the COVID-19 pandemic or other health epidemics and outbreaks;
. potential for violations of anti-corruption laws and regulations, such as those related to bribery and fraud;
. preference for locally branded products, and laws and business practices favoring local competition;

. potential consequences of, and uncertainty related to, the “Brexit” process in the United Kingdom, which could lead to additional expense
and complexity in doing business there;

. increased difficulty in managing inventory;

. increased risk in collecting trade receivables;

. delayed revenue recognition;

. less effective protection of intellectual property;

. stringent regulation of the autonomous or other systems or products using our products and stringent consumer protection and product

compliance regulations, including but not limited to General Data Protection Regulation in the European Union, European competition
law, the Restriction of Hazardous Substances Directive, the Waste Electrical and Electronic Equipment Directive and the European
Ecodesign Directive that are costly to comply with and may vary from country to country;

. difficulties and costs of staffing and managing foreign operations;
. changes in local tax and customs duty laws or changes in the enforcement, application or interpretation of such laws; and
. U.S. government’s restrictions on certain technology transfer to certain countries of concern.

The occurrence of any of these risks could negatively affect our international business and consequently our business, operating results, and
financial condition.

The complexity of our products could result in unforeseen delays or expenses from undetected defects, errors or reliability issues in hardware or
software which could reduce the market adoption of our new products, damage our reputation with current or prospective customers, expose us to
product liability and other claims and adversely affect our operating costs.

Our products are highly technical and very complex and require high standards to manufacture and have in the past and will likely in the future
experience defects, errors or reliability issues at various stages of development. We may be unable to timely release new products, manufacture existing
products, correct problems that have arisen or correct such problems to our customers’ satisfaction. Additionally, undetected errors, defects or reliability
issues, especially as new products are introduced or as new versions are released, could result in serious injury to the end users of technology
incorporating our products, or those in the surrounding area, our customers never being able to commercialize technology incorporating our products,
litigation against us, negative publicity and other consequences. These risks are particularly prevalent in the autonomous driving and ADAS markets.
Some errors or defects in our products may only be discovered after they have been tested, commercialized and deployed by customers. If that is the
case, we may incur significant additional development costs and product recall, repair or replacement costs. These problems may also result in claims,
including class actions, against us by our customers or others. Our reputation or brand may be damaged as a result of these problems and customers may
be reluctant to buy our products, which could adversely affect our ability to retain existing customers and attract new customers and could adversely
affect our financial results.
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In addition, we could face material legal claims for breach of contract, product liability, fraud, tort or breach of warranty as a result of these
problems. Defending a lawsuit, regardless of its merit, could be costly and may divert management’s attention and adversely affect the market’s
perception of us and our products. In addition, our business liability insurance coverage could prove inadequate with respect to a claim and future
coverage may be unavailable on acceptable terms or at all. These product-related issues could result in claims against us and our business could be
adversely affected.

Our customers use our solutions in autonomous driving and ADAS applications, which present the risk of significant injury, including fatalities.
We may be subject to claims if a product using our lidar technology is involved in an accident and persons are injured or purport to be injured. Any
insurance that we carry may not be sufficient or it may not apply to all situations. Similarly, our customers could be subjected to claims as a result of
such accidents and bring legal claims against us to attempt to hold us liable. In addition, if lawmakers or governmental agencies were to determine that
the use of our products or autonomous driving or certain ADAS applications increased the risk of injury to all or a subset of our customers, they may
pass laws or adopt regulations that limit the use of our products or increase our liability associated with the use of our products or that regulate the use of
or delay the deployment of autonomous driving and ADAS technology. Any of these events could adversely affect our brand, relationships with
customers, operating results or financial condition.

We may incur significant direct or indirect liabilities in connection with our product warranties which could adversely affect our business and
operating results.

We typically offer a limited product warranty that requires our products to conform to the applicable specifications and be free from defects in
materials and workmanship for a limited warranty period. As a result of increased competition and changing standards in our target markets, we may be
required to increase our warranty period length and the scope of our warranty. To be competitive, we may be required to implement these increases
before we are able to determine the economic impact of an increase. Accordingly, we may be at risk that any such warranty increase could result in
foreseeable and unforeseeable losses for the company.

In particular, the usage of our products by target customers could make us liable for warranty claims and pecuniary and reputational damages. In
our target markets, our products may be placed in physical locations and environments that present harsh operating conditions, or that present a risk of
product damage due to accidents or vandalism. This may result in more product failures than we anticipate, and may require us to provide warranties for
our products beyond our knowledge of their performance. This could increase the rate of customer returns and warranty claims, resulting in higher than
expected operating costs for us. Product failures may also affect market acceptance of our products and our ability to win future business. Any negative
publicity related to the perceived quality of our products could affect our brand image, partner and customer demand, and adversely affect our operating
results and financial condition.

Our revenue and margins could be adversely affected if we fail to maintain competitive average selling prices, high sales volumes, and/or fail to
reduce product costs.

Cost-cutting initiatives adopted by our customers often place increased downward pressure on our average selling prices. We also expect that any
long term or high-volume agreements with customers may require step-downs in pricing over the term of the agreement or, if commercialized, over the
period of production. We strive to keep our average selling price competitive and expect to achieve profitability by maintaining competitive average
sales prices and through continually lower product costs. Our average selling price may be driven down by customer-specific selling price fluctuations
such as non-standard discounts on large volume purchases. These lower average selling prices on large volume purchases may cause fluctuations in
revenue and gross margins on a quarterly and annual basis and ultimately adversely affect our profitability. We may also experience declines in the
average selling prices of our products generally as our customers seek to commercialize autonomous systems at prices low enough to achieve market
acceptance and as our competitors continue to produce and commercialize lower cost competing technologies. To achieve profitability and maintain
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margins, we will also need to continually reduce product and manufacturing costs. Reductions in product and manufacturing costs are principally
achieved by scaling our production volumes and through step changes in manufacturing and continued engineering of the most cost-effective designs for
our products. In addition, we must continuously drive initiatives to reduce labor cost, improve worker efficiency, reduce the cost of materials, use fewer
materials and further lower overall product costs by carefully managing component prices, inventory and shipping cost. We need to continually increase
sales volume and introduce new, lower-cost products in order to maintain our overall gross margin. If we are unable to maintain competitive average
selling prices, increase our sales volume or successfully introduce new, low-cost products, our revenue and overall gross margin would likely decline.

Adbverse conditions in the industries we target or the global economy more generally could have adverse effects on our results of operations.

While we make our strategic planning decisions based on the assumption that the markets we are targeting will grow, our business is dependent, in
large part on, and directly affected by, business cycles and other factors affecting the robotics, industrial automation, smart infrastructure, and
transportation industries and global economy generally. Our target markets are highly cyclical and depend on general economic conditions and other
factors, including consumer spending and preferences, changes in interest rates and credit availability, consumer confidence, inflation, environmental
impact, governmental incentives and regulatory requirements, political volatility, labor relations issues, trade agreements and other factors.

Our ability to use our net operating loss carryforwards and certain other tax attributes may be limited.

As of December 31, 2021, we had $224.4 million of U.S. federal and $146.8 million of state net operating loss carryforwards available to reduce
future taxable income. The $215.9 million in U.S. federal operating loss carryforwards will be carried forward indefinitely for U.S. federal tax purposes.
Of our U.S. state net operating loss carryforwards, $146.8 million will begin to expire in 2035. It is possible that we will not generate taxable income in
time to use these net operating loss carryforwards before their expiration (or that we will not generate taxable income at all). Under legislative changes
made in December 2017, U.S. federal net operating losses incurred in 2018 and in future years may be carried forward indefinitely, but the deductibility
of such net operating losses is limited. It is uncertain if and to what extent various states will conform to these in federal tax laws. In addition, the federal
and state net operating loss carryforwards and certain tax credits may be subject to significant limitations under Section 382 and Section 383 of the U.S.
Tax Code, respectively, and similar provisions of state law. Under those sections of the U.S. Tax Code, if a corporation undergoes an “ownership
change,” the corporation’s ability to use its pre-change net operating loss carryforwards and other pre-change attributes, such as research tax credits, to
offset its post-change income or tax may be limited. In general, an “ownership change” will occur if there is a cumulative change in our ownership by
“5-percent shareholders” that exceeds 50 percentage points over a rolling three-year period. Similar rules may apply under state tax laws. Although the
Company has experienced ownership changes since its inception, there has been no limitation or loss of net operating losses or tax credits as of
December 31, 2021.

Our future success depends in part on recruiting and retaining key personnel and if we fail to do so, it may be more difficult for us to execute our
business strategy. We are currently a small organization and will need to hire additional qualified personnel to effectively implement our strategic
plan.

Our success depends on our ability to attract, retain and motivate highly qualified management, technical, manufacturing, engineering and sales
personnel. In particular, our success may depend on our ability to recruit and retain management personnel who are qualified to manage a public
company. We are highly dependent on our senior management, including our founders, Angus Pacala and Mark Frichtl. If any of such persons left, our
business could be harmed. All of our US based employees are “at-will” employees. The loss of the services of one or more of our key employees could
delay or have an impact on the successful commercialization of our products. We do not maintain key man insurance.
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In addition, our ability to successfully execute on our strategic plan depends in part on our ability to continue to build our organization and hire
qualified personnel, especially with engineering, sales, technical, and manufacturing expertise. Competition for qualified personnel is especially severe
in the San Francisco Bay Area. We may not be able to attract and retain qualified personnel on acceptable terms given the competition for such
personnel. If we are unsuccessful in our recruitment efforts, it may adversely affect our business and our growth prospects.

Some of our employees are employed by professional employer organizations which may have unexpected costs that could adversely impact our
business.

We contract with non-US professional employer organizations (“PEOs”), to administer our human resources, payroll and employee benefits
functions for some of our subsidiaries’ employees outside of the United States. Although we recruit and select these employees, their employment
relationship is with the relevant PEO. Accordingly, these employees are compensated through the PEO, are governed by the work policies created by the
PEO and receive their annual wage statements and other payroll-related reports from the PEO. In addition, some of these employees may receive stock
compensation directly from the Company. The PEO relationship streamlines hiring and employee maintenance, and enables management to focus on
issues other than payroll administration, but this relationship also exposes us to some risks. For example, if the PEO is unable to or otherwise fails to
adequately withhold or pay employer taxes or to comply with other applicable laws, we may be held liable for such violations notwithstanding any
indemnification provisions provided to us by the PEOs. In certain non-US jurisdictions, despite the PEO relationship, there is a risk that the employee
may nonetheless be deemed our direct employee and that the company may be deemed to have a permanent operation in a non-US jurisdiction. Court
and administrative proceedings related to matters of employment tax, labor law and other laws applicable to PEO arrangements could distract
management from our business and cause us to incur significant expense. If we were held liable for violations by PEOs, such monetary penalties may
adversely affect our profitability and could negatively affect our business and results of operations.

Legal and Regulatory Risks Related to Our Business
Our products are frequently used in applications that are subject to evolving regulations and standards.

Our customers may use our products for regulated and standardized applications that require our products to comply with regulations and
standards that are applicable to both our products and to those industries and applications, including functional safety and product reliability standards.
New regulations and industry standards may be adopted that result in delays or cancellations of programs. If we decide not to pursue or fail to achieve
these regulatory or industry certifications, we may lose existing or potential commercial opportunities or be exposed to legal liability from regulators.

We are subject to governmental export and import controls and economic sanctions laws and regulations. Our failure to comply with these laws and
regulations could have an adverse effect on our business, prospects, financial condition and results of operations.

Our products and solutions are subject to certain U.S. and foreign export controls, trade sanctions, and import laws and regulations, including the
U.S. Export Administration Regulations, U.S. Customs regulations and various economic and trade sanctions regulations administered by the U.S.
Treasury Department’s Office of Foreign Assets Controls. U.S. export control laws and regulations and economic sanctions prohibit the shipment of
certain products and services to countries, governments, and persons targeted by U.S. sanctions. Even though we take precautions to prevent our
productions and solutions from being provided to entities subject to these restrictions, our products could find their way to such prohibited entities. Any
such provision could have negative consequences, including government investigations, penalties, or reputational harm.

In addition, complying with export control and sanctions regulations for a particular sale may be time-consuming and create delays in the
introduction of our products and solutions in some international
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markets, and, in some cases, prevent the export of our software and services to some countries altogether. Exports of our products and technology must
be made in compliance with these laws and regulations. If a license is required from a government agency prior to sale, no exports may occur until the
appropriate approvals are obtained. If we fail to comply with these laws and regulations, penalties could be imposed, including substantial monetary
fines and/or denial of export privileges. In addition, in extreme cases responsible employees or managers can be held criminally liable for such
violations.

Changes to trade policy, tariffs and import/export regulations may have a material adverse effect on our business, financial condition and results of
operations.

Any new export or import restrictions, new legislation or shifting approaches in the enforcement or scope of existing regulations, or changes in
global, political, regulatory and economic conditions affecting U.S. trade, manufacturing, development or investment, could result in additional
restrictions on our ability to conduct business. In recent years, the U.S. has instituted or proposed changes in trade policies that include the negotiation or
termination of trade agreements, the imposition of higher tariffs on imports into the U.S., economic sanctions on individuals, corporations or countries,
and other government regulations affecting trade between the U.S. and other countries where we conduct our business. A number of other nations have
proposed or instituted similar measures directed at trade with the United States in response. As a result of these developments, there may be greater
restrictions and economic disincentives on international trade that could adversely affect our business. As additional trade-related policies are instituted,
we need to modify our business operations to comply and adapt to such developments, which may be time-consuming and expensive.

We have been and may in the future become involved in legal and regulatory proceedings and commercial or contractual disputes, which could have
a material adverse effect on our profitability and consolidated financial position.

We have been and may in the future be, from time to time, involved in litigation, regulatory proceedings and commercial or contractual disputes
and these matters may be significant. These matters may include, without limitation, disputes with our distributors, suppliers and customers, intellectual
property claims, stockholder litigation, government investigations, class action lawsuits, personal injury claims, environmental issues, customs and
value-added tax disputes and employment and tax issues. In addition, we have in the past and could face in the future a variety of labor and employment
claims against us, which could include but is not limited to general discrimination, wage and hour, privacy, ERISA or disability claims. In such matters,
government agencies or private parties may seek to recover from us large, indeterminate amounts in penalties or monetary damages (including, in some
cases, treble or punitive damages) or seek to limit our operations in some way. These types of lawsuits could require significant management time and
attention or could involve substantial legal liability, adverse regulatory outcomes, or substantial expenses to defend. Often these cases raise complex
factual and legal issues and create risks and uncertainties.

In addition, on June 10, 2021, we received a letter from the SEC notifying us of an investigation and document subpoena. The subpoena seeks
documents regarding projected financial information in CLA’s Form S-4 registration statement filed on December 22, 2020. We are cooperating with the
SEC’s subpoena. There can be no assurance whether there will be further information requests or potential litigation, which is necessarily uncertain.

We could be forced to expend significant resources in the defense of these lawsuits or future ones, and we may not prevail. No assurances can be
given that any proceedings and claims will not have a material adverse impact on our operating results and consolidated financial position or that our
available insurance will mitigate this impact.
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We are subject to, and must remain in compliance with, numerous laws and governmental regulations concerning the manufacturing, use,
distribution and sale of our products. Some of our customers also require that we comply with their own unique requirements relating to these
matters.

We manufacture and sell products that contain components, which may contain materials that are subject to government regulation in both the
locations where we manufacture and assemble our products, as well as the locations where we sell our products. Since we operate on a global basis, this
is a complex process which requires continual monitoring of regulations and an ongoing compliance process to ensure that we and our suppliers are in
compliance with existing regulations in each market where we operate. If there is an unanticipated new regulation that significantly impacts our use and
sourcing of various components or requires more expensive components, that regulation could materially adversely affect our business, results of
operations and financial condition. If we are not currently in compliance with existing regulations, or we fail to adhere to new regulations or fail to
continually monitor the updates, we may incur costs in remedying our non-compliance and it may disrupt our operations. In addition, current or
proposed regulations may adversely impact the availability of supplies needed to manufacture our products. For example, the U.S. Senate has passed a
bill to effectively ban all products from China’s Xinjiang province due to concerns that the goods were produced with forced labor, which, if enacted, is
expected to have adverse impacts on global supply chains. In such circumstances, we may also be subject to litigation, lose customers, suffer negative
publicity and our business, results of operations, and financial condition could be adversely affected.

We and our vendors are subject to various environmental laws and regulations that could impose substantial costs upon us and cause delays in
expanding production facilities.

Environmental pollution and climate change have been the subject of significant legislative and regulatory efforts on a global basis, and we
believe this will continue both in scope and in the number of countries participating. In addition, as climate change issues become more prevalent,
foreign, federal, state and local governments and our customers have increased their focus on environmental sustainability, which may result in new
regulations and customer requirements, which could materially adversely impact our business, results of operations and financial condition. If we are
unable to effectively address concerns about environmental impact, our reputation could be negatively impacted, and our business, results of operations
or financial condition could suffer.

Any new or modified environmental regulations or laws may increase the cost of raw materials or components we use in our products.
Environmental regulations require us to continually reduce product energy usage, monitor and exclude an expanding list of restricted substances and to
participate in required recovery and recycling of our products. Environmental and health and safety laws and regulations can be complex, and we have
limited experience complying with them. Capital and operating expenses needed to comply with environmental laws and regulations can be significant,
and violations may result in substantial fines and penalties, third-party damages, suspension of production or a cessation of our operations.

If contamination is found at properties we operate or formerly operated, this may result in liability for us under environmental laws and
regulations, including the Comprehensive Environmental Response, Compensation and Liability Act, which can impose liability for the full amount of
remediation-related costs without regard to fault. Costs of complying with environmental laws and regulations and any claims concerning
noncompliance, or liability with respect to contamination in the future, could have a material adverse effect on our financial condition or operating
results.

We also experience pressure to make commitments relating to sustainability matters that affect companies in our industry, including the design and
implementation of specific risk mitigation strategic initiatives relating to sustainability. If we are not effective in addressing environmental, social and
other sustainability matters affecting our industry, or setting and meeting relevant sustainability goals, our reputation may suffer. In addition, we may
experience increased costs in order to execute upon our sustainability goals and measure achievement of those goals, which could have an adverse
impact on our business and financial condition.
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We are subject to U.S. and foreign anti-corruption and anti-money laundering laws. We can face criminal liability and other serious consequences
for violations, which can harm our business.

We are subject to the U.S. Foreign Corrupt Practices Act, the U.S. domestic bribery statute contained in 18 U.S.C. § 201, the U.S. Travel Act, the
Money Laundering Control Act 18 U.S.C. §§ 1956 and 1957, and other anti-bribery and anti-money laundering laws in countries in which we conduct
activities. Anti-corruption laws are interpreted broadly and prohibit companies and their employees, agents, contractors and other collaborators from
authorizing, promising, offering or providing, directly or indirectly, improper payments or anything else of value to recipients in the public or private
sector and failing to prevent bribery, and require that we keep accurate books and records and maintain internal accounting controls designed to prevent
any such actions. We can be held liable for the corrupt or other illegal activities of our employees, agents, contractors and other collaborators, even if we
do not explicitly authorize or have actual knowledge of such activities. Any violations of the laws and regulations described above may result in
substantial civil and criminal fines and penalties, imprisonment, the loss of export or import privileges, debarment, tax reassessments, breach of contract
and fraud litigation, reputational harm and other consequences.

As we increase our international cross-border business and expand our operations abroad, we may continue to engage with business partners and
third-party intermediaries to market our services and to obtain necessary permits, licenses and other regulatory approvals. In addition, we or our third-
party intermediaries may have direct or indirect interactions with officials and employees of government agencies or state-owned or affiliated entities.
We can be held liable for the corrupt or other illegal activities of these third-party intermediaries, our employees, representatives, contractors, partners
and agents, even if we do not explicitly authorize such activities. We cannot assure you that all of our employees and agents will not take actions in
violation of our policies and applicable law, for which we may be ultimately held responsible. As we increase our international business, our risks under
these laws may increase.

Detecting, investigating and resolving actual or alleged violations of anti-corruption laws can require a significant diversion of time, resources and
attention from management. In addition, noncompliance with anti-corruption or anti-bribery laws could subject us to whistleblower complaints,
investigations, sanctions, settlements, prosecution, enforcement actions, fines, damages, other civil or criminal penalties, injunctions, suspension or
debarment from contracting with certain persons, reputational harm, adverse media coverage and other collateral consequences. If any subpoenas are
received or investigations are launched, or governmental or other sanctions are imposed, or if we do not prevail in any possible civil or criminal
proceeding, our business, operating results and financial condition could be materially harmed.

Our business may be adversely affected if it fails to comply with the regulatory requirements under the Federal Food, Drug, and Cosmetic Act or the
Food and Drug Administration (the “FDA”).

As a lidar technology company, we are subject to the Electronic Product Radiation Control Provisions of the Federal Food, Drug, and Cosmetic
Act. These requirements are enforced by the FDA. Electronic product radiation includes laser technology. Regulations governing these products are
intended to protect the public from hazardous or unnecessary exposure. Manufacturers are required to certify in product labeling and in reports to the
FDA that their products comply with applicable performance standards as well as maintain manufacturing, testing, and distribution records for their
products. Failure to comply with these requirements could result in enforcement action by the FDA, which could require us to cease distribution of our
products, recall or remediate products already distributed to customers, or subject us to FDA enforcement.

Failures, or perceived failures, to comply with privacy, data protection, and information security requirements in the variety of jurisdictions in which
we operate may adversely impact our business, and such legal requirements are evolving, uncertain and may require improvements in, or changes
to, our policies and operations.

Our current and potential future operations and sales subject us to laws and regulations addressing privacy and the collection, use, storage,
disclosure, transfer and protection of a variety of types of data. For example, the
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European Commission has adopted the General Data Protection Regulation and California recently enacted the California Consumer Privacy Act of
2018, both of which provide for potentially material penalties for non-compliance. These regimes may, among other things, impose data security
requirements, disclosure requirements, and restrictions on data collection, uses, and sharing that may impact our operations and the development of our
business. While, generally, we do not have access to, collect, store, process, or share information collected by our customers using our products unless
our customers choose to proactively provide such information to us. Our products may evolve to address potential customer requirements or to add new
features and functionality. Therefore, the full impact of these privacy regimes on our business is rapidly evolving across jurisdictions and remains
uncertain at this time.

We may also be affected by cyber-attacks and other means of gaining unauthorized access to our products, systems, and data. For instance, cyber
criminals or insiders may target us or third parties with which we have business relationships to obtain data, or in a manner that disrupts our operations
or compromises our products or the systems into which our products are integrated.

We are assessing the continually evolving privacy and data security regimes and measures we believe are appropriate in response. Since these data
security regimes are evolving, uncertain and complex, especially for a global business like ours, we may need to update or enhance our compliance
measures as our products, markets and customer demands further develop, and these updates or enhancements may require implementation costs. In
addition, we may not be able to monitor and react to all developments in a timely manner. The compliance measures we do adopt may prove ineffective.
Any failure, or perceived failure, by us to comply with current and future regulatory or customer-driven privacy, data protection, and information
security requirements, or to prevent or mitigate security breaches, cyber-attacks, or improper access to, use of, or disclosure of data, or any security
issues or cyber-attacks affecting us, could result in significant liability, costs (including the costs of mitigation and recovery), and a material loss of
revenue resulting from the adverse impact on our reputation and brand, loss of proprietary information and data, disruption to our business and
relationships, and diminished ability to retain or attract customers and business partners. Such events may result in governmental enforcement actions
and prosecutions, private litigation, fines and penalties or adverse publicity, and could cause customers and business partners to lose trust in us, which
could have an adverse effect on our reputation and business.

Risks Related to Our Intellectual Property

We may not be able to adequately protect or enforce our intellectual property rights or prevent competitors or other unauthorized parties from
copying or reverse engineering our technology.

Our success depends in part on our ability to obtain patents and other intellectual property rights covering our technology and products, and to
maintain adequate legal protection for our technology and products in the United States and worldwide. We rely on patent, trademark, copyright, and
trade secret laws, as well as confidentiality procedures and contractual restrictions, to establish and protect our proprietary rights, all of which provide
only limited protections.

We can make no assurances whether any of our pending patent applications will mature into issued patents, or that any of our pending trademark
applications will be registered, in a manner that gives us any or adequate defensive protection or competitive advantages. We also do not know whether
any patents issued to us or any trademarks registered by us will not be challenged, invalidated or circumvented. Our portfolio of currently-issued patents
and registered trademarks, and any patents that may be issued, any copyrights and trademarks that may be registered in the future, may not provide
sufficiently broad protections to us, or may not prove to be enforceable in actions against alleged infringers. We cannot be certain that the actions we
have undertaken to protect our technology and products will prevent unauthorized use of our technology or the reverse engineering of our products.
Moreover, others may independently develop technologies and products that compete with ours, or infringe our intellectual property.

We have filed for patents and trademarks in the United States and in certain international jurisdictions, but such protections may not be available,
and we may not have applied for protections in all countries in which we
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operate or sell our products. Though we may have obtained intellectual property and related proprietary rights in various jurisdictions, it may prove
difficult to enforce our intellectual property rights in practice. Discovering and protecting against unauthorized use of our intellectual property, products
and other proprietary rights is expensive and difficult, particularly internationally. We believe that our patents are foundational in the area of lidar
products, and intend to enforce our intellectual property rights. Competitors and other unauthorized parties may attempt to copy or reverse engineer our
lidar technology and other aspects of our solutions that we consider proprietary. Litigation may be necessary in the future to enforce or defend our
intellectual property rights, to prevent unauthorized parties from copying or reverse engineering our products, to determine the validity and scope of the
proprietary rights of others or to block the importation of infringing products into the United States or other markets. Failure to adequately protect our
intellectual property rights could result in our competitors offering similar products, potentially resulting in the loss of some of our competitive
advantage, market share and a decrease in our revenue, which would adversely affect our business, operating results, financial condition and prospects.

Claims that we are infringing third-party intellectual property, whether successful or not, could subject us to costly and time-consuming litigation or
expensive licenses, and adversely affect our business.

Any intellectual property and related contractual litigation, if it is initiated in the future by us or a third party, would result in substantial costs and
diversion of management resources, either of which could materially and adversely affect our business, operating results and financial condition. Such
claims may also divert management resources and attention away from other business efforts and force us to acquire intellectual property rights and
licenses, which may involve substantial royalty or other payments that may not be acceptable to us. Further, a party making such a claim against us, if
successful, could secure a judgment that requires us to pay substantial damages or such a party could obtain an injunction. An adverse determination
also could invalidate our intellectual property rights and adversely affect our ability to offer our products to our customers and may require that we
procure or develop substitute products that do not infringe, which could require significant effort and expense. Even if we obtain favorable outcomes in
any such litigation, we may not be able to obtain adequate remedies, or may have incurred costs that threaten our financial stability. Assertions of our
attempts to enforce our rights against third parties could also lead these third parties to assert their own intellectual property or other rights against us or
seek invalidation or a narrowed scope of our rights, in whole or in part. Any of these events could adversely affect our business, operating results,
financial condition and prospects.

Lidar is a heavily populated intellectual property field, in which many companies, both within and outside of the lidar industry, hold patents
covering lidar products and other adjacent technologies. In addition to patents, companies in the lidar industry typically rely on copyrights and trade
secrets to protect their technology. As a result, there has been frequent litigation in the lidar industry based on allegations of patent infringement,
misappropriation or other violations of intellectual property rights. We have, and in the future may, receive inquiries from other intellectual property
holders and we may become subject to claims that we infringe others’ intellectual property rights, particularly as our market presence increases, as our
products expand to new use cases and geographies, and as we face increasing competition. In addition, parties may claim that our name and the branding
of our products infringe their trademark rights in certain countries or territories. If such a claim were to prevail, we may have to change the names of and
branding of our products in the affected territories which would be costly and could cause market confusion.

We currently have various agreements in effect pursuant to which we have agreed to defend, indemnify and hold harmless our customers,
suppliers, and other partners from damages and costs which may arise from the infringement by our products of third-party patents or other intellectual
property rights. The scope of these indemnity obligations vary, but may, in some instances, include indemnification for damages and expenses, including
attorneys’ fees. Our insurance does not typically cover intellectual property infringement claims. A claim that our products infringe a third party’s
intellectual property rights, even if untrue, could adversely affect our relationships with our customers and deter future customers from purchasing our
products. Our defense of
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intellectual property rights claims brought against us, or our customers, suppliers or partners, with or without merit, could be time-consuming and
expensive to litigate or settle.

Even if we are not a party to any litigation between a customer and a third party relating to infringement of its products, an adverse outcome in
any such litigation could make it more difficult for us to defend our products against intellectual property infringement claims in any subsequent
litigation matter in which we are a named party. Any of these results could adversely affect our brand and operating results.

Any intellectual property and related contractual litigation, if it is initiated in the future by us or a third party, would result in substantial costs and
diversion of management resources, either of which could adversely affect our business, operating results and financial condition. Such claims may also
divert management resources and attention away from other business efforts and force us to acquire intellectual property rights and licenses, which may
involve substantial royalty or other payments that may not be acceptable to us. Further, a party making such a claim against us, if successful, could
secure a judgment that requires us to pay substantial damages or such a party could obtain an injunction. An adverse determination also could invalidate
our intellectual property rights and adversely affect our ability to offer our products to our customers and may require that we procure or develop
substitute products that do not infringe, which could require significant effort and expense. Even if we obtain favorable outcomes in any such litigation,
we may not be able to obtain adequate remedies, or may have incurred costs that threaten our financial stability. Assertions of our rights against third
parties could also lead third parties to assert their own intellectual property or other rights against us or seek invalidation or a narrowed scope of our
rights, in whole or in part. Any of these events could adversely affect our business, operating results, financial condition and prospects.

Our intellectual property applications may not issue or be registered, which may have a material adverse effect on our ability to prevent others from
commercially exploiting products similar to ours.

We cannot be certain that we are the first inventor of the subject matter to which we have filed any particular patent application, or if we are the
first party to file such a patent application. If another party has filed a patent application to, or otherwise publicly disclosed, subject matter that we are
seeking to protect in a given patent application, we may not be entitled to the protection sought by the patent application. We also cannot be certain
whether the claims included in a patent application will ultimately be granted as an issued patent since the patent office of the jurisdiction in which a
patent application is filed may rule that the subject matter we are seeking to patent is not novel or is obvious or otherwise non-inventive or rule that the
patent application and/or claims of the patent application do not comply with one or more other requirements of the patent laws of the jurisdiction.
Further, the scope of protection of issued patent claims is often difficult to determine. As a result, we cannot be certain that our issued patents will afford
protection against competitors with similar technology. In addition, our competitors may design around our issued patents, which may adversely affect
our business, prospects, financial condition and operating results.

In addition to patented technology, we rely on our unpatented proprietary technology, copyrights, trade secrets, proprietary processes and know-how.

We rely on proprietary information (including, for example, trade secrets, know-how and confidential information) to protect intellectual property
that may not be patentable or subject to copyright or trademark protection, or that we believe is best protected by means that do not require public
disclosure. We may seek to protect this proprietary information by entering into confidentiality agreements, or consulting, services or employment
agreements that contain non-disclosure and non-use provisions with our employees, consultants, contractors and third parties. We may fail, however, to
enter into the necessary agreements, and even if properly executed and entered into, these agreements may be breached or may otherwise fail to prevent
disclosure, third-party infringement or misappropriation of our proprietary information, may be limited as to their term and may not provide an adequate
remedy in the event of unauthorized disclosure or use of proprietary information. Additionally, we have limited control over the protection of trade
secrets used by our current or future

26



manufacturing partners and suppliers and could lose future trade secret protection if any unauthorized disclosure of such information occurs. In addition,
our proprietary information may otherwise become known or be independently developed by our competitors or other third parties. To the extent that
our employees, consultants, contractors, advisors and other third parties use intellectual property owned by others in their work for us, disputes may
arise as to the rights in related or resulting know-how and inventions. Costly and time-consuming litigation could be necessary to enforce and determine
the scope of our proprietary rights, and failure to obtain or maintain protection for our proprietary information could adversely affect our competitive
business position. Furthermore, laws regarding trade secret rights in certain markets where we operate may afford little or no protection to our trade
secrets.

We also rely on security measures, both physical and electronic, to protect our proprietary information, but we cannot provide assurance that these
security measures will not be breached or provide adequate protection for our property. There is a risk that third parties may obtain and improperly
utilize our proprietary information to our competitive disadvantage. Also, we may not be able to detect or prevent the unauthorized use of such
information or take appropriate and timely steps to enforce our intellectual property rights.

We may be subject to damages resulting from claims that we or our employees have wrongfully used or disclosed alleged trade secrets of our
employees’ former employers.

We may be subject to claims that we or our employees have inadvertently or otherwise used or disclosed trade secrets or other proprietary
information of one or more of an employee’s former employers. Litigation may be necessary to defend us against these claims. If we fail in defending
such claims, in addition to paying monetary damages, we may lose valuable intellectual property rights or personnel. A loss of key personnel or their
work product could hamper or prevent our ability to commercialize our products, which could severely harm our business. Even if we are successful in
defending against any such claims, litigation could result in substantial costs and demand on management resources.

Risks Related to Being a Public Company

Certain of our warrants are accounted for as liabilities and the changes in value of such warrants could have a material effect on our financial
results.

On April 12, 2021, the Acting Director of the Division of Corporation Finance and Acting Chief Accountant of the SEC together issued a
statement regarding the accounting and reporting considerations for warrants issued by special purpose acquisition companies entitled “Staff Statement
on Accounting and Reporting Considerations for Warrants Issued by Special Purpose Acquisition Companies (“SPACs”)” (the “SEC Statement™).
Specifically, the SEC Statement focused on certain settlement terms and provisions related to certain tender offers following a business combination,
which terms are similar to those contained in the warrant agreement governing our private placement warrants. We evaluated the accounting treatment
of our private placement warrants, and determined to classify such warrants as derivative liabilities measured at fair value, with changes in fair value
each period reported in earnings. Due to the recurring fair value measurement, we recognize non-cash gains or losses on our private placement warrants
each reporting period and the amount of such gains or losses has been material and could continue to be material in the future.

Our accounting treatment of the private placement warrants and public warrants is based on its current interpretation of the SEC Statement and
other guidance and may change in light of any further interpretive guidance, as may be applicable.

The restatement of CLA’s financial statements may lead to additional risks and uncertainties, including regulatory, litigation, stockholder or other
actions, loss of investor and counterparty confidence and negative impacts on our stock price.

As disclosed in the Company’s Current Report on Form 8-K filed with the SEC on May 14, 2021, on May 13, 2021, the Audit Committee of our
Board of Directors, in response to the SEC Statement after discussion with
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management of the Company and based on management’s consultation with Marcum LLP, CLA’s independent registered public accounting firm prior to
the Merger, and its legal advisors, concluded that CLA’s previously issued consolidated financial statements as of and for the year ended December 31,
2020 included in CLA’s Annual Report on Form 10-K for the year ended December 31, 2020 should be restated to reflect the impact of the change in
accounting for the warrants and accordingly, should no longer be relied upon.

As aresult of the restatement and associated non-reliance on CLA’s previously issued consolidated financial statements for the year ended
December 31, 2020, we incurred additional costs. We could also be subject to regulatory, litigation, stockholder, or other actions in connection with the
restatement, which would, regardless of the outcome, consume management’s time and attention and may result in additional legal, accounting, and
other costs. If we do not prevail in any such proceedings, we could be required to pay damages or settlement costs, which could be material. Any of
these occurrences could have a material adverse effect on our business, results of operations, financial condition, and stock price.

We have identified material weaknesses in our internal control over financial reporting and may identify additional material weaknesses in the
future or otherwise fail to maintain effective internal control over financial reporting, which may result in material misstatements of our
consolidated financial statements, or cause us to fail to meet our periodic reporting obligations, or cause our access to the capital markets to be
impaired.

In the course of preparing our financial statements for year ended December 31, 2020, we identified material weaknesses in our internal control
over financial reporting. A material weakness is a deficiency, or a combination of deficiencies, in internal control over financial reporting such that there
is a reasonable possibility that a material misstatement of our annual or interim financial statements will not be prevented or detected on a timely basis.

We did not design and maintain an effective control environment commensurate with our financial reporting requirements. Specifically, we did not
maintain a sufficient complement of personnel with an appropriate degree of internal controls and accounting knowledge, experience, and training
commensurate with our accounting and reporting requirements. This material weakness contributed to the following additional material weaknesses:

. We did not design and maintain effective controls over the period-end financial reporting process to achieve complete, accurate and timely
financial accounting, reporting and disclosures, including segregation of duties and adequate controls related to journal entries and certain
other business processes, and verifying transactions are properly classified in the financial statements. This material weakness resulted in
adjustments to several account balances and disclosures in the consolidated financial statements for the years ended December 31, 2019
and 2018, and adjustments to the equity and warrant liabilities accounts and related disclosures in the condensed consolidated financial
statements for the three months ended March 31, 2021.

. We did not design and maintain effective controls over certain information technology (“IT”) general controls for information systems that
are relevant to the preparation of our consolidated financial statements. Specifically, we did not design and maintain (i) program change
management controls to ensure that information technology program and data changes affecting financial IT applications and underlying
accounting records are identified, tested, authorized and implemented appropriately and (ii) user access controls to ensure appropriate
segregation of duties and that adequately restrict user and privileged access to our financial applications, programs and data to appropriate
personnel. This material weakness did not result in a material misstatement to the consolidated financial statements, however, the
deficiencies, when aggregated, could impact maintaining effective segregation of duties, as well as the effectiveness of IT-dependent
controls (such as automated controls that address the risk of material misstatement to one or more assertions, along with the IT controls
and underlying data that support the effectiveness of system-generated data and reports) that could result in misstatements potentially
impacting all financial statement accounts and disclosures that would not be prevented or detected.
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Additionally, each of these material weaknesses could result in a misstatement of account balances or disclosures that would result in a material
misstatement to the annual or interim consolidated financial statements that would not be prevented or detected.

During the year ended December 31, 2021, we have taken several measures to design and implement controls to improve our internal control over
financial reporting, and continue to make progress towards establishing an effective internal control framework to remediate the foregoing material
weaknesses. Our efforts included the following:

. Recruiting additional personnel with appropriate internal controls, accounting knowledge and experience commensurate with our
accounting and reporting requirements, in addition to engaging and utilizing third party consultants and specialists.

. Enhancing Entity Level Controls including increasing Board and Audit Committee oversight, expanding senior management review of
financial and business performance, creating an internal audit function and charter, and providing code of conduct trainings.

. Strengthening IT governance and designing IT general controls including restricted user access to our internal systems for financial
reporting, change management, program development and computer operations.

. Designing additional controls for financial close and reporting including review of accounting policies, journal entry review controls,
review of significant or non-routine transactions, period end close procedures, financial statement preparation, review, and reporting.

While we continue to undertake efforts to remediate these material weaknesses, the material weaknesses will not be considered remediated until
our remediation plan has been fully implemented, the applicable controls operate for a sufficient period of time, and we have concluded, through testing,
that the newly implemented and enhanced controls are operating effectively. At this time, we cannot predict the success of such efforts or the outcome of
our assessment of the remediation efforts. We can give no assurance that our efforts will remediate these material weaknesses in our internal control over
financial reporting, or that additional material weaknesses will not be identified in the future. Our failure to implement and maintain effective internal
control over financial reporting could result in errors in our consolidated financial statements that could result in a restatement of our financial
statements, and could cause us to fail to meet our reporting obligations, any of which could diminish investor confidence in us and cause a decline in the
price of our common stock. Additionally, ineffective internal control could expose us to an increased risk of financial reporting fraud and the
misappropriation of assets and subject us to potential delisting from the stock exchange on which we list or to other regulatory investigations and civil or
criminal sanctions.

As a public company, we will be required pursuant to Section 404(a) of the Sarbanes-Oxley Act to furnish a report by management on, among
other things, the effectiveness of our internal control over financial reporting for each future annual report on Form 10-K to be filed with the SEC. This
assessment will need to include disclosure of any material weaknesses identified by our management in internal control over financial reporting. At such
time as we are required to provide management’s foregoing assessment, our independent registered public accounting firm will also be required to attest
to the effectiveness of our internal control over financial reporting in each annual report on Form 10-K to be filed with the SEC pursuant to Section
404(b) of the Sarbanes-Oxley Act. We are also required to disclose material changes made in our internal control over financial reporting on a quarterly
basis. Failure to comply with the Sarbanes-Oxley Act could potentially subject us to sanctions or investigations by the SEC, the stock exchange on
which our securities are listed or other regulatory authorities, which would require additional financial and management resources. We have begun the
costly and challenging process of compiling the system and processing documentation necessary to perform the evaluation needed to comply with
Section 404, but we may not be able to complete our evaluation, testing and any required remediation in a timely fashion.
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We have incurred and will continue to incur increased costs as a result of operating as a public company, and our management will devote
substantial time to new compliance initiatives.

We have incurred and will continue to incur significant legal, accounting and other expenses as a public company that we did not incur as a private
company. As a public company, we are subject to the reporting requirements of the Securities Exchange Act of 1934, the Sarbanes-Oxley Act and the
Dodd-Frank Wall Street Reform and Consumer Protection Act of 2010 (the “Dodd-Frank Act”), as well as rules adopted, and to be adopted, by the SEC
and the applicable stock exchange. Our management and other personnel, many of whom have limited experience managing a public company, will
need to devote a substantial amount of time to these compliance initiatives. Moreover, these rules and regulations have substantially increased and we
expect to continue to increase our legal and financial compliance costs and make some activities more time-consuming and costly. For example, these
rules and regulations make it more difficult and more expensive for us to obtain director and officer liability insurance and we may be forced to accept
reduced policy limits or incur substantially higher costs to maintain the same or similar coverage. We cannot predict or estimate the amount or timing of
additional costs we may incur to respond to these requirements. The impact of these requirements could also make it more difficult for us to attract and
retain qualified persons to serve on our board of directors, our board committees or as executive officers.

General Risk Factors
Our business, results of operations and financial condition have been and could continue to be adversely affected by the COVID-19 pandemic.

The COVID-19 pandemic has caused significant volatility and disruption globally. The COVID-19 measures adopted by governments and
businesses, including restrictions on travel and business operations and shelter in place and other quarantine orders, have affected our business, and
could continue to adversely affect our business operations or the business operations of our customers. At certain times during the pandemic, the
COVID-19 pandemic has impacted our business by slowing the pace of manufacturing ramp up due to employees’ inability to travel to our
manufacturing facility in Thailand, temporarily disrupting the operations of certain of our suppliers, and resulting in increased costs of overtime pay and
additional personnel in San Francisco to create separate manufacturing teams that rotate every other week in our facility to avoid any possible
transmission of COVID-19 between teams. The full impact of the COVID-19 pandemic on our operations depends on factors outside of our control. The
duration of the ongoing COVID-19 pandemic and the associated business interruptions may affect our sales, supply chain or the manufacture or
distribution of products, which could result in a material adverse effect on our financial condition. Our response to the ongoing COVID-19 pandemic
may prove to be inadequate. We may be unable to continue our operations in the manner that we did prior to the outbreak and we may endure
interruptions, reputational harm, delays in product development and shipments, all of which could have an adverse effect on our business, operating
results, and financial condition. The COVID-19 pandemic may also intensify or exacerbate other risks described in this section.

Our facilities in California are located near an earthquake fault and an earthquake or other natural disaster or resource shortage could disrupt our
operations.

Important documents and records for our products and manufacturing operations are located in our various facilities in San Francisco, California
near active earthquake zones. In the event of a natural disaster such as an earthquake, drought, flood or fire or localized extended outages of critical
utilities or transportation we do not have a formal business continuity or disaster recovery plan, and therefore could experience a significant business
interruption. In addition, California has from time to time experienced shortages of water, natural gas, and electric power. Future shortages and
conservation measures could impact our operations and result in increased expense. In addition, we rely on information technology systems to
communicate among our workforce and with third parties. Any disruption to our communications, whether caused by a natural disaster or by man-made
problems, such as power disruptions, could adversely affect our business. To the extent that any such disruptions
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result in delays or cancellations of orders or impede our suppliers’ ability to timely deliver product components, our business, operating results and
financial condition would be adversely affected.

We are subject to cybersecurity risks to operational systems, security systems, infrastructure, firmware in our lidar and customer data processed by
us or third-party vendors or suppliers and any material failure, weakness, interruption, cyber event, incident or breach of security could prevent us
from effectively operating our business.

We have experienced and expect to continue to experience actual and attempted cyber-attacks of our IT networks, such as through phishing scams
and ransomware. Although none of these actual or attempted cyber-attacks has had a material adverse impact on our operations or financial condition,
we cannot guarantee that any such incidents will not have such an impact in the future. For example, we are at risk for interruptions, outages and
breaches of: operational systems, including business, financial, accounting, product development, data processing or production processes, owned by us
or our third-party vendors or suppliers; facility security systems, owned by us or our third-party vendors or suppliers; in-product technology owned by
us or our third-party vendors or suppliers; the integrated software in our lidar solutions; or customer or driver data that we process or our third-party
vendors or suppliers process on our behalf. Such cyber incidents could materially disrupt operational systems; result in loss of intellectual property, trade
secrets or other proprietary or competitively sensitive information; compromise certain information of customers, employees, suppliers, drivers or
others; jeopardize the security of our facilities; or affect the performance of in-product technology and the integrated software in our lidar solutions. A
cyber incident could be caused by disasters, insiders (through inadvertence or with malicious intent) or malicious third parties (including nation-states or
nation-state supported actors) using sophisticated, targeted methods to circumvent firewalls, encryption and other security defenses, including hacking,
fraud, trickery or other forms of deception. The techniques used by cyber attackers change frequently and may be difficult to detect for long periods of
time. Although we maintain information technology measures designed to protect us against intellectual property theft, data breaches and other cyber
incidents, such measures will require updates and improvements, and we cannot guarantee that such measures will be adequate to detect, prevent or
mitigate cyber incidents. The implementation, maintenance, segregation and improvement of these systems requires significant management time,
support and cost. Moreover, there are inherent risks associated with developing, improving, expanding and updating current systems, including the
disruption of our data management, procurement, production execution, finance, supply chain and sales and service processes. These risks may affect
our ability to manage our data and inventory, procure parts or supplies or produce, sell, deliver and service our solutions, adequately protect our
intellectual property or achieve and maintain compliance with, or realize available benefits under, applicable laws, regulations and contracts. We cannot
be sure that the systems upon which we rely, including those of our third-party vendors or suppliers, will be effectively implemented, maintained or
expanded as planned. If we do not successfully implement, maintain or expand these systems as planned, our operations may be disrupted, our ability to
accurately and timely report our financial results could be impaired, and deficiencies may arise in our internal control over financial reporting, which
may impact our ability to certify our financial results. Moreover, our proprietary information or intellectual property could be compromised or
misappropriated and our reputation may be adversely affected. If these systems do not operate as we expect them to, we may be required to expend
significant resources to make corrections or find alternative sources for performing these functions.

A significant cyber incident could impact production capability, harm our reputation, cause us to breach our contracts with other parties or subject
us to regulatory actions or litigation, any of which could materially affect our business, prospects, financial condition and operating results. In addition,
our insurance coverage for cyber-attacks may not be sufficient to cover all the losses we may experience as a result of a cyber incident. Any problems
with our third-party cloud hosting providers, whether due to cyber security failures or other causes, could result in lengthy interruptions in our business.
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Risks Related to Ownership of Our Common Stock and Our Warrants

The price of our common stock and warrants may be volatile.

The price of our common stock, as well as our warrants, may fluctuate due to a variety of factors, including:

changes in the industries in which we and our customers operate;

developments involving our competitors;

changes in laws and regulations affecting our business;

variations in our operating performance and the performance of our competitors in general;

actual or anticipated fluctuations in our quarterly or annual operating results;

publication of research reports by securities analysts about us or our competitors or our industry;

the public’s reaction to our press releases, our other public announcements and our filings with the SEC;
actions by stockholders, including the sale by significant stockholders of any of their shares of our common stock;
additions and departures of key personnel;

commencement of, or involvement in, litigation involving our company;

changes in our capital structure, such as future issuances of securities or the incurrence of additional debt;
the volume of shares of our common stock available for public sale; and

general economic and political conditions, such as the effects of the COVID-19 outbreak, recessions, interest rates, local and national
elections, fuel prices, international currency fluctuations, corruption, political instability and acts of war or terrorism.

These market and industry factors may materially reduce the market price of our common stock and warrants regardless of our operating

performance.

We do not intend to pay cash dividends for the foreseeable future.

We currently intend to retain our future earnings, if any, to finance the further development and expansion of our business and do not intend to pay
cash dividends in the foreseeable future. Any future determination to pay dividends will be at the discretion of our board of directors and will depend on

our financial condition, results of operations, capital requirements, restrictions contained in future agreements and financing instruments, business
prospects and such other factors as our board of directors deems relevant.

If analysts do not publish research about our business or if they publish inaccurate or unfavorable research, our stock price and trading volume
could decline.

The trading market for our common stock will depend in part on the research and reports that analysts publish about our business. We do not have
any control over these analysts. If one or more of the analysts who cover us downgrade our common stock or publish inaccurate or unfavorable research
about our business, the price of our common stock would likely decline. If few analysts cover us, demand for our common stock could decrease and our
common stock price and trading volume may decline. Similar results may occur if one or more of these analysts stop covering us in the future or fail to

publish reports on us regularly.

We may be subject to securities litigation, which is expensive and could divert management attention.

The market price of our common stock may be volatile and, in the past, companies that have experienced volatility in the market price of their
stock have been subject to securities class action litigation. We may be the
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target of this type of litigation in the future. Securities litigation against us could result in substantial costs and divert management’s attention from other
business concerns, which could seriously harm our business.

Delaware law and our Certificate of Incorporation and Bylaws contain certain provisions, including anti-takeover provisions that limit the ability of
stockholders to take certain actions and could delay or discourage takeover attempts that stockholders may consider favorable.

Our Certification of Incorporation and Bylaws and the Delaware General Corporations Law (“DGCL”) contain provisions that could have the
effect of rendering more difficult, delaying, or preventing an acquisition that stockholders may consider favorable, including transactions in which
stockholders might otherwise receive a premium for their shares. These provisions could also limit the price that investors might be willing to pay in the
future for shares of our common stock, and therefore depress the trading price of our common stock. These provisions could also make it difficult for
stockholders to take certain actions, including electing directors who are not nominated by the current members of our board of directors or taking other
corporate actions, including effecting changes in our management. Among other things, the Certification of Incorporation and Bylaws include provisions
regarding:

. providing for a classified board of directors with staggered, three-year terms;

. the ability of our board of directors to issue shares of preferred stock, including “blank check” preferred stock and to determine the price
and other terms of those shares, including preferences and voting rights, without stockholder approval, which could be used to significantly
dilute the ownership of a hostile acquirer;

. the Certificate of Incorporation prohibits cumulative voting in the election of directors, which limits the ability of minority stockholders to
elect director candidates;

. the limitation of the liability of, and the indemnification of, our directors and officers;

. the ability of our board of directors to amend the bylaws, which may allow our board of directors to take additional actions to prevent an
unsolicited takeover and inhibit the ability of an acquirer to amend the bylaws to facilitate an unsolicited takeover attempt; and

. advance notice procedures with which stockholders must comply to nominate candidates to our board of directors or to propose matters to
be acted upon at a stockholders’ meeting, which could preclude stockholders from bringing matters before annual or special meetings of
stockholders and delay changes in our board of directors and also may discourage or deter a potential acquirer from conducting a
solicitation of proxies to elect the acquirer’s own slate of directors or otherwise attempting to obtain control of us.

These provisions, alone or together, could delay or prevent hostile takeovers and changes in control or changes in our board of directors or
management.

The provisions of our Certificate of Incorporation requiring exclusive forum in the Court of Chancery of the State of Delaware and the federal
district courts of the United States for certain types of lawsuits may have the effect of discouraging lawsuits against our directors and officers.

Our Certificate of Incorporation provides that, to the fullest extent permitted by law, and unless we consent in writing to the selection of an
alternative forum, the Court of Chancery of the State of Delaware (or, in the event that the Chancery Court does not have jurisdiction, the federal district
court for the District of Delaware or other state courts of the State of Delaware) will be the sole and exclusive forum for (i) any derivative action, suit or
proceeding brought on our behalf, (ii) any action, suit or proceeding asserting a claim of breach of a fiduciary duty owed by any of our directors, officers
or stockholders to us or our stockholders, (iii) any action, suit or proceeding arising pursuant to any provision of the DGCL or our Bylaws or Certificate
of Incorporation (as each may be amended from time to time), (iv) any action, suit or proceeding as to which the DGCL confers
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jurisdiction on the Court of Chancery of the State of Delaware, or (v) any action, suit or proceeding asserting a claim against us or any current or former
director, officer or stockholder governed by the internal affairs doctrine.

Section 22 of the Securities Act creates concurrent jurisdiction for federal and state courts over all suits brought to enforce any duty or liability
created by the Securities Act or the rules and regulations thereunder. Accordingly, both state and federal courts have jurisdiction to entertain such
Securities Act claims. To prevent having to litigate claims in multiple jurisdictions and the threat of inconsistent or contrary rulings by different courts,
among other considerations, the Certificate of Incorporation will also provide that, unless we consent in writing to the selection of an alternative forum,
to the fullest extent permitted by law, the federal district courts of the United States of America shall be the exclusive forum for the resolution of any
complaint asserting a cause of action arising under the Securities Act; however, there is uncertainty as to whether a court would enforce such provision,
and investors cannot waive compliance with federal securities laws and the rules and regulations thereunder. Notwithstanding the foregoing, the
Certificate of Incorporation provides that the exclusive forum provision will not apply to suits brought to enforce any cause of action arising under the
Securities Act, any duty or liability created by the Exchange Act or any other claim for which the federal courts have exclusive jurisdiction. Section 27
of the Exchange Act creates exclusive federal jurisdiction over all suits brought to enforce any duty or liability created by the Exchange Act or the rules
and regulations thereunder.

These provisions may have the effect of discouraging lawsuits against our directors and officers. The enforceability of similar choice of forum
provisions in other companies’ certificates of incorporation has been challenged in legal proceedings, and it is possible that, in connection with any
applicable action brought against us, a court could find the choice of forum provisions contained in the Certificate of Incorporation to be inapplicable or
unenforceable in such action.

You will not be permitted to exercise your warrants unless we register and qualify the underlying common stock or certain exemptions are available.

If the issuance of the common stock upon exercise of our warrants is not registered, qualified or exempt from registration or qualification under
the Securities Act and applicable state securities laws, holders of warrants will not be entitled to exercise such warrants and such warrants may have no
value and expire worthless. In such event, holders who acquired their warrants as part of a purchase of units will have paid the full unit purchase price
solely for the common stock included in the units.

If the common stock issuable upon exercise of the warrants are not registered under the Securities Act, under the terms of the warrant agreement,
holders of warrants who seek to exercise their warrants will not be permitted to do so for cash and, instead, will be required to do so on a cashless basis
in accordance with Section 3(a)(9) of the Securities Act or another exemption.

In no event will warrants be exercisable for cash or on a cashless basis, and we will not be obligated to issue any shares to holders seeking to
exercise their warrants, unless the issuance of the shares upon such exercise is registered or qualified under the securities laws of the state of the
exercising holder, or an exemption from registration or qualification is available.

If our common stock are at the time of any exercise of a warrant not listed on a national securities exchange such that they satisfy the definition of
“covered securities” under Section 18(b)(1) of the Securities Act, we may, at our option, not permit holders of warrants who seek to exercise their
warrants to do so for cash and, instead, require them to do so on a cashless basis in accordance with Section 3(a)(9) of the Securities Act; in the event we
so elect, we will not be required to file or maintain in effect a registration statement or register or qualify the shares underlying the warrants under
applicable state securities laws, and in the event we do not so elect, we will use our best efforts to register or qualify the shares underlying the warrants
under applicable state securities laws to the extent an exemption is not available.
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In no event will we be required to net cash settle any warrant, or issue securities (other than upon a cashless exercise as described above) or other
compensation in exchange for the warrants in the event that we are unable to register or qualify the shares underlying the warrants under the Securities
Act or applicable state securities laws.

You may only be able to exercise your public warrants on a “cashless basis” under certain circumstances, and if you do so, you will receive fewer
shares of common stock from such exercise than if you were to exercise such warrants for cash.

The warrant agreement provides that in the following circumstances holders of warrants who seek to exercise their warrants will not be permitted
to do for cash and will, instead, be required to do so on a cashless basis in accordance with Section 3(a)(9) of the Securities Act: (i) if the common stock
issuable upon exercise of the warrants are not registered under the Securities Act in accordance with the terms of the warrant agreement; (ii) if we have
so elected and the common stock are at the time of any exercise of a warrant not listed on a national securities exchange such that they satisfy the
definition of “covered securities” under Section 18(b)(1) of the Securities Act; and (iii) if we have so elected and we call the public warrants for
redemption. If you exercise your public warrants on a cashless basis, you would pay the warrant exercise price by surrendering the warrants for that
number of common stock equal to the quotient obtained by dividing (x) the product of the number of common stock underlying the warrants, multiplied
by the excess of the “fair market value” of our common stock (as defined in the next sentence) over the exercise price of the warrants by (y) the fair
market value. The “fair market value” is the average reported closing price of the common stock for the 10 trading days ending on the third trading day
prior to the date on which the notice of exercise is received by the warrant agent or on which the notice of redemption is sent to the holders of warrants,
as applicable. As a result, you would receive fewer shares of common stock from such exercise than if you were to exercise such warrants for cash.

We may amend the terms of the warrants in a manner that may be adverse to holders of public warrants with the approval by the holders of at least
50% of the then outstanding public warrants. As a result, the exercise price of your warrants could be increased, the exercise period could be
shortened and the number of common stock purchasable upon exercise of a warrant could be decreased, all without your approval.

Our warrants were issued in registered form under a warrant agreement between Continental Stock Transfer & Trust Company, as warrant agent,
and us. The warrant agreement provides that the terms of the warrants may be amended without the consent of any holder for the purpose of (i) curing
any ambiguity or to correct any defective provision or mistake, including to conform the provisions of the warrant agreement to the description of the
terms of the warrants and the warrant agreement, (ii) adjusting the provisions relating to cash dividends on ordinary shares as contemplated by and in
accordance with the warrant agreement or (iii) adding or changing any provisions with respect to matters or questions arising under the warrant
agreement as the parties to the warrant agreement may deem necessary or desirable and that the parties deem to not adversely affect the rights of the
registered holders of the warrants, provided that the approval by the holders of at least 50% of the then-outstanding public warrants is required to make
any change that adversely affects the interests of the registered holders of public warrants. Accordingly, we may amend the terms of the public warrants
in a manner adverse to a holder of public warrants if holders of at least 50% of the then outstanding public warrants approve of such amendment.
Although our ability to amend the terms of the public warrants with the consent of at least 50% of the then outstanding public warrants is unlimited,
examples of such amendments could be amendments to, among other things, increase the exercise price of the warrants, convert the warrants into cash
or shares, shorten the exercise period or decrease the number of common stock purchasable upon exercise of a warrant.
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Our warrant agreement designates the courts of the State of New York or the United States District Court for the Southern District of New York as
the sole and exclusive forum for certain types of actions and proceedings that may be initiated by holders of our warrants, which could limit the
ability of warrant holders to obtain a favorable judicial forum for disputes with us.

Our warrant agreement provides that, subject to applicable law, (i) any action, proceeding or claim against us arising out of or relating in any way
to the warrant agreement, including under the Securities Act, will be brought and enforced in the courts of the State of New York or the United States
District Court for the Southern District of New York, and (ii) that we irrevocably submit to such jurisdiction, which jurisdiction shall be the exclusive
forum for any such action, proceeding or claim. We will waive any objection to such exclusive jurisdiction and that such courts represent an
inconvenient forum.

Notwithstanding the foregoing, these provisions of the warrant agreement will not apply to suits brought to enforce any liability or duty created by
the Exchange Act or any other claim for which the federal district courts of the United States of America are the sole and exclusive forum. Any person
or entity purchasing or otherwise acquiring any interest in any of our warrants shall be deemed to have notice of and to have consented to the forum
provisions in our warrant agreement. If any action, the subject matter of which is within the scope the forum provisions of the warrant agreement, is
filed in a court other than a court of the State of New York or the United States District Court for the Southern District of New York (a “foreign action”)
in the name of any holder of our warrants, such holder shall be deemed to have consented to: (x) the personal jurisdiction of the state and federal courts
located in the State of New York in connection with any action brought in any such court to enforce the forum provisions (an “enforcement action”), and
(y) having service of process made upon such warrant holder in any such enforcement action by service upon such warrant holder’s counsel in the
foreign action as agent for such warrant holder.

This choice-of-forum provision may limit a warrant holder’s ability to bring a claim in a judicial forum that it finds favorable for disputes with us,
which may discourage such lawsuits. Alternatively, if a court were to find this provision of our warrant agreement inapplicable or unenforceable with
respect to one or more of the specified types of actions or proceedings, we may incur additional costs associated with resolving such matters in other
jurisdictions, which could materially and adversely affect our business, financial condition and results of operations and result in a diversion of the time
and resources of our management and board of directors.

We may redeem your unexpired warrants prior to their exercise at a time that is disadvantageous to you, thereby making your warrants worthless.

We have the ability to redeem outstanding warrants at any time after they become exercisable and prior to their expiration, at a price of $0.01 per
warrant, provided that the closing price of our common stock equals or exceeds $18.00 per share (as adjusted for share splits, share capitalizations,
reorganizations, recapitalizations and the like) for any 20 trading days within a 30 trading-day period ending on the third trading day prior to the date on
which we give proper notice of such redemption to the warrants holders and provided certain other conditions are met. If and when the warrants become
redeemable by us, we may exercise our redemption right even if we are unable to register or qualify the underlying securities for sale under all
applicable state securities laws. Redemption of the outstanding warrants could force you to (i) exercise your warrants and pay the exercise price therefor
at a time when it may be disadvantageous for you to do so, (ii) sell your warrants at the then-current market price when you might otherwise wish to
hold your warrants or (iii) accept the nominal redemption price which, at the time the outstanding warrants are called for redemption, is likely to be
substantially less than the market value of your warrants. None of the private placement warrants will be redeemable by us so long as they are held by
the Sponsor or its permitted transferees.
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USE OF PROCEEDS

All of the shares of common stock and warrants offered by the Registered Holders will be sold by them for their respective accounts. We will not
receive any of the proceeds from these sales.

The Registered Holders will pay any underwriting fees, discounts, selling commissions, stock transfer taxes and certain legal expenses incurred by
such Registered Holders in disposing of their shares of common stock and warrants, and we will bear all other costs, fees and expenses incurred in
effecting the registration of such securities covered by this prospectus, including, without limitation, all registration and filing fees, NYSE listing fees
and fees and expenses of our counsel and our independent registered public accountants.

We will receive any proceeds from the exercise of the warrants for cash, but not from the sale of the shares of common stock issuable upon such
exercise.
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DIVIDEND POLICY

We have not paid any cash dividends on our common stock to date. The payment of cash dividends in the future will be dependent upon our
revenues and earnings, if any, capital requirements and general financial condition. The payment of any cash dividends will be within the discretion of
our board of directors. Our ability to declare dividends may be limited by the terms of financing or other agreements entered into by us or our
subsidiaries from time to time.
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BUSINESS

Business Overview

Ouster is building the eyes of autonomy. We are a leading provider of high-resolution digital lidar sensors and enabling software that gives robots,
machinery, vehicles and fixed infrastructure advanced 3D vision allowing them to safely interact with the physical world.

We design and manufacture digital lidar sensors that we believe to be the highest performing, lowest cost lidar solutions available today across
each of our four target markets: automotive, industrial automation; smart infrastructure and robotics.

We believe that our digital lidar technology positions us at the center of a global revolution in autonomy. We believe that 3D vision technologies,
coupled with artificial intelligence, will power new autonomous technologies that in turn will fundamentally disrupt business models across many
existing industries and also enable entirely new industries and capabilities.

In the year ended December 31, 2021, 34% of our total sensors shipped were to automotive customers. The automotive industry is undergoing a
rapid shift towards advanced safety and autonomy features, powered by lidar, and we believe we are uniquely positioned, with our true solid-state digital
lidar technology, to enable this transformation. We work with companies across the entire automotive ecosystem, from technology providers to direct
automotive parts suppliers (“Tier 1s”) original equipment manufacturers (“OEMs”), to design and manufacture lidar sensors for these advanced vehicle
systems.

Beyond the automotive market, we believe that there is an even larger market for lidar sensors. We believe our highly flexible digital lidar
architecture strongly positions us to address what we believe is a rapidly growing demand. Our industrial customers today are using lidar to increase
safety and automating operations across the global supply chain, in material handling vehicles at ports and warehouses, in off-highway vehicles at mines
and farms, and in manufacturing equipment in factories. In our smart infrastructure vertical, cities are increasing safety and efficiency through using
lidar control traffic lights and warning systems, and security companies are improving intrusion detection and tracking by augmenting existing CCTV
systems with the spatial tracking capabilities of lidar. We believe these markets present a significant opportunity for growth, as they touch nearly every
aspect of our daily lives.

We envision a future where lidar-powered solutions are widespread, with useful and affordable 3D perception capabilities built into every moving
robot, car, truck and drone, as well as every factory, building, stoplight, dock, and airport terminal.

We have invested heavily in our patent portfolio since our inception by pursuing comprehensive coverage of invention families, use cases, and
broad international coverage. As of December 31, 2021, we held over 50 patents and nearly 200 pending patent applications.

We believe that our semiconductor-based digital approach mirrors the type of evolution seen during the analog-to-digital transition across the
electronics and camera industries. The end result in each of these other industrial transitions was the emergence of high-performance, low-cost digital
technology that addressed expanded and diverse use cases. We believe these technology breakthroughs are central to our competitive advantage and
dramatically improve sensor performance while making our approach difficult to replicate. In the lidar space, we believe analog technologies have less
room for future improvement. In contrast, we anticipate that the key components of our digital lidar have many years of exponential growth ahead,
distinguishing Ouster from its analog-focused competitors.

We believe the simplicity of our digital lidar design gives us meaningful cost advantages in manufacturing, supply chain, and production yields. A
common digital lidar architecture underpins our entire product portfolio,
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which we believe will drive economies of scale in our supply chain. With virtually unlimited software-defined customization, we are able to deliver new
SKUs for industry-specific applications, expanding our product offerings with minimal manufacturing or inventory changes. We continue to expand our
manufacturing capacity by outsourcing to our manufacturing partner, Benchmark Electronics, Inc. (“Benchmark”). Benchmark manufactures our
products at its facility in Thailand, which we expect will reduce product costs and allow us to rapidly scale production to meet our anticipated product
demand. Based on cost quotes for our products in mass production, we believe our manufacturing costs to be lower than certain of our competitors, and
we expect our manufacturing costs per unit to decrease further with higher volumes.

Our mission to make the physical world safer and more efficient is aligned with our commitment to sustainability now and into the future. We
believe that our lidar technology is a key enabler of sustainable solutions for our customers, driving the efficient use of vehicles, industrial machinery,
and robotics across our end markets. Greater levels of industrial and vehicular automation have been shown to have the potential to significantly reduce
global carbon dioxide emissions, helping to curb the effects of climate change. Likewise, smarter cities powered by lidar can better manage traffic,
reduce commute times, and further reduce emissions. In smart city use cases, Ouster’s lidar sensors also can be customized with a “privacy-safe” mode,
protecting citizens from facial recognition technology. We believe that our lidar products offer superior performance at lower cost and that this will
facilitate a wide array of sustainable solutions that generally help drive lidar technology into the mainstream.

We have entered into several, and are actively negotiating a number of additional, multi-year contracts with our customers. In 2021 and 2020 we
had over 600 and 500 paying customers, respectively. In 2021, with the acquisition of Sense Photonics, Inc. (“Sense”) and establishment of Ouster
Automotive, we increased our number of automotive engagements significantly. Leading with our true solid-state technology, we are working directly
with top automotive OEM and Tier 1s in North America, Europe, and Asia. We expect these engagements to continue to rapidly grow in the coming
years, as more advanced Advanced Driver Assisted Systems (“ADAS”) and Automated Driving systems enter production and come to market. Outside
automotive, our industrial, smart infrastructure, and robotics businesses have continued their rapid growth. We continue to add new industrial, smart
infrastructure, and robotics customers, and traction with existing customers is increasing as they progress and bring their products to market. Just as we
have seen in automotive, we expect our engagements to rapidly scale over the coming years as our customers bring both advanced safety systems and
autonomous operation systems into production.

We see a future where our digital technology enables lidar to become universal, playing a key role in the autonomy revolution that will change
innumerable aspects of our economy and daily lives. We believe Ouster’s patented digital approach to lidar positions us well to be at the epicenter of this
societal shift, and we anticipate that our software-defined product architecture can accelerate adoption and unlock more applications for lidar in our
focus markets and beyond.

Digital Lidar Technology

Our founders and engineering team have many years of lidar industry experience. By leveraging our deep knowledge of lidar technology, we have
invented and patented an integrated, semiconductor-based digital lidar technology, which consists of the following key features:

Patented digital lidar architecture

Our digital lidar systems are based on a simplified architecture that achieves high resolution and reliability at a lower cost than analog lidar
systems. Our sensors have three main technologies that, combined with embedded software, power our high-performance “OS” and “DF” product lines.
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Custom system-on-a-chip (“SoC”) with single photon avalanche diode (“SPAD”) detectors

Our sensors contain a custom-designed SoC that replaces the functionality of hundreds of discrete analog components and integrates those
capabilities onto a single complementary metal-oxide-semiconductor (“CMOS”) chip. In our “OS” product line, we are currently on our fourth-
generation SoC, “L2X”, which combines significant processing power with a 128-channel SPAD array onto a single piece of silicon. Our SoC is capable
of counting individual photons in order to detect very weak laser light pulses from long range targets. This digital SPAD-based approach enables our
“OS” sensors to be compact, high-performance, and low-cost in order to provide advanced autonomy functionality to our industrial, robotics, smart
infrastructure, and automotive customers.

Our “DF” product line currently features our first generation solid-state CMOS SoC. Powered by this chip, the solid-state “DF” product line
features short, medium, and long-range sensing options that we believe has the potential to meet the performance, reliability, design, and cost
requirements of global automotive OEMs.

Vertical cavity surface emitting laser (“VCSEL”) array

Paired with our digital SPAD SoC is an array of VCSELs. By using VCSEL technology, we can place our laser emitters into a dense array. This
dense, compact approach enables us to increase our resolution without increasing the size or complexity of our sensors.

Patented micro-optical system

In addition to our detector SoC and VCSEL array, our sensors feature patented micro-optical systems that enhance the performance of both our
emitters and detectors. The combined effect of these micro-optical systems on sensor performance is equivalent to an increase in detector efficiency of
multiple orders of magnitude. We believe this breakthrough intellectual property gives us significant competitive advantages over other companies that
are currently attempting or may attempt to use a similar digital architecture.

Embedded software

Our existing embedded software is field-upgradeable, which enables us to customize and improve our sensor’s capabilities. We believe that the
flexibility of this existing embedded software, together with embedded software that we develop in the future, will create an avenue for software-based
enhancements of performance and customization of our products that will be capable of addressing myriad end-market customers’ specific technical
requirements.

Products

We currently offer two digital lidar product lines, our “OS” scanning sensors and our “DF” true solid-state flash sensors. Introduced in 2018, our
OS product line today features three different sensor models available in numerous configurations. We are currently developing our solid-state digital
flash the DF product line, which replaces the “ES” sensor line and accelerates our product roadmap. In October of 2021, Ouster acquired Sense
Photonics, Inc. (“Sense”) a developer of solid-state flash lidar based on VCSEL and SPAD technology. This acquisition enables the development of the
DF sensor line which leverages technology and engineering expertise from both companies.

OS Product line

The OS product line, based on our fourth-generation L2X SoC, is available in three different models to meet the needs of our end customers. The
model options include the ultra-wide view “OS0,” the mid-range “OS1,” and the long-range “OS2.” Within each of these models we offer numerous
configuration options, including but not limited to different resolutions and different data output structures. As we continue to release new generations of
the silicon CMOS SoCs that power the OS product line, we expect the performance of the sensors to improve.
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0S0 * Resolution options (channels): 32, 64 and 128
* Range: 50 meters
* TField of View (FoV): 90° vertical FoV & 360° horizontal FoV
_'H * Horizontal resolution (@ 10 Hz): 2048
* Precision: £1.5-5 cm
Ultra-Wide View Digital Lidar
* Points per second (@128 channels): 2.6 million
* Power consumption: 14 - 20 W
+ Environmental protection: IP68, IP69K
» Customization options: 30+

+ TIllustrative use cases: Factory AGVs, Automated forklifts, Robo-taxis, Building
security, Autonomous shuttles, Anonymous People counting

0S1 * Resolution options (channels): 32, 64 and 128
* Range: 120 meters

T IR 1L
* FoV: 45° vertical FoV & 360° horizontal FoV

- * Horizontal resolution (@ 10 Hz): 2048

L

Mid-Range Digital Lidar + Points per second: 2.6 million

e Precision: £0.7 - 5 cm

* Power consumption: 14 - 20 W
* Customization options: 30+
+ Environmental protection: IP68, IP69K

+ Illustrative use cases: Last-mile delivery robots, Autonomous trucking, Autonomous
mining vehicles, Autonomous agricultural vehicles, Autonomous buses, Autonomous
drones, Traffic safety

0S2 * Resolution options (channels): 32, 64 and 128
* Range: 240 meters
* FoV: 22.5° vertical FoV & 360° horizontal FoV
* Horizontal resolution (@ 10 Hz): 2048
» Horizontal resolution (@ 10 Hz): 2048

» * Precision: +2.5 - 8 cm
Long-Range Digital Lidar » Points per second (@128 channels): 2.6 million

* Power consumption: 18 - 24 W
* Customization options: 15+

+ Environmental protection: IP68, IP69K

+ Illustrative use cases: Autonomous trucking, Robo-taxis, Autonomous shuttles, Traffic
analytics, Autonomous mining, Building security
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Product customization

Within our OS sensor models, we offer numerous customization options, all enabled by embedded software. For each of our three models, we
offer resolution options of 128 lines vertically (“channels”), 64 channels, or 32 channels. Additionally, within the 64 and 32 channel options, we offer
further customization to determine the channels are distributed throughout the vertical field-of-view. These options for beam spacing are: uniform
(evenly distributed channels), gradient (denser channels around the center of the vertical field-of-view and sparser by the top and bottom edges), below
horizon (evenly spaced on the bottom half of the field of view), and above horizon (evenly spaced in the top half of the field-of-view). Illustrative beam
spacing options for the OS1 model are found below:

LA Gradisne

1 1bove Horfoon

In addition to beam spacing options, we also offer a “Privacy Mode” configuration which removes data that could potentially be used for facial
recognition purposes. Through our existing and future embedded software, we anticipate offering additional customization options to our customers as
demand arises. Because these configurations are offered through software, the incremental cost of additional options is lower than designing new
hardware, giving us operational flexibility to respond to market demand.

DF product line

The DF series is a suite of short, mid, and long-range solid-state digital lidar sensors. The true solid-state DF series is built for best-in-class
reliability, durability, and affordability. The DF series is designed to meet automaker requirements for ADAS and automated driving, while seamlessly
integrating into the vehicle architecture and design. We expect to make the DF series available for consumer vehicles starting production in 2025. The
Company is already shipping functional prototypes and samples to OEMs and Tier 1s partners.

The DF product line was specifically engineered to meet consumer ADAS performance requirements and certifications related to automotive
functional safety and reliability. Its key features include high resolution sensors, adaptability, and scalability.

High resolution. The patented breakthrough solid-state digital flash architecture produces high-resolution 3D point clouds.

Adaptability. The multi-sensor suite is a flexible platform that can be easily adapted to different form-factors and sensor configurations to provide
varying ranges, fields of view, and vehicle design freedoms - all with a simple change in optics or housing.
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Scalability. The true solid-state DF product line is highly manufacturable and offers the durability, reliability, and affordability needed for
automotive series production. We are offering individual solid-state sensors as well as a multi-sensor lidar suite at a price point that we believe could
enable broad adoption in consumer vehicles. We believe that we are well-positioned to deliver on OEM requirements with a single supplier offering,
reducing overall costs and making us a preferred potential partner for both automotive OEMs and Tier 1s.

Product Roadmap And Development

Our digital lidar technology is core to our products. By transitioning to our digital architecture, we expect our product improvements will be
primarily driven by improvements to our semiconductors-the receiver SoC and VCSEL laser array-instead of through complete redesigns of our sensors
or further significant changes in architecture.

We expect to maintain our OS product line with our three current sensor models. Our product roadmap primarily consists of designing, fabricating
and integrating improved semiconductors into the OS product line, which we expect to improve the range and resolution of our sensors, among other
features, while making no major changes to the form factor of our sensors.

We have already shipped functional forward-facing prototypes for the automotive ADAS market and intend to release our first prototypes as early
as 2022. After the initial release, we anticipate our DF product line will improve in performance over time as we improve our core SoC and laser
components.

Our Customers

We target four markets globally: industrial; smart infrastructure; robotics; and automotive. In total, we shipped sensors to over 600 paying
customers in 2021 across these diversified end markets. For the year ended December 31, 2021, no single customer accounted for more than 10% of our
revenue from product sales.

Industrial

Our customers in the industrial market are generally engaged in the manufacturing, operation, or after-market modification of heavy industrial
machinery, which includes mining vehicles, construction vehicles, agricultural vehicles, and port machinery among other machines. Lidar is used on
heavy machinery to enable autonomous usage of the machinery and to improve worker safety. We believe that our industrial customers value the high
resolution, range, small form factor, and high reliability of our digital lidar sensors.

Smart Infrastructure

Our customers in the smart infrastructure market are generally engaged in the monitoring and analysis of pedestrian and vehicle movements for
the purpose of providing building security, improving road user safety, and increasing roadway efficiency. This market includes federal, state, and local
governments as well as private commercial businesses. For our smart infrastructure customers, digital lidar provides accurate spatial data, immunity to
low lighting conditions, and privacy protection, which are all areas where traditional cameras may struggle. We believe that our smart infrastructure
customers value the high resolution, 360° horizontal field-of-view, and high reliability of our digital lidar sensors.

Robotics

Our customers in the robotics industry are generally engaged in the design, production, operation, or after-market modification of small mobile
human-less vehicles, which includes wheeled robots, legged robots, and drones among other vehicles. Our customers in the robotics market include both
commercial entities and nonprofit entities, such as research institutions. Our customers in the robotics market are installing lidar sensors for autonomous
navigation, collision avoidance, and mapping in order to provide services such as last-mile delivery, street sweeping, and asset inspection. We believe
our robotics customers value the high resolution, wide vertical field-of-view, and high reliability of our digital lidar sensors.
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Automotive

Our customers in the automotive industry fall into two categories: customers developing various forms of self-driving technology for driverless
mobility and freight applications, and companies developing consumer ADAS. Both groups are generally engaged in the design, production,
manufacture, operation, or after-market modification of automobiles, which includes consumer and commercial vehicles, commercial heavy trucks, and
buses among other vehicles. Automotive customers use lidar as a core component in ADAS and for autonomous driving. We believe that our automotive
customers value the high resolution, high reliability, and cost of our digital lidar technology.

Our Competitive Strengths

We believe the following strengths will allow us to maintain and extend our position as a leading provider in high-resolution lidar solutions.

Patented digital lidar technology

We invented and patented our digital lidar technology beginning in 2015 and have since launched a suite of products built on a shared architecture
that are competitive with legacy analog lidar. We believe that our lidar technology breaks the link between cost and performance in the lidar industry.
Our proprietary SoC replaces hundreds to thousands of discrete components with a single tightly integrated SPAD receiver array, and our high-efficiency
VCSEL array integrates every laser into a single die. Moreover, our patented micro-optical system increases digital lidar performance by the equivalent
of an orders-of-magnitude increase in detector efficiency. We believe that this architecture will allow us to continue to increase sensor performance
while reducing its cost for many years to come. The Sense acquisition enabled us to acquire significant intellectual property, which we believe will
distinguish us in the digital lidar space and provides a strong moat around our solid-state DF sensors.

High performance at an affordable price

As we introduce future generations of our proprietary SoC, we expect to be able to offer improved resolution, range, precision, reliability, and
unlock new data types. Our simple digital architecture shared across our products results in a single manufacturing process and common supply chain
for all of our sensor models that we believe results in cost advantages that help us offer lower prices to our customers while maintaining gross margins.

Flexible and scalable product architecture

Our products employ a software-defined architecture, enabling rapid customization in the software layer, and a simple shared hardware
architecture for scalable manufacturing. With software-defined products continuing to drive low-cost customization, we expect to develop new SKUs for
industry-specific applications, expanding our product offering without requiring significant manufacturing or inventory changes.

Large and diversified customer base

We sold sensors to over 600 paying customers worldwide in 2021 and no single customer accounted for more than 10% of our revenue in that time
period. We believe that the diversity of our customer base and our presence in all four of our targeted markets gives Ouster several advantages. First, our
customer and market diversity add stability to our business. By diversifying our customer base, we are able to reduce our exposure to the risk of
customer development delays or regulatory changes that may affect our sales to a single customer or in a particular market rather than all four of the
targeted markets. Second, we believe that a large, diverse customer base will ultimately result in more engaged customers purchasing our products and
help us to achieve higher sales more quickly than other companies that depend on a smaller set of customers in fewer markets. As we increase our sales
volume, we expect our cost per sensor to decrease, allowing us to compete more effectively
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in each of the targeted markets. Finally, we believe our early entrance into non-automotive markets will enable us to gain market-specific expertise,
informing our product development decisions so that we may more effectively customize our products’ fit for the end market customers’ needs. We also
believe that our early entrance into our targeted markets affords us the opportunity to establish strong relationships globally with key customers in each
market.

Volume manufacturing today

To achieve our vision of making lidar technology widely adopted, we designed our technology for high-volume manufacturing. We are
successfully expanding our manufacturing capacity by outsourcing manufacturing to the Thailand facility of our manufacturing partner Benchmark. We
believe our relationship with Benchmark provides a myriad of benefits, including the ability to leverage Benchmark’s manufacturing capacity to help us
scale our production.

Digital solid-state technology positioned to capture automotive scale

We expect that our prospective customers in the ADAS market will select lidar suppliers primarily based on the anticipated ability to meet
performance, reliability, design, and cost requirements. We believe that the true solid-state digital lidar technology in our DF sensors will meet these
performance, reliability, design, and cost requirements of the ADAS market, and lead to production wins and growth in this segment.

Highly reliable and rugged technology

In addition to high performance, comparatively low cost, and high customization flexibility, our sensors are designed to be highly reliable. Our OS
product line of sensors have achieved the highest ingress ratings in the industry-IP68 and IP69K-meaning they can survive submersion in up to 1 meter
of water for 30 minutes and withstand high-temperature power washing. We believe Ouster has one of the lowest field failure rates in the industry, which
reduces the total cost of ownership for our sensors. We believe that the high component count of certain analog sensors may cause these sensors to have
higher field failure rates and may require recalibration from time-to-time at the expense of the customer, causing downtime in the field and requiring an
inventory of spare lidar parts. We expect our digital technology will significantly reduce these added expenses in both time and money and enable higher
revenue and platform utilization by our customers.

Comprehensive IP portfolio

Our digital technology is backed by a comprehensive suite of patent protections. We own numerous issued patents and pending patent
applications. As of December 31, 2021, we held more than 50 U.S. patents. We believe these technology breakthroughs are central to our competitive
advantage, dramatically improving sensor performance while making our approach difficult to replicate.

Visionary management team

Innovation is central to our corporate culture. Our co-founders Angus Pacala and Mark Frichtl have over 15 years of combined experience in lidar
engineering. In collaboration with our executive management team, they drive our vision and corporate strategy. We believe that the digital lidar
technology invented by our founders will continue to drive significant improvements in autonomous technology. As the company has developed, we
have built a strong supporting team, adding leaders in sales, marketing, operations, engineering, manufacturing, legal, and finance.

Our Growth Strategies

Our growth strategy is based upon three components: the attractive performance and cost economics of our digital lidar technology, the
introduction of value-added software, and focused commercial execution.
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Today, our digital lidar technology powers OS and DF sensors that are high performance, highly customizable, reliable, and available at a
competitive price point. As we continue to upgrade the SoCs powering our OS and DF sensors, we expect to improve the performance of our sensors
without significant negative impact to sensor cost or form factor. We plan to leverage this dynamic to grow our sensor sales by steadily improving our
product performance while consistently maintaining a competitive price point.

We believe the introduction of value-added software that aids in the processing of lidar data presents a significant growth opportunity. For existing
lidar users, software to aid in the processing of lidar data has the potential to decrease development time and improve system performance. For
customers who lack expertise in lidar technology, the introduction software to aid in the processing of lidar data will remove a significant barrier to their
adoption of lidar technology.

In addition to our sensor and software growth opportunities, we believe we have opportunity to increase our growth through commercial execution
excellence. Through building a commercial organization with highly-skilled employees and efficient processes and systems, we believe we can improve
our customer acquisition, accelerate existing customer growth, increase sales through distribution networks, and build valuable strategic partnerships.

In 2021, we saw strong growth in customers and strategic customer agreements across each of our four verticals and throughout the Americas,
Asia Pacific, Europe and the Middle East. The automotive vertical, which includes robotaxi, robotrucking, shuttles and buses, and consumer ADAS,
accounted for 34% of sensors shipped in 2021. The industrial vertical which includes material handling, off-highway equipment, and factory automation
accounted for 25% of sensors shipped in 2021. We saw the strongest growth in smart infrastructure, which accounted for 15% of sensors shipped in
2021 to support 86 deployed projects within our intelligent transportation systems, smart places and security sub-markets. We were also selected for 24
additional smart infrastructure projects in 2021 that are scheduled to be shipped after 2021. Finally, robotics accounted for 26% of sensors shipped in
2021.

Key elements of our growth strategy include:
Execute on our product roadmap

We continue to place a priority on innovation and product development. We plan to continue improving our product performance and adding
unique functionality while maintaining a competitive price point. We believe our improving products at a consistently competitive price positions us to
win new and expanded business opportunities in our target markets over time.

Commercialize digital lidar for emerging automotive opportunity

We believe that when our planned cost-reduced solid-state DF sensor is released, it will meet the automotive industry’s long-term requirements for
performance, cost, and reliability in ADAS applications. As development progresses, we will strive to build and maintain relationships with global
automotive OEMs and Tier 1s to further build demand.

Increase investment in software development

Developing software to ingest and make use of lidar data is a complex task. Many of our existing customers have software development and
artificial intelligence expertise, yet can spend many months developing software for a single type of lidar sensor. We plan to build software to save our
technically advanced customers time in the development of lidar processing algorithms. Furthermore, for less technically advanced customers, they may
be unable to make use of a lidar sensor due to a lack of expertise. We plan to build full software solutions to enable these customers to unlock the
benefits of lidar technology. We intend to increase our investment in software development in order to accelerate this effort.
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Expand our worldwide sales and marketing presence

We shipped sensors to over 600 paying customers worldwide in 2021. To further grow our market share in our target markets, we intend to
strategically hire globally, scaling our commercial team to serve the needs of each end market. As our market presence grows through targeted sales and
marketing activity, we believe our customer base will grow. In addition, we are increasingly cross-selling within accounts, accessing new projects and
opportunities within accounts where we have a beachhead position and increasing the number of addressable opportunities even within single accounts.

Grow sales volumes from existing accounts

We aim to create an established customer base in each of our four target markets that can be further strengthened as our relationships with
customers mature. As our customers move through our pipeline from benchtop evaluation to pilot evaluation to pre-production, and finally, to
production - we believe our order volumes will increase at each stage in the sales process. We expect that moving to series production can provide a
material increase of up to several orders of magnitude in annual sales volume for each given customer program. Sales for these programs are often, but
not always, memorialized in multi-year contracts that provide a closer relationship to the customer and increased growth opportunities for us.

Expand our distribution network

While the majority of our sales are direct to customers, we also sell our sensors through an international distribution network. We believe these
distributors enable us to reach more end customers in an operationally efficient manner. We plan to grow our existing network and establish new
distribution partnerships in regions where we do not currently have partnerships. By leveraging these relationships, we believe we will be able to reach
more customers faster and rapidly grow our sales.

Expand our partner ecosystem

Effectively integrating and using a lidar sensor can be a complex task for some end customers. An ecosystem of value-added software and
integrator companies is growing across the world, offering perception software and tailored solutions for our target markets. We have relationships with
many of these companies, and have collaborated with some of them to develop software and services based on our sensors. In collaboration with our
value-added software and integrator partners, we intend to further develop complementary solutions and integration services that we believe will give us
access to customers seeking out technical know-how and we expect that this will accelerate our sales growth.

Pursue strategic acquisitions

We may pursue acquisitions as a means to complement our technology and digital lidar architecture if they represent a strategic fit and are
consistent with our overall growth strategy. For example, in October 2021, we completed the acquisition of Sense and formally established Ouster
Automotive, a new functional division of the Company focusing on driving mass-market adoption of digital lidar in consumer and commercial vehicles.
While we see significant and growing demand for our products today, we believe such acquisitions can create more expansive use cases for our
products, provide greater access to our current target markets, or enable us to access additional markets.

Manufacturing

We have invested significant time in streamlining our production process. Our optical alignment processes are partially or completely automated,
which reduces manufacturing time and increases our production output. Our sensors also undergo an application-focused final test, which allows us to
understand the real-world performance of our sensors before they are shipped to customers, reducing returned merchandise costs. Ouster
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has also invested in building manufacturing process control systems. Today, we have real-time manufacturing visibility on every sensor produced in
Thailand due to our integrated data stores and dashboards. All of this results in lowered labor and overhead cost per unit, with repeatable, scalable, and
predictable quality.

Benchmark Manufacturing Services Agreement

In March 2018, we entered into a manufacturing services agreement with Benchmark, pursuant to which Benchmark has agreed to provide certain
manufacturing and related services for the production of our digital lidar sensors, including procuring materials and assembling and testing finished
products.

The initial term of the agreement expired in March 2020, but the term of the agreement automatically extends for additional one-year periods until
either we or Benchmark provide notice of non-renewal at least 90 days prior to the end of the then-current term or extension. Among other things, either
party may terminate the agreement for convenience upon one-year notice to the other party. Either party may also terminate the agreement under certain
other customary conditions, including for uncured breaches of the agreement or if the other party if the other party materials breaches the agreement or
in the event of the other party’s insolvency.

In connection with the services provided under the agreement, we have agreed to indemnify Benchmark against certain claims, including
infringement of third-party intellectual property rights and noncompliance of our products with safety or other regulations.

Competition

The market for lidar solutions for autonomous applications is an emerging market, with many potential applications in the development stage. As
a result, we face competition from a range of companies developing lidar solutions for incorporation into these developing applications, some of which
may be similar to ours. Additionally, some of our targeted customers may have their own internal lidar development programs. Although we believe our
digital solutions and innovation support our position as a market leader, we have and will continue to face competition from existing competitors and
new companies developing lidar solutions for the industrial, smart infrastructure, robotics and automotive industries.

Although we may encounter companies that are independently developing lidar solutions, we believe we compete favorably on the basis of the
simplified and flexible digital architecture of our product design, our comparatively low customization costs, our commercial traction, and our
comprehensive suite of patented technology. Additionally, we expect our product costs per unit to continue to decrease over time as production volume
expands.

Sales And Marketing

We maintain a global sales presence and sell directly to the majority of our customers. We have grown our commercial team across the Americas,
Europe, Middle East and Africa, and Asia and Pacific markets and brought on experienced leaders to develop a focused sales organization geared
towards ramping our sales pipeline. We plan to continue expanding our sales and marketing efforts to attract new customers and grow orders from
existing customers. Members of our sales team typically focus most of their effort in one of our target markets, allowing them to learn from customers
and gain subject matter expertise.

While we maintain direct relationships with the majority of our customers, we have also developed a global network of active direct dealers and
distributors to sell, install and support our solutions. We collect feedback directly from our customers to generate insights that drive our business and
products. We will continue to expand and optimize our dealer network to ensure that we have sufficient geographic coverage across both existing and
new markets.
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We take a targeted marketing approach to each of our four focused markets. We develop and publish digital content designed to educate and equip
our audience to use Ouster’s products, and selectively use other digital channels and advertising to attract customers. We leverage opportunities to
present and speak at market-specific conferences, executive events, trade shows and industry events to further develop our brand and reputation. These
opportunities also allow us to showcase our technology and attract additional customer interest. From time to time, we sponsor universities and other
non-profit organizations to increase awareness of our technology and showcase its capabilities.

Research and Development

We have invested significant resources into research and development of our lidar-based technologies. We believe our ability to maintain a
leadership position depends in part on our ongoing research and development activities.

Our research and development activities are primarily based in San Francisco, California, and Edinburgh, Scotland. Our research and development
team is responsible for the design, development, manufacturing and testing of our products. We focus our efforts on the development of digital lidar
technology, software functionality, solutions, and innovative manufacturing technologies. The research and development team also partners with our
operations and supply chain teams to develop scalable and reliable manufacturing processes and aid in supply chain planning and diversification. Our
team consists of engineers, technicians, scientists, operators and professionals with experience from a wide variety of the world’s leading sensing,
engineering, consumer electronics, and automotive organizations.

Intellectual Property

We believe our success, competitive advantages, and growth prospects depend in part upon our ability to develop and protect our core technology
and intellectual property. We have built a portfolio of intellectual property, including issued patents and registered trademarks, copyrights, confidential
technical information, and expertise in the development of lidar technology and software.

Our digital technology is backed by a comprehensive suite of patent protections. We own numerous issued patents and pending patent
applications.

As of December 31, 2021, we held more than 50 U.S. patents, and 19 foreign patents in Australia, China, Japan, Russia, South Africa, South
Korea, Singapore, and Taiwan. The earliest of our patents are expected to expire in 2036. Our patents contain a broad range of claims related to devices
and methods for implementing digital lidar, among other things. Our patents cover our micro-optic technology that enables improved digital lidar
performance; our digital lidar architecture combining VSCELs and SPADs; our data processing circuits for in-silicon digital signal processing; and our
lidar-camera convergence, combining active and passive sensing technologies. We believe these technology breakthroughs are central to our competitive
advantage and dramatically improve sensor performance while making our approach difficult to replicate.

We have filed patent and trademark applications in order to further secure these rights and strengthen our ability to defend against third parties
who may infringe on our rights. We also rely on trade secrets, design and manufacturing know-how, and continuing technological innovations to
maintain and improve our competitive position. Additionally, we protect our proprietary rights through agreements with our commercial partners,
supply-chain vendors, employees, and consultants, as well as close monitoring of the developments and products in the industry.

In addition to actively seeking patent protection covering inventions originating from us, from time to time, we review opportunities to acquire or
in-license patents to the extent we believe such patents may be useful or relevant to our business. We currently have an exclusive license to over 250
patents and patent applications worldwide.
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Government Regulation

As a lidar technology company, we are subject to the Electronic Product Radiation Control Provisions of the Federal Food, Drug, and Cosmetic
Act. These requirements are enforced by the U.S. Food and Drug Administration (“FDA”). Electronic product radiation includes laser technology.
Regulations governing these products are intended to protect the public from hazardous or unnecessary exposure. Manufacturers are required to certify
in product labeling and reports to the FDA that their products comply with applicable performance standards as well as maintain manufacturing, testing
and distribution records for their products. Furthermore, we are also subject to similar internationally harmonized standards and regulations governing
the safe use of laser products. Based upon successful evaluations of the applicable laser products, followed by written attestation by international third-
party certification agencies, manufacturers are required to create Self Declarations of Compliance (“SDOC”) of their products to such regulations, and
label their products accordingly.

Our products and solutions are also subject to U.S. and foreign trade and customs product classifications, including the U.S. Export
Administration Regulations, U.S. Customs regulations and various economic and trade sanctions regulations administered by the U.S. Treasury
Department’s Office of Foreign Assets Controls. U.S. export control laws and regulations and economic sanctions prohibit the shipment of certain
products and services to countries, governments, and persons targeted by U.S. sanctions. Similarly, we are also subject to sourcing regulations such as
the requirements under the Dodd-Frank Wall Street Reform and Consumer Protection Act of 2010 and the EU Conflict Minerals Regulation 2017/821,
that will require us to carefully monitor our supply chain. The implementation of these requirements could adversely affect the sourcing, availability and
pricing of the materials that may be used in the manufacture of components used in our products.

Our customers may use our products in applications that are regulated and/or subject to industry standards. Such applications require that our
products comply with the applicable regulations and standards, including, but not limited to, functional safety, cybersecurity, product safety and product
performance standards. For example, we continue to add features to our existing OS line, and we expect to design, engineer and test our new DF product
line, to meet evolving U.S. and international consumer product safety and performance requirements as well as Automotive and Industrial Functional
Safety, Cybersecurity and performance certifications designed to ensure the safe deployment and operation of autonomous vehicles, automotive ADAS,
industrial machines and robots. Significant foreign markets also continue to develop their own respective standards to define deployment requirements
for higher levels of autonomy in these jurisdictions.

Finally, our operations are subject to various federal, state and local laws and regulations governing the occupational health and safety of our
employees and wage regulations. We are subject to the requirements of the federal Occupational Safety and Health Act, as amended, and comparable
state laws that protect and regulate employee health and safety.

Like all companies operating in similar industries, we are subject to environmental regulation, including water use; air emissions; use of recycled
materials; energy sources; the storage, handling, treatment, transportation and disposal of hazardous materials; and the remediation of environmental
contamination. Compliance with these laws, rules and regulations may include permits, licenses and inspections of our facilities and products.

Human Capital Management

As of December 31, 2021, we employed approximately 217 people on a full-time basis in the United States and 61 people on a full-time basis
internationally, either directly through our international subsidiaries or through a professional employer organization. We employ approximately 113
engineers and technical talent, and we are continuing to look to significantly expand our technical employee count in order to meet our product
development goals. We also engage numerous consultants and contractors to supplement our permanent workforce. None of our employees are
represented by a labor union or covered by collective bargaining agreements. We believe we have strong and positive relations with our employees.
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Diversity and Inclusion. To attract, motivate and retain a highly-skilled workforce throughout our organization, we are committed to having a safe
and inclusive environment that leverages the capabilities of our employees and encourages diversity of thought. In furtherance of these objectives, we
provide Diversity, Inclusion, and Belonging training for our employees to promote a healthy and inclusive organizational culture.

Employee engagement. We prioritize employee engagement and value employee feedback, which we gauge notably through an annual employee
engagement survey which allows us to monitor both engagement and satisfaction and provides an additional reference point for evaluating initiatives to
enhance our employees’ experience.

Compensation and Benefits. We offer competitive compensation and benefit packages, which may include depending on location and eligibility,
annual bonuses, paid time-off, 401(k) and Company match up to 4% (subject to the IRS annual limit), stock awards, purchase plans, health and wellness
programs and other benefits. Our long-term equity compensation is intended to align management interests with those of our stockholders and to
encourage the creation of long-term value.

Additional Information

CLA, the Company’s legal predecessor, was originally a blank check company incorporated as a Cayman Islands exempted company on June 4,
2020. CLA was formed for the purpose of effecting a merger, share exchange, asset acquisition, share purchase, reorganization or similar business
combination with one or more businesses. In March, 2021, CLA reincorporated in Delaware and consummated a merger with OTI pursuant to an
Agreement and Plan of Merger, dated as of December 21, 2020. OTI was incorporated in the state of Delaware on June 30, 2015.

Our Internet address is https://ouster.com. At our Investor Relations website, https://investors.ouster.com, we make available free of charge a
variety of information for investors, including our annual report on Form 10-K, quarterly reports on Form 10-Q, current reports on Form 8-K and any
amendments to those reports, as soon as reasonably practicable after we electronically file that material with or furnish it to the SEC. The information
found on our website is not part of this or any other report we file with, or furnish to, the SEC.
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MANAGEMENT’S DISCUSSION AND ANALYSIS OF FINANCIAL
CONDITION AND RESULTS OF OPERATIONS

You should read the following discussion and analysis of our financial condition and results of operations together with our audited consolidated
financial statements and related notes included elsewhere in this prospectus.

This discussion contains forward-looking statements based upon current plans, expectations and beliefs involving risks and uncertainties. Our actual
results may differ materially from those anticipated in these forward-looking statements as a result of various factors, including those set forth under
“Risk Factors” and in other parts of this prospectus.

On December 21, 2020, Ouster Technologies, Inc. (“OTI”, prior to the Merger, named Ouster, Inc.) entered into an Agreement and Plan of Merger (the
“Merger Agreement”) with Colonnade Acquisition Corp., a Cayman Islands exempted company (“CLA”), and Beam Merger Sub, Inc. (“Merger Sub”),
a Delaware corporation and subsidiary of CLA. OTI’s and CLA’s board of directors unanimously approved OTI’s entry into the Merger Agreement, and
on March 11, 2021, the transactions contemplated by the Merger Agreement were consummated (all such transactions, the “Business Combination™), as
further described below. Pursuant to the terms of the Merger Agreement, (i) CLA domesticated as a corporation incorporated under the laws of the State
of Delaware (the “Domestication”) and changed its name to “Ouster, Inc.” (with CLA after such domestication and the other transactions pursuant to
the Merger Agreement being referred to as the “Company”) and (ii) Merger Sub merged with and into OTI (the “Merger”), with OTI surviving the
Merger.

Unless the context otherwise requires, references in this subsection to “we”, “our” and “the Company” refer to the business and operations of OTI
(formerly known as Ouster, Inc.) and its consolidated subsidiaries prior to the Merger and to Ouster, Inc. (formerly known as Colonnade Acquisition
Corp.) and its consolidated subsidiaries following the consummation of the Merger.

Overview

We are a leading provider of high-resolution digital lidar sensors that offer advanced 3D vision to machinery, vehicles, robots, and fixed
infrastructure assets, allowing each to understand and visualize the surrounding world and ultimately enabling safe operation and autonomy. We design
and manufacture digital lidar sensors that we believe are the highest-performing, lowest-cost lidar solutions available today across each of our four
target markets: industrial automation; smart infrastructure; robotics; and automotive. We shipped sensors to over 600 paying customers including
approximately 40 distributors in the year ended December 31, 2021.

Our digital lidar sensors leverage a simplified architecture based on two semiconductor chips and are backed by a suite of patent-protected
technology. We have invested heavily in patents since our inception, pursuing comprehensive coverage of invention families and use cases, with broad
international coverage. We believe that our extensive patent coverage creates material barriers to entry for anyone aiming to compete in the digital lidar
space.

Our product offering today includes three models of sensors in our OS product line: the ultra-wide field of view OSO0, the mid-range OS1, and the
long-range OS2. In January 2020 we released new models in our OS product line, increasing the resolution of our OS1 model and introducing the OS0
and OS2 models. Within our OS sensor models, we offer numerous customization options, all enabled by embedded software. For each of our three
models in the OS product line, we offer resolution options of 128 lines vertically (“channels”), 64 channels, or 32 channels, as well as many beam
spacing options. We are currently developing our solid-state DF product line, which is a suite of short, mid, and long-range solid-state digital lidar
sensors that provide uniform precision imaging without motion blur across an entire field of view. In October of 2021, Ouster acquired Sense Photonics,
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Inc. (“Sense”) a developer of solid-state flash lidar based on VCSEL and SPAD technology. This acquisition enables the development of the DF sensor
line which leverages technology and engineering expertise from both companies. As such, the product line has been renamed to reflect the underlying
technology of our solid-state sensor lineup.

We believe the simplicity of our digital lidar design gives us a meaningful advantage in costs related to manufacturing, supply chain and
production yields. The same digital lidar architecture underpins our entire product portfolio which we believe drives economies of scale in our supply
chains and speeds time to market. With virtually unlimited software-defined products driving low-cost customization, we are able to increase stock
keeping units (“SKUs”) for industry-specific applications, expanding our product offering with minimal manufacturing or inventory changes.
Additionally, we are successfully expanding our manufacturing capacity by outsourcing to our manufacturing partner, Benchmark Electronics, Inc.
(“Benchmark”). Benchmark manufactures our products at its facility in Thailand, which we expect will reduce our product costs and allow us to rapidly
scale production to meet our anticipated product demand. Based on cost quotes for our products in mass production, we believe our manufacturing costs
to be lower than certain of our competitors, and we expect our manufacturing costs per unit to decrease further with higher volumes.

We have won and are actively negotiating a number of additional, multi-year sales contracts which includes our Strategic Customer Agreements
(“SCAs”) which establish a multi-year purchase and supply framework for Ouster and the customer, and include details about customer programs and
applications where the customer intends to use Ouster products. SCAs also include multi-year binding and non-binding customer forecasts (typically of
three to five years in length) that provide Ouster with more visibility into its customers’ potential business requirements as well as potential revenue
streams derived from sources such as mutually agreed upon pricing over the duration of the agreement.

We founded Ouster in 2015 with the invention of our high-performance digital lidar. Since then, we have grown to approximately 278 employees
serving over 600 paying customers globally in the year ended December 31, 2021. To continue to grow our business in the coming years, we have
expanded and plan to continue to expand our sales and marketing efforts and our software development capabilities, and to accelerate sensor
development efforts. We are headquartered in San Francisco, CA.

Merger Agreement with Colonnade Acquisition Corp. and Beam Merger Sub, Inc.

On December 21, 2020, OTI entered into the Merger Agreement with CLA, and Merger Sub. OTI’s and CLA’s board of directors unanimously
approved OTI’s entry into the Merger Agreement, and on March 11, 2021, the transactions contemplated by the Merger Agreement were consummated.
Pursuant to the terms of the Merger Agreement, (i) CLA domesticated as a corporation incorporated under the laws of the State of Delaware (the
“Domestication”) and changed its name to “Ouster, Inc.” (with CLA after such domestication and the other transactions pursuant to the Merger
Agreement being referred to as the “Company”) and (ii) Merger Sub merged with and into OTTI (the “Merger”), with OTI surviving the Merger.

As aresult of and upon the effective time of the Domestication, among other things, (1) each of the then issued and outstanding 5,000,000 CLA
Class B ordinary shares, par value $0.0001 per share, of CLA (the “CLA Class B ordinary shares”) converted automatically, on a one-for-one basis, into
a CLA Class A ordinary share (as defined below), (2) immediately following the conversion described in clause (1), each of the then issued and
outstanding 25,000,000 Class A ordinary shares, par value $0.0001 per share, of CLA (the “CLA Class A ordinary shares”), converted automatically, on
a one-for-one basis, into a share of common stock, par value $0.0001 per share, of Ouster (the “Ouster common stock”), (3) each of the then issued and
outstanding 10,000,000 redeemable warrants of CLA (the “CLA warrants”) converted automatically into a redeemable warrant to purchase one share of
Ouster common stock (the “Public warrants”) pursuant to the Warrant Agreement, dated August 20, 2020 (the “Warrant Agreement”), between CLA and
Continental Stock Transfer & Trust Company (“Continental”), as warrant agent, and (4) each of the then issued and outstanding units of CLA
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that had not been previously separated into the underlying CLA Class A ordinary shares and underlying CLA warrants upon the request of the holder
thereof (the “CLA units”), were cancelled and entitled the holder thereof to one share of Ouster common stock and one-half of one Public warrant, and
(5) each of the then issued and outstanding 6,000,000 private placement warrants of CLA (the “Private Placement warrants”) converted automatically
into a warrant to purchase one share of Ouster common stock pursuant to the Warrant Agreement. No fractional Public warrants were issued upon
separation of the CLA units.

Immediately prior to the effective time of the Merger, (1) each share of OTI’s Series B Preferred Stock, par value $0.00001 per share (the “OTI
Preferred Stock™), converted into one share of common stock, par value $0.00001 per share, of OTI (the “OTI common stock” and, together with OTI
Preferred Stock, the “OTI Capital Stock™) (such conversion, the “OTI Preferred Conversion”) and (2) all of the outstanding warrants to purchase shares
of OTI Capital Stock were exercised in full or terminated in accordance with their respective terms (the “OTI Warrant Settlement”).

As aresult of and upon the closing of the Merger, among other things, all shares of OTI Capital Stock (after giving effect to the OTI Warrant
Settlement) outstanding immediately prior to the closing of the Merger together with shares of OTI common stock reserved in respect of options to
purchase shares of OTI common stock and restricted shares of OTT common stock (together, the “OTI Awards”) outstanding immediately prior to the
closing of the Merger that were converted into awards based on Ouster common stock, were canceled in exchange for the right to receive, or the
reservation of, an aggregate of 150,000,000 shares of Ouster common stock (at a deemed value of $10.00 per share), which, in the case of OTI Awards,
were shares underlying awards based on Ouster common stock, representing a fully-diluted pre-transaction. Upon the closing of the Merger, the
Company received gross proceeds of $299.9 million from the Merger and private offering, offset by $8.5 million of pre-merger costs relating to CLA
and offering costs of $26.6 million.

Sense Acquisition

On October 22, 2021, we completed the acquisition of Sense, a lidar technology company for autonomous vehicles, and formally established
Ouster Automotive, a new functional division of the Company focusing on driving mass-market adoption of digital lidar in consumer and commercial
vehicles. The transaction has been accounted for as a business combination. We purchased all of the outstanding shares of the capital stock of Sense and
settled all Sense debt for a total consideration of $72.8 million comprised of 9,163,982 shares of the our common stock having a fair value of $60.0
million, fully vested replacement equity awards having a fair value of $1.1 million and a cash payment of $11.7 million to settle Sense pre-existing debt
and transaction costs incurred by Sense in connection with the acquisition. We issued and held back 1,573,427 shares of common stock with the
aggregate fair value of $10.3 million to satisfy any necessary adjustments, including without limitation certain indemnification claims and net working
capital shortfall (“Holdback Shares”). The Holdback Shares will be released, net of any shares necessary to satisfy all unsatisfied or disputed claims for
indemnification and net working capital shortfall, and distributed to the Sense stockholders in 18 months from the acquisition date. The Holdback
Shares are considered issued and outstanding from a legal perspective and have the same economic and voting rights as other issued and outstanding
shares of our common stock. We expect this acquisition will continue to help us expand our presence in the automotive vertical by executing on our
hiring goals and product roadmap on a faster timeline.

COVID-19 Impact

Throughout 2020 and 2021, the worldwide spread of the pandemic caused by the novel coronavirus (“COVID-19”), including several of its
variants, and the measures intended to contain the spread of COVID-19, have resulted in a global slowdown of economic activity and caused disruptions
to our business. In particular, our headquarters are based in the San Francisco Bay Area, which has been subject to ongoing government measures and
orders such as quarantines and social distancing. During the second and third quarters of 2020 we slowed our operating and capital spending with the
expectation that our revenue and ability to raise capital would be
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impacted by the global pandemic. We believe that our overall growth rate during 2020 and 2021 was negatively impacted by the pandemic due in part to
pandemic related supply chain issues, though, despite this impact, we were able to continue to grow our sales during 2021 and estimate that in the long-
term the pandemic will act as a catalyst for wider adoption of automation and lidar technology.

As a San Francisco Bay Area based company, we were affected by the “shelter in place” order in the first and second quarter of 2020. While the
majority of our employees were able to work remotely, some employees, especially manufacturing employees, were not able to work from home. The
“shelter in place” order delayed order fulfillment and revenue recognition during the first and second quarters of 2020. We continued to pay employees
during the “shelter in place” order whether or not they were able to work. Manufacturing and order fulfillment employees were able to return to work in
the second quarter of 2020; however, the number of employees allowed on premises at one time was greatly reduced as a result of the California reduced
capacity mandates, which also affected our ability to fulfill orders and recognize revenue. Some essential employees were paid hazard pay, and the
hazard pay combined with underutilized employee pay increased our employee overhead and decreased gross margins in the first and second quarter of
2020. Manufacturing employees continued to work in a reduced capacity at our San Francisco facility until the second quarter of 2021. We have moved
a large portion of our manufacturing to our contract manufacturer in Thailand, which allowed us to satisfy demand for our digital lidar sensors in the
first two quarters of 2021 and consequently allowing us to increase our year over year revenue. This trend continued throughout the rest of 2021 as we
continued to ramp manufacturing at our contract manufacturer.

Our suppliers are located worldwide, and some of our key suppliers have been affected by the pandemic resulting in supply chain disruptions. We
have experienced and continue to experience some unfavorable purchase price variance and situational expedite fees in order to meet production and
delivery timelines. While we may see additional or new pressures on our supply chain both related and unrelated to the pandemic, we are actively taking
steps to mitigate the impact of the materials shortages on our business.

While we experienced quarter-over-quarter increases in revenue in 2020 and 2021, some customers have delayed orders and production schedules
due to COVID-19. The pandemic continues to evolve, and the full extent to which the COVID-19 pandemic will directly or indirectly impact our
business, results of operations and financial condition, including sales, expenses, reserves and allowances, manufacturing, research and development
costs and personnel-related costs, will depend on future developments that are highly uncertain, including new information that may emerge concerning
COVID-19, the development of new variants of the disease and the actions taken to contain, prevent or treat COVID-19, rate and success of vaccination
efforts, vaccine hesitancy, any resurgence of the pandemic in areas where we, Benchmark or our suppliers operate, and the economic impact on local,
regional, national and international customers and markets.

Going forward, the situation remains uncertain, rapidly changing and hard to predict, and the COVID-19 pandemic may have a material negative
impact on our future results.

Factors Affecting Our Performance

Supply Chain Continuity. A recent surge in demand for electronics containing semiconductor chips and stockpiling of chips by certain companies
has created disruptions in the supply chain, resulting in a global chip shortage impacting our industry. Some chip manufacturers are estimating this
supply shortage may continue into 2022. These chip manufacturers are working to increase capacity in the future, and we are managing our inventory
and working closely with our regular suppliers and customers to minimize the potential impacts of any supply shortages including by securing additional
inventory. While we do not expect the shortage to have a material near-term impact on our ability to meet existing demand for our current products, the
shortage adversely impacted our gross margins for the year ended December 31, 2021 and may continue to do so. We anticipate fluctuation in our cost
of goods sold over the next 12-18 months as a result of ongoing supply chain constraints. These constraints have caused and may in the future cause us
to implement certain temporary price surcharges.
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Over time, we expect our overall average selling prices to decline as our volume increases. If our mitigating efforts are not successful or the shortage
continues or worsens in ways we did not anticipate, our ability to supply or improve our current products as well as our development and rollout of
future products could also be adversely affected.

Commercialization of Lidar Applications. We believe that lidar is approaching its inflection point of adoption across our target end market
applications, and that we are well-positioned to capitalize on this market adoption. However, as our customers continue research and development
projects to commercialize semi-autonomous solutions that rely on lidar technology, it is difficult to estimate the timing of ultimate end market and
customer adoption. As a result, we expect that our results of operations, including revenue and gross margins, will fluctuate on a quarterly and annual
basis for the foreseeable future. As the market for lidar solutions matures and more customers reach a commercialization phase with solutions that rely
on our technology, the fluctuations in our operating results may become less pronounced. Nonetheless, our revenue may not grow as we expect unless
and until more customers commercialize their products and lidar technology becomes more prevalent across our target end markets.

Number of Customers in Production. For certain strategic customers and markets, our products must be integrated into a broader platform, which
then must be tested, validated, and achieve system-level performance and reliability thresholds that enable commercial production and sales. The time
necessary to reach commercial production varies from six months to seven years, based on the market and application. For example, the production
cycle in the automotive market tends to be substantially longer than in our other target markets, including industrial automation, smart infrastructure and
robotics. It is critical to our future success in each of our target end markets that our customers reach commercial production and sales and that they
select our products in their commercial production applications. Because the timelines to reach production vary significantly and the revenue generated
by each customer in connection with commercial production and sales is unpredictable, it is difficult for us to reliably predict our financial performance.

Customers’ Sales Volumes. Our customer base is diversified and we will continue to penetrate into diverse end markets to increase our sales
volumes. Ultimately widespread adoption of our customers’ products that incorporate our lidar solutions will depend on many factors, including the size
of our customers’ end markets, end market penetration of our customer’s products that incorporate our digital lidar solutions, our end customers’ ability
to sell their products, and the financial stability and reputation of the customers. We believe our sales volume by customer depends on the end market
demand for our customers’ products that incorporate our digital lidar solutions as well as our ability to grow our sales force.

Average Selling Prices (“ASPs”), Product Costs and Margins. Our product costs and gross margins depend largely on the volumes of sensors sold
and the number and variety of solutions we provide to our customers. We expect that our selling prices will vary by target end market and application
due to market-specific supply and demand dynamics. We expect to continue to experience some downward pressure on margins from signing anticipated
large multi-year agreements (including our SCAs) in the near term with multi-year negotiated pricing, as well as supply chain constraints discussed
above. We expect these customer-specific selling price fluctuations combined with our volume-driven product costs may drive fluctuations in revenue
and gross margins on a quarterly basis. However, notwithstanding any short-term price surcharge on our products, we expect that over time our volume-
driven product costs will lead to gross margin improvement as our sales volume increases.

Competition. Lidar is an emerging market, and there are competitors for the growing market. This has created downward pressure on our ASPs,
particularly in the Asia and Pacific region. We expect this pressure to continue to push our ASPs lower in the coming years. However, we believe that
because of our complementary metal-oxide-semiconductor, (“CMOS”), digital lidar technology, we are in the position to scale more rapidly than our
analog competitors and leverage our scale to deliver positive gross margins.

Continued Investment and Innovation. We believe that we are a leading digital lidar provider. Our financial performance is significantly dependent
on our ability to maintain this leading position which is further dependent
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on the investments we make in research and development. We believe it is essential that we continue to identify and respond to rapidly evolving
customer requirements, including successfully realizing our product roadmap. If we fail to continue our innovation, our market position and revenue
may be adversely affected, and our investments in that area will not be recovered.

Market Trends and Uncertainties. We anticipate robust demand for our digital lidar solution. We estimate a multibillion dollar total addressable
market (“TAM”) for our solutions in the near future. We define our TAM as automation applications in the industrial, smart infrastructure, robotics and
automotive end markets where we actively engage and maintain customer relationships. Each of our target markets is potentially a significant global
opportunity, and these markets have historically been underserved by limited or inferior technology or not served at all. We believe we are well
positioned in our market as a leading provider of high-resolution digital lidar sensors.

Although increasing adoption of semi-autonomous solutions that rely on lidar technology may generate higher demand, we may not be able to
take advantage of demand if we are unable to anticipate regulatory changes and adapt quickly enough to meet such new regulatory standards or
requirements applicable to us or to our customers’ products in which our digital lidar sensors are used. Market acceptance of semi-autonomous solutions
and active safety technology depend upon many factors, including cost, performance, safety performance, regulatory requirements and international
taxes or tariffs related to such technologies. These factors may impact the ultimate market acceptance of our lidar technology.

International Expansion. We view international expansion as an important element of our strategy to increase revenue and achieve profitability.
We continue to position ourselves in geographic markets that we expect to serve as important sources of future growth. We have an existing presence in
three regions: North and South America; Asia and Pacific; and Europe, Middle East and Africa. We intend to expand our presence in these regions over
time including through distribution partnerships. Expanded global reach will require continued investment and may expose us to additional foreign
currency risk, international taxes and tariffs, legal obligations and additional operational costs, risks and challenges that may impact our ability to meet
our projected sales volumes, revenue and gross margins.

Components of Results of Operations
Revenue

The majority of our revenue comes from the sale of our digital lidar sensors and accessories both directly to end users and through distributors
both domestically and internationally. We recognize revenue from product sales when the performance obligation of transferring control of the product
to the customer has been met, generally when the product is shipped. We also recognize revenue by performing services related to product development
and validation, and shipping; however, we do not expect product development and validation and license and services to be material components of
revenue, cost of revenue or gross margin in the foreseeable future. Performance obligations related to services are generally recognized over time, based
on cost-to-cost input basis or straight-line over time. Amounts billed to customers related to shipping and handling are classified as revenue, and we
have elected to recognize the cost of shipping activities that occur after control has transferred to the customer as a fulfillment cost rather than a separate
performance obligation. All related costs are accrued and recognized within cost of revenue when the related revenue is recognized.

Most of our customers are currently in the evaluation or early R&D stage with our products. Currently, our product revenue consists of both
customers ordering small volumes of our products that are in an evaluation phase and customers that order larger volumes of our products and have
more predictable long-term production schedules. However, we are still at the very beginning of the lidar adoption curve, and some customers are still
learning their ramp rates which can impact the timing of purchase orders quarter to quarter. As we grow our business we expect to improve
predictability into our customers’ needs and timelines, and expect the timing of orders will have a less notable impact on our quarterly results. Over the
coming years, as more of our customers
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move into their respective production phases, we expect the majority of our product revenue to shift to larger volume orders based on predictable
production schedules. We also expect more of our revenue to come from international customers, and anticipate that our sales from regions outside of
North and South America will continue to grow over the long-term.

Cost of Revenue

Cost of revenue consists of the manufacturing cost of our digital lidar sensors, which primarily consists of sensor components, personnel-related
costs directly associated with our manufacturing organization, and amounts paid to our third-party contract manufacturer and vendors. Our cost of
revenue also includes depreciation of manufacturing equipment, an allocated portion of overhead, facility and IT costs, stock-based compensation for
manufacturing personnel, reserves for estimated warranty expenses, excess and obsolete inventory and shipping costs.

Gross Profit and Gross Margin

Our gross profit equals total revenues less our total cost of revenues, and our gross margin is our gross profit expressed as a percentage of total
revenue. We experienced negative gross margins from the fourth quarter of 2018 until we turned gross margin positive during 2020 primarily due to
increased unit volumes which improved our ability to absorb fixed costs and lowered material costs by increasing our buying power and a shift to
outsourced mass production of our sensors to Benchmark, who has leverage for greater volume discounts and lower overhead costs. Subject to quarterly
fluctuations and volatility, we expect unit costs to improve as we manufacture higher unit volumes of sensors and a greater portion of our sensors are
produced by our contract manufacturer in Thailand.

Operating Expenses
Research and Development Expenses

Research and development (“R&D”) activities are primarily conducted at our San Francisco based headquarters and our additional R&D facility
in Edinburgh, Scotland and consist of the following activities:

. Design, prototyping, and testing of proprietary electrical, optical, and mechanical subsystems for our digital lidar products;
. Robust testing for industrial and autonomous vehicle safety certifications;
. Development of new products and enhancements to existing products in response to customer requirements including firmware

development and software development of lidar integration products;
. Custom system-on-a-chip (“SoC”) design for Ouster’s digital lidar products; and

. Development of custom manufacturing equipment.

R&D expenses consist of personnel-related expenses, including salaries, benefits, and stock-based compensation, for all personnel directly
involved in R&D activities, third-party engineering and contractor costs, and prototype expenses.

R&D costs are expensed as they are incurred. Our investment in R&D will continue to grow as we invest in new lidar technology and related
software. Our absolute amount of R&D expenses will grow over time; however, we expect R&D as a percentage of revenue to decrease annually as our
business grows.
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Sales and Marketing Expenses

Our business development, customer support and marketing teams are located in offices worldwide. Selling and marketing expenses consist of
personnel-related expenses, including salaries, benefits, and stock-based compensation, for all personnel directly involved in business development,
customer support, and marketing activities, and marketing expenses including trade shows, advertising, and demonstration equipment. We have
experienced additional sales and marketing expenses as a result of our global expansion, but expect sales and marketing spend as a percentage of
revenue to decrease over time as our business grows.

General and Administrative Expenses

General and administrative expenses consist of personnel-related expenses, including salaries, benefits, and stock-based compensation, of our
executives and members of the board of directors, finance, human resource, IT, and legal departments as well as fees related to legal fees, patent
prosecution, accounting, finance and professional services as well as insurance and bank fees. Our absolute amount of general and administrative
expenses will grow over time; however, we expect the general and administrative spend as a percentage of revenue to decrease annually as our business
grows. We have experienced and may in the near term experience additional increases in general and administrative expenses related to hiring more
personnel and consultants to support our growing international expansion and compliance with the applicable provisions of the Sarbanes-Oxley Act
(“SOX”) and other U.S. Securities and Exchange Commission (“SEC”) rules and regulations as a result of being a public company.

Interest Income, Interest Expense, and Other Income (Expense), Net

Interest income consists primarily of income earned on our cash and cash equivalents. These amounts will vary based on our cash and cash
equivalents balances and market rates. Interest expense consists primarily of interest on our debt and convertible notes and amortization of debt issuance
costs and discounts. Other income (expense), net consists primarily of realized and unrealized gains and losses on foreign currency transactions and
balances, the change in fair value of financial instruments, including warrants issued in connection with a debt agreement, and warrants initially issued
by CLA in a private placement.

Income Taxes

Our income tax provision consists of federal, state and foreign current and deferred income taxes. Our income tax provision for interim periods is
determined using an estimate of our annual effective tax rate, adjusted for discrete items arising in the quarter. Our effective tax rate differs from the
U.S. statutory tax rate primarily due to valuation allowances on deferred tax assets as it is more likely than not that some, or all, of our deferred tax
assets will not be realized. We continue to maintain a full valuation allowance against our net deferred tax assets.
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Results of Operations:

The following table summarizes key components of our results of operations for the years ended December 31, 2021, 2020 and 2019:

Year Ended December 31,
2021 2020 2019
(dollars in thousands)

Revenue

Product revenue $ 33,578 $ 16,886 $ 9,804

Service revenue — 2,018 1,609
Total revenue 33,578 18,904 11,413
Cost of revenue (1)

Cost of product 24,492 17,365 17,120

Cost of services — 26 308
Total cost of revenue 24,492 17,391 17,428
Gross profit 9,086 1,513 (6,015)
Operating expenses (1):

Research and development 34,579 23,317 23,297

Sales and marketing 22,258 8,998 4,505

General and administrative 51,959 20,960 14,546
Total operating expenses 108,796 53,275 42,348
Loss from operations (99,710) (51,762) (48,363)
Other income (expense):

Interest income 471 24 278

Interest expense (504) (2,517) (3,582)

Other income (expense), net 2,968 (52,150) 7
Total other income (expense), net 2,935 (54,643) (3,297)
Loss before income taxes (96,775) (106,405) (51,660)
(Benefit from) provision for income taxes (2,794) 375 1
Net loss $(93,981) $(106,780) $(51,661)
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The following table sets forth the components of our consolidated statements of operations and comprehensive loss data as a percentage of

revenue for the periods presented:

Year Ended December 31,
2021 2020 2019
(% of total revenue)
Revenue
Product revenue 100% 89% 86%
Service revenue — 11 14
Total revenue 100 100 100
Cost of revenue (1)
Cost of product 73 92 150
Cost of services — — 3
Total cost of revenue 73 92 153
Gross profit 27 8 (53)
Operating expenses (1):
Research and development 103 123 204
Sales and marketing 66 48 39
General and administrative 155 111 127
Total operating expenses 324 282 371
Loss from operations (297) (274) (424)
Other (expense) income:
Interest income 1 — 2
Interest expense ) (13) 31)
Other income (expense), net 9 _ (276) =
Total other expense, net 8 (289) (29)
Loss before income taxes (289) (563) (453)
(Benefit from) provision for income taxes €)) 2 —
Net loss (281)% (565)% (453)%
(1) Includes stock-based compensation expense as follows:
Year Ended December 31,
2021 2020 2019
(dollars in thousands)
Cost of revenue $ 637 $ 657 $ 58
Research and development 7,240 6,059 621
Sales and marketing 3,823 640 140
General and administrative 13,663 4,701 474
Total stock-based compensation $ 25,363 $ 12,057 $ 1,293
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Comparison of the years ended December 31, 2021, 2020 and 2019

Revenue
2021 - 2020 2020 - 2019
Year Ended December 31, Change Change
2021 2020 2019 $ % $ %
(dollars in thousands)

Revenue

Product revenue $33,578 $16,886 $ 9,804 $16,692 99%  $7,082 72%

Service revenue — 2,018 1,609 (2,018) (100) 409 25%
Total $33,578 $18,904 $11,413 $14,674 78%  $7,491 66%
Revenue by geographic location:

United States $14,790 $ 8,328 $ 7,035 $ 6,462 78%  $1,293 18%

Americas, excluding United States 866 436 361 430 99 75 21

Europe, Middle East and Africa 10,588 5,870 2,368 4,718 80 3,502 148

Asia and Pacific 7,334 4,270 1,649 3,064 72 2,621 159
Total $33,578 $18,904 $11,413 $14,674 78%  $7,491 66%

Year Ended December 31, 2021 Compared to Year Ended December 31, 2020
Product Revenue

Product revenue increased by $16.7 million, or 99%, to $33.6 million for the year ended December 31, 2021 from $16.9 million for the prior year. The
increase in product revenue was driven by an increase in volume of 202%, which we attribute primarily to the expansion of our sales team and the
increase of high volume, long-term deals as some of our customers begin to move into the production stage with their autonomous products. Our
average selling price declined by 34% as expected as we sell higher volumes and are able to reduce our cost of goods sold per unit.

Service Revenue

Service revenue decreased by $2.0 million, or 100%, from the prior year. This decrease in revenue was due to no non-recurring engineering work in the
year ended December 31, 2021.

Geographic Locations

Revenue in the United States; Americas excluding the United States; Europe, the Middle East and Africa; and Asia and Pacific increased approximately
by $6.5 million, $0.4 million, $4.7 million, and $3.1 million, respectively, in the year ended December 31, 2021 compared to the prior year. The year-
over-year global increases for all regions are a result of our investments in personnel and global expansion. We have grown our commercial team across
the Americas, Asia Pacific, Europe and the Middle East markets and brought on experienced leaders to develop a focused sales organization geared
towards ramping our sales pipeline.

Year Ended December 31, 2020 Compared to Year Ended December 31, 2019
Product Revenue

Product revenue increased by $7.1 million, or 72%, to $16.9 million for the year ended December 31, 2020 from $9.8 million for the year ended
December 31, 2019. The increase in product revenue was driven by an increase in volume of 53%, which we attribute primarily to the release of new
products and expansion of our sales team into new geographic regions, and an increase in average selling price of 12% which we attribute primarily to
more favorable average selling prices for new products.
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Service Revenue

Service revenue increased by $0.4 million, or 25%, to $2.0 million for the year ended December 31, 2020 from $1.6 million for the year ended
December 31, 2019. This revenue represents non-recurring engineering work in relation to our new product release in early 2020.

Geographic Locations

Revenue increased across the geographic regions of the United States, Americas excluding United States, Europe, Middle East and Africa, and
Asia and Pacific by $1.3 million, $0.1 million, $3.5 million, and $2.6 million, respectively, for the year ended December 31, 2020. The increases in Asia
and Pacific and Europe, Middle East and Africa geographic regions were a result of recent expansion in those regions. We opened sales offices in these
regions in late 2019 and have since focused our sales resources on expanding globally.

Cost of Revenue and Gross Margin

2021 - 2020 2020 - 2019
Year Ended December 31, Change Change
2021 2020 2019 $ % $ %
(dollars in thousands)

Cost of revenue

Cost of product $24,492 $17,365 $17,120 $7,127 41% $ 245 1%

Cost of services — 26 308 (26) (100) (282)  (92)%
Total $24,492  $17,391 $17,428 $7,101 41% $ (37) _0%

Year Ended December 31, 2021 Compared to Year Ended December 31, 2020
Product Cost of Revenue and Gross Margin

Product cost of revenue increased by $7.1 million, or 41%, to $24.5 million for the year ended December 31, 2021 from $17.4 million for the prior
year and cost per unit decreased by 53% in the year ended December 31, 2021 compared to the prior year. The increase in cost of product revenue was
due to volume related increases of $8.0 million, $1.6 million, $13.1 million, and $12.4 million in material costs, freight, overhead, and other other
product costs, respectively. These increases in volume were partially offset by per unit decreases of $2.3 million, $1.2 million, $13.3 million, and $11.2
million in material costs, freight, overhead, and other other product costs, respectively.

Product gross margin increased from 8% for the year ended December 31, 2020 to 27% for the year ended December 31, 2021. The improvement
in product gross margin is primarily due to the 53% decrease in cost per unit partially offset by the 34% decrease in average selling prices referenced
above.

Services Cost of Revenue and Gross Margin

Services cost of revenue decreased by $26.0 thousand. This decrease in cost of revenue was due to there being no non-recurring engineering work
in the year ended December 31, 2021.

Year Ended December 31, 2020 Compared to Year Ended December 31, 2019
Product Cost of Revenue and Gross Margin

Product cost of revenue increased by $0.2 million, or 1%, to $17.4 million for the year ended December 31, 2020 from $17.1 million for the year
ended December 31, 2019 and cost per unit decreased by 35% in the year ended December 31, 2020. The increase in product cost of revenue was
primarily due to increases of $3.9 million
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in manufacturing overhead costs, $1.0 million in material costs and $0.2 million in freight. The increases were partially offset by a decrease of $4.8
million in other product costs due to lower allowances for excess and obsolete inventory and component yield increases.

Product gross margin increased from (53)% for the year ended December 31, 2019 to 8% for the year ended December 31, 2020. The
improvement in product gross margin is primarily due to the decrease in cost per unit and the 12% increase in average selling prices for new products.

Services Cost of Revenue and Gross Margin

Services cost of revenue decreased by $0.3 million, or 92%, to $26.0 thousand for the year ended December 31, 2020 from $0.3 million for the
year ended December 31, 2019. Services gross margin increased to 99% for the year from 81% for the year ended December 31, 2019. This decrease in
cost of revenue and subsequent increase in gross margin was primarily due to the majority of non-recurring engineering work for a large contract taking
place in 2019.

Operating Expenses

2021 - 2020 2020 - 2019
Year Ended December 31, Change Change
2021 2020 2019 $ % $ %
(dollars in thousands)
Operating expenses:

Research and development $ 34,579 $23,317 $23,297 $11,262 48% $ 20 0%

Sales and marketing 22,258 8,998 4,505 13,260 147 4,493 100

General and administrative 51,959 20,960 14,546 30,999 148 6,414 44
Total operating expenses: $108,796 $53,275 $42,348  $55,521 104%  $10,927 26%

Year Ended December 31, 2021 Compared to Year Ended December 31, 2020
Research and Development

Research and development expenses increased by $11.3 million, or 48%, to $34.6 million for the year ended December 31, 2021 from
$23.3 million for the comparable period in the prior year. The increase was primarily attributable to an increase of $8.1 million in payroll and personnel-
related expense driven by an 89 person increase in employees and contractors of which the majority were added in the fourth quarter during the Sense
acquisition, including a $1.2 million increase in stock-based compensation expense, an increase of $0.9 million in product development and equipment
costs, an increase of $0.9 million in depreciation expense, an increase of $0.8 million in recruiting and other professional fees and an increase of $0.6 in
facility, office and other expenses.

Sales and Marketing

Sales and marketing expenses increased by $13.3 million, or 147%, to $22.3 million for the year ended December 31, 2021 from $9.0 million for
the comparable period in the prior year. The increase was primarily attributable to an increase of $10.3 million in payroll and personnel-related costs
driven by the addition of 46 sales personnel in all our global regions, of which $3.2 million was stock-based compensation related, an increase of $0.7
million in consulting and professional fees, an increase of $1.1 million for marketing expenses including additional branding and public relations
expenses related to the Merger, an increase of $0.3 million in travel expenses, and $0.9 million in facility, office and related expenses related to opening
and expanding sales offices around the world.
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General and Administrative

General and administrative expenses increased by $31.0 million, or 148%, to $52.0 million for the year ended December 31, 2021 from
$21.0 million for the comparable period in the prior year. The increase was primarily due to an increase of $9.0 million of stock-based compensation, a
$3.1 million increase in payroll-related expense due to a year over year increase of 18 employees and contractors, an increase of $8.4 million in legal,
accounting and professional services fees mostly related to our initial public offering, an increase of $0.7 million in recruiting expense, an increase of
$6.0 million in directors and officers insurance premiums, an increase of $2.0 million in facilities and office expense including equipment for new
employees, investments in software infrastructure, and increases in business and local taxes, $0.5 million in investor and public relations, and an
increase of $1.3 million in depreciation.

Year Ended December 31, 2020 Compared to Year Ended December 31, 2019

Research and Development

Research and development expenses for the year ended December 31, 2020 remained consistent with the year ended December 31, 2019. The
balance includes a $7.6 million increase in personnel-related costs, including a $5.4 million increase in stock-based compensation due to an increase in
common stock value and a $2.2 million increase primarily related to our headcount growth.

These increases were partially offset by a $3.9 million reduction in development costs and $2.4 million reduction in consulting and contractor
expense related to the design of new products in 2019, which was launched in the first quarter of 2020, a $0.7 million reduction in prototype and other
research costs, a $0.4 million reduction in office expenses, and a $0.1 million reduction in depreciation expense.

Sales and Marketing

Sales and marketing expenses increased by $4.5 million, or 100%, to $9.0 million for the year ended December 31, 2020 from $4.5 million for the
year ended December 31, 2019. The increase was primarily attributable to an increase of $3.6 million in payroll and personnel-related expenses driven
by the addition of sales personnel, of which $0.5 million was stock-based compensation related, as well as smaller increases of $0.2 million for facility
and office related expenses related to opening offices in Asia and Pacific and Europe, Middle East and Africa geographic regions and $0.3 million
related to providing demonstration units for potential customers.

General and Administrative

General and administrative expenses increased by $6.4 million, or 44%, to $21.0 million for the year ended December 31, 2020 from
$14.5 million for the year ended December 31, 2019. The increase was primarily due to an increase of $4.2 million of stock-based compensation and an
increase of $2.2 million in accounting and professional services fees.

Interest Income, Interest Expense and Other Income (Expense), Net

Year Ended
December 31, 2021-2020 Change 2020-2019 Change
2021 2020 2019 $ % $ %
(dollars in thousands)
Interest income $ 471 $ 24 $ 278 $ 447 1,863% (254) (91)%
Interest expense (504) (2,517) (3,582) 2,013 80 1,065 (30)
Other income (expense), net 2,968 (52,150) 7 55,118 106 (52,157) 745,100
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Year Ended December 31, 2021 Compared to Year Ended December 31, 2020

Interest income was $0.5 million for the year ended December 31, 2021 compared to $0.0 million for the prior year. This increase in interest
income was primarily related to an increase in our cash and cash equivalent balances after the Merger closed on March 11, 2021.

Interest expense was $0.5 million for the year ended December 31, 2021 compared to $2.5 million for the prior year. The decrease was primarily
due to the conversion of convertible notes in the second quarter of 2020 and the repayment of bank debt in the third quarter of 2020 and March 2021.

Other income (expense), net was $3.0 million for the year ended December 31, 2021 compared to $(52.2) million for the prior year. During the
year ended December 31, 2021, we recorded a gain of $11.8 million for the fair value change of warrant liability and a loss of $8.8 million for the fair
value change of redeemable convertible preferred stock warrant liability. During the year ended December 31, 2020, we recorded losses of $48.4 million
for the fair value change of the warrant liability and $5.3 million for the fair value change of the derivative liability related to our convertible notes,
partially offset by a $1.6 million gain from extinguishment of the tranche liability which was recorded as other income.

Year Ended December 31, 2020 Compared to Year Ended December 31, 2019

Interest income was $0.0 million for the year ended December 31, 2020 compared to $0.3 million for the year ended December 31, 2019. This
decrease in interest income was primarily related to a decrease in our cash and cash equivalent balances for the year ended December 31, 2020.

Interest expense was $2.5 million for the year ended December 31, 2020 compared to $3.6 million for the year ended December 31, 2019. The
decrease was primarily due to the conversion of convertible notes in the second quarter of 2020 and the repayment of $3.0 million of bank debt.

Other income (expense), net was $(52.2) million for the year ended December 31, 2020 compared to $0.0 million for the year ended December 31,
2019. During the year ended December 31, 2020, we recorded $5.3 million for the fair value change of the derivative liability related to our convertible
notes and $48.4 million for the fair value change of warrant liability, partially offset by a $1.6 million gain from extinguishment of the tranche liability
which was recorded as other income.

Income Taxes

Year Ended
December 31, 2021-2020 Change 2020-2019Change
2021 2020 2019 $ % $ %
(dollars in thousands)
Loss before income taxes $(96,775) $(106,450) $(51,660) $ 9,630 9%  $(54,745) (106)%
(Benefit from) provision for income taxes (2,794) 375 1 (3,169) 845 374 (37,400)
Effective tax rate 2.89% (0.35)% 0.000%

Our effective tax benefit was 2.89% for the year ended December 31, 2021 compared to our effective tax rate of (0.35)% for the prior year. Our
tax expense decreased by $3.2 million during the year ended December 31, 2021, compared to prior year, primarily due to the release of the valuation
allowance of $2.8 million as a result of the recording of a deferred tax liability from an acquisition during the year.

Our effective tax rate was (0.35)% for the year ended December 31, 2020 compared to 0.00% for the prior year. Our tax expense increased by
$0.4 million during the year ended December 31, 2020, compared to the year ended December 31, 2019, primarily due to state taxes.
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Liquidity and Capital Resources

Sources of Liquidity

Our primary requirements for liquidity and capital are working capital, inventory management, capital expenditures, public company costs and
general corporate needs. We expect these needs to continue as we develop and grow our business. Prior to the Merger, we primarily funded our
operations from the net proceeds from sales of our preferred convertible stock and convertible notes, borrowing under our loan and security agreement
with Runway Growth Credit Fund, Inc. and product revenue. Upon closing of the Merger, we received gross proceeds of $299.9 million from the
Merger and private offering, offset by $8.5 million of pre-merger costs relating to CLA and offerings costs of $26.6 million. Subsequent to the Merger,
our principal sources of liquidity have been and are expected to be our cash and cash equivalents and cash generated from product revenues.

As of December 31, 2021 we had an accumulated deficit of $303.4 million and cash and cash equivalents of $182.6 million. We have experienced
recurring losses from operations, and negative cash flows from operations, and we expect to continue operating at a loss and to have negative cash flows
from operations for the foreseeable future. We believe our cash and cash equivalents on hand, together with cash we expect to generate from future
operations, will be sufficient to meet our working capital and capital expenditure requirements for a period of at least twelve months from the date of
this prospectus. However, because we are in the growth stage of our business and operate in an emerging field of technology, we expect to continue to
invest in research and development and expand our sales and marketing teams worldwide. We are likely to require additional capital to respond to
technological advancements, competitive dynamics or technologies, customer demands, business opportunities, challenges, acquisitions or unforeseen
circumstances and in either the short-term or long-term may determine to engage in equity or debt financings or enter into credit facilities for other
reasons. If we are unable to obtain adequate financing or financing on terms satisfactory to us, when we require it, our ability to continue to grow or
support our business and to respond to business challenges could be significantly limited. In particular, the widespread COVID-19 pandemic, including
variants, has resulted in, and may continue to result in, significant disruption of global financial markets, reducing our ability to access capital. If we are
unable to raise additional funds when or on the terms desired, our business, financial condition and results of operations could be adversely affected.

PIPE Investment

On December 21, 2020, concurrently with the execution of the Merger Agreement, CLA entered into subscription agreements with certain
institutional and accredited investors (collectively, the “PIPE Investors”), pursuant to which the PIPE Investors agreed to purchase, in the aggregate,
10,000,000 shares of Ouster common stock at $10.00 per share for an aggregate commitment amount of $100,000,000 (the “PIPE Investment”), a
portion of which was funded by certain affiliates of Colonnade Sponsor LL.C, CLA’s sponsor (the “Sponsor”). The PIPE Investment was consummated
substantially concurrently with the closing of the Merger.

Financing Arrangements

On November 27, 2018, we entered into a Loan and Security Agreement with Runway Growth Credit Fund, Inc. (“Runway Loan and Security
Agreement”) and borrowed $10.0 million per the terms of that agreement with a loan maturity date of November 15, 2021. The loan carried an interest
rate equal to LIBOR plus 8.50%. We repaid $3.0 million of the loan in August 2020.

On March 26, 2021 we terminated the Runway Loan and Security Agreement and repaid the $7.0 million principal amount outstanding as well as
interest and fees amounting to $0.4 million. We incurred no prepayment fees in connection with the termination and all liens and security interests
securing the loan made pursuant to the Runway Loan and Security Agreement were released upon termination. As of December 31, 2021 and December
31, 2020, the outstanding principal balance of the loan was nil and $7.0 million, respectively.
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Material Cash Requirements

We are a party to many contractual obligations involving commitments to make payments to third parties. These obligations impact our short-term
and long-term liquidity and capital resource needs. Certain contractual obligations are reflected on the consolidated balance sheet as of December 31,
2021, while others are considered future commitments. Our contractual obligations primarily consist of non-cancelable purchase commitments with
various parties to purchase goods or services, primarily inventory, entered into in the normal course of business and operating leases. For information
regarding our other contractual obligations, refer to Note 9, Leases and Note 10, Commitments and Contingencies.

Cash Flow Summary

Year Ended December 31,
2021 2020 2019
(dollars in thousands)

Net cash provided by (used in):

Operating activities $ (71,061) $ (42,117) $ (40,187)

Investing activities (15,229) (3,509) (7,494)

Financing activities 258,304 39,863 50,505
Operating Activities

During the year ended December 31, 2021, operating activities used $71.1 million in cash. The primary factors affecting our operating cash flows
during this period were our net loss of $94.0 million, impacted by our non-cash charges of $29.1 million primarily consisting of depreciation and
amortization of $5.5 million, stock-based compensation of $25.4 million, change in right-of-use asset of $2.2 million, amortization of debt issuance
costs and debt discount of $0.3 million, inventory write down of $0.8 million and allowance for expected credit losses of $0.4 million, partially offset by
deferred income taxes of $2.5 million and $2.9 million change in fair value of warrant liabilities. The cash used in changes in our operating assets and
liabilities of $6.1 million was primarily due to an increase in accounts receivable of $8.0 million, an increase in inventories of $3.4 million, a decrease in
prepaid expenses and other assets of $0.4 million, a decrease in accounts payable of $2.4 million, an increase in accrued and other liabilities of $9.1
million and a decrease of operating lease liability of $1.7 million.

During the year ended December 31, 2020, operating activities used $42.1 million in cash. The primary factors affecting our operating cash flows
during this period were our net loss of $106.8 million, impacted by our non-cash charges of $72.0 million primarily consisting of a $5.3 million change
in fair value of derivative liability and $48.4 million change in fair value of warrant liabilities, depreciation and amortization of $3.7 million, stock-
based compensation of $12.1 million, change in right-of-use asset of $1.9 million, interest expense on convertible debt of $1.0 million, inventory write
down of $0.8 million, amortization of debt issuance costs and debt discount of $0.3 million, partially offset by a gain on extinguishment of tranche right
liability of $1.6 million. The cash used in changes in our operating assets and liabilities of $7.3 million was primarily due to an increase in inventories of
$3.1 million, an increase in accounts receivable of $1.5 million, an increase in prepaid expenses and other assets of $1.4 million, a decrease in accrued
and other liabilities of $0.4 million, and a decrease of operating lease liability of $1.0 million.

During the year ended December 31, 2019, operating activities used $40.2 million in cash. The primary factors affecting our operating cash flows
during this period were our net loss of $51.7 million, impacted by our non-cash charges of $12.9 million primarily consisting of inventory write down of
$4.8 million, interest expense on convertible debt of $2.4 million, depreciation and amortization of $2.0 million, change in right-of-use asset of
$1.3 million, stock-based compensation of $1.2 million, write-off property and equipment of $0.6 million, amortization of debt issuance costs and debt
discount $0.3 million. The cash used in changes in our operating assets and liabilities of $1.4 million was primarily due to an increase in inventories of
$5.4 million, an increase in prepaid expenses and other current assets of $0.5 million and an increase in accounts receivable of $0.6 million, an increase
in accrued and other current liabilities of $2.6 million, an increase of accounts payable of $2.1 million, and an increase of operating lease liability of
$0.4 million.
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Investing Activities

During the year ended December 31, 2021, cash used in investing activities was $15.2 million, which was primarily related to cash used for our
acquisition of Sense, net of cash acquired, of $10.9 million and purchases of property, plant and equipment of $4.3 million.

During the year ended December 31, 2020, cash used in investing activities was $3.5 million, which was related to purchases of property, plant
and equipment.

During the year ended December 31, 2019, cash used in investing activities was $7.5 million, which was related to purchases of property, plant
and equipment.

Financing Activities

During the year ended December 31, 2021, cash provided by financing activities was $258.3 million, consisting primarily of net proceeds from the
merger and PIPE Investment of $264.8 million, and proceeds from exercise of stock options of $0.5 million, partially offset by repayment of debt of
$7.0 million.

During the year ended December 31, 2020, cash provided by financing activities was $39.9 million, consisting primarily of net proceeds from
issuance of Series B redeemable convertible preferred stock of $41.5 million and proceeds from exercise of stock options of $1.3 million, partially offset
by repayment of long-term debt of $3.0 million.

During the year ended December 31, 2019, cash provided by financing activities was $50.5 million primarily consisting of $40.5 million of net
proceeds from issuance of convertible notes, and $10.0 million of proceeds from issuance of debt.

Critical Accounting Estimates

We prepare our consolidated financial statements in accordance with U.S. GAAP. The preparation of these consolidated financial statements
requires us to make estimates, assumptions and judgments that can significantly impact the amounts we report as assets, liabilities, revenue, costs and
expenses and the related disclosures. We base our estimates on historical experience and other assumptions that we believe are reasonable under the
circumstances. Our actual results could differ significantly from these estimates under different assumptions and conditions. We believe that the
accounting policies discussed below are critical to understanding our historical and future performance as these policies involve a greater degree of
judgment and complexity.

Revenue

Revenue is recognized at a point in time when control of the goods are transferred to the customer, occurring upon shipment or delivery dependent
upon the terms of the underlying contract. Product sales to certain customers may require customer acceptance due to performance acceptance criteria
that is considered more than a formality. For these product sales, revenue is recognized upon the expiration of the customer acceptance period. Amounts
billed to customers for shipping and handling are included in revenue. Taxes collected from customers and remitted to governmental authorities are
excluded from revenue on the net basis of accounting.

For service projects, we bill and recognize revenue as the services are performed. For these arrangements, control is transferred over time as we
input costs incurred to complete the project; therefore, revenue is recognized over the service period with the measure of progress using the input
method based on labor costs incurred to total labor cost (cost-to-cost) as the services are provided.

We enter into contracts that can include multiple performance obligations, we account for individual products and services separately if the
customer can benefit from the product or service on its own or with other
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resources that are readily available to the customer and the product or service is separately identifiable from other promises in the arrangement. The
consideration is allocated between separate performance obligations in proportion to their estimated standalone selling price. The standalone selling
price reflects the price we would charge for a specific product or service if it were sold separately in similar circumstances and to similar customers.

Business Combinations

Business combinations are accounted for under the acquisition method. We recognize the assets acquired and liabilities assumed in business
combinations on the basis of their fair values at the date of acquisition. We assess the fair value of assets acquired, including intangible assets, and
liabilities assumed using a variety of methods. Each asset acquired and liability assumed is measured at fair value from the perspective of a market
participant. The method used to estimate the fair values of intangible assets incorporates significant estimates and assumptions regarding the estimates a
market participant would make in order to evaluate an asset, including a market participant’s use of the asset, future cash inflows and outflows,
probabilities of success, asset lives, and the appropriate discount rates. Any excess purchase price over the fair value of the net tangible and intangible
assets acquired is allocated to goodwill. Transaction costs and restructuring costs associated with a business combination are expensed as incurred.

During the measurement period, which extends no later than one year from the acquisition date, we may record certain adjustments to the carrying
value of the assets acquired and liabilities assumed with the corresponding offset to goodwill. After the measurement period, all adjustments are
recorded in the consolidated statements of operations within other income (expense), net.

Stock-Based Compensation

We measure and recognize stock-based compensation expense for stock-based awards granted to employees, directors, and consultants over the
requisite service periods based on the estimated grant date fair value, which for options is using the Black-Scholes-Merton option pricing model using
the following variables:

. Common Stock Valuation - The fair value of the shares of common stock underlying our stock-based awards issued after the Merger is
based on the grant date closing fair market value of our common stock. Before closing of the Merger, the fair value of the shares of
common stock underlying our stock-based awards was historically determined by management and approved by the Board of Directors.
Because there was no public market for the our common stock, the Board of Directors determined the fair value of the common stock at
the time of grant of the option by considering a number of objective and subjective factors, including contemporaneous valuations
performed by an unrelated third-party specialist, valuations of comparable public companies, operating and financial performance, the lack
of liquidity of capital stock, and general and industry-specific economic outlook. Valuations performed by the third-party valuation
specialist used methodologies, approaches, and assumptions consistent with the American Institute of Certified Public Accountants
Accounting and Valuation Guide, Valuation of Privately-Held-Company Equity Securities Issued as Compensation (“AICPA” Accounting
and Valuation Guide). In relation to options, the Board intends all options granted to be exercisable at a price per share not less than the per
share fair value of the common stock underlying those options on the date of grant.

. Expected Term - The expected term represents the period that our stock-based awards are expected to be outstanding and is determined
using the simplified method, which deems the term to be the average of the time to vesting and the contractual life of the options.

. Expected Volatility - The expected volatility is based on the historical volatility for the period commensurate with the expected term of the
awards for a peer group of comparable companies with publicly traded shares.
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. Expected Dividends - We do not currently pay cash dividends on its common stock and does not anticipate doing so in the foreseeable
future. Accordingly, the expected dividend yield is 0%.

. Risk-Free Interest Rate - The risk-free interest rate is based on the U.S. Treasury yield for a term consistent with the expected life of the
awards in effect at the time of grant.

The fair values of the restricted stock awards and restricted stock units were determined based on the fair value of the our common stock on the
grant date. We recognize stock-based compensation expense over the requisite service period. Forfeitures are accounted for as they occur. Our policy for
issuing stock upon stock option exercise is to issue new common stock.

Inventory Valuation

Inventories are stated at the lower of cost or estimated net realizable value. Costs are computed under the standard cost method, which
approximates actual costs determined on the first in, first out basis. We record write-downs of inventories which are obsolete or in excess of anticipated
demand. Significant judgment is used in establishing our forecasts of future demand and obsolete material exposures. We consider marketability and
product life cycle stage, product development plans, demand forecasts, and assumptions about future demand and market conditions in establishing our
estimates. If the actual component usage and product demand are significantly lower than forecast, which may be caused by factors within and outside
of our control, or if there were a higher incidence of inventory obsolescence because of rapidly changing technology and our customer requirements, we
may be required to increase our inventory write-downs. A change in our estimates could have a significant impact on the value of our inventory and our
results of operations.

Common Stock Valuations

Prior to the Business Combination, the fair value of the common stock underlying our stock-based awards was determined by our board of
directors, with input from management and corroboration from contemporaneous third-party valuations. Given the absence of a public trading market of
our common stock prior to the Business Combination, and in accordance with the American Institute of Certified Public Accountants Practice Aid,
Valuation of Privately-Held Company Equity Securities Issued as Compensation, our board of directors exercised reasonable judgment and considered
numerous objective and subjective factors to determine the best estimate of the fair value of our common stock at each grant date. These factors
included:

. contemporaneous valuations of our common stock performed by independent third-party specialists;
. the prices, rights, preferences, and privileges of our convertible preferred stock relative to those of our common stock;

. the prices paid for common or convertible preferred stock sold to third-party investors by us and prices paid in secondary transactions for
shares repurchased by us in arm’s-length transactions, including any tender offers, if any;

. the lack of marketability inherent in our common stock;

. our actual operating and financial performance;

. our current business conditions and projections;

. the hiring of key personnel and the experience of our management;

. the history of the company and the introduction of new products;

. our stage of development;

. the likelihood of achieving a liquidity event, such as an initial public offering (IPO), a merger, or acquisition of our company given

prevailing market conditions;
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. the operational and financial performance of comparable publicly traded companies; and

. the U.S. and global capital market conditions and overall economic conditions.

In valuing our common stock, the fair value of our business was determined using various valuation methods, including combinations of income,
market, cost approaches with input from management. The income approach estimates value based on the expectation of future cash flows that a
company will generate. These future cash flows are discounted to their present values using a discount rate that is derived from an analysis of the cost of
capital of comparable publicly traded companies in our industry or similar business operations as of each valuation date and is adjusted to reflect the
risks inherent in our cash flows. The market approach estimates value based on a comparison of the subject company to comparable public companies in
a similar line of business. From the comparable companies, a representative market value multiple is determined and then applied to the subject
company’s financial forecasts to estimate the value of the subject company.

For each valuation, the fair value of our business determined by these approaches was then allocated to the common stock using the option-pricing
method.

In addition, we also considered any secondary transactions involving our capital stock. In our evaluation of those transactions, we considered the
facts and circumstances of each transaction to determine the extent to which they represented a fair value exchange and assigned the transactions an
appropriate weighting in the valuation of our common stock. Factors considered include the number of different buyers and sellers, transaction volume,
timing relative to the valuation date, whether the transactions occurred between willing and unrelated parties, and whether the transactions involved
investors with access to our financial information.

Following the Business Combination, the fair value of our common stock is based on the closing price of our common stock on the relevant
determination date, as reported on the New York Stock Exchange.

Recent Accounting Pronouncements

Please refer to Note 2 in our consolidated financial statements contained elsewhere in this prospectus for recently adopted accounting
pronouncements and recently issued accounting pronouncements not yet adopted as of the date of this prospectus.

Quantitative and Qualitative Disclosures about Market Risk

We are exposed to market risks in the ordinary course of our business. Market risk represents the risk of loss that may impact our financial
position due to adverse changes in financial market prices and rates. Our market risk exposure is primarily the result of fluctuations in interest rates and
foreign currency exchange rates.

We do not believe that inflation has had a material effect on our business, results of operations or financial condition. Nonetheless, if our costs
were to become subject to significant inflationary pressures, we may not be able to fully offset such higher costs. Our inability or failure to do so could
harm our business, results of operations or financial condition.

Interest Rate Risk

As of December 31, 2021, we had cash and cash equivalents of approximately $182.6 million, out of which $177.5 million consisted of
institutional money market funds, which carries a degree of interest rate risk. A hypothetical 10% change in interest rates would not have a material
impact on our financial condition or results of operations due to the short-term nature of our investment portfolio.

Foreign Currency Exchange Risk

Our results of operations and cash flows are subject to fluctuations due to changes in foreign currency exchange rates. Substantially all of our
revenue is generated in U.S. dollars. Our expenses are generally
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denominated in the currencies of the jurisdictions in which we conduct our operations, which are primarily in the United States and to a lesser extent in
Asia and Europe. Our results of operations and cash flows are, therefore, subject to fluctuations due to changes in foreign currency exchange rates and
may be adversely affected in the future due to changes in foreign exchange rates. The effect of a hypothetical 10% change in foreign currency exchange
rates applicable to our business would not have a material impact on our historical consolidated financial statements. To date, we have not engaged in
any hedging strategies. As our international operations grow, we will continue to reassess our approach to manage our risk relating to fluctuations in
currency rates.
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MANAGEMENT

The following table provides information regarding our executive officers and members of our board of directors (ages as of the date of March 1,
2022):

Name Age Position
Angus Pacala 33  Director, Co-Founder and Chief Executive Officer
Mark Frichtl 33  Co-Founder and Chief Technology Officer
Anna Brunelle 54  Chief Financial Officer

Darien Spencer 58  Executive Vice President of Global Operations
Adam Dolinko 53  General Counsel and Secretary

Nathan Dickerman 45  President of Field Operations

Susan Heystee 60  Director and Chair of the Board

Jorge del Calvo 66  Director

Emmanuel Hernandez 66  Director

Sundari Mitra 58  Director

Karin Radstrom 43  Director

Remy W. Trafelet 51  Director

Angus Pacala. Angus Pacala co-founded Ouster in June 2015 and has been serving as our Chief Executive Officer and director since then. Previously,
Mr. Pacala was Director of Engineering at Quanergy, Inc. from November 2012 to February 2015. Prior to this appointment, Mr. Pacala was Battery
Engineer at Amprius, Inc. from June 2011 to October 2012. Mr. Pacala holds a Bachelor of Science degree in mechanical engineering and a Master of
Science degree in mechanical engineering from Stanford University. We believe that Mr. Pacala is qualified to serve as a member of our board of
directors due to his extensive technical background and his history as Ouster’s co-founder.

Mark Frichtl. March Frichtl co-founded Ouster in June 2015 and has been serving as our Chief Technology Officer since then. Previously, Mr. Frichtl
was a Technologies Development Engineer at Apple, Inc. from April 2015 to May 2015 and an Engineer at Quanergy, Inc. from July 2013 to April
2015. Mr. Frichtl holds a Bachelor of Science degree in engineering physics and a Master of Science degree in mechanical engineering from Stanford
University.

Anna Brunelle. Anna Brunelle has been serving as our Chief Financial Officer since August 2020. Previously, Ms. Brunelle was Chief Financial Officer
at Kinestral Technologies, a private electrochromic technology company, from April 2018 to May 2020. Previously, Ms. Brunelle provided financial
consulting services to companies in a variety of industries from October 2017 to April 2018. Prior to this appointment, Ms. Brunelle was Chief Financial
Officer and Interim Chief Operating Officer at Soylent, a private nutrition company, from March 2016 to October 2017. Ms. Brunelle was also Chief
Financial Officer and Interim Chief Operating Officer at GlobalLogic from June 2014 to April 2015. Ms. Brunelle held various leadership roles of
increasing responsibility at Tivo, Inc. from April 2005 to September 2013, including as Chief Financial Officer starting in 2008. Ms. Brunelle began her
career at Deloitte & Touche, LLP from August 1996 to March 1999. Ms. Brunelle holds a Bachelor of Science degree in business administration with a
concentration in accounting from the California Polytechnic State University.

Darien Spencer. Darien Spencer has been serving as our Executive Vice President of Global Operations since July 2017. Previously, Mr. Spencer was
Executive Vice President of Operations and Chief Procurement Officer at Enphase Energy, an energy technology company, from August 2013 to April
2017. Prior to this appointment, Mr. Spencer was General Manager of Business Units and Automation at Jabil Circuit, a product solutions company,
from August 2012 to August 2013, Co-Founder and Chief Operating and Procurement Officer at Optisolar / Novasolar Corporation from January 2007
to November 2012 and Senior Vice President of Asia Operations at Maxtor Corporation, a hard disk drive manufacturer, and Seagate Technology after
the latter acquired Maxtor Corporation in May 2006, from January 2005 to January 2007.
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Adam Dolinko. Adam Dolinko has been serving as our General Counsel since December 2021. Previously, Mr. Dolinko served as a Senior Executive
and General Counsel at CSR plc, a dual listed NASDAQ and London Stock Exchange-FTSE 250 company focused on the automobile, mobile, and IoT
sectors with wireless, connectivity, imaging, location, and audio semiconductor and software solutions. Mr. Dolinko served as Executive Vice President,
General Counsel & Corporate Development at SiRF Technology (NASDAQ: SIRF), a B2B GPS and connectivity company focused on the automobile
and mobile sectors. He has served as the Executive Vice President and General Counsel of private companies, from January 2021 until December 2021
at Inxeption, at NextJuris, from February 2018 to January 2021, and Essential Products from March 2017 to February 2018. Prior to becoming a General
Counsel, he had been a Corporate and Securities Partner at the law firm of Wilson Sonsini Goodrich & Rosati, P.C. Mr. Dolinko holds a Bachelor’s
degree from UCLA and J.D. from the USC School of Law.

Nathan Dickerman. Nathan Dickerman has been serving as our President of Field Operations since April 2021. Previously, Mr. Dickerman was the
Chief Commercial Officer at Planet Labs, a satellite data company, from July 2018 to April 2021. Prior to this appointment, Mr. Dickerman served as
Vice President of Worldwide Sales at AppDirect, a software company, from June 2017 to July 2018, Senior Director of Manufacturing Software Sales
for North America at Autodesk, a software company, from February 2012 to May 2017, and Vice President of Software Sales at PTC, a software
company, from August 2006 to February 2012. Mr. Dickerman holds a Bachelor of Science degree in Economics and a Masters of Business
Administration with a concentration in marketing management from Santa Clara University.

Non-Employee Directors

Susan Heystee. Susan Heystee has been serving as a member of our board of directors since September 2018 and as chair our board of directors since
August 2021. She previously served as our Interim Chief Revenue Officer from January 2021 to July 2021. Previously, Ms. Heystee was Senior Vice
President of Global Automotive Business at Verizon Connect from January 2017 to June 2018. Previously, Ms. Heystee served as Executive Vice
President of Global Sales and OEM Business at Telogis, which was acquired by Verizon in July 2016, from February 2010 to December 2016. Ms.
Heystee has also served as a member of the board of directors of revVana Inc., a private software-as-a-service company providing revenue realization
management solutions, since April 2020 and a member of the board of directors of ChargePoint, Inc. since May 2021. Ms. Heystee holds Bachelors
degrees in mathematics and business from the University of Waterloo and an executive M.B.A. to Advanced Management Program Certificate from
Harvard Business School. We believe that Ms. Heystee is qualified to serve as a member of our board of directors due to her extensive experience in the
technology sector and knowledge of market driven strategies.

Jorge del Calvo. Jorge del Calvo has served on our board of directors since the consummation of the Business Combination. Mr. del Calvo was a partner
at Pillsbury Winthrop Shaw Pittman, LLP, a global law firm, from 1990 through January 31, 2022, and previously served as a member of its Managing
Board and as Chair of its Finance Committee. He also serves on the board of a private foundation. Mr. del Calvo has a B.A. in History from Stanford
University, an M.A. in History from UCLA, an M.P.P. in Public Policy from the John F. Kennedy School of Government at Harvard University, and a
J.D. from Harvard Law School. We believe Mr. del Calvo is qualified to serve as a member of our board of directors due to his extensive experience
representing public and private technology companies and advising their boards and committees, as well as his knowledge of business, legal and
governance issues faced by public companies.

Emmanuel Hernandez. Emmanuel Hernandez has been serving on our board of directors since the consummation of the Business Combination.

Mr. Hernandez has served as a director of Rodgers Silicon Valley Acquisition Corp. from December 2020 to July 2021, of Enovix Corporation
(including as Chair of the Audit Committee), since July 2021, of BrainChip, Inc. (including its Audit & Governance Committee and Remuneration &
Nomination Committee) since June 2017, of Aruba Networks, Inc. since 2006, and of ON Semiconductor Corp (including its Audit Committee and
Corporate Governance and Nominating Committee)
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since November 2002. Previously, Mr. Hernandez served as a director and member of the Audit Committee of SunEdison, Inc. from May 2009 to
December 2017 and as a director of EnStorage, Inc. from June 2009 to December 2017. Mr. Hernandez was also an operating Partner at Khosla
Ventures, a venture capital firm, from May 2010 to January 2013. Prior to joining Khosla Ventures, Mr. Hernandez served as the Chief Financial Officer
of SunPower Corporation from April 2005 to November 2008. Prior to April 2005, Mr. Hernandez served for more than 11 years as the Executive Vice
President of Finance and Administration and Chief Financial Officer for Cypress Semiconductor, having joined that company in 1993 as its Corporate
Controller. Prior to these engagements, Mr. Hernandez held various financial positions with National Semiconductor Corporation from 1976 through
1993. Furthermore, Mr. Hernandez has served as a director of The Manny & Cecile Hernandez Charitable Foundation since 2013. Mr. Hernandez holds
a Bachelor of Science degree in Commerce from the University of Nueva Caceres and an M.B.A. from Golden Gate University. We believe that

Mr. Hernandez is qualified to serve as a member of our board of directors due to his experience as a director and financial officer for multiple public
technology companies and his over 40 years of finance and operations experience in high tech businesses.

Sundari Mitra. Sundari Mitra has been serving as a member of our board of directors since the consummation of the Business Combination. Ms. Mitra
has served as Corporate Vice President of Intel Corporation since September 2018. Previously, Ms. Mitra was the Chief Executive Officer and a director
at NetSpeed Systems from December 2011 to September 2018. Prior to this appointment, Ms. Mitra was Executive Vice President of Engineering at
Mosys, Inc. from June 2009 to August 2011. Before Mosys, Ms. Mitra founded and served as Chief Executive Officer of Prism Circuits from its
inception in February 2006 until Mosys, Inc.’s acquisition of Prism Circuits in June 2009. Prior to founding Prism Circuits, Ms. Mitra served as a
Director of Engineering at Sun Microsystems, Inc. from June 2002 to August 2004. Ms. Mitra holds a Master of Science degree in Electrical
Engineering from the University of Illinois and a Bachelor of Science degree in Electrical Engineering from Baroda University in India. We believe that
Ms. Mitra is qualified to serve as a member of our board of directors due to her experience in the technology background and technical background in
engineering.

Karin Radstrém. Karin Radstrom has been serving as a member of our board of directors since October 2021. Ms. Radstrém has served as Chief
Executive Officer of Mercedes-Benz Trucks and a member of the Board of Management of Daimler Truck AG, Germany, both truck manufacturers
since February 2021 and as a member of the Supervisory Board of Piab AB, Sweden, a manufacturer of vacuum pumps, since June 2019. From March
2019 to January 2021, Ms. Radstrom served as Head of Sales and Marketing and as a member of the Executive Board of Scania CV AB (“Scania”), a
commercial vehicle manufacturer. She previously served as Senior Vice President, Head of Buses and Coaches of Scania from November 2016 to
February 2019 and as Director of Pre-Sales and Marketing Communication of Scania East Africa Ltd. from October 2014 to December 2015.

Ms. Radstrom brings significant sales and marketing experience at large commercial vehicle manufacturers to the Company’s Board and her broad
knowledge on technological transformation in the automotive industry is expected to be beneficial to Ouster’s Board.

Remy W. Trafelet. Remy W. Trafelet has been serving as a member of our board of directors since the consummation of the Business Combination after
serving as the Chief Executive Officer and a director of CLA since its inception. Mr. Trafelet is President and Chief Executive Officer of Trafelet &
Company, LLC, a private investment firm that invests across a broad range of asset classes and industries, including financial services, energy,
technology and agriculture. Mr. Trafelet began his career in 1992 as an analyst at Fidelity Management and Research Company where he became a
portfolio manager at age 25. In 2000, Mr. Trafelet formed Trafelet Delta Funds, which managed several long/short equity portfolios. The firm grew to
over $5.5 billion in assets under management with offices in New York and London. In 2009, Mr. Trafelet spun off the firm’s London operations to
Habrok Capital Management, a global long/short equity hedge fund. Mr. Trafelet is the Founder and Chairman of Hazeltree Fund Services, a FinTech
company providing treasury solutions to more than 200 financial institutions with over $2.0 trillion of assets under advisory. From 2016 to 2019,

Mr. Trafelet served as President and Chief Executive Officer of Alico Inc. (NASDAQ: ALCO), an agribusiness holding company. During his tenure,
Mr. Trafelet implemented a corporate restructuring and operating efficiency program, which
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improved the company’s return on capital employed. Mr. Trafelet is a Trustee and Chairman of the Investment Committee for the Boys’ Club of New
York and also serves as a member of the board for the Children’s Scholarship Fund. He is a former Trustee and Chairman of the Investment Committee
of Phillips Exeter Academy. Mr. Trafelet is also a former Trustee for The Eaglebrook School, and a board member of the Atlantic Salmon Federation.
Mr. Trafelet graduated from Phillips Exeter Academy and earned an A.B. from Dartmouth College, where he graduated with honors and was named a
Presidential Scholar. Mr. Trafelet is a Chartered Financial Analyst. We believe Mr. Trafelet is well qualified to sit on our board due to his extensive and
successful capital markets, investment and valuation experience.

Family Relationships

There are no family relationships among any of our executive officers or directors.

Governance Documents

We believe that good corporate governance is important to ensure that Ouster is managed for the long-term benefit of our stockholders. Our
Nominating and Corporate Governance Committee will periodically review and reassess our Governance Guidelines, other governance documents and
overall governance structure. Complete copies of our current committee charters, our Corporate Governance Guidelines and our Code of Business
Conduct and Ethics are available on our website under the “Governance” section at https://investors.ouster.com/, or by writing to our Secretary at our
offices at 350 Treat Avenue, San Francisco, CA 94110.

Corporate Governance
Board Composition

The current authorized number of directors is seven. Our Certificate of Incorporation and Bylaws provide that the authorized number of directors
may be changed only by resolution of our board of directors. Our board of directors is divided into three classes of directors, with staggered terms of
three years each and holding office until his or her successor is duly elected and qualified, or until his or her earlier death, resignation or removal. The
term of one class expires at each annual meeting of the stockholders; thus, directors typically stand for election after three years, unless they are filling
an unexpired term. Any additional directorships resulting from an increase in the number of directors will be distributed among the three classes so that,
as nearly as possible, each class will consist of one-third of the directors.

Audit Committee

Our audit committee consists of Emmanuel Hernandez, Susan Heystee and Remy W. Trafelet, with Emmanuel Hernandez serving as the chair of
the committee. Our board of directors has determined that each of these individuals meets the independence requirements of the Sarbanes-Oxley Act,
Rule 10A-3 under the Exchange Act and the applicable listing standards of the NYSE. Each member of our audit committee meets the requirements for
financial literacy under the applicable NYSE rules. In arriving at this determination, the board has examined each audit committee member’s scope of
experience and the nature of their prior or current employment.

Our board of directors has determined that Emmanuel Hernandez qualifies as an audit committee financial expert within the meaning of SEC
regulations and meets the financial sophistication requirements of the NYSE rules. In making this determination, our board of directors considered
Emmanuel Hernandez’s formal education and previous and current experience in financial and accounting roles. Both our independent registered public
accounting firm and management periodically meet privately with our audit committee.

The audit committee’s responsibilities include, among other things:

. appointing, compensating, retaining, evaluating, terminating and overseeing our independent registered public accounting firm;
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. discussing with our independent registered public accounting firm their independence from management;
. reviewing with our independent registered public accounting firm the scope and results of their audit;
. pre-approving all audit and permissible non-audit services to be performed by our independent registered public accounting firm;

. overseeing the financial reporting process and discussing with management and our independent registered public accounting firm the
interim and annual financial statements that we file with the SEC;

. reviewing and monitoring our accounting principles, accounting policies, financial and accounting controls and compliance with legal and
regulatory requirements; and

. establishing procedures for the confidential anonymous submission of concerns regarding questionable accounting, internal controls or
auditing matters.

Compensation Committee

Our compensation committee consists of Susan Heystee, Jorge del Calvo and Emmanuel Hernandez, with Susan Heystee serving as the chair of
the committee. Susan Heystee, Jorge del Calvo and Emmanuel Hernandez are non-employee directors, as defined in Rule 16b-3 promulgated under the
Exchange Act. Our board of directors has determined that Susan Heystee, Jorge del Calvo and Emmanuel Hernandez are “independent” as defined under
the applicable NYSE listing standards, including the standards specific to members of a compensation committee. The compensation committee’s
responsibilities include, among other things:

. reviewing and approving corporate goals and objectives relevant to the compensation of our Chief Executive Officer, evaluating the
performance of our Chief Executive Officer in light of these goals and objectives and setting or making recommendations to our board of
directors regarding the compensation of our Chief Executive Officer;

. reviewing and setting or making recommendations to our board of directors regarding the compensation of our other executive officers;
. making recommendations to our board of directors regarding the compensation of our directors;
. reviewing and approving or making recommendations to our board of directors regarding our incentive compensation and equity-based

plans and arrangements; and

. appointing and overseeing any compensation consultants.

We believe that the composition and functioning of our compensation committee meets the requirements for independence under the current
NYSE listing standards.
Nominating and Corporate Governance Committee

Our nominating and corporate governance committee consists of Jorge del Calvo, Sundari Mitra and Karin Radstrom, with Jorge del Calvo
serving as the chair of the committee. Our board of directors has determined that each of these individuals is “independent” as defined under the
applicable listing standards of the NYSE and SEC rules and regulations.

The nominating and corporate governance committee’s responsibilities include, among other things:
. identifying individuals qualified to become members of our board of directors, consistent with criteria approved by our board of directors;
. recommending to our board of directors the nominees for election to our board of directors at annual meetings of our stockholders;
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. overseeing an evaluation of our board of directors and its committees; and

. developing and recommending to our board of directors a set of corporate governance guidelines.

We believe that the composition and functioning of our nominating and corporate governance committee meets the requirements for independence
under the current NYSE listing standards.

Our board of directors may from time to time establish other committees.

Code of Ethics

We have a code of ethics that applies to all of our executive officers, directors and employees, including our principal executive officer, principal
financial officer, principal accounting officer or controller or persons performing similar functions. The code of ethics are available on our website,
www.ouster.com. We intend to make any legally required disclosures regarding amendments to, or waivers of, provisions of our code of ethics on our
website rather than by filing a Current Report on Form 8-K. We granted no waivers under our code of ethics in 2021. The information contained on our
website is not incorporated by reference into this prospectus.

Role of the Board in Risk Oversight

Our board of directors has an active role, as a whole and also at the committee level, in overseeing the management of our risks. Our board of
directors is responsible for general oversight of risks and regular review of information regarding our risks. The Compensation Committee is responsible
for overseeing the management of risks relating to our executive compensation plans and arrangements. The Audit Committee is responsible for
overseeing the management of financial and cybersecurity risks. The Nominating and Corporate Governance Committee is responsible for overseeing
the management of risks associated with the independence of our board of directors and other corporate governance matters. Although each committee
is responsible for evaluating certain risks and overseeing the management of such risks, the entire board of directors is regularly informed through
discussions from committee members about such risks. Our board of directors believes its administration of its risk oversight function has not negatively
affected our board of directors’ leadership structure.
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EXECUTIVE COMPENSATION

In this section, we provide an overview and analysis of the compensation awarded to or earned by our named executive officers identified in the
Summary Compensation Table below during fiscal 2021, including the elements of our compensation program for named executive officers, material
compensation decisions made under that program for fiscal 2021 and the material factors considered in making those decisions. Our named executive
officers for the year ended December 31, 2021, which consist of our principal executive officer, our principal financial officer and our three most other
highly compensated executive officers for fiscal year 2021 (collectively, the “named executive officers”) are:

. Angus Pacala, who serves as Chief Executive Officer and is our principal executive officer;
. Anna Brunelle, who serves as Chief Financial Officer and is our principal financial officer;
. Darien Spencer, who serves as Executive Vice President of Global Operations;

. Nathan Dickerman, who serves as President of Field Operations; and
. Adam Dolinko, who serves as General Counsel.
This section also describes the actions and decisions of the compensation committee of our board of directors as it relates to fiscal 2021
compensation decisions that were made on and following March 11, 2021, the date the business combination among Ouster, Inc. (“Old Ouster”),

Colonnade Acquisition Corp. and Beam Merger Sub Inc. (the “Business Combination”) was completed. This section also describes the actions and
decisions of the board of directors of Old Ouster as it relates to fiscal 2021 compensation decisions that were made prior to March 11, 2021.

Details of our Compensation Program
Compensation Philosophy, Objectives and Rewards

Our executive compensation program has been designed to attract, motivate and retain results-oriented talent deemed essential to ensure our
success. The program seeks to align executive compensation with our short-and long-term objectives, business strategy and financial performance. Our
compensation objectives are designed to support these goals by:

. Tying realized compensation with the success of Ouster

. Rewarding individual contribution

. Providing future oriented incentives

. Striking an appropriate balance between internal equity and external competitiveness

Our compensation committee works with Pay Governance, the compensation committee’s compensation consultant, to formalize our
compensation philosophy and implement compensation arrangements that reflect that philosophy.

Determination of Compensation

During fiscal 2021, Old Ouster’s board of directors made compensation decisions with respect to our named executive officers prior to March 11,
2021 and our compensation committee made compensation decisions with respect to our named executive officers on and after March 11, 2021. In each
case the board of directors and compensation committee took into account recommendations from Pay Governance, its compensation consultant, and,
other than with respect to his own compensation, our chief executive officer.
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Role of Compensation Consultant in Determining Executive Compensation

When making compensation decisions in fiscal 2021, Old Ouster’s board of directors and our compensation committee considered advice and data
provided by Pay Governance and reviewed compensation data from the public filings for the following companies:

Chargepoint Holdings Inc. Luminar Technologies, Inc.
SiTime Corporation Romeo Power, Inc.

CEVA, Inc. Aeva Technologies, Inc.
Velodyne Lidar, Inc. AEye, Inc.

PDF Solutions, Inc. Canoo Inc.

FuelCell Energy, Inc. EOS Energy

Veritone, Inc. Fisker Inc.

ShotSpotter, Inc. QuantumScape Corporation
Kopin Corporation Virgin Galactic Holdings, Inc.
908 Devices Inc. Atomera Incorporated

XL Fleet Corp.

Our compensation committee reviewed our named executive officer compensation against this peer group to ensure that our named executive
officer compensation is competitive and sufficient to recruit and retain our named executive officers. While the compensation committee considered this
data in evaluating named executive officer compensation, we did not seek to benchmark our named executive officer compensation to any particular
level.

Our compensation committee expects to periodically review and update this peer group and to utilize Pay Governance for benchmarking and peer
group analysis in determining and developing compensation packages for our named executive officers.

Role of Executive Officers in Determining Executive Compensation

Our chief executive officer and chief technology officer, each of whom is our co-founder, made recommendations to the Old Ouster board of
directors and to our compensation committee to assist in determining fiscal 2021 compensation levels, other than with respect to his own compensation.
While the Old Ouster board of directors and our compensation committee utilized this information, the ultimate decisions regarding fiscal 2021
executive compensation were made by the Old Ouster board of directors and our compensation committee as applicable.

Elements of Our Executive Compensation Program
For fiscal 2021, our executive compensation program consisted of the following elements, each established as part of our program in order to
achieve the compensation objective specified below:

Compensation Element Compensation Objectives Designed to be Achieved and Key Features
Base Salary Base salary attracts and retains talented executives, recognizes individual roles and responsibilities and provides stable income
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Compensation Element Compensation Objectives Designed to be Achieved and Key Features

Cash-Based Incentive Compensation Directly ties pay to key financial metric, which we believe will lead to sustained
value for all stakeholders over the long term.

Equity-Based Compensation Equity-based compensation, provided in the form of stock options and restricted
stock units, reinforces the importance of a long-term, ownership orientation, creates
alignment with our stockholders, and promotes retention. Equity-based compensation
is the most significant portion of compensation for our executives.

Severance and Other Benefits Potentially Payable upon
Termination of Employment or Change in Control Provides our executives security to focus on executing our strategies.

Retirement, Health and Welfare Benefits Rounds out a competitive compensation package and aids in retaining our executives.

We do not currently have, and we do not expect to have, formal policies relating to the allocation of total compensation among the various
elements of our compensation program.

Base Salaries

The base salaries of our named executive officers are an important part of their total compensation package, and are intended to reflect their
respective positions, duties and responsibilities. Base salary is a visible and stable fixed component of our compensation program. Base salaries for our
named executive officers were initially established through arms-length negotiation at the time an executive was hired. Our compensation committee
reviews the annual base salaries of each of our named executive officers periodically, referring to the 50th percentile of similar positions at our peer
group of companies or, if no similar positions are included in our peer group of companies, general market surveys when adjusting annual base salaries.

The following table sets forth the base salaries of our named executive officers for fiscal 2021:

Named Executive Officer Fiscal 2021 Base Salary

Angus Pacala $ 180,000
Anna Brunelle $ 325,000
Darien Spencer $ 310,000
Nathan Dickerman $ 325,000
Adam Dolinko $ 325,000

Cash-Based Incentive Compensation

We consider annual cash incentive bonuses to be an important component of our total compensation program and provides incentives necessary to
retain and motivate named executive officers other than our chief executive officer, for whom historically we have relied on equity compensation, and
our president of field operations, who participates in a sales incentive compensation plan. Other than our chief executive officer and president of field
operations, each named executive officer is eligible to receive an annual performance-based cash bonus based on a specified target annual bonus award
amount, expressed as a percentage of the named executive officer’s base salary. Our president of field operations participates in a sales incentive plan
that provides him the opportunity to earn up to 100% of his annual base salary. In fiscal 2021, our named executive officers participated in our annual
cash incentive bonus program at the following target percentages of base salary:

Named Executive Officer Target Percentage

Anna Brunelle 31.00%
Darien Spencer 30.00%
Nathan Dickerman 100.00%

83



Mr. Dolinko commenced employment with us in December 2021 and his target annual bonus opportunity was established at 30% of his base
salary commencing in 2022. Mr. Dolinko did not participate in our annual cash incentive bonus program for 2021. For 2022, we have adopted a similar
annual performance-based cash bonus program for Ms. Brunelle and Messrs. Spencer and Dolinko and a similar sales incentive compensation plan for
Mr. Dickerman.

For 2021, our annual cash incentive bonus program provided Ms. Brunelle and Mr. Spencer an opportunity to earn their full target bonus
opportunity based on the achievement of annual gross revenue of $34 million. The formula for determining the amount of an executive’s target bonus
opportunity earned was as follows:

(actual revenue - $26 million) / $8 million

No bonus would be payable to our named executive officers in the event actual revenue was less than $26 million, and bonuses were capped at
100% of each named executive officer’s target bonus opportunity.

In early 2022, our compensation committee determined that our actual revenue for 2021 was $33.48 million, or 93.5% of target, and Ms. Brunelle
and Mr. Spencer earned $94,194 and $86,949, respectively, for their 2021 performance-based cash bonuses.

Mr. Dickerman participated in a sales incentive compensation plan that was targeted at 100% of his annual base salary, and included a guaranteed
minimum amount of $81,250 for fiscal quarter 2, the quarter Mr. Dickerman commenced employment with us. Mr. Dickerman’s sales incentive
opportunity was 40% based on the achievement of quarterly bookings quotas and 60% based on the achievement of quarterly revenue quotas. In
addition, Mr. Dickerman had the opportunity to earn up to an additional $150,000 based on the achievement of strategic objectives. The quarterly
revenue quotas for fiscal quarters 2, 3 and 4 were $7.8 million, $9.2 million and $10.5 million, respectively. The bookings goals and strategic objectives
are intended to be difficult to achieve and require above what we believe to be average performance to meet the goal or objective at target. However,
because each of the bookings goals and strategic objectives is related to our business strategy and is highly confidential, we do not publicly disclose
them, as we believe their disclosure would provide our competitors, customers and other third-parties with significant insights regarding our confidential
business strategies that could cause us substantial harm.

In early 2022, our compensation committee determined the following achievement under Mr. Dickerman’s sales incentive compensation plan:

Category Fiscal 2021 Total
Bookings Goal 93% $ 57,103
Revenue Goal 99% $ 91,665
Guaranteed Minimum — $ 81,250
Strategic Objectives $ 25,697
$255,715

For 2022, we have adopted a similar annual performance-based cash bonus program for Ms. Brunelle and Messrs. Spencer and Dolinko and a
similar sales incentive compensation plan for Mr. Dickerman.

In late 2020, Old Ouster’s board of directors approved a special one-time merit bonus opportunity for Ms. Brunelle and Mr. Spencer that paid
them $150,000 and $75,000, respectively, in the event of the completion of an equity financing, or series of equity financings, providing net proceeds to
0Old Ouster of at least $50 million or the closing of a change in control, in each case, prior to June 30, 2021. Each of Ms. Brunelle and Mr. Spencer
earned the merit bonus upon the closing of our Business Combination.
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In addition to our formal cash incentive programs, our compensation committee may approve discretionary bonuses to be paid to our named
executive officers from time to time, when it determines it to be appropriate to reward performance or incentivize future results.

Equity-Based Compensation

We view equity-based compensation as a critical component of our balanced total compensation program. Equity-based compensation creates an
ownership culture among our employees that provides an incentive to contribute to the continued growth and development of our business and aligns
interest of executives with those of our shareholders. We do not currently have any formal policy for determining the number of equity-based awards to
grant to named executive officers, though our compensation committee does reference the 50th and 75th percentiles of our peer group of companies
when approving annual equity awards.

During 2021, we did not make an equity grant to Mr. Pacala in light of significant options that were granted to him in 2020.

In connection with the consummation of our Business Combination, our compensation committee accelerated the vesting of 50% and 25%,
respectively, of the shares of restricted stock held by Ms. Brunelle and Mr. Spencer in light of their significant efforts towards the completion of the
Business Combination. Also, in light of their efforts towards our Business Combination, our compensation committee awarded Ms. Brunelle and Mr.
Spencer 136,480 and 109,679 restricted stock units, respectively. Each award vests as to 25% of the number of restricted stock units on March 15, 2022
and as to 1/16th of the number of restricted stock units on each quarterly anniversary thereafter, subject to continued service to us.

In connection with Mr. Dickerman’s commencement of employment with us, in May 2021, our compensation committee granted Mr. Dickerman
an option to purchase 645,797 shares of our common stock and 645,797 restricted stock units. The option vests as to 25% of the shares underlying the
option on the first anniversary of his commencement of employment with us, April 12, 2021, and as to 1/48th of the shares underlying the option on
each monthly anniversary thereafter, subject to continued service to us through the vesting date. The restricted stock unit award vests as to 25% of the
restricted stock units on the first anniversary of June 11, 2021 and as to 1/16th of the restricted stock units on each quarterly anniversary thereafter,
subject to continued service to us through the vesting date. The size of Mr. Dickerman’s equity award was determined by the compensation committee in
consultation with Pay Governance and Mr. Pacala and as the result of arms-length negotiations with Mr. Dickerman.

In connection with Mr. Dolinko’s commencement of employment with us, in December 2021, our compensation committee granted Mr. Dolinko
608,696 restricted stock units. The restricted stock unit award vests as to 25% of the restricted stock units on the first anniversary of December 11, 2021
and as to 1/16th of the restricted stock units on each quarterly anniversary thereafter, subject to continued service to us through the vesting date. The size
of Mr. Dolinko’s equity award was determined by the compensation committee in consultation with Pay Governance and Mr. Pacala, and as the result of
arms-length negotiations with Mr. Dolinko.

Retirement Savings and Health and Welfare Benefits

We maintain a 401(k) retirement savings plan for our employees, including our named executive officers, who satisfy certain eligibility
requirements. Our named executive officers are eligible to participate in the 401(k) plan on the same terms as other full-time employees. We match 4%
of a participant’s annual eligible contribution to the 401(k) plan, up to the IRS limit. We believe that providing a vehicle for tax-deferred retirement
savings though our 401(k) plan adds to the overall desirability of our executive compensation package and further incentivizes our employees, including
our named executive officers, in accordance with our compensation policies.
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All of our full-time employees, including our named executive officers, are eligible to participate in our health and welfare plans. These health and
welfare plans include medical, dental and vision benefits; short-term and long-term disability insurance; and supplemental life and AD&D insurance.

Perquisites and Other Personal Benefits

We determine perquisites on a case-by-case basis and will provide a perquisite to a named executive officer when we believe it is necessary to
attract or retain the named executive officer. Ouster did not provide any perquisites or personal benefits to our named executive officers not otherwise
made available to other employees in 2021, except that we forgave the 50% of the principal and interest due on promissory notes held by Ms. Brunelle
and Mr. Spencer.

Employment and Severance Arrangements

Old Ouster previously entered into an employment offer letter agreements with Messrs. Pacala and Spencer, and Ms. Brunelle. We entered into
employment agreements with Messrs. Dickerman and Dolinko in connection with their commencement of employment with us. These agreements set
forth the terms and conditions of employment of each named executive officer, including initial base salary, target bonus opportunity (if any), and initial
equity grants and employee benefits eligibility. The offer letters entered into with Messrs. Pacala and Spencer do not provide for severance or other
payments in connection with a termination of employment or change in control of the Company.

Ms. Brunelle’s offer letter provides that in the event her employment with us is terminated by us without cause or she resigns for good reason prior
to a change of control (each as defined in her offer letter), subject to the execution a general release of claims, Ms. Brunelle is entitled to a severance
payment equal to the sum of: (i) six months of her then current annual base salary and (ii) any earned and accrued bonus (or any portion thereof),
payable in a lump sum.

In addition, in the event Ms. Brunelle remains continuously employed by us through the closing of a change in control, the vesting and
exercisability of her unvested option shall accelerate in respect of 50% of the unvested shares subject to the option. In the event her employment with
the Company is terminated by us without cause or she resigns for good reason (each, as defined below), in each case within the ninety-day period
immediately before or twelve-month period immediately following the closing of a change in control, subject to the execution of a general release of
claims, then the vesting and exercisability of her options granted in May 2020 shall accelerate in respect of 100% of the unvested shares subject to the
option.

In the event Ms. Brunelle’s employment with us is terminated by us without cause or she resigns for good reason in each case within the twelve
month period immediately following the closing of a change of control, subject to the execution of a general release of claims, Ms. Brunelle is entitled to
a severance payment equal to the sum of: (i) twelve months of her then current annual base salary; (ii) any earned and accrued bonus; and (iii) an
amount equal to twelve months of health insurance premiums, payable in a lump sum.

Under Mr. Dickerman’s employment agreement, in the event we terminate his employment with us without cause or he resigns for good reason
more than 90 days prior to a change in control, then, subject to the execution of a general release of claims, Mr. Dickerman is entitled to receive a
severance payment equal to six months’ base salary and COBRA reimbursement for six months. In the event we terminate his employment with us
without cause or he resigns for good reason within the period beginning 90 days prior to a change in control and ending on the first anniversary of the
change in control, then, subject to the execution of a general release of claims and in lieu of the foregoing severance benefits, Mr. Dickerman is entitled
to receive 12 months base salary, 12 months COBRA reimbursement and full vesting acceleration of his outstanding equity awards.
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Under Mr. Dolinko’s employment agreement, in the event we terminate his employment with us without cause or he resigns for good reason
within the period beginning 90 days prior to a change in control and anytime after a change in control, then, subject to the execution of a general release

of claims, Mr. Dolinko is entitled to the full vesting acceleration of his outstanding equity awards.

Tax Considerations

As a general matter, our compensation committee reviews and considers the various tax and accounting implications of compensation programs

we utilize.

COMPENSATION OF OUR NAMED EXECUTIVE OFFICERS

2021 Summary Compensation Table

The following table contains information about the compensation earned by each of our named executive officers during our most recently

completed fiscal year ended December 31, 2021.

Non-Equity
Option Incentive Plan All Other
Name and Principal Salary Bonus Stock Awards Compensation Compensation
Position Year ($) (%) Awards($)(1) $)(1) 32 3$A3) Total
Angus Pacala 2021 120,125 — — — — 4,904 125,029
Chief Executive Officer 2020 70,333  — — 12,840,820 — 2,735 12,913,888
2019 120,000 — — — — 4,800 124,800
Anna Brunelle 2021 323,202 — 1,637,760 — 244,194 159,909 2,365,065
Chief Financial Officer 2020 219277 @ — — 2,384,581 4,431 2,608,289
Darien Spencer 2021 286,828 — 1,316,148 — 161,949 119,976 1,884,901
Executive Vice President of Global
Operations
Nathan Dickerman(4) 2021 234,462  — 6,619,419 3,803,744 255,715 10,275 10,903,209
President of Field Operations
Adam Dolinko(5) 2021 28,629  — 3,974,785 — — 1,150 4,004,564

General Counsel

(1) Amounts reflect the full grant-date fair value of stock awards and stock options granted during fiscal 2021 computed in accordance with ASC
Topic 718, rather than the amounts paid to or realized by the named individual. We provide information regarding the assumptions used to
calculate the value of all stock awards and option awards made to named executive officers in Note 12 of our financial statements included in this

prospectus.

(2)  $150,000 and $75,000 of the amounts reported for Ms. Brunelle and Mr. Spencer, respectively, constitute merit bonuses earned by each named
executive officer upon the closing the merger of our company with a subsidiary of Colonnade Acquisition Corp. $94,194 and $86,949 of the
amounts reported for Ms. Brunelle and Mr. Spencer, respectively, constitute annual performance-based cash bonuses earned based on our
achievement of revenue goals. The full amount reported for Mr. Dickerman constitutes sales incentive compensation earned under his sales

incentive compensation plan.
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(3) $146,664 and $107,495 of the amounts reported for Ms. Brunelle and Mr. Spencer constitute forgiven principal and interest of promissory notes.

All other amounts reported constitute 401(k) plan matching contributions.
(4) Mr. Dickerman commenced employment with us as President of Field Operations in April 2021.
(5) Mr. Dolinko commenced employment with us as our General Counsel in December 2021.

Grants of Plan-Based Awards in Fiscal 2021

The following table provides supplemental information relating to grants of plan-based awards made during fiscal 2021 to help explain

information provided above in our Summary Compensation Table. This table presents information regarding all grants of plan-based awards occurring

during fiscal 2021.
All Other All O.ther
Estimalgd Future .Payouts Under A\S;:;gs: &’;‘&; Exercise
Non-Equity Incentive Plan Awards Number Number of or Base Grant Date
of Shares Securities Price of Fair value
of Stock Underlying Option of Stock
or Units Options Awards and Option
Name Grant Date #) #) ($/Sh) Awards ($)
Anna Brunelle
3/11/2021(2) 136,480 1,637,760
Darien Spencer
3/11/2021(2) 109,679 1,316,148
Nathan Dickerman
5/7/2021(3) 645,797 10.26 3,803,744
5/7/2021(2) 645,797 6,619,419
Adam Dolinko 12/1/2021(2) 608,696 3,974,785

(1) Constitutes target and maximum amount payable under our annual performance-based cash bonus program for Ms. Brunelle and Mr. Spencer and
our sales incentive compensation plan for Mr. Dickerman. Payments under our annual performance-based cash bonus program are capped at 100%
of target. The sales incentive compensation plan for Mr. Dickerman provides the opportunity to earn up to 150% of target for overachievement of
his bookings and revenue goals and up to $150,000 in excess of target for the achievement of strategic objectives.

(2) 25% of the restricted stock units vest on the first anniversary of the vesting commencement date, and 1/16th of the restricted stock units vest on
each quarterly anniversary of the vesting commencement date thereafter, in each case, subject to the named executive officer’s continued service
to the Company through the vesting date. In the event the named executive officer’s employment is terminated by the Company without cause or
the named executive officer resigns for good reason, in each case, within the ninety-day period immediately before or twelve-month period
immediately following a change of control, the vesting of 100% of the restricted stock units will fully vest.

(3) 25% of the shares underlying the option vests and becomes exercisable on the first anniversary of the vesting commencement date and 1/48th of
the shares underlying the option vests and becomes exercisable on each monthly anniversary of the vesting commencement date thereafter, in each
case, subject to the named executive officer’s continued service to the Company through the vesting date. In the event the named executive
officer’s employment is terminated by the Company without cause or the named executive officer resigns for good reason, in each case, within the
ninety-day period immediately before or twelve-month period immediately following a change of control, the vesting of 100% of the unvested

shares will fully vest.



Outstanding Equity Awards at Fiscal Year-End 2021

The following table summarizes the number of shares of common stock underlying outstanding equity incentive plan awards for each named
executive officer as of December 31, 2021.

Option Awards Stock Awards
Market
Number of Value of
Number Number Shares or Shares or
of Securities of Securities Units of Units of
Underlying Underlying Option Stock Stock That
Vesting Unexercised Unexercised Exercise Option That Have Have Not
Commencement Options (#) Options (#) Price Expiration Not Vested
Name Date Exercisable Unexercisable ($) Date Vested (#) ($)(8)
Angus Pacala 10/2/2020 (1) 4,359,767 0.21 10/1/2030
10/2/2020 (2) 1,271,598 3,088,169 1.42 10/1/2030
Anna Brunelle 3/15/2021 (3) 136,480 709,696
5/20/2020 (4) 143,082 713,979
Darien Spencer 3/15/2021 (3) 109,679 570,331
5/23/2019 (5) 6,850 34,354
7/1/2020 (5) 76,774 385,031
5/23/2019 (5) 2,195 11,008
5/23/2019 (6) 4,289 21,388
7/1/2020 (6) 48,193 240,323
Nathan Dickerman 4/12/2021 (7) 645,797 10.26 5/6/2031
6/11/2021 (3) 645,797 3,358,144
Adam Dolinko 12/11/2021 (3) 608,696 3,165,219

(1) 1/48th of the shares originally subject to the option vest on each one-month anniversary of the vesting commencement date, subject to continued
service with us through the applicable vesting date and the option will vest as to 50% of the unvested shares underlying the option upon a change
in control and, following the change in control, the remaining unvested shares underlying the option will vest in substantially equal monthly
installments through the end of the original vesting schedule. In the event executive’s employment with the Company is terminated by the
Company without cause or the executive resigns for good reason, in each case, on or after a change in control, any then unvested shares will
become fully vested. The options may be exercised by the executive prior to vesting, with any unvested shares subject to repurchase by us at the
original exercise price in the event of a termination of the executive’s employment.

(2)  1/48th of the shares originally subject to the option vest on each one-month anniversary of the vesting commencement date, subject to continued
service with us through the applicable vesting date and each option will vest as to 50% of the unvested shares underlying the option upon a change
in control and, following the change in control, the remaining unvested shares underlying the option will vest in substantially equal monthly
installments through the end of the original vesting schedule. In the event executive’s employment with the Company is terminated by the
Company without cause or the executive resigns for good reason, in each case, on or after a change in control, any then unvested shares will
become fully vested.

(3) 25% of the restricted stock units vest on the first anniversary of the vesting commencement date, and 1/16th of the restricted stock units vest on
each quarterly anniversary of the vesting commencement date thereafter, in each case, subject to the named executive officer’s continued service
to the Company through the vesting date. In the event the named executive officer’s employment is terminated by the Company without cause or
the named executive officer resigns for good reason, in each case, within the ninety day period immediately before or twelve month period
immediately following a change of control, the vesting of 100% of the restricted stock units will fully vest.
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Represents shares of restricted stock acquired upon exercise of a stock option prior to exercise. The unvested shares are subject to repurchase by
us at the original exercise price of $0.15 per share upon a termination of the named executive officer’s employment. The shares vest in
substantially equal monthly installments through the fourth anniversary of the vesting commencement date, subject to continued service through
the vesting date. The vesting of 50% of the unvested shares accelerate upon a change in control. In the event the named executive officer’s
employment is terminated by the Company without cause or the named executive officer resigns for good reason, in each case, within the ninety-
day period immediately before or twelve-month period immediately following a change of control, the vesting of 100% of the unvested shares will
fully vest.

Represents shares of restricted stock acquired upon exercise of a stock option prior to exercise. The unvested shares are subject to repurchase by
us at the original exercise price of $0.18 per share upon a termination of the named executive officer’s employment. The shares vest in
substantially equal monthly installments through the fourth anniversary of the vesting commencement date, subject to continued service through
the vesting date. In the event the named executive officer’s employment is terminated by the Company without cause or the named executive
officer resigns for good reason, in each case, within the ninety-day period immediately before or twelve-month period immediately following a
change of control, the vesting of 100% of the unvested shares will fully vest.

Represents shares of restricted stock acquired upon exercise of a stock option prior to exercise. The unvested shares are subject to repurchase by
us at the original exercise price of $0.21 per share upon a termination of the named executive officer’s employment. The shares vest in
substantially equal monthly installments through the fourth anniversary of the vesting commencement date, subject to continued service through
the vesting date. In the event the named executive officer’s employment is terminated by the Company without cause or the named executive
officer resigns for good reason, in each case within the ninety-day period immediately before or twelve-month period immediately following a
change of control, the vesting of 100% of the unvested shares will fully vest.

25% of the shares underlying the option vests and becomes exercisable on the first anniversary of the vesting commencement date and 1/48th of
the shares underlying the option vests and becomes exercisable on each monthly anniversary of the vesting commencement date thereafter, in each
case, subject to the named executive officer’s continued service to the Company through the vesting date. In the event the named executive
officer’s employment is terminated by the Company without cause or the named executive officer resigns for good reason, in each case, within the
ninety-day period immediately before or twelve-month period immediately following a change of control, the vesting of 100% of the unvested
shares will fully vest.

Amounts calculated based on the $5.20 closing trading price of our common stock as of December 31, 2021. Amounts reported for shares acquired
upon exercise of stock options prior to vesting are reported net of the exercise price paid by the named executive officer.

Option Exercises and Stock Vested in Fiscal 2021

M

Option Awards Stock Awards
Number of Number of
Shares Shares Value
Acquired on Value Acquired Realized
Exercise Realizedon on Vesting on Vesting

Name (#) Exercise($)

Anna Brunelle 1,220,889 13,150,498
Darien Spencer 348,154 3,718,208

Represents the value of shares of restricted stock acquired upon exercise of a stock option prior to exercise, calculated based on the closing trading
price of our common stock on the vesting date less the exercise price paid for the shares.
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Potential Payments Upon Termination or Change in Control

In this section, we describe payments that may be made to our named executive officers upon a change in control and to each of Ms. Brunelle, Mr.

Dickerman and Mr. Dolinko upon certain terminations of employment, assuming the termination event occurred on the last day of fiscal 2021 (except as
otherwise noted). Messrs. Pacala and Spencer were not entitled to severance upon a termination of employment in 2021.

Covered Termination

Change in Unrelated to a Covered Termination
Control Change in in connection with a
Named Executive Officer Type of Payment (X)) Control (2) Change in Control
Angus Pacala Accelerated Vesting 27,083,242 = —
Anna Brunelle Base Salary 160,000 320,000
Accrued Bonus 94,194 94,194
COBRA Reimbursement 7,166
Accelerated Vesting 1,423,675 1,423,675
Total 1,423,675 254,194 1,845,035
Darien Spencer Accelerated Vesting 1,262,435 — —
Nathan Dickerman Base Salary 162,500 325,000
COBRA Reimbursement 3,583 7,166
Accelerated Vesting 3,358,144 3,358,144
Total 3,358,144 166,083 3,690,310
Adam Dolinko Accelerated Vesting 3,165,219 — 3,165,219

)

@

3

Constitutes the value accelerated vesting that occurs automatically upon a change in control in the event equity awards are not assumed by an
acquirer. The value of accelerated vesting was calculated by subtracting the exercise prices of options and the repurchase price of restricted stock
from $5.20 per share, which was the closing trading price of our common stock on December 31, 2021. Options with exercise prices in excess of
$5.20 per share were excluded. Ms. Brunelle is entitled to 50% accelerated vesting upon a change in control if equity awards are assumed.
Constitutes amounts that become payable to (a) Ms. Brunelle in the event that, on December 31, 2021, we had terminated her employment without
cause or she had resigned for good reason prior to, or more than 12 months after, a change in control and (b) Mr. Dickerman and Mr. Dolinko in
the event that, on December 31, 2021, we had terminated their employment without cause or they had resigned for good reason more than 90 days
prior to or more than 12 months after a change in control. The value of accelerated vesting was calculated by subtracting the exercise prices of
options and the repurchase price of restricted stock from $5.20 per share, which was the closing trading price of our common stock on December
31, 2021. Options with exercise prices in excess of $5.20 per share were excluded.

Constitutes amounts that become payable to (a) Ms. Brunelle in the event that, on December 31, 2021, we had terminated her employment without
cause or she had resigned for good reason prior to, or more than 12 months after, a change in control and (b) Mr. Dickerman and Mr. Dolinko in
the event that, on December 31, 2021, we had terminated their employment without cause or they had resigned for good reason more than 90 days
prior to or more than 12 months after a change in control. The value of accelerated vesting was calculated by subtracting the exercise prices of
options and the repurchase price of restricted stock from $5.20 per share, which was the closing trading price of our common stock on December
31, 2021. Options with exercise prices in excess of $5.20 per share were excluded.

Compensation of our Directors

For fiscal 2021, directors who were executives of the Company were not eligible to receive additional compensation for their services as directors.
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We maintain the Non-Employee Director Compensation Program for our non-employee directors. Pursuant to the Non-Employee Director
Compensation Program, as amended in 2021, our non-employee directors receive cash compensation as follows:

. Each non-employee director receives an annual cash retainer in the amount of $40,000 per year.

. Any chairperson of the board of directors receives an additional annual cash retainer in the amount of $51,250

. Any Lead Director receives an additional annual cash retainer in the amount of $25,000 per year.

. The chairperson of the audit committee receives additional annual cash compensation in the amount of $20,000 per year for such

chairperson’s service on the audit committee. Each non-chairperson member of the audit committee receives additional annual cash
compensation in the amount of $10,000 per year for such member’s service on the audit committee.

. The chairperson of the compensation committee receives additional annual cash compensation in the amount of $15,000 per year for such
chairperson’s service on the compensation committee. Each non-chairperson member of the compensation committee receives additional
annual cash compensation in the amount of $6,000 per year for such member’s service on the compensation committee.

. The chairperson of the corporate governance committee receives additional annual cash compensation in the amount of $10,000 per year
for such chairperson’s service on the corporate governance committee. Each non-chairperson member of the corporate governance
committee receives additional annual cash compensation in the amount of $5,000 per year for such member’s service on the corporate
governance committee.

. Each non-employee director may also elect to receive all or part of his or her annual cash retainer in the form of restricted stock units under
our 2021 Incentive Award Plan. Elections to convert all or a portion of the annual cash retainer into restricted stock units must generally be
made on or prior to December 31 of the year prior to the year in which the annual cash retainer is scheduled to be paid, or such earlier
deadline as established by our board of directors or compensation committee. Each individual who first becomes a non-employee director
is permitted to elect to convert the annual cash retainer payments scheduled to be paid in the same calendar year into restricted stock units,
provided that the election is made prior to the date the individual becomes a non-employee director. Restricted stock units granted in lieu
of all or a portion of the annual cash retainer are fully vested on the date of grant, and have a grant date fair value equal to the amount of
the applicable portion of the annual cash retainer.

Under the Non-Employee Director Compensation Program, upon the initial appointment or election of a non-employee director, the director will
automatically be granted (a) an award of restricted stock units with respect to a number of shares of our common stock calculated by dividing (i)
$300,000 by (ii) the fair market value of a share of our common stock as of the date of grant that vests in equal quarterly installments over three years
and (b) an award of restricted stock units with respect to a number of shares of our common stock calculated by dividing (i) the product of $175,000
multiplied times a fraction, the numerator of which is the number of full months between the date of appointment or election and the scheduled date of
our next annual stockholder meeting, and the denominator of which is 12, by (ii) the fair market value of a share our common stock as of the date of
grant that vests in equal quarterly installments through the date of the next annual stockholders meeting. Additionally, on the date of each annual
stockholders meeting, each non-employee director automatically will be granted an award of restricted stock units with respect to a number of shares of
our common stock calculated by dividing (a) $175,000 by (b) the fair market value of our common stock as of the date of grant that vests in equal
quarterly installments through the earlier of the first anniversary of the date of grant or the next annual stockholders meeting.

Additionally, the Non-Employee Director Compensation Program provides that non-employee directors may elect to defer all or part of the
settlement of restricted stock units granted to them.
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In the event of a change in control, all restricted stock units and other equity-based awards held by any non-employee director, will vest
immediately prior to such change in control.

Director Compensation Table for Fiscal 2021

The following table contains information concerning the compensation of our non-employee directors in fiscal 2021:

Fees Earned Stock Option
or Paid in Awards Awards
Name Cash (%) (E)]6))] [)]6))] Total ($)
Jorge del Calvo 47,076 453,863 — 500,939
Emmanuel Hernandez 53,350 453,361 — 506,711
Susan Heystee 39,336 3,560,688 — 3,600,024
Sundari Mitra 44,995 454,184 — 499,179
Remy W. Trafelet. 40,417 — — 40,417
Karin Réadstrom(2) 6,970 364,018 — 370,988
Carl Bass(3) 19,120 16,879,515 11,931,096 28,829,731

(1) Amounts reflect the full grant-date fair value of stock awards and stock options granted during fiscal 2021 computed in accordance with ASC
Topic 718, rather than the amounts paid to or realized by the named individual. We provide information regarding the assumptions used to
calculate the value of all stock awards and option awards made to named executive officers in Note 12 of our financial statements included in this
prospectus.

The table below shows the aggregate numbers of option awards (exercisable and unexercisable) and unvested stock awards held as of December
31, 2021 by each non-employee director who was serving as of December 31, 2021.

Restricted
Stock Units
Outstanding at
Name Fiscal Year End
Jorge del Calvo 43,876
Emmanuel Hernandez 44,714
Susan Heystee 356,498
Sundari Mitra 43,523
Remy W. Trafelet. 4,979
Karin Radstrom 51,920

(2) Ms. Radstrom commenced service on our board of directors in October 2021.
(3) Mr. Bass forfeited all of the restricted stock units, performance stock units and options granted to him in connection with his cessation of service
on our board of directors in June 2021.

In connection with the consummation of the Business Combination in March 2021, each of Susan Heystee, Sundari Mitra, Jorge del Calvo and
Emmanuel Hernandez were granted awards of 22,696 and 15,446 restricted stock units, which vest as to 1/12th and 1/4th, respectively, of the number of
restricted stock units on each quarterly anniversary of the consummation of the Business Combination, subject to the holder’s continued service to us
through the vesting date.

In connection with the commencement of her service on our board of directors in October 2021, Ms. Radstrom was automatically granted awards
of 41,667 and 9,073 restricted stock units, which vest as to 1/12th and 1/2, respectively, of the number of restricted stock units on each quarterly
anniversary of the date of grant, subject to the holder’s continued service to us through the vesting date.
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During 2021, Ms. Heystee was awarded 302,717 restricted stock units in connection with services she provided to us as an independent contractor
serving as our interim chief revenue officer.

In February 2021, Old Ouster entered into an employment offer letter agreement with Carl Bass. Under the terms of his agreement, Mr. Bass
served as senior advisor to Old Ouster and, following the consummation of the Business Combination, the chairman of our board of directors. Under the
agreement, Mr. Bass received an annual base salary of $58,240. On March 11, 2021, Mr. Bass was granted three equity awards comprised of:

an award of 807,246 restricted stock units that vest as to 20% of the total number of restricted stock units subject to the award on each of
the first five anniversaries of the date Mr. Bass commenced employment with Old Ouster, February 15, 2021 (the “Start Date™), subject to
his continued employment through the applicable vesting date;

an option to purchase 1,614,492 shares of our common stock with an exercise price equal to $12, which was the fair market value of our
common stock on the date of grant that vest as to 20% of the total number of shares of our common stock subject to the option on each of
the first five anniversaries of the Start Date, subject to his continued employment through the applicable vesting date. Notwithstanding the
vesting of the option, the option will not be exercisable unless and until the closing trading price per share of Ouster common stock equals
or exceeds 130% of the exercise price per share of the option for 30 consecutive trading days (the “Stock Price Condition”) and if the
Stock Price Condition is not met on or prior to the fifth anniversary of the date of grant, the option would terminate for no consideration;
and

an award of 807,246 performance stock units that vest, subject to his continued employment through the applicable vesting date, as to 25%
of the total number of performance stock units the first time the closing trading price per share of Ousters common stock exceeds the
following per share stock price targets for at least 30 consecutive trading days on or after the following anniversaries of the date of grant:

$18 on or after the first anniversary of the date of grant,

$24 on or after the second anniversary of the date of grant,
$30 on or after the third anniversary of the date of grant and
$36 on or after the fourth anniversary of the date of grant; and

any performance stock units that have not vested as of the fifth anniversary of the date of grant will terminate for no consideration.

Mr. Bass forfeited all of his restricted stock units, performance stock units and options when he resigned from his service on our board of directors

in June 2021.

Each of Mses. Heystee, Mitra and Radstrém and Messrs. del Calvo and Hernandez and Remy Trafelet elected to receive all of her or his annual
cash retainer in the form of restricted stock units. In addition, each of Mses. Mitra and Radstrom and Messrs. del Calvo, Hernandez and Trafelet elected
to defer all of the settlement of restricted stock units granted to them in accordance with the Non-Employee Director Compensation Program.

Compensation Committee Interlocks and Insider Participation

During the year ended December 31, 2021, Emmanuel Hernandez, Sundari Mitra, Jorge del Calvo and Susan Heystee served on the Compensation
Committee of the Board. During the year ended December 31, 2021, Susan Heystee served as Interim Chief Revenue Officer of the Company. Ms.
Heystee did not serve on the Compensation Committee during the period that she served as Interim Chief Revenue Officer and the Board has determined
Ms. Heystee to be independent for purposes of services on the Compensation Committee subsequent to her leaving the Interim Chief Revenue Officer

role.
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DIRECTOR COMPENSATION

Ouster has not historically maintained a formal non-employee director compensation program but has made stock and option grants to
non-employee directors when determined appropriate.

In July 2020, due to declines in the fair market value of Ouster common stock, our board of directors approved the repricing of all outstanding
stock options with exercise prices of $0.26 to $5.96 that were held by then existing service providers, including our directors, to $0.13 per share, which
our board of directors determined was the fair market value of Ouster common stock on the date of the repricing. In connection with the repricing,
options held by Susan Heystee that were originally granted in October 2018 and December 2019 were repriced to $0.13 per share.

Messrs. Pacala and Frichtl do not receive additional compensation for their service as directors, and the compensation provided to them as
employees is set forth in the Summary Compensation Table above.

2020 Director Compensation Table

The following table sets forth all of the compensation awarded to, earned by or paid to our non-employee directors during 2020.

Fees Earned or Stock Option All Other
Paid in Cash Awards Awards Compensation Total
Name %) ®) $)(2) $) (&)
Susan Heystee — 88,547 929 — 89,476

All Other Non-Employee Directors(3) — — — — _

(1) Amounts reported represent the aggregate grant date fair value of stock awards granted to Ms. Heystee computed in accordance with FASB ASC
Topic 718. Assumptions used in the calculation of these amounts are included in Note 11 to our unaudited condensed consolidated financial
statements included in this prospectus. As of December 31, 2020, Ms. Heystee held 82,950 shares of restricted stock, including 8,437 shares of
restricted stock acquired upon exercise of an option prior to vesting. No other stock awards were held by our non-employee directors as of
December 31, 2020.

(2) Amounts reported represent the aggregate incremental fair value of options held by Ms. Heystee that were repriced on July 17, 2020, computed in
accordance with FASB ASC Topic 718. Assumptions used in the calculation of these amounts are included in Note 11 to our unaudited condensed
consolidated financial statements included in this prospectus. No options were held by our other non-employee directors as of December 31, 2020.

(3) All Other Non-Employee Directors as of December 31, 2020 included David Blau, Zachary Frankel, Krishna Kantheti, Isaac Pritzker, Ashok Rao
and Riaz Valani.

Upon the consummation of the Business Combination, we adopted a compensation program for Ouster non-employee directors, or the Director
Compensation Program. Pursuant to the Director Compensation Program, our non-employee directors receive cash compensation as follows:

. Each non-employee director receives an annual cash retainer in the amount of $40,000 per year.
. Any Lead Director receives an additional annual cash retainer in the amount of $25,000 per year.
. The chairperson of the audit committee receives additional annual cash compensation in the amount of $20,000 per year for such

chairperson’s service on the audit committee. Each non-chairperson member of the audit committee receives additional annual cash
compensation in the amount of $10,000 per year for such member’s service on the audit committee.

. The chairperson of the compensation committee receives additional annual cash compensation in the amount of $15,000 per year for such
chairperson’s service on the compensation committee. Each non-chairperson member of the compensation committee receives additional
annual cash compensation in the amount of $6,000 per year for such member’s service on the compensation committee.
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. The chairperson of the corporate governance committee receives additional annual cash compensation in the amount of $10,000 per year
for such chairperson’s service on the corporate governance committee. Each non-chairperson member of the corporate governance
committee receives additional annual cash compensation in the amount of $5,000 per year for such member’s service on the corporate
governance committee.

. Each non-employee director may also elect to receive all or part of his or her annual cash retainer in the form of restricted stock units under
our 2021 Incentive Award Plan. Elections to convert all or a portion of the annual cash retainer into restricted stock units must generally be
made on or prior to December 31 of the year prior to the year in which the annual cash retainer is scheduled to be paid, or such earlier
deadline as established by our board of directors or compensation committee. Each individual who first becomes a non-employee director
is permitted to elect to convert the annual cash retainer payments scheduled to be paid in the same calendar year into restricted stock units,
provided that the election is made prior to the date the individual becomes a non-employee director. Restricted stock units granted in lieu
of all or a portion of the annual cash retainer are fully vested on the date of grant, and have a grant date fair value equal to the amount of
the applicable portion of the annual cash retainer.

. Additionally, the Director Compensation Program provides that non-employee directors may elect to defer all or part of the settlement of
restricted stock units granted to them.

Under the Director Compensation Program, upon the initial appointment or election of a non-employee director, the director will automatically be
granted (a) an award of restricted stock units with respect to a number of shares of Ouster common stock calculated by dividing (i) $300,000 by (ii) the
fair market value of a share of Ouster common stock as of the date of grant that vests in equal quarterly installments over three years and (b) an award of
restricted stock units with respect to a number of shares of Ouster common stock calculated by dividing (i) the product of $175,000 multiplied times a
fraction, the numerator of which is the number of full months between the date of appointment or election and the scheduled date of Ouster’s next
annual stockholder meeting, and the denominator of which is 12, by (ii) the fair market value of a share Ouster’s common stock as of the date of grant
that vests in equal quarterly installments through the date of the next annual stockholders meeting. Additionally, on the date of each annual stockholders
meeting, each non-employee director automatically will be granted an award of restricted stock units with respect to a number of shares of Ouster
common stock calculated by dividing (a) $175,000 by (b) the fair market value of Ouster common stock as of the date of grant that vests in equal
quarterly installments through the earlier of the first anniversary of the date of grant or the next annual stockholders meeting.

In the event of a change in control (as defined in the Director Compensation Program), each Initial Grant and Annual Grant, along with any
restricted stock units or equity-based awards held by any non-employee director, will vest immediately prior to such change in control.

In connection with the consummation of the Business Combination, each of Susan Heystee, Sundari Mitra, Jorge del Calvo and Emmanuel
Hernandez were granted an award of 22,696 restricted stock units, which was calculated by dividing $300,000 by the average per share closing trading
price of Ouster common stock over the most recent 30 trading days as of March 11, 2021 (the “30-Day Average”). The restricted stock units vest as to
1/12th of the number of restricted stock units on each quarterly anniversary of the consummation of the Business Combination, subject to the holder’s
continued service to Ouster through each such vesting date. In addition, Mses. Heystee and Mitra and Messrs. del Calvo and Hernandez were each
granted an additional award of 15,446 restricted stock units, which was calculated by dividing $175,000 by the 30-Day Average, and prorating based on
the 14 month period expected before Ouster’s first annual stockholder meeting and which vest as to 1/4th of number of restricted stock units on each
quarterly anniversary of the consummation of the Business Combination, subject to the holder’s continued service to Ouster through each such vesting
date.

Each of Mses. Heystee and Mitra, Messrs. del Calvo and Hernandez and Remy Trafelet elected to receive all of his or her annual cash retainer in
the form of restricted stock units. In addition, each of Ms. Mitra and Messrs. del Calvo, Hernandez and Trafelet elected to defer all of the settlement of
restricted stock units granted to them in accordance with the Director Compensation Program.
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PRINCIPAL STOCKHOLDERS

The following table sets forth information regarding the beneficial ownership of our voting shares by:
each person who is known to be the beneficial owner of more than 5% of our voting shares;
each of our named executive officers and directors; and

all of our executive officers and directors as a group.

Beneficial ownership is determined according to the rules of the SEC, which generally provide that a person has beneficial ownership of a security

if he, she or it possesses sole or shared voting or investment power over that security, including options and warrants that are currently exercisable or
exercisable within 60 days.

outstanding as of February 15, 2022.

securities beneficially owned by them.

M
@

3

Number of
Name and Address of Beneficial Owner(1) Shares
5% Holders
Banyan Venture Holdings LLC(2) 25,572,646
Tao Invest IT LLC(3) 11,253,152
Sharing LLC Ouster 2 PS and affiliated entities(4) 10,886,622
The Vanguard Group(5) 10,634,089
Directors and Named Executive Officers
Angus Pacala(6) 7,655,631
Adam Dolinko —
Nathan Dickerman(7) 161,449
Darien Spencer(8) 1,130,780
Anna Brunelle(9) 1,407,092
Jorge del Calvo(10) —
Emmanuel Hernandez(11) 29,583
Susan Heystee(12) 434,519
Sundari Mitra(10) —
Karin Radstrom(13) 13,930
Remy Trafelet(10)(14) 1,949,243
All directors and executive officers as a group (12 individuals)(15) 18,499,123

Less than one percent
Unless otherwise noted, the business address of each of those listed in the table above is 350 Treat Avenue, San Francisco, CA 94110.

Based on a Schedule 13G/A filed with the SEC on February 11, 2022. Consists of 25,572,646 shares over which Banyan Venture Holdings LL.C
has shared voting and dispositive power. Krishna Kantheti is the manager of Banyan Venture Holdings LL.C. As a result, Mr. Kantheti may be
deemed to beneficially own the shares held by Banyan Venture Holdings LLC. The address for Banyan Venture Holdings LL.C and Mr. Kantheti is
500 108th Ave NE, Suite 1100, Bellevue, WA 98004.
Based on a Schedule 13G filed with the SEC on February 14, 2022. Tao Invest II LL.C (“Tao Invest”) has shared voting and dispositive power over
11,253,152 shares of our common stock. The manager of Tao
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(10)
(11)

(12)
(13)

(14)
(15)

Invest is Tao Capital Management LP (“LP”). The business address of Tao Invest and LP is One Letterman Drive, Suite C4-420, San Francisco,
California 94129.

Based on a Schedule 13G filed with the SEC on September 3, 2021. Sharing LL.C Ouster 2 PS (“Sharing 2”) has shared voting and dispositive
power over 6,726,512 shares of our common stock, Sharing LLC Ouster 3 PS (“Sharing 3”) has shared voting and dispositive power over
3,703,221 shares of our common stock, Sharing LL.C Ouster PS (“Sharing”) has shared voting and dispositive power over 456,889 shares of our
common stock and Jacob Goldfield has shared voting and dispositive power over 10,886,622 shares of our common stock. Because of the
relationship of Mr. Goldfield to Sharing, Sharing 2 and Sharing 3, Mr. Goldfield may be deemed to beneficially own the shares of common stock
held by such entities. The address for each of the foregoing entities and Mr. Goldfield is 33 Union Square West New York, NY 10003.

Based on a Schedule 13G filed with the SEC on February 10, 2022. The Vanguard Group has shared voting power over 257,926 shares, sole
dispositive power over 10,349,874 shares and shared dispositive power over 284,215 shares of our common stock. The address for The Vanguard
Group is 100 Vanguard Blvd., Malvern, PA 19355.

Consists of 4,385,807 shares of common stock and 3,269,824 shares of common stock issuable upon exercise of options exercisable as of or
within 60 days of February 15, 2022.

Consists of 161,449 shares of common stock issuable upon exercise of options exercisable as of or within 60 days of February 15, 2022.

Includes 1,103,361 shares of common stock held directly and 27,419 shares of common stock issuable upon vesting of restricted stock units that
will vest as of or within 60 days of February 15, 2022.

Includes 1,372,972 shares of common stock held directly and 34,120 shares of common stock issuable upon vesting of restricted stock units that
will vest as of or within 60 days of February 15, 2022.

Director has elected to defer settlement of equity compensation such that no shares will be settled as of or within 60 days of February 15, 2022.
Consists of 29,583 shares of common stock issuable upon deferred settlement of previously vested or to be vested awards of restricted stock units
as of or within 60 days of February 15, 2022.

Consists of 428,766 shares of common stock and 5,753 shares of common stock issuable upon vesting of restricted stock units as of or within 60
days of February 15, 2022.

Consists of 7,554 shares of common stock and 6,376 shares of common stock issuable upon vesting of restricted stock units as of or within 60
days of February 15, 2022.

Consists of 1,557,576 shares of common stock held directly and 391,667 shares of common stock held by the Remy W. Trafelet Revocable Trust.
Consists of 12,597,911 shares of common stock 5,901,212 shares of common stock issuable upon deferred settlement of previously vested awards
of restricted stock units, vesting of restricted stock units or exercise of options exercisable as of or within 60 days of February 15, 2022.
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REGISTERED HOLDERS

This prospectus relates to (i) the resale of 92,151,523 shares of common stock issued in connection with the Merger by certain of the Registered
Holders, (ii) the resale of 5,168,333 shares of common stock issued in the PIPE Investment by certain of the Registered Holders, (iii) the resale of up to
152,568 shares of common stock upon the settlement of restricted stock units and (iv) the issuance by us of up to 15,999,996 shares of common stock
upon the exercise of outstanding warrants. This prospectus also relates to the resale of up to 6,000,000 of our outstanding warrants originally purchased
in a private placement by certain of the Registered Holders. The Registered Holders may from time to time offer and sell any or all of the shares of
common stock and warrants set forth below pursuant to this prospectus and any accompanying prospectus supplement. When we refer to the “Registered
Holders” in this prospectus, we mean the persons listed in the table below, and the pledgees, donees, transferees, assignees, successors, designees and
others who later come to hold any of the Registered Holders’ interest in the common stock or warrants other than through a public sale.

The following table sets forth, as of the date of this prospectus, the names of the Registered Holders, and the aggregate number of shares of
common stock and warrants that the Registered Holders may offer pursuant to this prospectus. The table does not include the issuance by us of up to
9,999,996 shares of common stock upon the exercise of outstanding warrants, each of which is also covered by this prospectus.

Before the Offering After the Offering
Number of
Shares of Percentage of
Number of Common Number of Number of Outstanding Percentage
Shares of Stock Warrants Shares of Shares of of
Common Number of Being Being C C Number of Outstanding

Name of Registered Holders Stock Warrants  Offered (1)  Offered (2) Stock Stock Warrants Warrants
Angus Pacala (3) 4,385,807 — 4,385,807 — — — — —
Arcadia Investment Partners LL.C 20,000 — 20,000 — — — — —
Banyan Venture Holdings LLC (4) 25,572,646 — 25,572,646 — — — — —
BBR Absolute Return (QP), LP 13,831 — 13,831 — — — — —
BBR Absolute Return 030S 1,431 — 1,431 — — — — —
BBR Absolute Return, LP 1,908 — 1,908 — — — — —
BBR Fixed Income Opportunities Fund LP (5) 13,831 — 13,831 — — — — —
Beacon Hill Private Limited 25,000 — 25,000 — — — — —
Blackwell Partners LLC — Series A 165,000 — 165,000 — — — — —
Boothbay Absolute Return Strategies, LP (5) 28,615 — 28,615 — — — — —
Boothbay Diversified Alpha Master Fund, LP (5) 42,923 — 42,923 — — — — —
Carthona Capital FS PTY LTD ACN 600 937 933 as Trustee For The Carthona

Ouster No.2 Trust

(ABN 17 818 905 922) (6) 2,641,227 — 2,641,227 — — — — —
Carthona Capital FS PTY LTD ATF Carthona Ouster Trust

(ABN 12 364 567 438) (6) 890,529 — 890,529 — — — — —

CCVF1 (HP) Services PTY LTD

(ACN 620 088 459) in its Capacity as the Trustee for the Carthona Capital

Venture Fund (HP) No. 1 (ABN 93 305 716 604) Part A (7) 196,612 — 196,612 — — — — —
CCVF1 (HP) Services PTY LTD (ACN 620 088 459) in its Capacity as the

Trustee for the Carthona Capital Venture Fund (HP) No. 1 (ABN 93 305 716

604) Part B (6) 298,550 — 298,550 — — — — —
CCVF1 (HP) Services PTY LTD

(ACN 620 088 459) in its Capacity as the Trustee for the Carthona Capital

Venture Fund (HP) No. 1 (ABN 93 305 716 604) Part C 4,258,980 — 4,258,980 — — — — —
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Name of Registered Holders

CCVEF?2 (HP) Services PTY LTD ACN 637 907 414 As Trustee For The
Carthona Capital Venture Fund (HP) No. 2 ABN 11 878 913 827

Christopher Glinski

Citadel Multi-Strategy Equities Master Fund Ltd. (7)

CUIT Opportunistic Bond Fund (5)

Emil W. Henry (8)

Fontinalis Capital Partners II, L.P.

GAC Acquisition LLC

Hartree Partners LP

HF Fund LP

Hiddenite Capital Master Fund LTD

James C. Flores (9)

Joseph S. Sambuco (10)

Joseph S. Sambuco 2012 Family Trust

Manny de Zarraga (11)

Mark Frichtl (12)

Maso Capital Investments Limited

OIG Ouster IV, LLC (13)

Ouster Investments LLC (14)

Remy W. Trafelet (15)

Remy W. Trafelet Revocable Trust

Roger T. Mullarkey

RTCM Holdings PTE. LTD.

Schonfeld Strategic 460 Fund LLC

Sharing LLC Ouster 2 PS (16)

Sharing LLC Ouster 3 PS (16)

Sharing LLC Ouster PS (16)

Spring Creek Capital, LLC

Star V Partners LLC

Starr Commonwealth (5)

Tanpoint (US) Private Limited

Tao Invest I LLC (17)

Tech Opportunities LLC (18)

Xiaoping Hu

Total

* Less than 1%.

Before the Offering

After the Offering

Number of
Shares of Percentage of
Number of C Number of Number of Outstanding Percentage
Shares of Stock Warrants Shares of Shares of of
Common Number of Being Being C C Number of Outstanding
Stock ‘Warrants Offered (1)  Offered (2) Stock Stock Warrants ‘Warrants
2,348,957 — 2,348,957 — — — — —
315,000 — 315,000 — — — — —
900,000 — 900,000 — — — — —
47,692 — 47,692 — — — — —
25,000 — 25,000 — — — — —
382,032 — 50,000 — 332,032 * — —
975,890 — 975,890 — — — — —
400,000 — 400,000 — — — — —
1,000,000 — 1,000,000 — — — — —
234,000 25,000 60,000 — 174,600 * 25,000 *
138,636 — 138,636 — — — — —
1,730,152 2,100,000 1,730,152 2,100,000 — — — —
154,091 — 154,091 — — — — —
138,636 — 138,636 — — — — —
3,343,636 — 3,343,636 — — — — —
60,000 — 60,000 — — — — —
8,058,362 — 8,058,362 — — — — —
7,406,443 — 7,406,443 — — — — —
1,557,576 2,100,000 1,557,576 2,100,000 — — — —
391,667 — 391,667 — — — — —
20,000 — 20,000 — — — — —
391,666 — 391,666 — — — — —
500,000 — 500,000 — — — — —
6,726,512 — 6,726,512 — — — — —
3,703,221 — 3,703,221 — — — — —
456,889 — 456,889 — — — — —
— 274,200 — — — — 274,200 1.7%
75,000 — 75,000 o — — — —
4,769 — 4,769 — — — — —
1,257,576 1,800,000 1,257,576 1,800,000 — — — —
11,253,152 — 11,253,152 — — — — —
1,000,000 — 1,000,000 — — — — —
30,000 — 30,000 — — — — —
93,583,445 6,299,200 92,151,523 6,000,000 506,632 * 299,200 1.9%

(1)  The amounts set forth in this column are the number of shares of common stock that may be offered by such Registered Holder using this prospectus. These amounts do not represent

any other shares of our common stock that the Registered Holder may own beneficially or otherwise.

(2)  The amounts set forth in this column are the number of warrants that may be offered by such Registered Holder using this prospectus. These amounts do not represent any other

warrants that the Registered Holder may own beneficially or otherwise.

3) Angus Pacala has served as the Company’s Chief Executive Officer and as a member of the board of directors since the closing of the business combination on March 11, 2021 and

held the same or similar positions with Old Ouster prior to the business combination.

4) Krishna Kantheti is the manager of Banyan Venture Holdings LLC. As a result, Mr. Kantheti may be deemed to beneficially own the shares held by Banyan Venture Holdings LLC.
Mr. Kantheti also served as a member of the board of directors of Old Ouster prior to the business combination. The address for Banyan Venture Holdings LLC is 215 NW 24th St,

Suite 501, Miami FL 33127.

(5) Acting as their investment advisor, Longfellow Investment Management Co., LLC is deemed to have investment discretion and shared voting control over these Ouster, Inc. securities
beneficially owned by our clients. Interest shown consists of 47,692 shares of common stock beneficially owned by CUIT Opportunistic Bond Fund, 13,831 shares of common stock
beneficially owned by BBR Fixed Income Opportunities Fund, LP, 4,769 shares of common stock beneficially owned by Starr Commonwealth, 28,615 shares of common stock
beneficially owned by Boothbay Absolute Return Strategies, and LP, 42,923 shares of common stock beneficially owned by Boothbay Diversified Alpha Master Fund, LP, 13,831
shares of common stock beneficially owned by BBR Absolute Return (QP), LP, 1,908 shares of common stock beneficially owned by BBR Absolute Return, LP. The business address
for Longfellow Investment Management Co., LLC is 125 High Street, Suite 832, Boston, MA 02110.
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(18)

Consists of (i) 4,754,142 shares of Ouster common stock held by Carthona Capital Venture Fund (HP) No. 1 (“Carthona Fund 1”), (ii) 2,348,957 shares of Ouster common stock held
by Carthona Capital Venture Fund (HP) No. 2 (“Carthona Fund 2”), (iii) 890,529 shares of Ouster common stock held by Carthona Ouster Trust (“Carthona Fund 3”) and (iv)
2,641,227 shares of Ouster common stock held by Carthona Ouster No. 2 Trust (“Carthona Fund 4” and collectively with Carthona Fund 1, Carthona Fund 2 and Carthona Fund 3, the
“Carthona Funds”). Carthona Fund 1 and Carthona Fund 2 are managed by Carthona Capital FS Pty Ltd (“Carthona Manager 1”). Carthona Fund 3 and Carthona Fund 4 are managed
by Carthona Capital Pty Ltd a/t/f the Carthona Capital Ventures Trust (“Carthona Manager 2”). Dean Dorrell and James Synge are the directors of Carthona Manager 1 and Carthona
Manager 2. Messrs. Dorrell and Synge, as the directors of Carthona Manager 1 and Carthona Manager 2, share voting and investment power of the securities held by the Carthona
Funds.

Pursuant to a portfolio management agreement, Citadel Advisors LLC, an investment advisor registered under the U.S. Investment Advisers Act of 1940 (“CAL”), holds the voting
and dispositive power with respect to the shares held by Citadel Multi-Strategy Equities Master Fund Ltd. Citadel Advisors Holdings LP (“CAH?”) is the sole member of CAL. Citadel
GP LLC is the general partner of CAH. Kenneth Griffin (“Griffin”) is the President and Chief Executive Officer of and sole member of Citadel GP LLC. Citadel GP LLC and Griffin
may be deemed to be the beneficial owners of the shares of common stock through their control of CAL and/or certain other affiliated entities.

Emil W. Henry served as a director of the Company from August 25, 2020 (inception) until the closing of the business combination on March 11, 2021.

James C. Flores served as a director of the Company from August 25, 2020 (inception) until the closing of the business combination on March 11, 2021.

Joseph S. Sambuco served as Chairman of the Company’s board of directors from June 4, 2020 (inception) until the closing of the business combination on March 11, 2021.

Manny de Zarraga served as a director of the Company from August 25, 2020 (inception) until the closing of the business combination on March 11, 2021.

Mark Frichtl has served as the Company’s Chief Technology Officer since the closing of the business combination on March 11, 2021 and held the same or similar positions with Old
Ouster prior to the business combination.

Kyle Veenstra is the sole manager of OIG Ouster IV, LLC. As a result, Mr. Veenstra may be deemed to beneficially own the shares held by OIG Ouster IV, LLC.

Consists of 7,406,443 shares of Ouster common stock held of record by Ouster Investments LLC. Zach Frankel exercises voting and dispositive power with respect to these securities.
As a result, Mr. Frankel may be deemed to beneficially own the shares held by Ouster Investments LLC.

Remy W. Trafelet has served as a director of the company since June 4, 2020 (inception), and served as the Company’s Chief Executive Officer from June 4, 2020 (inception) until the
closing of the business combination on March 11, 2021.

Consists of (i) 6,726,512 shares of Ouster common stock held of record by Sharing LLC Ouster 2 PS, (ii) 3,703,221 shares of Ouster common stock held of record by Sharing LLC
Ouster 3 PS dated June 15, 2016 and (iii) 456,889 shares of Ouster common stock held of record by Sharing LLC Ouster PS. By virtue of his authority to vote or sell such shares,
Jacob Goldfield may be deemed to beneficially own the shares held by such entities. The address for each of the foregoing entities is 33 Union Square West New York, NY 10003.
The managing member of Tao Invest II LLC (“Tao Invest”) is Tao Capital Management LP (“LP”) whose general partner is Tao Capital Management Inc. (“GP”). Joseph I. Perkovich,
James Schwaba, and Lori Mills, as officers of GP, have voting and dispositive power over the shares of Ouster common stock that held by Tao Invest. Tao Invest, LP, GP, and the
foregoing individuals disclaim any beneficial ownership of such shares of Ouster common stock except to the extent of their direct or indirect pecuniary interest therein. The business
address of Tao Invest, LP and GP is One Letterman Drive, Suite C4-420, San Francisco, California 94129.

Hudson Bay Capital Management LP, the investment manager of Tech Opportunities LL.C, has voting and investment power over these securities. Sander Gerber is the managing
member of Hudson Bay Capital GP LLC, which is the general partner of Hudson Bay Capital Management LP. Each of Tech Opportunities LLC and Sander Gerber disclaims
beneficial ownership over these securities.

Registered Holder information for each additional Registered Holder, if any, will be set forth by prospectus supplement to the extent required prior

to the time of any offer or sale of such Registered Holder’s shares pursuant to this prospectus. To the extent permitted by law, a prospectus supplement
may add, update, substitute or change the information contained in this prospectus, including the identity of each Registered Holder and the number of
shares of common stock or warrants registered on its behalf. A Registered Holder may sell or otherwise transfer all, some or none of such shares of
common stock or warrants in this offering. See “Plan of Distribution.”

For information regarding transactions between us and the Registered Holders, see the section entitled “Certain Relationships and Related Person

Transactions.”
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CERTAIN RELATIONSHIPS AND RELATED PERSON TRANSACTIONS

In addition to the compensation arrangements with directors and executive officers described under “Executive Compensation” and
“Management” and the registration rights described elsewhere in this prospectus, the following is a description of each transaction since January 1, 2019
and each currently proposed transaction in which:

. we have been or are to be a participant;

. the amount involved exceeds or will exceed $120,000; and

. any of our directors, executive officers or beneficial holders of more than 5% of our capital stock, or any immediate family member of, or
person sharing the household with, any of these individuals (other than tenants or employees), had or will have a direct or indirect material
interest.

Colonnade Acquisition Corp.
Founder Shares

On June 30, 2020, the Sponsor paid $25,000, or approximately $0.005 per share, to cover certain of CLA’s offering costs relating to CLA’s initial
public offering in exchange for 5,750,000 founder shares. The Sponsor surrendered 750,000 founder shares to CLA for no consideration in connection
with the underwriters’ election to not exercise the overallotment option relating to CLA’s initial public offering at the end of the 45-day option period on
October 5, 2020.

In connection with the Business Combination, each of the 5,000,000 founder shares converted on a one-for-one basis into one share of Ouster
common stock.

Private Placement Warrants

The Sponsor purchased an aggregate of 6,000,000 private placement warrants, each exercisable to purchase one Class A ordinary share at $11.50
per share, at a price of $1.00 per warrant, or $6,000,000 in the aggregate, in connection with CLA’s initial public offering. The private placement
warrants are identical to the warrants sold in CLA’s initial public offering except that the private placement warrants, so long as they are held by the
Sponsor or its permitted transferees, (i) are not redeemable by CLA, (ii) may not (including the Class A ordinary shares issuable upon exercise of these
warrants), subject to certain limited exceptions, be transferred, assigned or sold by the holders until 30 days after the completion of CLA’s initial
Business Combination, (iii) may be exercised by the holders on a cashless basis and (iv) are entitled to registration rights.

In connection with the Business Combination, each of the 6,000,000 private placement warrants converted automatically into one warrant to
purchase one share of Ouster common stock pursuant to the Warrant Agreement.

Subscription Agreements

Concurrently with the execution of the Merger Agreement, we entered into Subscription Agreements with the Sponsor Related PIPE Investor,
pursuant to which the Sponsor Related PIPE Investor subscribed for shares of Ouster common stock in connection with the PIPE Investment. The
Sponsor Related PIPE Investor funded $11,750,000 of the PIPE Investment, for which it received 1,175,000 shares of Ouster common stock. The PIPE
Investment was consummated substantially concurrently with the closing of the Business Combination.

Administrative Services Agreement

CLA utilized office space at 1400 Centrepark Boulevard, Suite 810, West Palm Beach, FL 33401 from the Sponsor as CL.A’s executive offices.
Commencing upon consummation of the initial public offering, CLA paid
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the Sponsor $10,000 per month for office space, utilities, secretarial and administrative support services provided to members of CLA’s management
team. Upon completion of CLA’s initial Business Combination, it ceased paying these monthly fees.

Related Party Note and Advances

On June 30, 2020, the Sponsor agreed to loan CLA up to an aggregate amount of $300,000 to be used, in part, for transaction costs incurred in
connection with CLA’s initial public offering pursuant to an unsecured promissory note. The promissory note was non-interest bearing and payable on
the earlier of December 31, 2020 and the completion of the initial public offering. The outstanding balance of $126,005 under the promissory note was
paid in full in connection with the closing of the initial public offering.

CLA’s officers and directors are entitled to reimbursement for any out-of-pocket expenses related to identifying, investigating, negotiating and
completing an initial business combination. CLA’s audit committee reviews on a quarterly basis all payments that were made to the Sponsor, CLA’s
officers, directors or its or their affiliates.

In addition, in order to finance transaction costs in connection with an intended initial Business Combination, the Sponsor or an affiliate of the
Sponsor or certain of CLA’s officers and directors may, but are not obligated to, loan CLA funds as may be required on a non-interest basis. If CLA
completes the Business Combination, it would repay such loaned amounts. In the event that the Business Combination does not close, CLA may use a
portion of the working capital held outside the trust account to repay such loaned amounts but no proceeds from CLA’s trust account would be used for
such repayment. Up to $1,500,000 of such loans may be convertible into private placement warrants at a price of $1.00 per warrant at the option of the
lender. Such warrants would be identical to the private placement warrants. Except as set forth above, the terms of such loans, if any, have not been
determined and no written agreements exist with respect to such loans.

Registration Rights

The holders of the founder shares, private placement warrants and the Class A ordinary shares underlying such private placement warrants and
private placement warrants that may be issued upon conversion of working capital loans have registration rights to require CLA to register a sale of any
of CLA’s securities held by them pursuant to a registration rights agreement. The holders of these securities are entitled to make up to three demands,
excluding short form demands, that CLA register such securities. In addition, the holders have certain “piggy-back” registration rights with respect to
registration statements filed subsequent to CLA’s completion of its initial business combination. CLA will bear the expenses incurred in connection with
the filing of any such registration statements.
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Ouster
Series B Redeemable Convertible Preferred Stock Financing

From April 2020 to August 2020, Old Ouster issued and sold shares of its Series B redeemable convertible preferred stock to investors that
included certain holders of more than 5% of Old Ouster’s capital stock, for an aggregate purchase price of approximately $41.8 million. The following
table summarizes purchases of shares of Old Ouster’s Series B redeemable convertible preferred stock by such related persons. Old Ouster’s Series B
redeemable convertible preferred stock converted into shares of Ouster common stock in connection with the Closing at the Exchange Ratio.

Shares of Series B

Redeemable
Convertible
Preferred

Name Stock Total Purchase Price
Banyan Venture Holdings LL.C 37,088,463 $ 12,324,496.27
Cox Investment Holdings, Inc. 15,046,644 $  4,999,999.82
Tao Invest IT LL.C 15,046,644 $  4,999,999.82
OIG Ouster IV, LLC 11,459,739 $ 3,808,071.30
Ouster Investments LL.C 10,532,650 $ 3,499,999.60
Sharing LLC Ouster 2 PS and its affiliates 10,532,650 $  3,499,999.60
Entities affiliated with Carthona Capital 10,414,201 $ 3,460,638.99
The Chelst Irrevocable Trust 396,510 $ 131,760.20
Susan Lynn Heystee Revocable Trust 376,166 $ 124,999.97

2019 Convertible Promissory Notes

From September 2019 to November 2019, Old Ouster issued convertible promissory notes in an aggregate principal amount of approximately
$29.3 million (the “2019 Notes™) to investors that included certain holders of more than 5% of Old Ouster’s capital stock and affiliates of its directors.
The 2019 Notes accrued interest at a rate of 5% per annum. All of the 2019 Notes were converted to common stock in April 2020 in connection with
Old Ouster’s Series B redeemable convertible preferred stock financing. The following table summarizes the aggregate principal amount of convertible
promissory notes issued to such related persons.

Name regate Principal Amount

A
Entities affiliated with Carthona Capital ggg 14,760,965.42
$
$
$

Cox Investment Holdings, Inc. 2,000,000.00
Tao Invest IT LL.C 1,000,000.00
GAC Acquisition LLC 1,000,000.00
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2021 Bridge Loan

On January 27, 2021, we issued the 2021 Note, pursuant to which the noteholders, each of whom was an investor in Old Ouster (or an affiliate
thereof), agreed to provide us an aggregate of $5 million of unsecured loans that carried a variable annual interest rate equal to LIBOR plus 8.5%. The
2021 Note, including the principal and any accrued and unpaid interest thereon, became due in connection with the consummation of the Business
Combination. The 2021 Note contained customary events of default. We used the proceeds from the 2021 Note to help continue to fund our ongoing
operations through the consummation of the Business Combination. Pursuant to the Runway Subordination Agreement, the noteholders agreed, among
other things, to subordinate their interests in the 2021 Note to Runway’s interest in the Runway Loan Agreement, including their right of payment under
the 2021 Note until all of Old Ouster’s obligations to Runway pursuant to the Runway Loan Agreement had been paid in full, except in the case of the
consummation of the Business Combination.

The following table summarizes the aggregate principal amount of the 2021 Note issued to such related persons.

Name Aggregate Principal Amount
Banyan Venture Holdings LLC $ 1,895,542.84
Cox Investment Holdings, Inc. $ 867,597.44
Tao Invest II LLC $ 817,886.22
Sharing LLC Ouster Bridge PS $ 802,219.65
Zachary Frankel $ 545,830.28
GAC Acquisition LLC $ 70,923.57

Warrants

On April 3, 2020, Old Ouster issued a warrant to Sharing LLC Ouster 2 PS (“Sharing LLC”) in connection with Old Ouster’s issuance and sale of
Series B redeemable convertible preferred stock. Under the terms of the warrant, Old Ouster is obligated to issue to Sharing LLC or an affiliate
4,513,993 shares of Series B redeemable convertible preferred stock at an exercise price of $0.3323 per share. The Sharing LL.C warrant was exercised
in full in accordance with its terms as part of the Ouster Warrant Settlement.

Loans to Executive Officers in Connection with Option Exercises

In October 2020, Old Ouster entered into partial recourse promissory notes with certain of its current and former executive officers, Anna
Brunelle, Darien Spencer and Myra Pasek, in connection with the early exercise of stock options held by such individuals and the remittance of
applicable exercise prices. Pursuant to the terms of the partial recourse promissory notes, Old Ouster loaned approximately $293,000 to Ms. Brunelle,
approximately $215,000 to Mr. Spencer and approximately $123,000 to Ms. Pasek, respectively. Each note bore an annual compounded interest rate of
0.38%. The principal amounts of each note, together with all accrued but unpaid interest, were repaid upon the Closing.

Investors’ Rights Agreement

Old Ouster was party to an Amended and Restated Investors’ Rights Agreement, dated as of April 9, 2020, which granted registration rights and
information rights, among other things, to certain holders of its capital stock, including certain holders of 5% of its capital stock and entities affiliated
with certain of its directors, as well as certain of its directors and executive officers. This agreement terminated upon the Closing.
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Right of First Refusal and Co-Sale Agreement

Old Ouster was party to an Amended and Restated Right of First Refusal and Co-Sale Agreement, dated as of April 3, 2020 (the “ROFR
Agreement”), whereby Old Ouster had the right to purchase shares of Old Ouster Capital Stock which certain stockholders propose to sell to other
parties. Certain holders of Old Ouster Capital Stock, including certain holders of 5% of its capital stock and entities affiliated with certain of its
directors, as well as certain of its directors and executive officers, had rights of first refusal and co-sale under the ROFR Agreement. This agreement
terminated upon the Closing.

Voting Agreement

Old Ouster was a party to an Amended and Restated Voting Agreement, dated as of April 3, 2020, pursuant to which certain holders of its capital
stock, including certain holders of 5% of its capital stock and entities affiliated with certain of its directors, as well as certain of its directors and
executive officers, had agreed to vote their shares of Old Ouster Capital Stock on certain matters, including with respect to the election of directors. This
agreement terminated upon the Closing.

Director and Officer Indemnification

Old Ouster’s charter and bylaws provided for indemnification and advancement of expenses for its directors and officers to the fullest extent
permitted by the DGCL, subject to certain limited exceptions. Old Ouster had entered into indemnification agreements with each of its directors.
Following the Business Combination, these agreements were replaced with new indemnification agreements for each post-Closing director and officer
of Ouster. For additional information, see “Description of our Securities—Limitations on Liability and Indemnification of Officers and Directors.”

Policies and Procedures for Related Persons Transactions

Our board of directors has adopted a written related person transaction policy that sets forth the following policies and procedures for the review
and approval or ratification of related person transactions. A “related person transaction” is a transaction, arrangement or relationship in which the post-
combination company or any of its subsidiaries was, is or will be a participant, the amount of which involved exceeds $120,000, and in which any
related person had, has or will have a direct or indirect material interest. A “related person” means:

. any person who is, or at any time during the applicable period was, one of our executive officers or directors;
. any person who is known by the post-combination company to be the beneficial owner of more than 5% of our voting stock;
. any immediate family member of any of the foregoing persons, which means any child, stepchild, parent, stepparent, spouse, sibling,

mother-in-law, father-in-law, son-in-law, daughter-in-law, brother-in-law or sister-in-law of a director, executive officer or a beneficial
owner of more than 5% of our voting stock, and any person (other than a tenant or employee) sharing the household of such director,
executive officer or beneficial owner of more than 5% of our voting stock; and

. any firm, corporation or other entity in which any of the foregoing persons is a partner or principal, or in a similar position, or in which

such person has a 10% or greater beneficial ownership interest.

We have policies and procedures designed to minimize potential conflicts of interest arising from any dealings it may have with its affiliates and to
provide appropriate procedures for the disclosure of any real or potential conflicts of interest that may exist from time to time. Specifically, pursuant to
its audit committee charter, the audit committee has the responsibility to review related party transactions.
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DESCRIPTION OF OUR SECURITIES

The following description of the terms of our capital stock and warrants is not complete and is qualified in its entirety by reference to our
Certificate of Incorporation, our Bylaws and the warrant agreement, all of which are attached as exhibits to the registration statement of which this
prospectus is a part.

Capital Stock
Authorized Capitalization
General

The total amount of our authorized capital stock consists of 1,000,000,000 shares of common stock, par value $0.0001 per share, and 100,000,000
shares of preferred stock, par value $0.0001 per share.

Preferred Stock

Our Board has authority to issue shares of preferred stock in one or more series, to fix for each such series such voting powers, designations,
preferences, qualifications, limitations or restrictions thereof, including dividend rights, conversion rights, redemption privileges and liquidation
preferences for the issue of such series all to the fullest extent permitted by the DGCL. The issuance of preferred stock could have the effect of
decreasing the trading price of our common stock, restricting dividends on our capital stock, diluting the voting power of our common stock, impairing
the liquidation rights of our capital stock, or delaying or preventing a change in control of our company.

Common Stock

Our common stock does not entitle its holders to preemptive or other similar subscription rights to purchase any of our securities. Our common
stock is neither convertible nor redeemable. Unless our Board determines otherwise, we will issue all of our capital stock in uncertificated form.

Voting Rights

Each holder of our common stock is entitled to one vote per share on each matter submitted to a vote of stockholders, as provided by the
Certificate of Incorporation. The Bylaws provide that the holders of a majority of the capital stock issued and outstanding and entitled to vote thereat,
present in person, or by remote communication, if applicable, or represented by proxy, will constitute a quorum at all meetings of the stockholders for
the transaction of business. When a quorum is present, the affirmative vote of a majority of the votes cast is required to take action, unless otherwise
specified by law, the Bylaws or the Certificate of Incorporation, and except for the election of directors, which is determined by a plurality vote. There
are no cumulative voting rights.

Dividend Rights

Each holder of shares of our capital stock is entitled to the payment of dividends and other distributions as may be declared by the Board from
time to time out of our assets or funds legally available for dividends or other distributions. These rights are subject to the preferential rights of the
holders of our preferred stock, if any, and any contractual limitations on our ability to declare and pay dividends.

Other Rights

The rights of each holder of our common stock are subject to, and may be adversely affected by, the rights of the holders of any series of our
preferred stock that we may designate and issue in the future.
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Liquidation Rights

If we are involved in voluntary or involuntary liquidation, dissolution or winding up of our affairs, or a similar event, each holder of our common
stock will participate pro rata in all assets remaining after payment of liabilities, subject to prior distribution rights of our preferred stock, if any, then
outstanding.

Anti-takeover Effects of the Certificate of Incorporation and the Bylaws

The Certificate of Incorporation and the Bylaws contain provisions that may delay, defer or discourage another party from acquiring control of our
company. We expect that these provisions, which are summarized below, will discourage coercive takeover practices or inadequate takeover bids. These
provisions are also designed to encourage persons seeking to acquire control of our company to first negotiate with the Board, which we believe may
result in an improvement of the terms of any such acquisition in favor of our stockholders. However, they also give the Board the power to discourage
mergers that some stockholders may favor.

Special Meetings of Stockholders

The Certificate of Incorporation provides that a special meeting of stockholders may be called by (a) the Chairperson of the Board, (b) the Board,
(c) our Chief Executive Officer or (d) our President, provided that such special meeting may be postponed, rescheduled or cancelled by the Board or
other person calling the special meeting.

Action by Written Consent

The Certificate of Incorporation provides that any action required or permitted to be taken by our stockholders must be effected at an annual or
special meeting of the stockholders, and may not be taken by written consent in lieu of a meeting.

Classified Board of Directors

Our Certificate of Incorporation provides that our Board is divided into three classes, with the classes as nearly equal in number as possible and
each class serving three-year staggered terms. The Board or any individual director may be removed from office at any time, but only for cause and only
by the affirmative vote of the holders of at least a majority of the voting power of all of the then outstanding shares of our voting stock entitled to vote at
an election of directors.

Election of Directors and Vacancies

Subject to the rights of the holders of any series of preferred stock to elect additional directors under specified circumstances, the number of
directors of our Board is fixed exclusively by the Board. Our Board is divided into three classes, designated Class I, IT and III, with each class to be
elected by our stockholders every three years.

Amendment of the Certificate of Incorporation and Bylaws

Our Board is expressly authorized to adopt, amend or repeal the Bylaws, subject to the power of our stockholders entitled to vote with respect
thereto to adopt, amend or repeal the Bylaws. Our stockholders have the power to adopt, amend or repeal the Bylaws; provided, that in addition to any
vote of the holders of any class or series of our stock required by applicable law or by our Certificate of Incorporation or Bylaws, the adoption,
amendment or repeal of our Bylaws by our stockholders shall require the affirmative vote of the holders of at least two-thirds of the voting power of all
of the then outstanding shares of our voting stock entitled to vote generally in an election of directors.
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Additionally, the vote of at least 66 2/3% of the total voting power of our outstanding shares entitled to vote thereon, voting together as a single
class, is required to amend certain provisions of our Certificate of Incorporation, including those relating to the terms of our authorized preferred stock
(Article V(B)), the authority and composition of our Board (Article VII), special meetings of our stockholders and the ability of our stockholders to act
by written consent (Article VIII), limitation of liability of our directors (Article IX), restrictions similar to Section 203 of the DGCL (Article X), our
obligation to indemnify our directors and officers to the fullest extent permitted by law (Article XI), exclusive jurisdiction of certain legal proceedings
involving our stockholders (Article XII).

Delaware Anti-Takeover Statute

Section 203 of the DGCL provides that if a person acquires 15% or more of the voting stock of a Delaware corporation, such person becomes an
“interested stockholder” and may not engage in certain “business combinations” with such corporation for a period of three years from the time such
person acquired 15% or more of such corporation’s voting stock, unless: (a) the board of directors of such corporation approves the acquisition of stock
or the merger transaction before the time that the person becomes an interested stockholder, (b) the interested stockholder owns at least 85% of the
outstanding voting stock of such corporation at the time the merger transaction commences (excluding voting stock owned by directors who are also
officers and certain employee stock plans), or (c) the merger transaction is approved by the board of directors and at a meeting of stockholders, not by
written consent, by the affirmative vote of at least two-thirds of the outstanding voting stock which is not owned by the interested stockholder. A
Delaware corporation may elect in its certificate of incorporation or bylaws not to be governed by this particular Delaware law. Under the Certificate of
Incorporation, we have opted out of Section 203 of the DGCL, but the Certificate of Incorporation provides other similar restrictions regarding
takeovers by interested stockholders.

Limitations on Liability and Indemnification of Officers and Directors

The Certificate of Incorporation provides that we are to indemnify our directors to the fullest extent authorized or permitted by applicable law. We
have entered and expect to continue to enter into agreements to indemnify our directors, executive officers and other employees as determined by the
Board. Under the Bylaws, we are required to indemnify each of our directors and officers if the basis of the indemnitee’s involvement was by reason of
the fact that the indemnitee is or was our director or officer or was serving at our request as a director, officer, employee or agent for another entity. We
must indemnify our officers and directors against all expenses (including attorneys’ fees), judgments, fines and amounts paid in settlement actually and
reasonably incurred by the indemnitee in connection with such action, suit or proceeding if the indemnitee acted in good faith and in a manner the
indemnitee reasonably believed to be in or not opposed to our best interests, and, with respect to any criminal action or proceeding, had no reasonable
cause to believe the indemnitee’s conduct was unlawful. The Bylaws also require us to advance expenses (including attorneys’ fees) incurred by a
director or officer in defending any civil, criminal, administrative or investigative action, suit or proceeding, provided that such person will repay any
such advance if it is ultimately determined that such person is not entitled to indemnification by us. Any claims for indemnification by our directors and
officers may reduce our available funds to satisfy successful third-party claims against us and may reduce the amount of money available to us.

Exclusive Jurisdiction of Certain Actions

Our Certificate of Incorporation provides that, to the fullest extent permitted by law, and unless we consent in writing to the selection of an
alternative forum, the Court of Chancery of the State of Delaware (or, in the event that the Chancery Court does not have jurisdiction, the federal district
court for the District of Delaware or other state courts of the State of Delaware) will be the sole and exclusive forum for (i) any derivative action, suit or
proceeding brought on our behalf, (ii) any action, suit or proceeding asserting a claim of breach of a fiduciary duty owed by any of our directors, officers
or stockholders to us or our stockholders, (iii) any action, suit or proceeding arising pursuant to any provision of the DGCL or the Bylaws or the
Certificate of Incorporation (as
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each may be amended from time to time), (iv) any action, suit or proceeding as to which the DGCL confers jurisdiction on the Court of Chancery of the
State of Delaware, or (v) any action, suit or proceeding asserting a claim against us or any current or former director, officer or stockholder governed by
the internal affairs doctrine, and, if brought outside of Delaware, the stockholder bringing the suit will be deemed to have consented to (a) the personal
jurisdiction of the state and federal courts in the State of Delaware in connection with any action brought in any such court to enforce the exclusive
jurisdiction provisions of the Certificate of Incorporation and (b) service of process on such stockholder’s counsel.

Section 22 of the Securities Act creates concurrent jurisdiction for federal and state courts over all suits brought to enforce any duty or liability
created by the Securities Act or the rules and regulations thereunder. Accordingly, both state and federal courts have jurisdiction to entertain such
Securities Act claims. To prevent having to litigate claims in multiple jurisdictions and the threat of inconsistent or contrary rulings by different courts,
among other considerations, the Certificate of Incorporation also provides that, unless we consent in writing to the selection of an alternative forum, to
the fullest extent permitted by law, the federal district courts of the United States of America shall be the exclusive forum for the resolution of any
complaint asserting a cause of action arising under the Securities Act; however, there is uncertainty as to whether a court would enforce such provision,
and investors cannot waive compliance with federal securities laws and the rules and regulations thereunder. Notwithstanding the foregoing, the
Certificate of Incorporation provides that the exclusive forum provision will not apply to suits brought to enforce any cause of action arising by the
Exchange Act or any other claim for which the federal courts have exclusive jurisdiction. Section 27 of the Exchange Act creates exclusive federal
jurisdiction over all suits brought to enforce any duty or liability created by the Exchange Act or the rules and regulations thereunder. Although we
believe these provisions would benefit us by providing increased consistency in the application of applicable law in the types of lawsuits to which they
apply, these provisions may have the effect of discouraging lawsuits against our directors and officers.

Transfer Agent

The transfer agent for our common stock is Continental Stock Transfer & Trust Company.

‘Warrants
Public Warrants

Public warrants refers to the Company’s warrants that were offered and sold in the Company’s initial public offering pursuant to a registration
statement. As of December 31, 2021, there were 15,999,990, public warrants outstanding. Each whole public warrant entitles the registered holder to
purchase one share of our common stock at a price of $11.50 per share, subject to adjustment as discussed below, provided that there is an effective
registration statement under the Securities Act covering the shares of our common stock issuable upon exercise of the warrants and a current prospectus
relating to them available (or we permit holders to exercise their warrants on a cashless basis under the circumstances specified in the warrant
agreement) and such shares are registered, qualified or exempt from registration under the securities, or blue sky, laws of the state of residence of the
holder. Pursuant to the warrant agreement, a warrant holder may exercise its warrants only for a whole number of shares of our common stock. This
means only a whole warrant may be exercised at a given time by a warrant holder. The warrants will expire on March 11, 2026 at 5:00 p.m., New York
City time, or earlier upon redemption or liquidation.

We are not obligated to deliver any shares of common stock pursuant to the exercise of a warrant and have no obligation to settle such warrant
exercise unless a registration statement under the Securities Act with respect to the shares of our common stock underlying the warrants is then effective
and a prospectus relating thereto is current, subject to us satisfying our obligations described below with respect to registration. No warrant will be
exercisable and we will not be obligated to issue a share of common stock upon exercise of a warrant unless the shares of common stock issuable upon
such warrant exercise has been registered, qualified or deemed to be
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exempt under the securities laws of the state of residence of the registered holder of the warrants. In the event that the conditions in the two immediately
preceding sentences are not satisfied with respect to a warrant, the holder of such warrant will not be entitled to exercise such warrant and such warrant
may have no value and expire worthless. In no event will we be required to net cash settle any warrant.

We have agreed to maintain the effectiveness of a registration statement covering the issuance, under the Securities Act, of the shares of common
stock issuable upon exercise of the warrants, and a current prospectus relating thereto, until the expiration of the warrants in accordance with the
provisions of the warrant agreement. Notwithstanding the above, if the shares of common stock are at the time of any exercise of a warrant not listed on
a national securities exchange such that they satisfy the definition of a “covered security” under Section 18(b)(1) of the Securities Act, we may, at our
option, require holders of public warrants who exercise their warrants to do so on a “cashless basis” in accordance with Section 3(a)(9) of the Securities
Act and, in the event we so elect, we will not be required to maintain in effect a registration statement, and in the event we do not so elect, we will be
obligated to use our best efforts to register or qualify the shares under applicable blue sky laws to the extent an exemption is not available.

We may call the warrants for redemption:

. in whole and not in part;
. at a price of $0.01 per warrant;
. upon not less than 30 days’ prior written notice of redemption (the “30-day redemption period”) to each warrantholder; and

. if, and only if, the reported closing price of our common stock equals or exceeds $18.00 per share (as adjusted for stock splits, stock
dividends, reorganizations, recapitalizations and the like) for any 20 trading days within a 30 trading-day period ending three business days
before we send the notice of redemption to the warrantholders.

If and when the warrants become redeemable by us, we may exercise our redemption right even if we are unable to register or qualify the
underlying securities for sale under all applicable state securities laws.

If the foregoing conditions are satisfied and we issue a notice of redemption of the warrants, each warrant holder will be entitled to exercise his,
her or its warrant prior to the scheduled redemption date. However, the price of our common stock may fall below the $18.00 redemption trigger price
(as adjusted for stock splits, stock dividends, reorganizations, recapitalizations and the like) as well as the $11.50 warrant exercise price after the
redemption notice is issued.

If we call the warrants for redemption as described above, our Board will have the option to require any holder that wishes to exercise his, her or
its warrant to do so on a “cashless basis.” In determining whether to require all holders to exercise their warrants on a “cashless basis,” our management
may consider, among other factors, our cash position, the number of warrants that are outstanding and the dilutive effect on our stockholders of issuing
the maximum number of shares of common stock issuable upon the exercise of the warrants. If we takes advantage of this option, all holders of warrants
would pay the exercise price by surrendering their warrants for that number of shares of common stock equal to the quotient obtained by dividing (a) the
product of the number of shares of common stock underlying the warrants, multiplied by the excess of the “fair market value” (defined below) over the
exercise price of the warrants by (b) the fair market value. The “fair market value” will mean the average reported closing price of the shares of common
stock for the 10 trading days ending on the third trading day prior to the date on which the notice of redemption is sent to the holders of warrants. If we
take advantage of this option, the notice of redemption will contain the information necessary to calculate the number of shares of common stock to be
received upon exercise of the warrants, including the “fair market value” in such case. Requiring a cashless exercise in this manner will reduce the
number of shares to be issued and thereby lessen the dilutive effect of a warrant redemption. We believe this feature is an attractive option to us if we do
not
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need the cash from the exercise of the warrants. If we call the warrants for redemption and do not take advantage of this option, the holders of the
private placement warrants and their permitted transferees would still be entitled to exercise their private placement warrants for cash or on a cashless
basis using the same formula described above that other warrant holders would have been required to use had all warrant holders been required to
exercise their warrants on a cashless basis, as described in more detail below. A holder of a warrant may notify us in writing in the event it elects to be
subject to a requirement that such holder will not have the right to exercise such warrant, to the extent that after giving effect to such exercise, such
person (together with such person’s affiliates), to the warrant agent’s actual knowledge, would beneficially own in excess of 4.9% or 9.8% (or such other
amount as specified by the holder) of the shares of our common stock outstanding immediately after giving effect to such exercise.

If the number of outstanding shares of our common stock is increased by a stock dividend payable in shares of our common stock, or by a split-up
or other similar event, then, on the effective date of stock dividend, split-up or similar event, the number of shares of common stock issuable on exercise
of each warrant will be increased in proportion to such increase in the outstanding shares of our common stock. A rights offering to holders of our
common stock entitling holders to purchase shares of our common stock at a price less than the fair market value will be deemed a stock dividend of a
number of shares of our common stock equal to the product of (a) the number of shares of common stock actually sold in such rights offering (or
issuable under any other equity securities sold in such rights offering that are convertible into or exercisable for shares of our common stock) and (b) the
quotient of (i) the price per share of our common stock paid in such rights offering and (ii) the fair market value. For these purposes (a) if the rights
offering is for securities convertible into or exercisable for shares of our common stock, in determining the price payable for shares of our common
stock, there will be taken into account any consideration received for such rights, as well as any additional amount payable upon exercise or conversion
and (b) fair market value means the volume weighted average price of shares of our common stock as reported during the 10 trading day period ending
on the trading day prior to the first date on which the shares of our common stock trade on the applicable exchange or in the applicable market, regular
way, without the right to receive such rights.

In addition, if we, at any time while the warrants are outstanding and unexpired, pay a dividend or make a distribution in cash, securities or other
assets to the holders of shares of our common stock on account of such shares of common stock (or other securities into which the warrants are
convertible), other than as described above or certain ordinary cash dividends, then the warrant exercise price will be decreased, effective immediately
after the effective date of such event, by the amount of cash and/or the fair market value of any securities or other assets paid on each share of our
common stock in respect of such event.

If the number of outstanding shares of our common stock is decreased by a consolidation, combination, reverse stock split or reclassification of
shares of our common stock or other similar event, then, on the effective date of such consolidation, combination, reverse stock split, reclassification or
similar event, the number of shares of common stock issuable on exercise of each warrant will be decreased in proportion to such decrease in
outstanding shares of our common stock.

Whenever the number of shares of our common stock purchasable upon the exercise of the warrants is adjusted, as described above, the warrant
exercise price will be adjusted by multiplying the warrant exercise price immediately prior to such adjustment by a fraction (a) the numerator of which
will be the number of shares of common stock purchasable upon the exercise of the warrants immediately prior to such adjustment, and (b) the
denominator of which will be the number of shares of common stock so purchasable immediately thereafter.

In case of any reclassification or reorganization of the outstanding shares of our common stock (other than those described above or that solely
affects the par value of such shares of our common stock), or in the case of any merger or consolidation of our company with or into another corporation
(other than a consolidation or merger in which we are the continuing corporation and that does not result in any reclassification or reorganization of the
issued and outstanding shares of our common stock), or in the case of any sale or
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conveyance to another corporation or entity of the assets or other property of our as an entirety or substantially as an entirety in connection with which
we are dissolved, the holders of the warrants will thereafter have the right to purchase and receive, upon the basis and upon the terms and conditions
specified in the warrants and in lieu of the shares of our common stock immediately theretofore purchasable and receivable upon the exercise of the
rights represented thereby, the kind and amount of shares of our common stock or other securities or property (including cash) receivable upon such
reclassification, reorganization, merger or consolidation, or upon a dissolution following any such sale or transfer, that the holder of the warrants would
have received if such holder had exercised their warrants immediately prior to such event. If less than 70% of the consideration receivable by the holders
of shares of our common stock in such a transaction is payable in the form of shares of common stock in the successor entity that is listed for trading on
a national securities exchange or is quoted in an established over-the-counter market, or is to be so listed for trading or quoted immediately following
such event, and if the registered holder of the warrant properly exercises the warrant within 30 days following public disclosure of such transaction, the
warrant exercise price will be reduced as specified in the warrant agreement based on the Black-Scholes Warrant Value (as defined in the warrant
agreement) of the warrant. The purpose of such exercise price reduction is to provide additional value to holders of the warrants when an extraordinary
transaction occurs during the exercise period of the warrants pursuant to which the holders of the warrants otherwise do not receive the full potential
value of the warrants.

The warrants are issued in registered form under a warrant agreement between Continental Stock Transfer & Trust Company, as warrant agent,
and us. The warrant agreement provides that the terms of the warrants may be amended without the consent of any holder for the purpose of (a) curing
any ambiguity or to correct any defective provision, (b) adjusting the provisions relating to cash dividends on shares of our common stock as
contemplated by and in accordance with the warrant agreement or (c) adding or changing any other provisions with respect to matters or questions
arising under the warrant agreement as the parties to the warrant agreement may deem necessary or desirable and that the parties deem to not adversely
affect the interests of the registered holders of the warrants. All other modifications or amendments will require the approval by the holders of at least
50% of the then-outstanding public warrants and, solely with respect to any amendment to the terms of the private placement warrants, 50% of the then
outstanding private placement warrants. You should review a copy of the warrant agreement, which is filed as an exhibit to the registration statement of
which this prospectus is a part, for a complete description of the terms and conditions applicable to the warrants.

The warrants may be exercised upon surrender of the warrant certificate on or prior to the expiration date at the offices of the warrant agent, with
the exercise form on the reverse side of the warrant certificate completed and executed as indicated, accompanied by full payment of the exercise price
(or on a cashless basis, if applicable), by certified or official bank check payable to us, for the number of warrants being exercised. The warrant holders
do not have the rights or privileges of holders of shares of our common stock and any voting rights until they exercise their warrants and receive shares
of our common stock. After the issuance of shares of our common stock upon exercise of the warrants, each holder will be entitled to one vote for each
share held of record on all matters to be voted on by stockholders.

No fractional shares will be issued upon exercise of the warrants. If, upon exercise of the warrants, a holder would be entitled to receive a
fractional interest in a share, we will, upon exercise, round down to the nearest whole number of shares of our common stock to be issued to the
warrantholder.

Private Placement Warrants

Private placement warrants refers to the warrants issued in a private placement to the Sponsor. As of December 31, 2021, there were 6,000,000
private placement warrants outstanding. The private placement warrants (including the shares of our common stock issuable upon exercise of such
warrants) will not be redeemable by us so long as they are held by the Sponsor, members of the Sponsor or their permitted transferees. The Sponsor or
its permitted transferees have the option to exercise the private placement warrants on a cashless basis. Except as described below, the private placement
warrants have terms and provisions that are identical to
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those of the public warrants, including as to exercise price, exercisability and exercise period. If the private placement warrants are held by holders other
than the Sponsor or its permitted transferees, the private placement warrants will be redeemable by us and exercisable by the holders on the same basis
as the public warrants.

If holders of the private placement warrants elect to exercise them on a cashless basis, they would pay the exercise price by surrendering his, her
or its warrants for that number of shares of our common stock equal to the quotient obtained by dividing (a) the product of the number of shares of our
common stock underlying the warrants, multiplied by the excess of the “fair market value” (defined below) over the exercise price of the warrants by
(b) the fair market value. The “fair market value” will mean the average reported closing price of the shares of our common stock for the 10 trading days
ending on the third trading day prior to the date on which the notice of warrant exercise is sent to the warrant agent.
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PLAN OF DISTRIBUTION

The Registered Holders, which as used herein includes donees, pledgees, transferees, distributees or other successors-in-interest selling shares of
our common stock or warrants or interests in our common stock or warrants received after the date of this prospectus from the Registered Holders as a
gift, pledge, partnership distribution or other transfer, may, from time to time, sell, transfer, distribute or otherwise dispose of certain of their shares of
common stock or warrants or interests in our common stock or warrants on any stock exchange, market or trading facility on which shares of our
common stock or warrants, as applicable, are traded or in private transactions. These dispositions may be at fixed prices, at prevailing market prices at
the time of sale, at prices related to the prevailing market price, at varying prices determined at the time of sale, or at negotiated prices.

The Registered Holders may use any one or more of the following methods when disposing of their shares of common stock or warrants or
interests therein:

. ordinary brokerage transactions and transactions in which the broker-dealer solicits purchasers;
. one or more underwritten offerings;
. block trades in which the broker-dealer will attempt to sell the shares of common stock or warrants as agent, but may position and resell a

portion of the block as principal to facilitate the transaction;

. purchases by a broker-dealer as principal and resale by the broker-dealer for its accounts;

. an exchange distribution in accordance with the rules of the applicable exchange;

. privately negotiated transactions;

. distributions to their members, partners or shareholders;

. short sales effected after the date of the registration statement of which this prospectus is a part is declared effective by the SEC;
. through the writing or settlement of options or other hedging transactions, whether through an options exchange or otherwise;

. in market transactions, including transactions on a national securities exchange or quotations service or over-the-counter market;
. directly to one or more purchasers;

. through agents;

. broker-dealers may agree with the Registered Holders to sell a specified number of such shares of common stock or warrants at a stipulated
price per share or warrant; and

. a combination of any such methods of sale.

The Registered Holders may, from time to time, pledge or grant a security interest in some shares of our common stock or warrants owned by
them and, if a Registered Holder defaults in the performance of its secured obligations, the pledgees or secured parties may offer and sell such shares of
common stock or warrants, as applicable, from time to time, under this prospectus, or under an amendment or supplement to this prospectus amending
the list of the Registered Holders to include the pledgee, transferee or other successors in interest as the Registered Holders under this prospectus. The
Registered Holders also may transfer shares of our common stock or warrants in other circumstances, in which case the transferees, pledgees or other
successors in interest will be the selling beneficial owners for purposes of this prospectus.

In connection with the sale of shares of our common stock or warrants or interests therein, the Selling Stockholders may enter into hedging
transactions with broker-dealers or other financial institutions, which may

115



in turn engage in short sales of our common stock or warrants in the course of hedging the positions they assume. The Registered Holders may also sell
shares of our common stock or warrants short and deliver these securities to close out their short positions, or loan or pledge shares of our common
stock or warrants to broker-dealers that in turn may sell these securities. The Registered Holders may also enter into option or other transactions with
broker-dealers or other financial institutions or the creation of one or more derivative securities that require the delivery to such broker-dealer or other
financial institution of shares of our common stock or warrants offered by this prospectus, which shares or warrants such broker-dealer or other financial
institution may resell pursuant to this prospectus (as supplemented or amended to reflect such transaction).

The aggregate proceeds to the Registered Holders from the sale of shares of our common stock or warrants offered by them will be the purchase
price of such shares of our common stock or warrants less discounts or commissions, if any. The Registered Holders reserve the right to accept and,
together with their agents from time to time, to reject, in whole or in part, any proposed purchase of share of our common stock or warrants to be made
directly or through agents. We will not receive any of the proceeds from any offering by the Registered Holders.

The Registered Holders also may in the future resell a portion of our common stock or warrants in open market transactions in reliance upon Rule
144 under the Securities Act, provided that they meet the criteria and conform to the requirements of that rule, or pursuant to other available exemptions
from the registration requirements of the Securities Act.

The Registered Holders and any underwriters, broker-dealers or agents that participate in the sale of shares of our common stock or warrants or
interests therein may be “underwriters” within the meaning of Section 2(11) of the Securities Act. Any discounts, commissions, concessions or profit
they earn on any resale of shares of our common stock or warrants may be underwriting discounts and commissions under the Securities Act. If any
Registered Holder is an “underwriter” within the meaning of Section 2(11) of the Securities Act, then the Registered Holder will be subject to the
prospectus delivery requirements of the Securities Act. Underwriters and their controlling persons, dealers and agents may be entitled, under agreements
entered into with us and the Registered Holders, to indemnification against and contribution toward specific civil liabilities, including liabilities under
the Securities Act.

To the extent required, our common stock or warrants to be sold, the respective purchase prices and public offering prices, the names of any agent,
dealer or underwriter, and any applicable discounts, commissions, concessions or other compensation with respect to a particular offer will be set forth
in an accompanying prospectus supplement or, if appropriate, a post-effective amendment to the registration statement that includes this prospectus.

To facilitate the offering of shares of our common stock and warrants offered by the Registered Holders, certain persons participating in the
offering may engage in transactions that stabilize, maintain or otherwise affect the price of our common stock or warrants. This may include over-
allotments or short sales, which involve the sale by persons participating in the offering of more shares of common stock or warrants than were sold to
them. In these circumstances, these persons would cover such over-allotments or short positions by making purchases in the open market or by
exercising their over-allotment option, if any. In addition, these persons may stabilize or maintain the price of our common stock or warrants by bidding
for or purchasing shares of common stock or warrants in the open market or by imposing penalty bids, whereby selling concessions allowed to dealers
participating in the offering may be reclaimed if shares of common stock or warrants sold by them are repurchased in connection with stabilization
transactions. The effect of these transactions may be to stabilize or maintain the market price of our common stock or warrants at a level above that
which might otherwise prevail in the open market. These transactions may be discontinued at any time.

Under the Registration Rights Agreement, we have agreed to indemnify the Registered Holders party thereto against certain liabilities that they
may incur in connection with the sale of the securities registered hereunder,
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including liabilities under the Securities Act, and to contribute to payments that the Registered Holders may be required to make with respect thereto. In
addition, we and the Registered Holders have agreed to indemnify any underwriter against certain liabilities related to the selling of the securities,
including liabilities arising under the Securities Act.

We have agreed to maintain the effectiveness of this registration statement until all such securities have been sold under this registration statement
or Rule 144 under the Securities Act or are no longer outstanding. We have agreed to pay all expenses in connection with this offering, other than
underwriting commissions and discounts, brokerage fees, underwriter marketing costs, and certain legal expenses. The Registered Holders will pay any
underwriting commissions and discounts, brokerage fees, underwriter marketing costs, and certain legal expenses relating to the offering.

Registered Holders may use this prospectus in connection with resales of shares of our common stock and warrants. This prospectus and any
accompanying prospectus supplement will identify the Registered Holders, the terms of our common stock or warrants and any material relationships
between us and the Registered Holders. Registered Holders may be deemed to be underwriters under the Securities Act in connection with shares of our
common stock or warrants they resell and any profits on the sales may be deemed to be underwriting discounts and commissions under the Securities
Act. Unless otherwise set forth in a prospectus supplement, the Registered Holders will receive all the net proceeds from the resale of shares of our
common stock or warrants.

A Registered Holder that is an entity may elect to make an in-kind distribution of common stock or warrants to its members, partners or
shareholders pursuant to the registration statement of which this prospectus is a part by delivering a prospectus. To the extent that such members,
partners or shareholders are not affiliates of ours, such members, partners or shareholders would thereby receive freely tradable shares of common stock
or warrants pursuant to the distribution through a registration statement.

At the time a particular offer of shares is made, if required, a prospectus supplement will be distributed that will set forth the number of shares
being offered and the terms of the offering, including the name of any underwriter, dealer or agent, the purchase price paid by any underwriter, any
discount, commission and other item constituting compensation, any discount, commission or concession allowed or reallowed or paid to any dealer, and
the proposed selling price to the public.

We are required to pay all fees and expenses incident to the registration of shares of our common stock and warrants to be offered and sold
pursuant to this prospectus, which we expect to be approximately $0.4 million.
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LEGAL MATTERS

Latham & Watkins LLP has passed upon the validity of the securities of Ouster offered by this prospectus and certain other legal matters related to
this prospectus.

EXPERTS

The financial statements of Ouster, Inc. as of December 31, 2021 and 2020 and for each of the three years in the period ended December 31, 2021
included in this Prospectus have been so included in reliance on the report of PricewaterhouseCoopers LLP, an independent registered public accounting
firm, given on the authority of said firm as experts in auditing and accounting.

WHERE YOU CAN FIND MORE INFORMATION

We file annual, quarterly and current reports, proxy statements and other information with the SEC. We have also filed a registration statement on
Form S-1, including exhibits, under the Securities Act with respect to the shares of common stock offered by this prospectus. This prospectus is part of
the registration statement, but does not contain all of the information included in the registration statement or the exhibits. Our SEC filings are available
to the public on the internet at a website maintained by the SEC located at http://www.sec.gov. Those filings are also available to the public on, or
accessible through, our website under the heading “Investors” at www.ouster.com. The information on our web site, however, is not, and should not be
deemed to be, a part of this prospectus.
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Report of Independent Registered Public Accounting Firm

To the Board of Directors and Stockholders of Ouster, Inc.

Opinion on the Financial Statements

We have audited the accompanying consolidated balance sheets of Ouster, Inc. and its subsidiaries (the “Company”) as of December 31, 2021 and
2020, and the related consolidated statements of operations and comprehensive loss, of changes in redeemable convertible preferred stock and
stockholders’ equity (deficit) and of cash flows for each of the three years in the period ended December 31, 2021, including the related notes
(collectively referred to as the “consolidated financial statements”). In our opinion, the consolidated financial statements present fairly, in all material
respects, the financial position of the Company as of December 31, 2021 and 2020, and the results of its operations and its cash flows for each of the
three years in the period ended December 31, 2021 in conformity with accounting principles generally accepted in the United States of America.

Change in Accounting Principle

As discussed in Note 2 to the consolidated financial statements, the Company changed the manner in which it accounts for leases in 2019.

Basis for Opinion

These consolidated financial statements are the responsibility of the Company’s management. Our responsibility is to express an opinion on the
Company’s consolidated financial statements based on our audits. We are a public accounting firm registered with the Public Company Accounting
Oversight Board (United States) (PCAOB) and are required to be independent with respect to the Company in accordance with the U.S. federal
securities laws and the applicable rules and regulations of the Securities and Exchange Commission and the PCAOB.

We conducted our audits of these consolidated financial statements in accordance with the standards of the PCAOB. Those standards require that
we plan and perform the audit to obtain reasonable assurance about whether the consolidated financial statements are free of material misstatement,
whether due to error or fraud.

Our audits included performing procedures to assess the risks of material misstatement of the consolidated financial statements, whether due to
error or fraud, and performing procedures that respond to those risks. Such procedures included examining, on a test basis, evidence regarding the
amounts and disclosures in the consolidated financial statements. Our audits also included evaluating the accounting principles used and significant
estimates made by management, as well as evaluating the overall presentation of the consolidated financial statements. We believe that our audits
provide a reasonable basis for our opinion.

Critical Audit Matters

The critical audit matter communicated below is a matter arising from the current period audit of the consolidated financial statements that was
communicated or required to be communicated to the audit committee and that (i) relates to accounts or disclosures that are material to the consolidated
financial statements and (ii) involved our especially challenging, subjective, or complex judgments. The communication of critical audit matters does
not alter in any way our opinion on the consolidated financial statements, taken as a whole, and we are not, by communicating the critical audit matter
below, providing a separate opinion on the critical audit matter or on the accounts or disclosures to which it relates.
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Acquisition of Sense Photonics, Inc. — Valuation of Developed Technology

As described in Note 3 to the consolidated financial statements, on October 22, 2021, the Company completed the acquisition of Sense Photonics,
Inc. for total consideration of $72.8 million, of which $15.9 million related to developed technology. As disclosed by management, the Company
recognizes the assets acquired and liabilities assumed in business combinations on the basis of their fair values at the date of acquisition. Management
assesses the fair value of assets acquired, including intangible assets, and liabilities assumed using a variety of methods. The fair values assigned to
developed technology was determined using the relief from royalty rate method. Management applied significant judgment in estimating the fair value
of the developed technology, which involved significant assumptions related to the revenue growth rates, the relief-from-royalty rate, the discount rate
and the economic life.

The principal considerations for our determination that performing procedures relating to the valuation of developed technology acquired as part
of the acquisition of Sense Photonics, Inc. is a critical audit matter are (i) the high degree of auditor judgment and subjectivity in performing procedures
relating to the fair value of the developed technology acquired due to the significant judgment by management when developing the estimate; (ii)
significant audit effort in evaluating the significant assumptions related to the revenue growth rates, the relief-from-royalty rate, the discount rate, and
the economic life; and (iii) the audit effort involved the use of professionals with specialized skill and knowledge.

Addressing the matter involved performing procedures and evaluating audit evidence in connection with forming our overall opinion on the
consolidated financial statements. These procedures included, among others (i) reading the acquisition agreement and (ii) testing management’s process
for estimating the fair value of the developed technology. Testing management’s process included evaluating the appropriateness of the relief from
royalty rate method, testing the completeness and accuracy of data provided by management, and evaluating the reasonableness of significant
assumptions related to the revenue growth rates, the relief-from-royalty rate, the discount rate, and the economic life. Evaluating the reasonableness of
the revenue growth rates significant assumption involved considering (i) the past performance of the acquired business; (ii) the consistency with external
market and industry data; and (iii) whether the significant assumption was consistent with evidence obtained in other areas of the audit. Professionals
with specialized skill and knowledge were used to assist in the evaluation of the appropriateness of the Company’s relief from royalty rate method and
the reasonableness of the relief-from-royalty rate, the discount rate, and the economic life significant assumptions.

/s/ PricewaterhouseCoopers LLP

San Jose, California
February 28, 2022

We have served as the Company’s auditor since 2019.
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OUSTER, INC.
CONSOLIDATED BALANCE SHEETS
(in thousands, except share and per share data)

December 31,
2021 2020

Assets
Current assets:

Cash and cash equivalents $ 182,644 $ 11,362

Restricted cash, current 977 276

Accounts receivable, net 10,723 2,327

Inventory 7,448 4,817

Prepaid expenses and other current assets 5,566 2,441
Total current assets 207,358 21,223
Property and equipment, net 10,054 9,731
Operating lease, right-of-use assets 15,156 11,071
Goodwill 51,076 —
Intangible assets, net 22,652 —
Restricted cash, non-current 1,035 1,004
Other non-current assets 371 3,385
Total assets $ 307,702 $ 46,414
Liabilities, redeemable convertible preferred stock and stockholders’ equity (deficit)
Current liabilities:

Accounts payable $ 4,863 $ 6,894

Accrued and other current liabilities 14,173 4,121

Short-term debt — 7,130

Operating lease liability, current portion 3,067 2,772
Total current liabilities 22,103 20,917
Operating lease liability, long-term portion 16,208 11,908
Warrant liabilities (At December 31, 2021 and 2020 related party $2,669 and Nil, respectively) 7,626 49,293
Other non-current liabilities 1,065 978
Total liabilities 47,002 83,096

Commitments and contingencies (Note 9)
Redeemable convertible preferred stock, $0.0001 par value per share; 100,000,000 and 131,411,372 shares authorized at
December 31, 2021 and 2020; Nil and 88,434,754 shares issued and outstanding at December 31, 2021 and 2020,
respectively (aggregate liquidation preference of Nil and $41,791 at December 31, 2021 and 2020, respectively) — 39,225
Stockholders’ equity (deficit):
Common stock, $0.0001 par value; 1,000,000,000 and 210,956,516 shares authorized at December 31, 2021 and
2020, respectively; 172,200,417 and 33,327,294 issued and outstanding at December 31, 2021 and

December 31, 2020, respectively 17 —
Additional paid-in capital 564,045 133,468
Accumulated deficit (303,356) (209,375)
Accumulated other comprehensive loss (6) —

Total stockholders’ equity (deficit) 260,700 (75,907)
Total liabilities, redeemable convertible preferred stock, and stockholders’ equity (deficit) $ 307,702 $ 46,414

The accompanying notes are an integral part of these consolidated financial statements
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OUSTER, INC.
CONSOLIDATED STATEMENTS OF OPERATIONS AND COMPREHENSIVE LOSS
(in thousands, except share and per share data)

Year Ended December 31,
2021 2020 2019

Revenue

Product revenue $ 33,578 $ 16,886 $ 9,804

Service revenue — 2,018 1,609
Total revenue 33,578 18,904 11,413
Cost of revenue

Cost of product 24,492 17,365 17,120

Cost of services — 26 308
Total cost of revenue 24,492 17,391 17,428
Gross profit 9,086 1,513 (6,015)
Operating expenses:

Research and development 34,579 23,317 23,297

Sales and marketing 22,258 8,998 4,505

General and administrative 51,959 20,960 14,546
Total operating expenses 108,796 53,275 42,348
Loss from operations (99,710) (51,762) (48,363)
Other income (expense):

Interest income 471 24 278

Interest expense (504) (2,517) (3,582)

Other income (expense), net 2,968 (52,150) 7
Total other income (expense), net 2,935 (54,643) (3,297)
Loss before income taxes (96,775) (106,405) (51,660)
(Benefit from) provision for income taxes (2,794) 375 1
Net loss $ (93,981) $ (106,780) $ (51,661)
Other comprehensive loss

Foreign currency translation adjustments (6) — —
Total comprehensive loss $ (93,987) $ (106,780) $ (51,661)
Net loss per common share, basic and diluted $ (0.70) $ (5.98) $ (6.99)
Weighted-average shares used to compute basic and diluted net

loss per share 133,917,571 17,858,976 7,390,456

The accompanying notes are an integral part of these consolidated financial statements
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OUSTER, INC.
CONSOLIDATED STATEMENTS OF CHANGES IN REDEEMABLE CONVERTIBLE PREFERRED STOCK AND STOCKHOLDERS’
EQUITY (DEFICIT)
(in thousands, except share data)

Redeemable Notes Accumulated Total
Convertible Additional receivable other Stockholders’
Preferred Stock C Stock Paid-in- from Acc lated comprehensive Equity
Shares Amount Shares Amount Capital stockholders Deficit loss (Deficit)
Balance — January 1, 2019 4,384,348  $ 40,016 7,890,521 $ — $ 897 $ — $ (51,133) $ — $ (50,236)
Cumulative-effect adjustment from
adoption of ASC 842 — — — — — — 199 — 199
Issuance of common stock upon exercise
of stock options — — 8,545 — 51 — — — 51
Issuance of common stock upon vesting of
restricted stock awards — — 3,340 — 28 — — — 28
Stock-based compensation expense — — — — 1,293 — — — 1,293
Issuance of notes to stockholders — — — — — (44) — — (44)
Vesting of early exercised stock options — — — — 51 — — — 51
Net loss — — — — — — (51,661) — (51,661)
Balance — December 31, 2019 4,384,348 40,016 7,902,407 — 2,320 (44) (102,595) — (100,319)
Issuance of common stock upon exercise
of stock options — — 12,221,363 — 379 — — — 379
Issuance of common stock upon exercise
of restricted stock awards — — 1,617,264 — 6 — — — 6
Issuance of redeemable convertible
preferred stock 88,434,754 39,225 — — — — — — —
Conversion of redeemable convertible
preferred stock to common stock (4,384,348) (40,016) 4,384,348 — 40,016 — — — 40,016
Conversion of convertible notes to
common stock — — 7,201,912 — 78,311 — — — 78,311
Stock-based compensation expense — — — — 12,057 — — — 12,057
Reclassification of a note receivable from
a stockholder — — — — — 44 — — 44
Vesting of early exercised stock options — — — — 379 — — — 379
Net loss — — — — — — (106,780) — (106,780)
Balance — December 31, 2020 88,434,754 39,225 33,327,294 — 133,468 — (209,375) — (75,907)
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Issuance of common stock upon exercise of stock

options — — 2,148,437 — 526 — — — 526
Issuance of common stock upon exercise of

warrants — — 100 — 1 — — — 1
Repurchase of common stock — — (406,845) — (45) — — — (45)
Issuance of redeemable convertible preferred stock

upon exercise of warrants 4,232,947 58,097 — — — — — — —
Conversion of redeemable convertible preferred

stock to common stock (92,667,701) (97,322) 92,667,701 12 97,310 — — — 97,322

Issuance of common stock upon merger and
private offering, net of acquired private

placement warrants of $19,377 — — 34,947,657 4 272,061 — — — 272,065
Offering costs in connection with the merger — — — — (26,620) — — — (26,620)
Issuance of common stock in connection with

acquisition — — 9,163,982 1 60,023 — — — 60,024
Issuance of replacement equity awards in

connection with acquisition — — — — 1,081 — — — 1,081
Stock-based compensation expense, including

vesting of restricted stock units — — 458,012 — 25,363 — — — 25,363
Cancellation of previously issued awards — — (105,921) — — — — — —
Vesting of early exercised stock options — — — — 877 — — — 877
Net loss — — — — — — 93,981) — (93,981)
Other comprehensive loss — — — — — — — _® (6)

Balance — December 31, 2021 — L — 172,200,417 $ 17  $564,045 $—  $(303356) $ (6) $260,700

The accompanying notes are an integral part of these consolidated financial statements
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OUSTER, INC.
CONSOLIDATED STATEMENTS OF CASH FLOWS
(in thousands)

For The Years Ended December 31,

2021 2020 2019
CASH FLOWS FROM OPERATING ACTIVITIES
Net loss $(93,981) $(106,780) $(51,661)
Adjustments to reconcile net loss to net cash used in operating activities:
Depreciation and amortization 5,477 3,718 2,032
Stock-based compensation 25,363 12,057 1,235
Deferred income taxes (2,477) — —
Change in right-of-use asset 2,180 1,887 1,291
Interest expense on notes and convertible debt 36 1,030 2,446
Amortization of debt issuance costs and debt discount 250 258 344
Change in fair value of warrant liabilities (2,947) 48,440 6
Change in fair value of derivative liability — 5,308 —
Gain on extinguishment of tranche right liability — (1,610) —
Provision for doubtful accounts 379 67 169
Inventory write down 808 797 4,764
Write-off of property and equipment — — 555
Services exchanged for common stock — — 28
Changes in operating assets and liabilities:
Accounts receivable (8,007) (1,457) (594)
Inventory (3,440) (3,146) (5,380)
Prepaid expenses and other assets 350 (1,442) (538)
Accounts payable (2,442) 144 2,109
Accrued and other liabilities 9,060 (417) 2,632
Operating lease liability (1,670) (971) 375
Net cash used in operating activities (71,061) (42,117) (40,187)
CASH FLOWS FROM INVESTING ACTIVITIES
Purchases of property and equipment (4,283) (3,509) (7,494)
Acquisition, net of cash acquired (10,946) — —
Net cash used in investing activities (15,229) (3,509) (7,494)
CASH FLOWS FROM FINANCING ACTIVITIES
Proceeds from the merger and private offering 291,442 — —
Payment of offering costs (26,620) — —
Repayment of debt (7,000) (3,000) —
Proceeds from issuance of promissory notes to related parties 5,000 — —
Repayment of promissory notes to related parties (5,000) — —
Repurchase of common stock (45) — —
Proceeds from exercise of stock options 526 1,337 7
Proceeds from exercise of warrants 1 — —
Proceeds from issuance of redeemable convertible preferred stock, net off issuance cost of $265 — 41,526 —
Proceeds from issuance of convertible notes — — 40,498
Proceeds from issuance of debt — — 10,000
Net cash provided by financing activities 258,304 39,863 50,505
Net increase (decrease) in cash, cash equivalents and restricted cash 172,014 (5,763) 2,824
Cash, cash equivalents and restricted cash at beginning of year 12,642 18,405 15,581
Cash, cash equivalents and restricted cash at end of year $184,656 $ 12,642 $ 18,405
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SUPPLEMENTAL DISCLOSURES OF OPERATING ACTIVITIES:
Cash paid for interest

SUPPLEMENTAL DISCLOSURES OF NON-CASH INVESTING AND FINANCING INFORMATION:

Property and equipment purchases included in accounts payable and accrued liabilities

Right-of-use assets obtained in exchange for operating lease liability

Equity issued in connection with acquisition

Issuance of redeemable convertible preferred stock upon exercise of warrants

Conversion of redeemable convertible preferred stock to common stock

Issuance of common stock pursuant to the conversion of convertible notes and accrued interest
Deferred transaction costs not yet paid

Reclassification of common stock on exercise of stock options with notes receivable from stockholders
Issuance of warrants per loan agreement amendment

Issuance of common stock on exercise of stock options with notes receivable from stockholders

Reconciliation of cash, cash equivalents and restricted cash reported within the consolidated balance sheets as of December 31,

Cash and cash equivalents

Restricted cash, current

Restricted cash, non-current

Total cash, cash equivalents and restricted cash

$ 635 $ 1,228 $ 792

$ 377 $ 232 $ 825

$ 6,265 $ 6,409 $3,939
$61,105 $ — $ —
$58,097 $ —
$97,322 $40,016 $ —

$ — $78,311 $ —
$ — $ 3,373 $ —
$ — $ 4 $§ —

$ — $ — $ 53

$ — $ — $ 44
2021 2020 2019

$ 182,644 $ 11,362 $ 16,848

977 276 276

1,035 1,004 1,281

$ 184,656 $12,642 $ 18,405

The accompanying notes are an integral part of these consolidated financial statements
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OUSTER, INC.
NOTES TO CONSOLIDATED FINANCIAL STATEMENTS

Note 1 — Description of Business and Basis of Presentation
Description of Business

Ouster, Inc. was incorporated in the state of Delaware on June 4, 2020. The Company’s operating subsidiary, Ouster Technologies, Inc. (“OTI” and prior
to the Merger (as defined below), named Ouster, Inc.), was incorporated in the state of Delaware on June 30, 2015. The Company is a leading provider
of high-resolution digital lidar sensors that offer advanced 3D vision to machinery, vehicles, robots, and fixed infrastructure assets, allowing each to
understand and visualize the surrounding world and ultimately enabling safe operation and ubiquitous autonomy. Unless the context otherwise requires,
references in this subsection to “the Company” refer to the business and operations of OTI (formerly known as Ouster, Inc.) and its consolidated
subsidiaries prior to the Merger (as defined below) and to Ouster, Inc. (formerly known as Colonnade Acquisition Corp.) and its consolidated
subsidiaries following the consummation of the Merger.

Colonnade Acquisition Corp. (“CLA”), the Company’s legal predecessor, was originally a blank check company incorporated as a Cayman Islands
exempted company on June 4, 2020. CLA was formed for the purpose of effecting a merger, share exchange, asset acquisition, share purchase,
reorganization or similar business combination with one or more businesses. On March 11, 2021, CLA consummated a merger with the Company
pursuant to an Agreement and Plan of Merger (the “Merger Agreement”) dated as of December 21, 2020, details of which are included below.

Basis of Presentation and Principles of Consolidation

The consolidated financial statements include the accounts of the Company and its subsidiaries (all of which are wholly owned) and have been prepared
in conformity with U.S. generally accepted accounting principles (“US GAAP”). All intercompany balances and transactions have been eliminated in
consolidation.

Impact of the COVID-19 Pandemic

The Company has been actively monitoring the ongoing COVID-19 pandemic situation and its impact on the Company’s business. In response to the
pandemic, numerous state and local jurisdictions have imposed “shelter-in-place” orders, quarantines and other restrictions. In the United States,
governmental authorities have, at times, recommended, and in certain cases required, that elective, specialty and other procedures and appointments, be
suspended or canceled. In the United States, COVID-19 restrictions continue to vary state by state as the measures depend greatly on the political
landscape and the resurgence of new cases. In California, where the Company’s headquarters are located, face coverings indoors are still recommended
regardless of vaccination status, and some counties continue to have mask mandates. Such orders or restrictions have, at times during the pandemic,
resulted in reduced operations at the Company’s headquarters (including its manufacturing facility), work stoppages, slowdowns and delays, travel
restrictions and cancellation of events and have restricted the efforts of the Company’s sales representatives, thereby significantly and negatively
impacting the Company’s operations.

The full extent to which the COVID-19 pandemic will directly or indirectly impact the Company’s business, results of operations and financial
condition, including sales, expenses, reserves and allowances, manufacturing, research and development costs and employee-related amounts, will
depend on future developments that are highly uncertain, including as a result of new information that may emerge concerning COVID-19, including
variants, the progression and effectiveness of vaccination roll-outs, vaccination hesitancy, and the actions taken to contain it or treat COVID-19, as well
as the economic impact on local, regional, national and international customers and markets. The situation surrounding COVID-19 remains fluid and the
potential for a material impact on the Company increases the longer the virus impacts the level of economic activity in the United States
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and globally. Given the ongoing evolution of the COVID-19 and the global responses to curb its impact, the Company is not able to estimate the future
effects of the COVID-19 on its results of operations, financial condition, or liquidity.

Liquidity

The accompanying consolidated financial statements have been prepared on a going concern basis. The Company has experienced recurring losses from
operations, and negative cash flows from operations. As of December 31, 2021, the Company had an accumulated deficit of approximately

$303.4 million. The Company has historically financed its operations primarily through the Merger and related transactions, the sale of convertible
notes, equity securities, proceeds from debt and, to a lesser extent, cash received from sales. Management expects significant operating losses and
negative cash flows from operations to continue for the foreseeable future. The Company expects to continue investing in product development and
sales and marketing activities. The long-term continuation of the Company’s business plan is dependent upon the generation of sufficient revenues from
its products to offset expenses. In the event that the Company does not generate sufficient cash flows from operations and is unable to obtain funding,
the Company will be forced to delay, reduce, or eliminate some or all of its discretionary spending, which could adversely affect the Company’s
business prospects, ability to meet long-term liquidity needs or ability to continue operations. The Company has concluded that its cash and cash
equivalents as of December 31, 2021 are sufficient for the Company to continue as a going concern for at least one year from the date these consolidated
financial statements are available for issuance.

Merger Agreement with Colonnade Acquisition Corp. and Beam Merger Sub, Inc.

On December 21, 2020, OTI entered into the Merger Agreement with CLA and Beam Merger Sub, Inc. (“Merger Sub”), a Delaware corporation and
subsidiary of CLA. OTI’s board of directors unanimously approved OTI’s entry into the Merger Agreement, and on March 11, 2021, the transactions
contemplated by the Merger Agreement were consummated. Pursuant to the terms of the Merger Agreement, (i) CLA domesticated as a corporation
incorporated under the laws of the State of Delaware and changed its name to “Ouster, Inc.” and (ii) Merger Sub merged with and into OTI (such
transactions contemplated by the Merger Agreement, the “Merger”), with OTI surviving the Merger.

As a result of the Merger, among other things, (1) each of the then issued and outstanding 5,000,000 CLA Class B ordinary shares, par value $0.0001
per share, of CLA (the “CLA Class B ordinary shares”) converted automatically, on a one-for-one basis, into a CLA Class A ordinary share (as defined
below), (2) immediately following the conversion described in clause (1), each of the then issued and outstanding 25,000,000 Class A ordinary shares,
par value $0.0001 per share, of CLA (the “CLA Class A ordinary shares”), converted automatically, on a one-for-one basis, into a share of common
stock, par value $0.0001 per share, of Ouster (the “Ouster common stock”), (3) each of the then issued and outstanding 10,000,000 redeemable warrants
of CLA (the “CLA warrants”) converted automatically into a redeemable warrant to purchase one share of Ouster common stock (the “Public warrants”)
pursuant to the Warrant Agreement, dated August 20, 2020 (the “Warrant Agreement”), between CLA and Continental Stock Transfer & Trust Company
(“Continental”), as warrant agent, and (4) each of the then issued and outstanding units of CLA that had not been previously separated into the
underlying CLA Class A ordinary shares and underlying CLA warrants upon the request of the holder thereof (the “CLA units”), were cancelled and
entitled the holder thereof to one share of Ouster common stock and one-half of one Public warrant, and (5) each of the then issued and outstanding
6,000,000 private placement warrants of CLA (the “Private Placement warrants”) converted automatically into a warrant to purchase one share of Ouster
common stock pursuant to the Warrant Agreement. No fractional Public warrants were issued upon separation of the CLA units.

Immediately prior to the effective time of the Merger, (1) each share of OTI’s Series B Preferred Stock, par value $0.00001 per share (the “OTI
Preferred Stock™), converted into one share of common stock, par value $0.00001 per share, of OTI (the “OTI common stock” and, together with OTI
Preferred Stock, the “OTTI Capital Stock™) (such conversion, the “OTI Preferred Conversion”) and (2) all of the outstanding warrants to purchase shares
of
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OTI Capital Stock were exercised in full or terminated in accordance with their respective terms (the “OTI Warrant Settlement”).

As aresult of and upon the closing of the Merger, among other things, all shares of OTI Capital Stock (after giving effect to the OTI Warrant Settlement)
outstanding immediately prior to the closing of the Merger together with shares of OTT common stock reserved in respect of options to purchase shares
of OTI common stock and restricted shares of OTI common stock (together, the “OTI Awards”) outstanding immediately prior to the closing of the
Merger that were converted into awards based on Ouster common stock, were cancelled in exchange for the right to receive, or the reservation of, an
aggregate of 150,000,000 shares of Ouster common stock (at a deemed value of $10.00 per share), which, in the case of OTI Awards, were shares
underlying awards based on Ouster common stock, representing a fully-diluted pre-transaction. Upon closing of the Merger, the Company received
gross proceeds of $299.9 million from the Merger and private offering, offset by $8.5 million of pre-merger costs relating to CLA and offerings costs of
$26.6 million.

The Merger was accounted for as a reverse recapitalization. Under this method of accounting, CLA is treated as the “acquired” company for financial
reporting purposes. This determination is primarily based on OTI stockholders comprising a relative majority of the voting power of the Company and
having the ability to nominate the members of the board of directors of the Company after the Merger, OTI’s operations prior to the Merger comprising
the only ongoing operations of the Company following the Merger, and OTI’s senior management prior to the Merger comprising a majority of the
senior management of the Company following the Merger. Accordingly, for accounting purposes, the financial statements of the Company represent a
continuation of the financial statements of OTI with the Merger being treated as the equivalent of OTI issuing stock for the net assets of CLA,
accompanied by a recapitalization whereby no goodwill or other intangible assets are recorded. Transactions and balances prior to the Merger are those
of OTTI. The shares and net loss per share available to holders of OTI’s common stock prior to the Merger have been retroactively restated as shares
reflecting the exchange ratio established in the Merger Agreement.

PIPE Investment

On December 21, 2020, concurrently with the execution of the Merger Agreement, CLA entered into subscription agreements with certain institutional
and accredited investors (collectively, the “PIPE Investors”), pursuant to which the PIPE Investors agreed to purchase, in the aggregate, 10,000,000
shares of Ouster common stock at $10.00 per share for an aggregate commitment amount of $100,000,000 (the “PIPE Investment”), a portion of which
was funded by certain affiliates of Colonnade Sponsor LL.C, CLA’s sponsor (the “Sponsor”). The PIPE Investment was consummated substantially
concurrently with the closing of the Merger.

Note 2 — Summary of Significant Accounting Policies
Use of Estimates

The preparation of financial statements in conformity with US GAAP requires management to make estimates and assumptions that affect the reported
amounts of assets and liabilities at the date of the financial statements and the reported amounts of revenues and expenses during the reporting period.
Items subject to such estimates and assumptions include, but are not limited to, the useful lives of long-lived assets, revenue recognition, sales return
reserve, inventory write downs, the realizability of deferred tax assets, the measurement of stock-based compensation, and the valuation of the
Company’s various financial instruments. The Company bases its estimates on historical experience and on various other assumptions that the Company
believes to be reasonable under the circumstances. On an ongoing basis, the Company evaluates these assumptions, judgments and estimates. Actual
results may differ from these estimates.

Due to the novel coronavirus (“COVID-19”) pandemic, there is ongoing uncertainty and significant disruption in the global economy and financial
markets. The Company is not aware of any specific event or circumstances that would require an update to estimates, judgments or assumptions or a
revision to the carrying value of the
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Company’s assets or liabilities as of the date these financial statements were available to be issued. These estimates, judgments and assumptions may
change in the future, as new events occur, or additional information is obtained.

Business Combinations

Business combinations are accounted for under the acquisition method. The Company recognizes the assets acquired and liabilities assumed in business
combinations on the basis of their fair values at the date of acquisition. The Company assesses the fair value of assets acquired, including intangible
assets, and liabilities assumed using a variety of methods. Each asset acquired and liability assumed is measured at fair value from the perspective of a
market participant. The method used to estimate the fair values of intangible assets incorporates significant estimates and assumptions regarding the
estimates a market participant would make in order to evaluate an asset, including a market participant’s use of the asset, future cash inflows and
outflows, probabilities of success, asset lives, and the appropriate discount rates. Any excess purchase price over the fair value of the net tangible and
intangible assets acquired is allocated to goodwill. Transaction costs and restructuring costs associated with a business combination are expensed as
incurred.

During the measurement period, which extends no later than one year from the acquisition date, the Company may record certain adjustments to the
carrying value of the assets acquired and liabilities assumed with the corresponding offset to goodwill. After the measurement period, all adjustments are
recorded in the consolidated statements of operations within other income (expense), net.

Foreign Currencies

The functional currency of the Company is the U.S. dollar. The functional currency of the Company’s wholly-owned foreign subsidiaries is generally the
same as the entity’s local currency. Accordingly, the asset and liability accounts of our foreign operations are translated into U.S. dollars using the
current exchange rate in effect at the balance sheet date and equity accounts are translated into U.S. dollars using historical rates. The revenues and
expenses are translated using the average exchange rates in effect during the period, and gains and losses from foreign currency translation adjustments
are included as a component of accumulated other comprehensive loss in the consolidated balance sheets. Foreign currency translation adjustments are
recorded in other comprehensive loss in the consolidated statements of operations and comprehensive loss.

Foreign currency transaction gains and losses are a result of the effect of exchange rate changes on transactions denominated in currencies other than the
functional currency. Foreign currency transaction gains and losses are recorded in other income (expense), net in the consolidated statements of
operations and comprehensive loss.

Segment Information

The Company operates as one reportable and operating segment, which relates to the sale of lidar sensor kits. The Company’s chief operating decision
maker is its chief executive officer, who reviews financial information presented on a consolidated basis for purposes of making operating decisions,
assessing financial performance and allocating resources.

Revenue Recognition

In accordance with ASC 606, Revenue from Contracts with Customers (“ASC 606”), revenue is recognized when a customer obtains control of
promised products or services. The amount of revenue recognized reflects the consideration that the Company expects to be entitled to receive in
exchange for these products or services. To achieve the core principle of this standard, the Company performs the following five steps:

1) Identify the contract with a customer

The Company considers the terms and conditions of revenue contracts and its customary business practices in identifying contracts with its
customers. It is determined that a contract with a customer exists when the
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contract is approved, each party’s rights regarding the product or services to be transferred and the payment terms for the product or services can
be identified, it is determined that the customer has the ability and intent to pay and the contract has commercial substance. The Company applies
judgement in determining the customer’s ability and intent to pay, which is based on a variety of factors, including the customer’s historical
payment experience or, in the case of a new customer, credit and financial information pertaining to the customer. Accounts receivable are due
under normal trade terms, typically three months or less.

2) Identify the performance obligations in the contract

Performance obligations promised in a contract are identified based on the product or services that will be transferred to the customer that are both
capable of being distinct, whereby the customer can benefit from the product or service either on its own or together with other resources that are
readily available from third parties or from the Company, and are distinct in the context of the contract, whereby the transfer of the product or
services is separately identifiable from other promises in the contract. The Company’s performance obligations consist of (i) sale of lidar sensor
kits and (ii) product development and validation services. Amounts billed to customers related to shipping and handling are classified as revenue,
and the Company has elected to recognize the cost of shipping activities that occur after control has transferred to the customer as a fulfillment
cost rather than a separate performance obligation. All related shipping costs are accrued and recognized within cost of revenue when the related
revenue is recognized.

3) Determine the transaction price

The transaction price is determined based on the consideration to which the Company expects to be entitled in exchange for transferring product
or services to the customer. Variable consideration is included in the transaction price if the Company judges that it is probable that a significant
future reversal of cumulative revenue under the contract will not occur. The Company does not have a material amount of variable consideration
in its agreements with customers. None of the Company’s contracts contain a significant financing component. All taxes assessed by a
governmental authority on a specific revenue-producing transaction collected by the Company from a customer are excluded from the transaction
price. The Company’s general terms and conditions for its contracts do not contain a right of return that allows the customer to return products and
receive a credit.

4) Allocate the transaction price to performance obligations in the contract

If the contract contains a single performance obligation, the entire transaction price is allocated to the single performance obligation. Contracts
that contain multiple performance obligations require an allocation of the transaction price to each performance obligation based on a relative
standalone selling price (“SSP”). In 2021, 2020 and 2019 the Company did not have a material volume of contracts that required the allocation of
transaction price to multiple performance obligations.

5) Recognize revenue when or as the Company satisfies a performance obligation

Revenue is recognized at the time the related performance obligation is satisfied by transferring the promised product or service to a customer.
Revenue is recognized when control of products or services is transferred to customers, in an amount that reflects the consideration that the
Company expects to receive in exchange for those products or services. The Company generates all of its revenue from contracts with customers
and applies judgment in identifying and evaluating any terms and conditions in contracts which may impact revenue recognition. Revenue is
recognized at a point in time when control of the goods is transferred to the customer, generally occurring upon shipment. Product sales to certain
customers may require customer acceptance due to performance acceptance criteria that is considered more than a formality. For these product
sales, revenue is recognized upon the expiration of the customer acceptance period. The obligation to provide services is generally satisfied over
time, with the customer simultaneously receiving and consuming the benefits as the Company satisfies its performance obligations. For these
service projects, the Company bills and recognizes revenue as the services are performed. For these arrangements, control is transferred to the
customer as the Company’s inputs incurred to complete the project; therefore, revenue is recognized over the service period with the measure of
progress using the
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input method based on labor costs incurred to total labor cost (cost-to-cost) as the services are provided. The Company did not have any revenue
from services that were recognized over time in 2021.

Costs to obtain a contract

The Company expenses the incremental costs of obtaining a contract when incurred because the amortization period for these costs would be less than
one year. These costs primarily relate to sales commissions and are expensed as incurred in sales and marketing expense in the Company’s consolidated
statements of operations and comprehensive loss. The incremental cost of obtaining a contract for the years ended December 31, 2021 and 2020 was
$2.2 million and $0.3 million, respectively. No commission plan was in place and no expense was recognized for 2019.

Right of return

The Company’s general terms and conditions for its contracts do not contain a right of return that allows the customer to return products and receive a
credit, however it has in practice permitted returns of its sensor kits in limited circumstances. Allowances for sales returns, which reduce revenue, are
estimated using historical experience and were immaterial as of December 31, 2021 and 2020. Actual returns in subsequent periods have been consistent
with estimated amounts.

Remaining performance obligations

Revenue allocated to remaining performance obligations represents the transaction price allocated to the performance obligations that are unsatisfied, or
partially unsatisfied. It includes unearned revenue and amounts that will be invoiced and recognized as revenue in future periods and does not include
contracts where the customer is not committed. The customer is not considered committed where they are able to terminate for convenience without
payment of a substantive penalty under the contract. Additionally, as a practical expedient, the Company has not disclosed the value of unsatisfied
performance obligations for contracts with an original expected length of one year or less. The deferred revenue balance represents the remaining
performance obligations for contracts with an original duration of greater than one year. For the years ended December 31, 2021, 2020 and 2019, the
Company recognized less than $0.1 million, $0.5 million and less than $0.1 million of revenue that was deferred as of December 31, 2020, 2019 and
2018 respectively. Deferred revenue was $0.2 million as of December 31, 2021, relating primarily to the development and validation services. All of the
deferred revenue balance at December 31, 2021 is expected to be recognized in the year ending December 31, 2022.

Disaggregation of Revenues

The following table presents total revenues by geographic area based on the location products were shipped to and services provided (in thousands):

Year ended December 31,
2021 2020 2019
United States $14,790 $ 8,328 $ 7,035
Americas, excluding United States 866 436 361
Europe, Middle East and Africa 10,588 5,870 2,368
Asia and Pacific 7,334 4,270 1,649
Total $33,578 $18,904 $11,413




Cost of Revenue

Cost of revenue consists of the manufacturing cost of digital lidar sensors, which primarily consists of sensor components, personnel-related costs
directly associated with the manufacturing, and amounts paid to our third-party contract manufacturer and vendors. Cost of revenue also includes
depreciation of manufacturing equipment, an allocated portion of overhead, facility and IT costs, stock-based compensation for manufacturing
personnel, reserves for estimated warranty expenses, excess and obsolete inventory and shipping costs.

Research and development

Expenditures incurred in the research and development of new products and enhancements to existing products are charged to expense as incurred.
Research and development costs include, but are not limited to payroll and personnel expenses, laboratory supplies, prototype materials consumed
during product development and the inventory materials consumed during pilot manufacturing runs, and consulting costs.

Sales and marketing

Selling and marketing expenses consist of personnel-related expenses, including salaries, benefits, and stock-based compensation, for all personnel
directly involved in business development, customer support, and marketing activities, and marketing expenses including trade shows, advertising, and
demonstration equipment. Sales and marketing costs are charged to expense as incurred.

Net loss per common share

The Company follows the two-class method when computing net loss per common share. The two-class method determines net loss per common share
for common and participating securities according to dividends declared or accumulated and participation rights in undistributed earnings. The two-class
method requires income available to common stockholders for the period to be allocated between common and participating securities based upon their
respective rights to receive dividends as if all income for the period had been distributed.

Basic net loss per common share attributable to common stockholders is computed by dividing the net loss by the weighted average number of common
shares outstanding for the period. Diluted net loss attributable to common stockholders is computed by adjusting net loss attributable to common
stockholders to reallocate undistributed earnings based on the potential impact of dilutive securities. Diluted net loss per common share attributable to
common stockholders is computed by dividing the diluted net loss attributable to common stockholders by the weighted average number of common
shares outstanding for the period, including potential dilutive common shares assuming the dilutive effect of common stock equivalents.

The Company’s redeemable convertible preferred stock contractually entitles the holders of such shares to participate in dividends but does not
contractually require the holders of such shares to participate in losses of the Company. Accordingly, in periods in which the Company reports a net loss,
such losses are not allocated to such participating securities. In periods in which the Company reports a net loss attributable to common stockholders,
diluted net loss per common share attributable to common stockholders is the same as basic net loss per common share attributable to common
stockholders, since dilutive common shares are not assumed to have been issued if their effect is anti-dilutive. The Company reported a net loss
attributable to common stockholders for the years ended December 31, 2021, 2020 and 2019.

Comprehensive Loss

Comprehensive loss is comprised of net loss and other comprehensive income (loss). The Company’s foreign currency translation adjustment is the only
component of other comprehensive loss that is excluded from the reported net loss for all periods presented.
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Cash and Cash Equivalents

The Company considers all highly liquid investments with an original maturity from the date of purchase of three months or less to be cash equivalents.
Cash and cash equivalents consist of cash deposited with banks and a money market account.

Restricted Cash

Restricted cash consists of certificates of deposit held by banks as security for outstanding letters of credit.

Accounts Receivable

Trade accounts receivable are recorded at the invoiced amount and do not bear interest. The Company maintains an allowance for expected credit losses
representing its best estimate of expected credit losses related to its existing accounts receivable and their net realizable value. The allowance is
determined using a combination of factors including historical losses adjusted to take into account current market conditions and customers’ financial
condition, the amount of receivables in dispute, and the current receivables aging and current payment patterns. The Company writes off accounts
receivable against the allowance after all means of collection have been exhausted and the potential for recovery is considered remote.

Changes in the Company’s allowance for expected credit losses were as follows (in thousands):

Year Ended Year Ended Year Ended
December 31, December 31, December 31,
2021 2020 2019
Beginning balance $ 128 $ 117 $ —
Provisions 379 67 169
Uncollectible accounts written off, net of recoveries — (56) (52)
Ending balance $ 507 $ 128 $ 117

Inventory

Inventory consists principally of raw materials, work-in-process, and finished goods and is stated at the lower of cost or estimated net realizable value.
Costs are computed under the standard cost method, which approximates actual costs determined on the first-in, first-out basis. The Company charges
cost of revenue for write-downs of inventories which are obsolete or in excess of anticipated demand based on purchase commitments, production
needed to fulfil the warranty obligations, consideration of product marketability and product development plans, historical revenue and assumptions
about future demand and market conditions. The Company wrote down inventories of $0.8 million, $0.8 million and $4.8 million during the years ended
December 31, 2021, 2020 and 2019, respectively, included in cost of revenue.

Property and Equipment

Property and equipment are stated at cost less accumulated depreciation. Expenditures for repairs and maintenance are charged to expense as incurred.
Upon disposition, the cost and related accumulated depreciation and amortization are removed from the accounts and resulting gain or loss is reflected

in the consolidated statement of income. Depreciation is computed using the straight-line method over the estimated useful lives of the assets (see Note
5).
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Impairment of Long-Lived Assets

The Company evaluates events and changes in circumstances that could indicate carrying amounts of long-lived assets, including intangible assets, may
not be recoverable. When such events or changes in circumstances occur, the Company assesses the recoverability of long-lived assets by determining
whether the carrying value of such assets will be recovered through undiscounted expected future cash flows. If the total of the future undiscounted cash
flows is less than the carrying amount of those assets, the Company records an impairment charge in the period in which such determination is made. If
such assets are considered to be impaired, the impairment to be recognized is measured by the amount by which the carrying amount of the assets
exceeds the fair value of the assets. There were no triggering events identified. The Company has not identified any such impairment losses to date.

Goodwill

Goodwill represents the excess of the purchase price over the fair value of net tangible and identified intangible assets acquired in a business
combination. Goodwill is not amortized but is evaluated at least annually for impairment or when a change in facts and circumstances indicate that the
fair value of the goodwill may be below the carrying value.

Goodwill is tested for impairment at the reporting unit level annually in the fourth quarter, or more frequently when events or changes in circumstances
indicate that the asset might be impaired. Examples of such events or circumstances include, but are not limited to, a significant adverse change in legal
or business climate, an adverse regulatory action or unanticipated competition. The Company has determined that it operates in a single operating
segment and has a single reporting unit.

Prior to performing the impairment test, the Company assesses qualitative factors to determine whether the existence of events or circumstances would
indicate that it is more likely than not that the fair value of the reporting unit was less than the carrying amount. If after assessing the totality of events or
circumstances, the Company were to determine that it is more likely than not that the fair value of the reporting unit is less than the carrying amount,
then the Company would perform a quantitative impairment test.

The quantitative impairment test involves comparing the fair value of the reporting unit to the carrying value. If the fair value of the reporting unit
exceeds the carrying value of the net assets, goodwill is not impaired, and no further testing is required. If the fair value of the reporting unit is less than
the carrying value, the Company measures the amount of impairment loss, if any, as the excess of the carrying value over the fair value of the reporting
unit. As of December 31, 2021, no impairment of goodwill has been identified.

Intangible Assets

Intangible assets consist primarily of developed technology, vendor relationship and customer relationships. Acquired intangible assets are initially
recorded at the acquisition-date fair value. Intangible assets are amortized on a straight-line basis over their estimated useful lives, generally 3 to 8 years.

Fair Value of Financial Instruments

The Company applies the fair value measurement accounting standard whenever other accounting pronouncements require or permit fair value
measurements. Fair value is defined in the accounting standard as the price that would be received to sell an asset or paid to transfer a liability in an
orderly transaction between market participants at the measurement date. The fair value hierarchy is based on inputs to valuation techniques that are
used to measure fair value that are either observable or unobservable. Observable inputs reflect assumptions market participants would use in pricing an
asset or liability based on market data obtained from independent sources, while unobservable inputs reflect a reporting entity’s pricing based upon their
own market assumptions. The fair value hierarchy consists of the following three levels:

. Level I - Quoted prices for identical instruments in active markets.
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. Level II - Quoted prices for similar instruments in active markets; quoted prices for identical or similar instruments in markets that are not
active; and model-derived valuations whose inputs are observable or whose significant value drivers are observable.

. Level III - Instruments whose significant value drivers are unobservable.

Redeemable Convertible Preferred Stock

The Company records redeemable convertible preferred stock at their respective fair values on the dates of issuance, net of issuance costs. The
redeemable convertible preferred stock is recorded outside of permanent equity because while it was not mandatorily redeemable, in the event of certain
events considered not solely within the Company’s control, such as a merger, acquisition or sale of all or substantially all of the Company’s assets (each,
a “deemed liquidation event”), the redeemable convertible preferred stock would become redeemable at the option of the holders of such shares. The
Company did not adjust the carrying values of the redeemable convertible preferred stock to the liquidation preferences of such shares because it was
not probable that a deemed liquidation event would occur that would obligate the Company to pay the liquidation preferences to holders of shares of
redeemable convertible preferred stock.

Warrant Liabilities

Warrant liabilities consist of redeemable convertible preferred stock warrants and Private Placement warrants. The Company’s redeemable convertible
preferred stock warrants were accounted for as a liability as the underlying redeemable convertible preferred stock were contingently redeemable and
would obligate the Company to transfer assets to the holders at a future date upon occurrence of a deemed liquidation event.

The Private Placement warrants are not redeemable for cash so long as they are held by the initial purchasers or their permitted transferees but may be
redeemable for common stock if certain other conditions are met. If the Private Placement warrants are held by someone other than the initial purchasers
or their permitted transferees, the Private Placement warrants are redeemable by the Company and exercisable by such holders subject to certain
conditions, such as the reported closing price of our common stock equaling or exceeding $18.00 per share (as adjusted for stock splits, stock dividends,
reorganizations, recapitalizations and the like) for any 20 trading days within a 30 trading-day period ending three business days before the Company
sends the notice of redemption to the holders of Private Placement warrants. The Company evaluated the Private Placement warrants and concluded that
they do not meet the criteria to be classified within stockholders’ equity. The agreement governing the Private Placement warrants includes a provision,
the application of which could result in a different settlement value for the Private Placement warrants depending on their holder. Because the holder of
an instrument is not an input into the pricing of a fixed-for-fixed option on the Company’s ordinary shares, the Private Placement warrants are not
considered to be “indexed to the Company’s own stock.” This provision precludes the Company from classifying the Private Placement warrants in
stockholders’ equity.

As the redeemable convertible preferred stock warrants and Private Placement warrants meet the definition of a derivative, the Company recorded these
warrants as liabilities on the consolidated balance sheet at fair value, with subsequent changes in their respective fair values recognized in the
consolidated statements of operations and comprehensive loss at each reporting date. The Company’s redeemable convertible preferred stock warrants
were exercised in 2021 and no redeemable convertible preferred stock warrants were outstanding as of December 31, 2021.

Concentrations of credit risk

Financial instruments that potentially subject the Company to credit risk consist primarily of cash, cash equivalents, and restricted cash, and accounts
receivable. Cash, cash equivalents and restricted cash are deposited with federally insured commercial banks in the U.S. and UK, Hong Kong, China and
European Union. At times, cash balances in the U.S. may be in excess of federal insurance limits. As of December 31, 2021 and 2020, the
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Company had cash, cash equivalents and restricted cash on deposit with financial institutions in US of $184.2 million and $12.5 million. As of
December 31, 2021 and 2020, the Company also had cash on deposit with financial institutions in countries other than the US of approximately
$0.5 million and $0.1 million, respectively, that was not federally insured.

The Company generally does not require collateral or other security deposits for accounts receivable.

To reduce credit risk, the Company considers customer creditworthiness, past transaction history with the customer, current economic industry trends,
and changes in customer payment terms when determining the collectability of specific customer accounts. Past due balances over 90 days and other
higher risk amounts are reviewed individually for collectability. Based on management’s assessment, the Company provides for estimated uncollectible
amounts through a charge to earnings and a credit to valuation allowance. Balances that remain outstanding after the Company has used reasonable
collection efforts are written off through a charge to the valuation allowance and a credit to accounts receivable.

Accounts receivable from the Company’s major customers representing 10% or more of total accounts receivable was as follows:

December 31, December 31,
2021 2020
Customer A 11% o
Customer B * 23%
Customer C & 13%

* Customer accounted for less than 10% of total accounts receivable in the period.

There were no customers that accounted for more than 10% of revenue during the year ended December 31, 2021. Revenue from customer D accounted
for approximately 11% and 22% of total revenue during the year ended December 31, 2020 and 2019.

Concentrations of supplier risk

One supplier accounted for approximately 20% of total purchases during the year ended December 31, 2021 and accounted for 55% of total accounts
payable balance as of December 31, 2021. One supplier accounted for approximately 15% of total purchases during the year ended December 31, 2020
and there were no suppliers that accounted for more than 23% of total accounts payable balance as of December 31, 2020. One supplier accounted for
approximately 12% of total purchases during the year ended December 31, 2019 and there were no suppliers that accounted for more than 10% of total
accounts payable balance as of December 31, 2019.

Deferred transaction costs

The Company capitalizes certain legal, accounting and other third-party fees that are directly related to the Company’s in-process equity financings,
including the merger with Colonnade Acquisition Corp, until such financings are consummated. After consummation of the equity financing, these costs
will be recorded as a reduction of the proceeds received as a result of the equity financing. In the event that a planned equity financing does not occur or
is significantly delayed, all related deferred offering costs are expensed immediately within the Company’s consolidated statements of operations and
comprehensive loss. The Company capitalized $3.4 million of costs related to the merger with Colonnade Acquisition Corp. at December 31, 2020
(included in other non-current assets in the consolidated balance sheets). Upon the closing of the Merger the deferred transaction costs were recorded in
the additional paid-in capital and there were no deferred transaction costs as of December 31, 2021.
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Stock-based compensation

The Company measures and recognizes stock-based compensation expense for stock-based awards granted to employees, directors, and consultants over
the requisite service periods based on the estimated grant date fair value, which for options is using the Black-Scholes-Merton option pricing model
using the following variables:

Common Stock Valuation — The fair value of the shares of common stock underlying the Company’s stock-based awards issued after the
Merger is based on the grant date closing fair market value of the Company’s common stock. Before closing of the Merger, the fair value
of the shares of common stock underlying the Company’s stock-based awards was historically determined by management and approved
by the Board of Directors. Because there was no public market for the Company’s common stock, the Board of Directors determined the
fair value of the common stock at the time of grant of the option by considering a number of objective and subjective factors, including
contemporaneous valuations performed by an unrelated third-party specialist, valuations of comparable public companies, operating and
financial performance, the lack of liquidity of capital stock, and general and industry-specific economic outlook. Valuations performed by
the third-party valuation specialist used methodologies, approaches, and assumptions consistent with the American Institute of Certified
Public Accountants Accounting and Valuation Guide, Valuation of Privately-Held-Company Equity Securities Issued as Compensation
(“AICPA” Accounting and Valuation Guide). In relation to options, the Board intends all options granted to be exercisable at a price per
share not less than the per share fair value of the common stock underlying those options on the date of grant.

Expected Term — The expected term represents the period that the Company’s stock-based awards are expected to be outstanding and is
determined using the simplified method, which deems the term to be the average of the time to vesting and the contractual life of the
options.

Expected Volatility — The expected volatility is based on the historical volatility for the period commensurate with the expected term of the
awards for a peer group of comparable companies with publicly traded shares.

Expected Dividends — The Company does not currently pay cash dividends on its common stock and does not anticipate doing so in the
foreseeable future. Accordingly, the expected dividend yield is 0%.

Risk-Free Interest Rate — The risk-free interest rate is based on the U.S. Treasury yield for a term consistent with the expected life of the
awards in effect at the time of grant.

The fair values of the restricted stock awards and restricted stock units were determined based on the fair value of the Company’s common stock on the
grant date. The Company recognizes stock-based compensation expense over the requisite service period. Forfeitures are accounted for as they occur.
The Company’s policy for issuing stock upon stock option exercise is to issue new common stock.

Employee loan notes for purchase of common stock

Certain executives and employees of the Company exercised stock options early or purchased stock in exchange for promissory notes in the year ended
December 31, 2020. These notes were secured by the underlying shares purchased (the notes were 50% recourse and 50% non-recourse) and the
Company had the right to repurchase such unvested shares upon employee termination at the original issuance price. The Company accounted for the
notes as non-recourse in their entirety and did not record the notes in the consolidated financial statements as the Company did not consider the recourse
rights to be substantive. The half of the respective obligations under the promissory notes were forgiven and the remaining balance was repaid in 2021
(see Note 12).

Income taxes

Deferred tax liabilities and assets are recognized for the expected future tax consequences of temporary differences between financial statement carrying
amounts and the tax basis of assets and liabilities and net
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operating loss (NOL) and tax credit carryforwards. Valuation allowances are established when necessary to reduce deferred tax assets to the amount
expected to be realized. Due to its history of operating losses, the Company has recorded a full valuation allowance against its deferred tax assets as of
December 31, 2021 and December 31, 2020.

The Company accounts for uncertainty in income taxes using a two-step approach to recognize and measure uncertain tax positions. The first step is to
evaluate the tax position for recognition by determining if the weight of available evidence indicates that it is more likely than not that the position will
be sustained on audit, including resolution of the related appeals or litigation processes, if any. An uncertain tax position that meets a more likely than
not standard based on its technical merit would then be evaluated under the measurement step to determine the largest tax benefit that the taxpayer more
likely than not will realize. The Company classifies any liabilities for unrecognized tax benefits as current to the extent that the Company anticipates
payment of cash within one year. Interest and penalties related to uncertain tax positions are recognized in the provision for income taxes.

Recently Adopted Accounting Pronouncements

In February 2016, the FASB issued ASC 842, Leases, a new standard requiring lessees to recognize operating and finance lease liabilities on the balance
sheet, as well as corresponding right-of-use (“ROU”) assets. This standard also made some changes to lessor accounting and aligns key aspects of the
lessor accounting model with the revenue recognition standard. In addition, disclosures are required to enable users of financial statements to assess the
amount, timing, and uncertainty of cash flows arising from leases. ASC 842 requires adoption using the modified retrospective approach, with the
option of applying the requirements of the standard either i) retrospectively to each prior comparative reporting period presented, or ii) retrospectively at
the beginning of the period of adoption. The new standard also eliminates the previous build-to-suit lease accounting guidance, which results in the
derecognition of build-to-suit assets and liabilities that remained on the balance sheet as of the ASC 842 adoption date. The Company adopted ASC 842
on January 1, 2019 on a modified retrospective basis, reflecting an immaterial cumulative effect as an adjustment to retained earnings. The Company
elected the permitted practical expedients not to reassess the following related to leases that commenced before the effective date of ASC 842: (i)
whether any expired or existing contracts contain leases; (ii) the lease classification for any expired or existing leases; and (iii) initial direct costs for any
existing leases. The Company also elected the practical expedient to use hindsight in determining lease term and assessment of impairment of right of
use assets.

The new standard also provides certain accounting elections for an entity’s ongoing accounting. The Company elected the short-term lease recognition
exemption for all leases that qualify. This means that, for those leases that qualify, the Company will not recognize ROU assets or lease liabilities for
leases with an initial lease term of one year or less. The Company also elected to not separate lease and nonlease components for its building leases. The
nonlease components are generally variable in nature and are expected to represent most of the Company’s variable lease costs. Variable costs are
expensed as incurred. The Company determines whether an arrangement is a lease, or contains a lease, at inception.

For the purpose of the adoption of ASC 842, the Company also performed an evaluation of its other contracts with customers and suppliers in
accordance with ASC 842 and determined that, except for the leases described in Note 9, “Leases”, none of the Company’s contracts contain a lease.

In June 2016, the FASB issued ASU 2016-13, Financial Instruments-Credit Losses (Topic 326), to introduce a new impairment model for recognizing
credit losses on financial instruments based on an estimate of current expected credit losses (“ECL”). Under the new model, an entity is required to
estimate ECL on available-for-sale (AFS) debt securities only when the fair value is below the amortized cost of the asset and is no longer based on an
impairment being “other-than-temporary”. The new model also requires the impairment calculation on an individual security level and requires an entity
to use the present value of cash flows when estimating the ECL.
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The credit-related losses are required to be recognized through earnings and non-credit related losses are reported in other comprehensive income. The
Company adopted this ASU as of January 1, 2021, which did not have a material impact on its consolidated financial statements and related disclosures.

In August 2018, the FASB issued ASU 2018-15, Intangibles-Goodwill and Other-Internal-Use Software (Subtopic 350-40): Customer’s Accounting for
Implementation Costs Incurred in a Cloud Computing Arrangement That Is a Service Contract, which aligns the requirements for capitalizing
implementation costs incurred in a cloud computing arrangement that is a service contract with the requirements for capitalizing implementation costs
incurred to develop or obtain internal-use software. The Company adopted this ASU as of January 1, 2021, which did not have a material impact on its
consolidated financial statements and related disclosures.

In December 2019, the FASB issued ASU No. 2019-12, Income Taxes. ASU 2019-12 simplifies the accounting for income taxes by removing certain
exceptions to the general principles in Topic 740 and by improving consistent application of other areas of Topic 740. The Company adopted this ASU
as of January 1, 2021, which did not have a material impact on its consolidated financial statements and related disclosures.

Recently Issued Accounting Pronouncements not yet adopted

The Company considers the applicability and impact of all ASUs. ASUs not referenced below were assessed and determined to be either not applicable
or are not expected to have a material impact on the Company’s consolidated financial statements.

In August 2020, the FASB issued ASU No. 2020-06, Debt—Debt with Conversion and Other Options (Subtopic 470-20) and Derivatives and Hedging
—~Contracts in Entity’s Own Equity (Subtopic 815-40): Accounting for Convertible Instruments and Contracts in an Entity’s Own Equity (“ASU
2020-06). ASU 2020-06 simplifies the accounting for convertible debt and convertible preferred stock by removing the requirements to separately
present certain conversion features in equity. In addition, the amendments in the ASU also simplify the guidance in ASC 815-40, Derivatives and
Hedging: Contracts in Entity’s Own Equity, by removing certain criteria that must be satisfied in order to classify a contract as equity, which is expected
to decrease the number of freestanding instruments and embedded derivatives accounted for as assets or liabilities. Finally, the amendments revise the
guidance on calculating earnings per share, requiring use of the if-converted method for all convertible instruments and rescinding an entity’s ability to
rebut the presumption of share settlement for instruments that may be settled in cash or other assets. The new standard is effective for the Company for
annual periods beginning December 15, 2021. The Company is currently evaluating the impact of the adoption of this ASU on the Company’s
consolidated financial statements.

In October 2021, the FASB issued ASU 2021-08, Business Combinations (Topic 805): Accounting for Contract Assets and Contract Liabilities from
Contracts with Customers, which amends ASC 805 to add contract assets and contract liabilities to the list of exceptions to the recognition and
measurement principles that apply to business combinations and to require that an entity (acquirer) recognize and measure contract assets and contract
liabilities acquired in a business combination in accordance with Topic 606. The amendments in this ASU are effective for fiscal years beginning after
December 15, 2022, including interim periods within those fiscal years and should be applied prospectively to business combinations occurring on or
after the effective date of the amendments. Early adoption of the amendments is permitted, including adoption in an interim period. The Company is
currently evaluating the impact of the adoption of this ASU on the Company’s consolidated financial statements.

Note 3. Business Combination and Related Transactions
Sense Acquisition

On October 22, 2021, the Company acquired Sense Photonics Inc. (“Sense”), a privately held lidar technology company for autonomous vehicles. The
transaction has been accounted for as a business combination. The
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Company purchased all of the outstanding shares of the capital stock of Sense and settled all Sense debt for total consideration of $72.8 million
comprised of 9,163,982 shares of the Company’s common stock having a fair value of $60.0 million, fully vested replacement equity awards having a
fair value of $1.1 million, and a cash payment of $11.7 million to settle Sense pre-existing debt and transaction costs incurred by Sense in connection
with the acquisition. The Company retained 1,573,427 shares of common stock with the aggregate fair value of $10.3 million to satisfy any necessary
adjustments, including without limitation certain indemnification claims and net working capital shortfall (“Holdback Shares”). The Holdback Shares
will be released, net of any shares necessary to satisfy all unsatisfied or disputed claims for indemnification and net working capital shortfall, and
distributed to the Sense stockholders in 18 months from the acquisition date. The Holdback Shares are considered issued and outstanding from legal
perspective and have the same economic and voting rights as other issued and outstanding shares of the Company’s common stock.

Transaction costs incurred by the Company in connection with the acquisition, including professional fees, were $1.5 million.

The following table summarizes the preliminary fair value of identifiable assets acquired and liabilities assumed (in thousands):

Cash $ 689
Restricted cash 69
Accounts receivable, net 768
Prepaid expenses and other current assets 463
Property and equipment, net 626
Intangible assets:

Developed technology—estimated useful life of 8 years 15,900

Vendor relationship—estimated useful life of 3 years 6,600

Customer relationships—estimated useful life of 3 years 900
Goodwill 51,076
Accounts payable (266)
Accrued and other current liabilities (1,540)
Deferred tax liability (2,477)
Total purchase consideration $72,808

The fair value assigned to developed technology was determined as of the acquisition date under the relief-from-royalty rate method using Level 3
inputs. Management applied significant judgement in estimating the fair value of the developed technology, which involved significant assumptions
related to the revenue growth rates, the relief-from-royalty rate, the discount rate, and the economic life. The fair values assigned to the vendor
relationship and customer relationships were determined using Level 3 inputs under the with-and-without method. These Level 3 inputs include revenue
growth rates, discount rate and period to recreate the relationship.

Goodwill represents the excess of the purchase price over the fair value of the identifiable assets and assumed liabilities acquired and is primarily
attributable to the assembled workforce and expected synergies at the time of the acquisition. Goodwill is not deductible for tax purposes.

Sense’s revenue and pretax loss for the period from the acquisition date of October 22, 2021 to December 31, 2021 was not material.

The following unaudited supplemental pro forma information presents the combined historical results of operations of the Company and Sense as if the
business combination had been completed on January 1, 2020.
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The pro forma financial information includes amortization of fair value adjustments in the appropriate pro forma periods as though the companies were
combined as of the beginning of 2020. These adjustments include:

. An increase in amortization expense of $4.5 million and $3.7 million related to the fair value of acquired identifiable intangible assets in
2021 and 2020, respectively;

. A decrease in expenses of $1.5 million related to acquisition transaction expenses in 2021;

. An increase in stock based compensation expense of $10.8 million and $8.7 million in 2021 and 2020, respectively, related to the stock

options and restricted stock units issued to Sense employees.
The following table includes unaudited pro forma results (in thousands, except per share data):

December 31,

2021 2020
Revenue 33,578 21,930
Net (loss) (107,352) (139,850)

Note 4. Fair Value of Financial Instruments

The following table provides information by level for the Company’s assets and liabilities that were measured at fair value on a recurring basis (in
thousands):

December 31, 2021

Level 1 Level 2 Level 3 Total
Assets
Cash equivalents:
Money market funds $177,513 $ — $ — $177,513
Total financial assets $177,513 $ — $ — $177,513
Liabilities
Warrant liabilities $ — $ — $ 7,626 $ 7,626
Total financial liabilities $ — $ — $ 7,626 $ 7,626
December 31, 2020
Level 1 Level 2 Level 3 Total
Assets
Cash equivalents:
Money market funds $ 10,493 $ — $ — $ 10,493
Total financial assets $ 10,493 $ — $ — $ 10,493
Liabilities
Warrant liabilities $ — $ — $49,293 $ 49,293
Total financial liabilities $ — $ — $49,293 $ 49,293

Money market funds are included within Level 1 of the fair value hierarchy because they are valued using quoted market prices.

The fair value of the redeemable convertible preferred stock warrant, redeemable convertible preferred stock tranche and Private Placement warrant
liabilities is based on significant unobservable inputs, which represent Level 3 measurements within the fair value hierarchy. In determining the fair
value of the warrant liabilities, the Company used the Black-Scholes option pricing model to estimate the fair value using unobservable inputs including
the expected term, expected volatility, risk-free interest rate and dividend yield (see Note 8).
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The following table presents a summary of the changes in the fair value of the Company’s Level 3 financial instruments (in thousands):

Fair value as of January 1, 2019

Recognition of preferred stock warrant liability upon
subsequent issuance of warrants

Change in the fair value included in other income
(expense), net

Fair value as of December 31, 2019

Initial recognition of preferred stock warrant liability
upon subsequent issuance of warrants

Change in the fair value included in other income
(expense), net

Extinguishment of derivative liability upon
conversion of convertible notes

Settlement of redeemable convertible preferred stock
tranche liability due to the issuance of Series B
redeemable convertible preferred stock, included in
other income (expense), net

Fair value as of December 31, 2020

Private placement warrant liability acquired as part of
the Merger

Change in the fair value included in other income
(expense), net

Issuance of preferred stock upon exercise of warrants

Fair value as of December 31, 2021

Non-Recurring Fair Value Measurements

Redeemable
Convertible

Preferred Stock

$

Warrant Liability

(115)
(53)

6
(162)

(691)

(48,440)

(49,293)

(8,804)

58,097

Redeemable
Convertible
Preferred Stock

Tranche Liability
$ .

1,610

Private Placement

Warrant Liability

$

$

(19,377)

11,751

(7,626)

Derivative

liability

$

$ —

(5,308)

5,308

The Company has certain assets, including goodwill and other intangible assets, which are measured at fair value on a non-recurring basis and are

adjusted to fair value only if an impairment charge is recognized. The categorization of the framework used to measure fair value of the assets is

considered to be within the Level 3 valuation hierarchy due to the subjective nature of the unobservable inputs used.

Disclosure of Fair Values

Our financial instruments that are not re-measured at fair value include accounts receivable, accounts payable, accrued and other current liabilities and
short-term debt. The carrying values of these financial instruments approximate their fair values.
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Note 5. Balance Sheet Components
Cash and Cash Equivalents

The Company’s cash and cash equivalents consist of the following (in thousands):

December 31,
2021 2020
Cash $ 5,131 $ 869
Cash equivalents:
Money market funds (1) 177,513 10,493
Total cash and cash equivalents $ 182,644 $ 11,362

(1) The Company maintains a cash sweep account which is included in money market funds as of December 31, 2021. Cash is invested in the short-
term money market funds, which is a cash sweep for not invested cash that earns interest.

Inventory

Inventory, consisting of material, direct and indirect labor, and manufacturing overhead, consists of the following (in thousands):

December 31,

2021 2020
Raw materials $2,401 $1,376
Work in process 1,951 1,249
Finished goods 3,096 2,192
Total inventory $7,448 $4,817

During the years ended December 31, 2021, 2020 and 2019, $0.8 million, $0.8 million and $4.8 million of inventory write downs were charged to cost
of revenue.

Prepaid expenses and other current assets

Prepaid expenses and other current assets consist of the following (in thousands):

December 31,
2021 2020
Prepaid expenses $1,970 $ 694
Prepaid insurance 1,355 206
Receivable from contract manufacturer 1,344 1,521
Grant receivable 779 —
Security deposit 118 20

Total prepaid and other current assets

$5,566 $2,441
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Property and Equipment, net

Property and equipment consists of the following (in thousands):

Estimated Useful Life December 31,
(in years) 2021 2020
Machinery and equipment 3 $ 8,404 $ 5,084
Computer equipment 3 498 456
Automotive and vehicle hardware 5 93 93
Software 3 104 104
Furniture and fixtures 7 730 721
Construction in progress 1,700 —
Leasehold improvements Shorter of useful life or lease term 9,265 9,265
20,794 15,723
Less: Accumulated depreciation (10,740) (5,992)
Property and equipment, net $ 10,054 $ 9,731

Depreciation expense associated with property and equipment was $4.7 million, $3.7 million and $2.0 million in the years ended December 31, 2021,
2020 and 2019, respectively. As of December 31, 2021, the Company had tangible assets of $1.8 million held in Thailand and the remainder were in the
U.S. As of December 31, 2020, the Company had tangible assets of $1.3 million held in Thailand and the remainder were in the U.S.

Goodwill and Acquired Intangible Assets, Net

The following table presents goodwill activity (in thousands):

December 31, 2020 $ —
Goodwill acquired 51,076
December 31, 2021 $51,076

Acquired intangible assets, net consisted of the following (in thousands):

December 31, 2021

Estimated Useful Gross
Life Carrying Accumulated Net Book
(in years) Value Amortization Value
Developed technology 8 $15,900 $ (331) $15,569
Vendor relationship 3 6,600 (367) 6,233
Customer relationships 3 900 (50) 850
Intangible assets, net $23,400 $ (748) $22,652

Amortization expense associated with acquired intangible assets, net was $0.7 million in the year ended December 31, 2021. The Company did not have
any intangible assets and amortization expense associated as of December 31, 2020 and in the year ended December 31, 2019.
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Accrued and Other Current Liabilities

Accrued and other current liabilities consist of the following (in thousands):

December 31,

2021 2020
Accrued compensation $ 3,229 $1,618
Uninvoiced receipts 9,835 1,947
Other 1,109 556
Total accrued and other current liabilities $14,173 $4,121

Note 6. Convertible Notes Payable
2018 Convertible Notes

During the period from August 2018 through April 2019, the Company issued convertible promissory notes to certain Investors (“2018 Investors™), with
an aggregate principal amount of $40.3 million (“2018 Convertible Notes™). The Company received consideration of $40.0 million, net of debt issuance
costs of $0.3 million. The 2018 Convertible Notes were payable anytime on or after two years from the respective issuance dates upon demand of the
2018 Investors holding at least 60% of the outstanding principal of the 2018 Convertible Notes or at the Company’s option with 10 days’ notice to the
2018 Investors, and carried paid in-kind interest of 5%. The notes and all accrued but unpaid interest were automatically convertible into shares of the
Company’s common stock in the event of qualified financing (defined with respect to the 2018 Convertible Notes as a sale by the Company of shares of
its capital stock for aggregate gross proceeds of at least $5 million) and convertible in the event of non-qualified financing (defined with respect to the
2018 Convertible Notes as a sale by the Company of shares of its capital stock for aggregate gross proceeds of less than $5 million) or change of control
at the option of the majority of 2018 Investors at a conversion price equal to the lesser of (i) $400 million divided by the number of shares of the
Company’s common stock outstanding immediately prior to the respective events, assuming conversion or exercise of all securities convertible into
common stock and (ii) the price per share of its capital stock paid in the applicable transaction (qualified financing, non-qualified financing, or change
of control).

All of the 2018 Convertible Notes were converted to common stock in April 2020 as part of Series B redeemable convertible preferred stock financing.

For the year ended December 31, 2020, the Company recognized interest expense of $0.6 million and amortization of debt discount issuance costs,
included in interest expense of $0.1 million related to the 2018 Convertible Notes.

On April 3, 2020, $40.2 million of principal and $2.8 million of accrued interest of the 2018 Convertible Notes were converted to 3,005,762 shares of
common stock at a conversion price of $14.33 per share. The Notes were converted to common stock outside of the original contract terms. The holders
of 2018 Convertible Notes issued consents to amend the terms of the notes to provide for conversion to common stock before maturity, including a
newly negotiated issuance price to affect the conversion in order to raise additional financing. The Company accounted for the transaction as a troubled
debt restructuring as a result of satisfying the below criteria:

. The Company’s challenges associated with the financing efforts of its operations at the time of the convertible notes exchange.

. The holders of the convertible notes completed the exchange for a value lower than the face amount of the notes. As a result, the Company
concluded a concession was granted to the Company.

The convertible notes exchange resulted in a gain of approximately $42.5 million, which resulted in a credit to additional paid-in capital as this
transaction was with related parties.
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2019 Convertible Notes

During the period from September through November, 2019, the Company issued convertible promissory notes to certain Investors (“2019 Investors”),
with an aggregate principal amount of $29.3 million (“2019 Convertible Notes™).

The Company received consideration of $29.2 million, net of debt issuance costs of $0.1 million. The 2019 Convertible Notes were to be payable
anytime on or after September 18, 2021 upon demand by consent of the 2019 Investors holding at least 60% of the outstanding principal of the 2019
Convertible Notes or at the Company’s option with 10 days’ notice to the 2020 Investors, and carried interest at 5% per annum which in addition to the
notes was payable at maturity. The 2019 Convertible Notes and all accrued but unpaid interest were automatically convertible into shares of the
Company’s common stock in the event of qualified financing and convertible in the event of non-qualified financing (defined with respect to the 2019
Convertible Notes as a sale by the Company of shares of its capital stock for aggregate gross proceeds of less than $20 million) or change of control at
the option of the majority of 2020 investors at a conversion price determined as the lesser of (i) a ratio of $300 million and the number of shares of the
Company’s common stock outstanding immediately prior to the respective events, assuming conversion or exercise of all securities convertible into
common stock and (ii) 85% of the price per share of its capital stock paid in the applicable transaction (qualified financing, non-qualified financing, or
change of control).

2019 Convertible Notes contain embedded features that provide the lenders with multiple settlement alternatives. Certain of these settlement features
provided the lenders a right to a fixed number of the Company’s shares upon conversion of the notes (the “conversion option”). Other settlement
features provided the lenders the right or the obligation to receive cash or a variable number of shares upon the completion of a capital raising
transaction, change of control or default of the Company (the “redemption features”).

The conversion options of the convertible notes did not meet the requirements to be separately accounted for as a derivative liability. However, certain
redemption features of the 2019 Convertible Notes met the requirements for separate accounting and were accounted for as a single, compound
derivative instrument. The derivative instrument was recorded at fair value at inception and was subject to remeasurement to fair value at each balance
sheet date, with any changes in fair value recognized in the statements of operations and comprehensive loss (see Note 4).

On April 3, 2020, $29.3 million of principal and $0.7 million of accrued interest of the 2019 Convertible Notes were converted to 4,196,178 shares of
common stock at a conversion price of $7.17 per share. All of the 2019 Convertible Notes were converted to common stock in April 2020 as part of
Series B redeemable convertible preferred stock financing. The Notes were converted to common stock outside of the original contract terms. The
holders of 2019 Convertible Notes issued consents to amend the terms of the notes to provide for conversion to common stock before maturity,
including a newly negotiated issuance price to affect the conversion in order to raise additional financing. The Company accounted for the transaction as
a troubled debt restructuring as a result of satisfying the below criteria:

. The Company’s challenges associated with the financing efforts of its operations at the time of the convertible notes exchange.

. The holders of the convertible notes completed the exchange for a value lower than the face amount of the notes. As a result, the Company
concluded a concession was granted to the Company.

The convertible notes exchange resulted in a gain of approximately $29.3 million, which resulted in a credit to additional paid-in capital as this
transaction was with related parties. The outstanding derivative liability in the amount of $5.3 million as of the conversion date of 2019 Notes was
extinguished and accounted for as a capital contribution to equity.
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For the year ended December 31, 2020, the Company recognized interest expense of $0.4 million and amortization of debt discount issuance costs,
included in interest expense of $0.1 million in relation with the 2019 Convertible Notes.

Note 7. Long-term Debt
Runway Growth Loan Agreement

On November 27, 2018, the Company entered into a Loan and Security Agreement with Runway Growth Credit Fund Inc. (“Runway Loan and Security
Agreement”). The Runway Loan and Security Agreement provided for loans in an aggregate principal amount up to $10.0 million with a loan maturity
date of November 15, 2021. The loan carried an interest rate equal to LIBOR plus 8.5%, unless LIBOR becomes no longer attainable or ceases to fairly
reflect the costs of the lender, in which case the applicable interest rate shall be Prime Rate plus 6.0%. In an event of default, annual interest is increased
by 5.0% above the otherwise applicable rate. The loan’s annual effective interest rate was approximately 16.4% for each of the years ended

December 31, 2021 and 2020.

In conjunction with the Runway Loan and Security Agreement, the Company issued a warrant to purchase 35,348 shares of Series A redeemable
convertible preferred stock (the “Series A Preferred Stock™) of OTI (4.0% of original principal amount of $10.0 million, divided by the exercise price),
with an exercise price of $11.3518 per share. The fair value of this warrant was estimated to be $0.1 million and accounted for as a debt discount. On
August 5, 2019, in connection with the second amendment to the Runway Loan and Security Agreement, OTT amended the warrant issued to Runway
Growth to increase the number of shares available to purchase to 53,023 shares of Series A Preferred Stock of OTI. The aggregate value of the warrants
increased by $0.1 million after the warrant modification.

The warrants were exercised on March 11, 2021 and the warrant liability was remeasured to fair value with the increase recognized as a loss of
$0.6 million and $13.8 million for the years ended December 31, 2021 and 2020, respectively, within other income (expense), net in the consolidated
statements of operations and comprehensive loss.

On March 26, 2021 the Company terminated the Runway Loan and Security Agreement and repaid the $7.0 million principal amount outstanding as
well as interest and fees amounting to $0.4 million. The Company incurred no prepayment fees in connection with the termination and all liens and
security interests securing the loan made pursuant to the Runway Loan and Security Agreement were released upon termination. As of December 31,
2021 and 2020, the outstanding principal balance of the loan was nil and $7.0 million, respectively.

Promissory notes

The Company issued a $5.0 million promissory note in January 2021 to certain current investors of the Company (or their respective affiliates) to help
continue to fund the Company’s ongoing operations through the consummation of the Merger. The note accrued interest at a rate equal to LIBOR plus
8.5% per annum and was repaid on March 11, 2021 in accordance with its terms in connection with the consummation of the Merger.

Note 8. Series A and B Redeemable Convertible Preferred Stock Warrants and Tranche Liabilities

On November 27, 2018, in connection with the execution of the Runway Loan and Security Agreement, the Company issued a warrant to purchase
35,348 shares of Series A Preferred Stock of the Company at an exercise price of $11.3518 per share (the “Runway warrant”). On August 5, 2019, in
connection with the second amendment to the Runway Loan and Security Agreement, the Company amended the warrant issued to Runway Growth to
increase the number of shares available to purchase to 53,023 shares of Series A Preferred Stock of the Company at an exercise price of $11.3518 per
share.
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The Runway warrant had a term expiring upon the earlier of 10-year anniversary from the issuance date and liquidation of the Company. The Runway
warrant had a cashless exercise provision under which their holders may, in lieu of payment of the exercise price in cash, surrender the warrant and
receive a net amount of shares based on the fair market value of the Company’s stock at the time of exercise of the warrants after deduction of the
aggregate exercise price. The Runway warrant contained provisions for adjustment of the exercise price and number of shares issuable upon the exercise
of warrants in the event of certain stock dividends, stock splits, reorganizations, reclassifications, and consolidations.

The fair value of the Runway warrant issued was recorded as of the date of initial issuance in the amount of $0.1 million. The subsequent issuance of
warrants pursuant to the August 5, 2019 amendment to the Runway Loan and Security Agreement was recorded in the amount of $0.1 million. The
Runway warrant was exercised on March 11, 2021.

On April 3, 2020, in connection with the closing of the Series B redeemable convertible preferred stock, the Company issued a warrant to purchase
4,513,993 shares of Series B redeemable convertible preferred stock of the Company at an exercise price of $0.3323 per share (the “Series B warrants™).
The Series B warrants could be exercised prior to the earliest to occur of (i) the 10-year anniversary of the date of issuance, (ii) the consummation of a
liquidation transaction, or (iii) the consummation of an initial public offering. These Series B warrants included a cashless exercise provision under
which their holders could, in lieu of payment of the exercise price in cash, surrender the warrant and receive a net amount of shares based on the fair
market value of the Company’s stock at the time of exercise of the warrants after deduction of the aggregate exercise price. The Series B warrants
contained provisions for adjustment of the exercise price and number of shares issuable upon the exercise of warrants in the event of certain stock
dividends, stock splits, reorganizations, reclassifications, and consolidations.

The Series B warrants were initially recognized as a liability at a fair value of $0.7 million. The Series B warrants were exercised on February 11, 2021
and the warrant liability was remeasured to fair value as of that date, resulting in a loss of $8.3 million for the year ended December 31, 2021, classified
within other income (expense), net in the consolidated statements of operations and comprehensive loss.

Historically, value was assigned to each class of equity securities using an option pricing model method (“OPM”). In September 2020, the Company
began allocating the equity value using a hybrid method that utilizes a combination of the OPM and the probability weighted expected return method
(“PWERM”). The PWERM is a scenario-based methodology that estimates the fair value of equity securities based upon an analysis of future values for
the Company, assuming various outcomes. As the probability of a transaction with a special purpose acquisition company (“SPAC”) increased, the fair
value of the redeemable convertible preferred stock warrant liability increased as of the date of the exercise.

The redeemable convertible preferred stock warrants were valued using the following assumptions under the Black-Scholes option-pricing model:

Initial Issuance Subsequent December 31, February 11, March 11,
Date I e Date 2020 2021 2021
Stock price $ 5.80 $ 5.80 $ 7.11 $ 10.27 $ 844
Term (years) 10.00 9.31 2.00 2.00 2.00
Expected volatility 57.81% 57.35% 76.00% 76.00% 76.00%
Risk-free interest rate 3.06% 1.75% 0.13% 0.13% 0.13%
Dividend yield 0% 0% 0% 0% 0%

Series B Redeemable Convertible Preferred Stock Tranche

In April, 2020 and May, 2020, the Company issued 62,505,102 shares of Series B redeemable convertible preferred stock at $0.3323 per share. For each
share purchased, the purchaser had an option to purchase an
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additional share of Series B redeemable convertible preferred stock at $0.3323 per share, exercisable at any time prior to August 13, 2020 (the “Tranche
Right”). The Company determined that the Tranche Right represented a freestanding obligation of the Company to issue additional shares of
contingently redeemable shares if exercised by the holder. The freestanding redeemable convertible preferred stock tranche liability was initially
recorded at fair value, with fair value changes recorded within other income (expense), net in the consolidated statements of operations and
comprehensive loss.

In July 2020, the Company issued 37,970,846 shares of Series B redeemable convertible preferred stock at $0.3323 per share for net proceeds of
$12.5 million, less $0.1 million of stock issuance costs.

In August, 2020, upon the expiration of the Tranche Right, 25,286,587 shares of Series B redeemable convertible preferred stock were issued in
accordance with the Tranche Right. The remaining Tranche Right expired, unexercised, resulting in a $1.6 million gain recorded within other income
(expense), net in the consolidated statements of operations and comprehensive loss.

Private Placement Warrants

Simultaneously with the closing of the Company’s initial public offering (the “IPO”) in August, 2020, the sponsor of CLA, Colonnade Sponsor LLC,
purchased an aggregate of 6,000,000 Private Placement warrants at a price of $1.00 per warrant, for an aggregate purchase price of $6,000,000. The
Private Placement warrants became exercisable 12 months following the closing of the Company’s IPO, and will expire 5 years from the completion of
the Merger, or earlier upon redemption or liquidation. Each Private Placement warrant is exercisable for one Class A ordinary share at a price of $11.50
per share. On March 11, 2021, each outstanding Private Placement warrant automatically converted into a warrant to purchase one share of Ouster
common stock pursuant to the Warrant Agreement.

The Private Placement warrants were initially recognized as a liability at a fair value of $19.4 million and the Private Placement warrant liability was
remeasured to fair value as of December 31, 2021, resulting in a gain of $11.8 million in the year ended December 31, 2021, classified within other

income (expense), net in the condensed consolidated statements of operations and comprehensive loss.

The Private Placement warrants were valued using the following assumptions under the Black-Scholes option-pricing model:

March 11, December 31,
2021 2021
Stock price $ 12.00 $ 5.20
Exercise price of warrant $ 11.50 $ 11.50
Term (years) 5.00 4.19
Expected volatility 27.00% 57.00%
Risk-free interest rate 0.78% 1.14%

Note 9. Leases
350 Treat Building Lease

In September 2017, the Company entered into a lease agreement (the “350 Treat Building Lease™) to lease approximately 26,125 square feet of office
and warehouse space located in San Francisco, California for its corporate headquarters. Subsequently, in June 2018, the Company took possession of
the 350 Treat Building Lease. This lease includes a free rent period and escalating rent payments and has a remaining lease term of 3.1 years that expires
on January 31, 2023. The Company’s obligation to pay rent commenced in February 2018. The Company is obligated to make lease payments totaling
approximately $7.4 million over the lease term, offset by $2.4 million of tenant improvement allowance. The lease further provides that the Company is
obligated to pay to the landlord certain costs, including taxes and operating expenses.
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In November 2021, the Company entered into an amendment to the 350 Treat Building Lease agreement, whereby the parties agreed to extend the term
of the lease for an additional four years and seven months and provide for an additional tenant improvement allowance. The total base lease payments
for the extended period of 4.6 years equals $7.6 million .. The Company recorded an adjustment of $5.5 million to the right-of-use asset and right-of-use
operating lease liability associated with the 350 Treat Building Lease agreement upon the amendment.

The 350 Treat Building Lease is considered to be an operating lease as it does not meet the criteria of a finance lease. As of December 31, 2021, the
operating lease right-of-use asset and operating lease liability were $6.6 million and $8.3 million, respectively. As of December 31, 2020, the operating
lease right-of-use asset and operating lease liability were $2.1 million and $3.1 million, respectively. The discount rate used to determine the lease
liability was 3.74%.

2741 16th Street Lease

In September 2017 the Company entered into a lease agreement (the “2741 16th Street Lease”) to lease approximately 20,032 square feet of office space
and 25,000 of parking space located in San Francisco, California. Subsequently, in June 2019, the Company took possession of the 2741 16th Street
Lease. This lease includes a free rent period and escalating rent payments and has a remaining lease term of 3.1 years that expires on August 31, 2023.
The Company’s obligation to pay rent commenced in September 2018. The Company is obligated to make lease payments totaling approximately

$8.2 million over the lease term, offset by $4.6 million of tenant improvement allowance. The lease further provides that the Company is obligated to
pay to the landlord certain costs related to 2741 16th Street, including taxes and operating expenses.

In May 2020, the Company entered into an amendment to the 2741 16th Street Lease agreement, whereby the parties agreed to extend the term of the
lease for an additional four years, restructure the monthly rent payable under the lease and provide for an additional tenant improvement allowance. The
total base lease payments for the extended period of 4.0 years equals $8.5 million and the increase in total base lease payments for the lease term
provided for by the original agreement is $0.7 million. The Company recorded an adjustment of $6.2 million to the right-of-use asset and right-of-use
operating lease liability associated with the 2741 16th Street Lease agreement upon the amendment.

The 2741 16th Street Lease is considered to be an operating lease as it does not meet the criteria of a finance lease. As of December 31, 2021, the
operating lease right-of-use asset and lease liability were $7.7 million (2020: $8.7 million) and $10.1 million (2020: $11.5 million), respectively. The
discount rate used to determine the operating lease liability was 5.25%.

Other operating real estate leases

In 2020 and 2021, the Company entered into three lease agreements for office spaces located outside of the US. The terms of those leases range from 2
to 3 years. The Company is obligated to make lease payments totaling approximately $1.0 for those leases over the respective lease terms.

Total operating lease cost for the years ended December 31, 2021, 2020 and 2019 was $3.6 million, $2.9 million and $1.9 million, which consisted of
$3.0 million, $2.6 million and $1.7 million of fixed lease expense and $0.6 million, $0.3 million and $0.2 million of variable lease expense, respectively.
Cash paid for amounts included in the measurement of lease liabilities was $4.2 million, $3.5 million and $3.3 million for the years ended December 31,
2021, 2020 and 2019, respectively.
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The following table presents the weighted average remaining lease term and discount rate for leases:

December 31, December 31,
2021 2020
Weighted-average remaining lease term 5.53 5.58
Weighted-average discount rate 4.55% 5.25%

The maturities of the operating lease liabilities as of December 31, 2021 were as follows (in thousands):

Year ending December 31,

2022 $ 3,940
2023 3,784
2024 3,884
2025 3,902
2026 and thereafter 6,751
Total undiscounted lease payments 22,261
Less: imputed interest (2,986)
Total operating lease liabilities $19,275

Note 10. Commitments and Contingencies
Letters of credit

In connection with the 350 Treat Building Lease and 2741 16th Street Lease, the Company obtained letters of credit from certain banks as required by
the lease agreements. If the Company defaults under the terms of the lease, the lessor will be entitled to draw upon the letters of credit in the amount
necessary to cure the default. The amounts covered by the letters of credit are collateralized by certificates of deposit, which are included in restricted
cash on the consolidated balance sheets as of December 31, 2021 and 2020. The outstanding amount of the letters of credit are $2.0 million and

$1.3 million as of December 31, 2021 and 2020, respectively.

Non-cancelable purchase commitments

As of December 31, 2021, the Company had non-cancelable purchase commitments to a third-party contract manufacturer for approximately
$17.5 million and other vendors for approximately $12.3 million.

Legal proceedings

The Company is involved in various legal proceedings arising in the ordinary course of business. The Company accrues a liability when a loss is
considered probable and the amount can be reasonably estimated. When a material loss contingency is reasonably possible but not probable, the
Company does not record a liability, but instead discloses the nature and the amount of the claim, and an estimate of the loss or range of loss, if such an
estimate can be made. Legal fees are expensed as incurred.

On June 10, 2021, we received a letter from the SEC notifying us of an investigation and document subpoena. The subpoena seeks documents regarding
projected financial information in CLA’s Form S-4 registration statement filed on December 22, 2020. We are complying with the SEC’s requests to
date. We are awaiting information from the SEC on whether there will be next steps, if any beyond current requests to date. Although we believe we are
responding in an appropriate manner, there can be no assurance whether this SEC investigation shall conclude, whether the SEC may request production
for additional documents and communications, or whether we may be involved in subsequent litigation. At this time, we are unable to estimate the
probability or the amount of liability, if any, related to this matter.
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Indemnification

From time to time, the Company enters into agreements in the ordinary course of business that include indemnification provisions. Generally, in these
provisions the Company agrees to defend, indemnify, and hold harmless the indemnified parties for claims and losses suffered or incurred by such
indemnified parties for which the Company is responsible under the applicable indemnification provisions. The terms of the indemnification provisions
vary depending upon negotiations between the Company and its counterpart; however, typically, these indemnification obligations survive the term of
the contract and the maximum potential amount of future payments the Company could be required to make pursuant to these provisions are uncapped.
To date, the Company has never incurred costs to defend lawsuits or settle claims related to these indemnification provisions.

The Company has also entered into indemnity agreements pursuant to which it has indemnified its directors and officers, to the extent legally
permissible, against all liabilities reasonably incurred in connection with any action in which such individual may be involved by reason of such
individual being or having been a director or executive officer, other than liabilities arising from willful misconduct of the individual. To date, the
Company has never incurred costs to defend lawsuits or settle claims related to these indemnity agreements. The consolidated financial statements do
not include a liability for any potential obligations under the indemnification agreements at December 31, 2021 and 2020.

Note 11. Redeemable Convertible Preferred and Common Stock

The Company’s common stock and warrants trade on the New York Stock Exchange under the symbol “OUST” and “OUSTWS”, respectively. Pursuant
to the terms of the Second Amended and Restated Certificate of Incorporation, the Company is authorized and has available for issuance the following
shares and classes of capital stock, each with a par value of $0.0001 per share: (i) 1,000,000,000 shares of common stock; (ii) 100,000,000 shares of
preferred stock. Immediately following the Merger, there were 161,449,205 shares of common stock with a par value of $0.0001, and 15,999,996
warrants outstanding. The holder of each share of common stock is entitled to one vote.

The Company has retroactively adjusted the shares issued and outstanding prior to March 11, 2021 to give effect to the exchange ratio established in the
Merger Agreement to determine the number of shares of common stock into which they were converted.

Series Seed Financing and conversion

In April 2016, the Company issued 1,887,253 shares of Series Seed redeemable convertible preferred stock at $1.02 per share for net proceeds of

$1.8 million, net of $0.1 million stock issuance costs. In April 2016, the Company issued 44,256 shares to an investor upon conversion of a note having
a balance of principal and interest of $45,000. In May 2016, the Company issued 563,725 shares of Series Seed redeemable convertible preferred stock
at $1.02 per share for net proceeds of $0.6 million. In July 2016, the Company issued 445,942 shares of Series Seed redeemable convertible preferred
stock at $1.02 per share for net proceeds of $0.5 million.

In April 2020, in order to induce the closing of the Series B Financing, the holders exercised the embedded conversion feature and all the outstanding
Series Seed redeemable convertible preferred stock shares were converted to 2,941,176 shares of the Company’s common stock.

Series A Financing and conversion

In October 2017, the Company issued 1,324,511 shares of Series A Preferred Stock at $11.3158 per share for net proceeds of $14.8 million, net of
$0.2 million of stock issuance costs. In October 2017, the Company issued 1,253,556 shares of Series A Preferred Stock upon conversion of multiple
notes having a principal and interest balance of $4.6 million. In December, 2018, the Company issued 715,712 shares of Series A Preferred Stock at
$11.3158 per share for net proceeds of $8.1 million.
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In April 2020, in order to induce the closing of the Series B Financing, the holders exercised the embedded conversion feature and all of the outstanding
Series A redeemable convertible preferred stock shares were converted to 3,293,779 shares of the Company’s common stock.

Series B Financing

In April 2020, the Company issued 45,185,071 shares of Series B redeemable convertible preferred stock at $0.3323 per share for gross proceeds of
$15.1 million, less $0.1 million of stock issuance costs. In May 2020, the Company issued 17,320,031 shares of Series B redeemable convertible
preferred stock at $0.3323 per share for gross proceeds of $5.8 million, less $0.1 million of stock issuance costs. In July 2020, the Company issued
37,970,846 shares of Series B redeemable convertible preferred stock at $0.3323 per share for gross proceeds of $12.5 million, less $0.1 million of stock
issuance costs. In August 2020, the Company issued 25,286,587 shares of Series B redeemable convertible preferred stock at $0.3323 per share for gross
proceeds of $8.4 million, less $0.1 million of stock issuance costs.

On March 11, 2021, upon the closing of the Transaction pursuant to the Merger Agreement (Note 1), all of the outstanding redeemable convertible
preferred stock was converted to the Company’s common stock pursuant to the conversion rate effective immediately prior to the Transaction and the
remaining amount was reclassified to additional paid-in capital. As of December 31, 2021, the Company does not have any redeemable convertible
preferred stock outstanding.

Redeemable convertible preferred stock as of December 31, 2020, consisted of the following (in thousands, except share and per share data):

December 31, 2020

Shares
Issue Price Shares Issued and Liquidation Carrying
Series per share Authorized Outstanding A
Series B $ 033 131,411,372 88,434,754 $ 41,791 $ 39,225

The significant features of the Company’s redeemable convertible preferred stock were as follows:

Dividend provisions

The Series Seed, Series A and Series B preferred stockholders were entitled to receive dividends prior and in preference to any dividends on the
common stock, at a rate of $0.0612, $0.6789 and $0.019938 per share, respectively, per annum on a non-cumulative basis, when and if declared by the
board of directors, subject to the prior rights of the preferred stockholders. After payment of such dividend, any additional dividends were to be
distributed among the holders of the preferred stock and common stock pro rata based on the number of shares of common stock then held by each
holder (assuming conversion of all shares of preferred stock into common stock).

Liquidation preference

In the event of liquidation, dissolution or winding up of the Company, merger or a reduction of capital through the sale or lease of all or substantial part
of the business of the Company, before any distribution or payment could be made to the holders of common stock, the holders of Series Seed, Series A
and Series B redeemable convertible preferred stock were entitled to receive $1.02, $11.3518 and $0.3323 per share (subject to adjustment in the event
of any share dividend, share split, combination, or other recapitalization), respectively, plus any declared but unpaid dividends on such shares. If the
assets and funds were insufficient for such distribution, they were to receive a pro rata distribution, based on the relative preferred stock ownership and
in proportion to the preferential amount each such holder is otherwise entitled. If the assets and funds were in excess of amounts

F-37



distributed to the preferred stockholders, the remaining assets and funds were to be distributed pro rata to the holders of the common stock. If the
holders of the redeemable convertible preferred stock would receive a greater distribution if they converted to common stock, then such conversion
would have been assumed prior to distribution.

Conversion rights

The holders of Series Seed, Series A and Series B redeemable convertible preferred stock had a right to convert their stock into not assessable shares of
common stock at a conversion rate equal to their respective liquidation preferences divided by a conversion price of $1.02, $11.3518 and $0.3323,
respectively, which would be adjusted for any stock splits, stock dividends, combination, subdivisions, recapitalization or similar transactions.

Shares of Series B redeemable convertible preferred stock were automatically be converted into shares of common stock upon the earlier of (a) the
closing of the sale of shares of common stock to the public at a minimum price of $1.41 per share, subject to appropriate adjustment in the event of any
stock splits, stock dividends, combinations, subdivisions, recapitalization or similar transactions with respect to common stock, in a firm-commitment
underwritten public offering pursuant to an effective registration statement under the Securities Act of 1933, as amended, resulting in at least

$75.0 million of gross cash proceeds to the Company or (b)(i) upon vote or written consent of a majority of the then outstanding shares of the Series
Seed redeemable convertible preferred stock, voting as a separate series on an as-converted basis or (ii) upon vote or written consent of the majority of
the then outstanding shares of the Series B redeemable convertible preferred stock, voting as a separate series on an as-converted basis, respectively.

Redemption rights

The redeemable convertible preferred stock is recorded in mezzanine equity because while it is not currently redeemable, it may become redeemable at
the option of the preferred stockholders upon the occurrence of certain deemed liquidation events that are considered not solely within the Company’s
control for an amount equal to the shares respective liquidation preference plus declared and unpaid dividends.

Voting rights

Each holder of redeemable convertible preferred stock shall be entitled to the number of votes equal to the number of shares of common stock into
which such redeemable convertible preferred stock could then be converted and, with respect to such vote, holders of redeemable convertible preferred
stock are entitled to vote together with the holders of common stock as a single class on all matters.

Note 12. Stock-based compensation

As of December 31, 2021, the Company has three equity incentive plans, the 2015 Stock Plan (the “2015 Plan”), the 2021 Incentive Award Plan (the
“2021 Plan”) and the Sense 2017 Equity Incentive Plan (the “Sense Plan” and together the “Plans”).

The Plans provide for the grant of stock options, stock appreciation rights, restricted stock awards restricted stock units, performance stock unit awards
and other forms of equity compensation (collectively, “equity awards”). In addition, the 2021 Plan provides for the grant of performance bonus awards.
All awards within the Plans may be granted to employees, including officers, as well as directors and consultants, within the limits defined in the Plans.

Options under the Plans will be exercisable at such times and as specified in the Award Agreement (as defined in the Plans) provided that the term of an
option or stock appreciation will not exceed ten years. Options granted under the Plans may be Incentive Stock Options (ISOs) or Non-statutory Stock
Options, as determined by the
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Administrator (as defined in the Plans) at the time of grant of an option and subject to the applicable provisions of Section 422 of the Internal Revenue
Code and the regulations promulgated thereunder. The exercise price of an option will be no less than 100% of the fair market value of the shares of
common stock on the date of grant. The exercise price of an ISO granted to a 10% shareholder will be no less than 110% of the fair market value of the
shares on the date of grant and the term of the ISO will not exceed five years. Options granted generally vest over four years and vest at a rate of 25%
upon the first anniversary of the issuance date and 1/36th per month thereafter. The Company accounts for forfeitures as they occur.

Restricted stock and restricted stock units granted to employees generally vest as to 25% of the shares on the first anniversary service date of the grant,
and quarterly thereafter so as to be 100% vested on the fourth anniversary of the vesting commencement date. All participants holding shares of
restricted stock will be entitled to all the rights of a stockholder with respect to such shares and have voting power and other rights with respect to such
shares, provided, however, that such shares are held in escrow and subject to forfeiture until the shares vested.

The exercise price of stock options granted before the Merger were determined based on the fair value of stock at the date of grant obtained by the
Company on a contemporaneous basis from an independent valuation firm. The valuation firm used a PWERM to estimate the aggregate enterprise
value of the Company at each valuation date. The PWERM involves applying appropriate risk adjusted discount rates to future values for the enterprise
assuming various possible scenarios. The projections used in connection with these valuations were based on the Company’s expected operating
performance over the forecast period. Share value is based on the probability-weighted present value of expected future returns to the equity investor
considering each of the likely future scenarios available to the enterprise, and the rights and preferences of each share class.

Certain employees have the right to early exercise unvested stock options, subject to rights held by the Company to repurchase unvested shares in the
event of voluntary or involuntary termination. The Company accounts for cash received in consideration for the early exercise of unvested stock options
as a non-current liability, included as a component of other liabilities in the Company’s consolidated balance sheets.

2021 Incentive Award Plan

On March 11, 2021, the Board of Directors approved the 2021 Plan. 18,558,576 shares of the Company’s common stock were initially reserved for
issuance under the 2021 Plan. The 2021 Plan includes an evergreen provision that provides for an annual increase in the number of shares of common
stock available for issuance thereunder beginning on January 1, 2022 and ending on January 1, 2031, equal to 5% of the shares of Company common
stock outstanding on the last day of the immediately preceding fiscal year and such smaller number of shares as determined by the Board of Directors or
a committee thereof.

In March 2021, the Company granted an option to purchase 1,614,492 shares of Company common stock, 807,246 restricted stock units and 807,246
performance stock units to a senior advisor serving on the Company’s board of directors as chair. The option would vest over five years starting from the
first anniversary from the senior advisor’s employment start date and at a rate of 20% per annum, subject to his continued employment with the
Company and provided that option grant will only be exercisable in the event that the closing trading price per share of the Company stock equals or
exceeds 130% of the exercise price per share of the option for 30 consecutive trading days. The restricted stock units would vest over five years starting
from the first anniversary from the senior advisor’s employment start date and at a rate of 20% per annum, subject to his continued employment with the
Company. The performance stock units would vest over four years based on achieving increases in the Company’s stock price from the date of grant
ranging from 150%, to earn 25% of the performance stock units, to 300% to earn the entire award of performance stock units. Each performance stock
unit constituted the right to receive one share of Company common stock upon vesting. The senior advisor resigned in June 2021 and the option to
purchase 1,614,492 shares of Company common stock, all restricted stock unit awards granted and all performance stock unit awards granted were
forfeited.
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In March 2021, the Company also granted 152,628 restricted stock units to several members of the board of directors subject to standard terms of these
awards.

2015 Stock Plan

In 2015, the Company established its 2015 Stock Plan. As of March 11, 2021, the effective time of the Merger, the Company no longer grants equity
awards pursuant to the 2015 Plan, but it continues to govern the terms of outstanding stock options that were granted prior to that date.

Stock Options Assumed from Acquisition

On October 22, 2021 (“Effective Time”), the Company closed the acquisition of Sense pursuant to the Agreement and Plan of Merger and Plan of
Reorganization (“Sense Agreement”). Pursuant to the Sense Agreement, upon the completion of the transaction, the Company assumed the Sense 2017
Equity Incentive Plan (the “Sense Plan”). In addition, pursuant to the Sense Agreement, at the Effective Time, each outstanding option to purchase
Sense common stock and each award of time-based RSUs in respect of shares of Sense common stock held by Sense employees, in each case, that was
outstanding as of immediately prior to the Effective Time was automatically adjusted by the Exchange Ratio (as defined in the Sense Agreement) and
converted into an equity award of the same type covering shares of the Company’s common stock, on the same terms and conditions, (including, if
applicable, any continuing vesting requirements) under the applicable Sense plan and award agreement in effect immediately prior to the Effective Time
(the “Assumed Awards”).

In connection with the closing of the acquisition, 823,114 stock options and 4,490,980 RSUs were assumed.

Promissory Notes

On October 12, 2020, the Company issued $1.1 million partial recourse promissory notes to certain executives and employees. The promissory notes
carried 0.38% annual cash interest and were due on earliest of 9th anniversary of the date of issuance of the notes, or termination of employment of the
executive/employee, or filing by the Company of a registration statement under the Securities Act of 1933, or promissory notes being prohibited under
Section 13(k) of the Securities Exchange Act of 1934 or closing of change a in control of the Company. At issuance, the promissory notes were used to
settle certain executives’ and employees’ obligations for 2,883,672 vested and 4,603,833 unvested ISOs that were exercised and no cash was exchanged.
In March 2021, in connection with the close of the Merger, the Company forgave half of the respective obligations under the promissory notes for
certain executives and required such noteholders to repay the remaining balance of $0.5 million under each of their respective notes. Additional
compensation expense of $0.5 million was recognized in general and administrative expenses in the year ended December 31, 2021.

Early Exercises

For those shares issued in connection with early cash exercises, there were 1,501,976 and 6,212,254 unvested shares outstanding as of December 31,
2021 and 2020, respectively, and approximately $0.3 million and $0.6 million of related liabilities at respective dates. The number of options early
exercised for the years ended December 31, 2021 and 2020 were nil and 9,507,478, respectively.
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The Company recognized stock-based compensation for all stock options in the statements of operations and comprehensive loss as follows (in

thousands):

Cost of revenue

Research and development
Sales and marketing
General and administrative

Total stock-based compensation

Stock option activity for the years ended December 31, 2021, 2020 and 2019 is as follows:

Number of
Shares
Underlying
Outstanding
Options
Outstanding—January 1, 2019 977,513
Options granted 913,090
Options exercised (8,545)
Options cancelled (282,413)
Outstanding—December 31, 2019 1,599,645
Options granted 37,663,242
Options exercised (12,221,364)
Options cancelled (1,309,020)
Outstanding—December 31, 2020 25,732,503
Options assumed through acquisition 823,114
Options granted 645,796
Options exercised (2,155,348)
Options cancelled (916,969)
Outstanding—December 31, 2021 24,129,096
Vested and expected to vest-December 31, 2021 24,129,096
Exercisable—December 31, 2021 9,332,369
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Year Ended December 31,
2021 2020 2019
$ 637 $ 657 $ 58
7,240 6,059 621
3,823 640 140
13,663 4,701 474
$25,363 $12,057 $1,293
Weighted- Weighted-
Ave rage Average
Exercise Remaining Aggregate
Price per Contractual Intrinsic
Share Term (in years) Value
$ 524 9.5 $ 2,943
8.25 7.5 206
5.96 0.5 21
7.31 330
$ 6.58 8.8 $ 3,020
0.45 9.4 363,941
0.20 9.5 121,106
1.58 —
$ 056 95 $245,746
5.05 8.3 125
10.26 9.3 —
0.22 10,742
0.30 4,492
$ 1.01 8.6 $100,992
$ 1.01 8.6 $100,992
$ 074 8.5 $ 41,587



The following table summarizes information about stock options outstanding and exercisable at December 31, 2021.

Options Outstanding Options Exercisable
Weighted Weighted
Average Weighted Average Weighted
Remaining Average Remaining Average
Options Contractual Exercise Options Contractual Exercise
Outstanding Life (Years) Price Exercisable Life (Years) Price
5,548,717 8.4 $ 0.18 3,492,915 8.4 $ 0.18
9,602,898 8.7 $ 021 3,138,238 8.7 $ 021
7,524,114 8.8 $ 142 2,194,532 8.8 $ 142
40,581 6.1 $ 149 39,927 6.1 $ 1.49
766,989 7.8 $ 524 466,757 7.8 $ 524
645,797 9.4 $ 10.26 — 9.4 $ —
24,129,096 9,332,369

The weighted average grant date fair value of options granted during the years ended December 31, 2021, 2020 and 2019 was $5.90, $1.10 and $4.39,
respectively.

The weighted average grant date fair value of options assumed during the year ended December 31, 2021 was $3.11.

As of December 31, 2021, there was approximately $26.4 million of unamortized stock-based compensation expense related to unvested stock options
that is expected to be recognized over a weighted average period of 1.60 years.

Cash received from option exercises and purchases of shares was $0.5 million, $0.4 million and $0.1 million for years ended December 31, 2021, 2020
and 2019, respectively.

The weighted-average assumptions in the Black-Scholes option-pricing models used to determine the fair value of stock options granted during the years
ended December 31, 2021, 2020 and 2019 were as follows:

Year Ended December 31,
2021 2020 2019
Expected term (in years) 6.0 5.0—6.1 6
Risk-free interest rate 1.0% 0.3—1.5% 1.5%—2.4%
Expected volatility 63.2% 57.4%—63.3% 55.3%—58.0%
Expected dividend rate 0% 0% 0%

The weighted-average assumptions in the Black-Scholes option-pricing models used to determine the fair value of stock options assumed during the
year ended December 31, 2021 were as follows:

Year Ended December 31,
2021
Expected term (in years) 3.1—5.6
Risk-free interest rate 0.8%—1.3%
Expected volatility 44.1%—48.6%
Expected dividend rate 0%
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Restricted Stock Awards (“RSA”)

A summary of RSAs activity under the Plan is as follows:

Weighted Average
Number of Grant Date Fair
Shares Value (per share)
Unvested — January 1, 2020 34,865 $ 0.58
Granted during the year 1,617,264 0.46
Canceled during the year (105,921) 0.35
Vested during the year (1,505,454) 0.52
Unvested — December 31, 2020 40,754 $ 0.67
Granted during the year — —
Canceled during the year — —
Vested during the year (23,288) 0.67
Unvested — December 31, 2021 17,466 $ 0.67

The total fair value of RSAs vested during the years ended December 31, 2021, 2020 and 2019 was less than $0.1 million, $1.1 million and $0.1 million,
respectively.

Restricted Stock Units (“RSU”)

A summary of RSUs activity under the Plan is as follows:

Weighted Average

Number of Grant Date Fair

Shares Value (per share)

Unvested — January 1, 2021 — $ —
Assumed through acquisition 4,490,980 6.55
Granted during the year 5,224,504 9.39
Canceled during the year (552,072) 8.89
Vested during the year (509,786) 10.30
Unvested — December 31, 2021 8,653,626 $ 7.90

As of December 31, 2021, total compensation expense related to unvested RSUs granted to employees, but not yet recognized, was $61.0 million, with a
weighted-average remaining vesting period of 3.5 years.

Note 13. Employee benefit plan

In 2018, the Company adopted a defined contribution retirement savings plan under Section 401(k) of the Internal Revenue Code. This plan covers
substantially all employees who meet minimum age and service requirements and allows participants to defer a portion of their annual compensation on
a pre-tax basis. The Company at its discretion offers matching contributions of up to 4% of each employee’s annual compensation. The Company
provided matching contributions of $1.0 million, $0.7 million and $0.5 million to the plan during the years ended December 31, 2021, 2020 and 2019,
respectively.
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Note 14. Net Loss Per Common Share

The following table sets forth the computation of basic and diluted net loss per common share attributable to common stockholders (in thousands, except
share and per share data):

Year Ended December 31,
2021 2020 2019

Numerator:

Net loss $ (93,981) $ (106,780) $ (51,661)
Denominator:

Weighted average shares used to compute basic and

diluted net loss per share 133,917,571 17,858,976 7,390,456
Net loss per common share—basic and diluted $ (0.70) $ (5.98) $ (6.99)

The following outstanding shares of potentially dilutive securities were excluded from the computation of diluted net loss per share attributable to
common stockholders for the periods presented because including them would have been antidilutive:

Year Ended December 31,
2021 2020 2019

Redeemable convertible preferred stock — 88,434,754 4,384,348
Options to purchase common stock 22,675,729 25,732,503 1,599,645
Unvested RSA 17,466 146,675 34,865
Restricted stock units 10,106,993 — —
Unvested early exercised common stock options 2,043,288 6,212,254 120,984
Vested and early exercised options subject to nonrecourse notes — 2,151,100 —
Preferred stock warrants 15,999,900 4,443,862 37,285

Total 50,843,376 127,121,148 6,177,127

Note 15. Income taxes

Income (loss) before income taxes for the years ended December 31, 2021, 2020 and 2019 are as follows (in thousands):

Year Ended December 31,
2021 2020 2019
Domestic $(96,956) $(106,508) $(51,600)
Foreign 181 103 (60)
Total $(96,775) $(106,405) $(51,660)
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The components of income tax expense are as follows (in thousands):

Year Ended December 31,
2021 2020 2019
Current:
Federal $ — $— $—
State 1 1 1
Foreign 36 23 —
Total current (benefit) expense 37 24 1
Deferred:
Federal (2,185) — —
State (646) 351 —
Valuation allowance — — —
Total deferred (benefit) expense (2,831) 351 —
Total income tax (benefit) expense $(2,794) $375 $ 1

Income tax benefit in current years relates to the release of valuation allowance as a result of the recording of a deferred tax liability from an acquisition
during the year.

A reconciliation between the statutory rate U.S. federal rate and the Company’s effective tax rate is as follows:

Year Ended December 31,
2021 2020 2019

Federal statutory rate $(20,323) $(22,344) $(10,849)
State income taxes, net of federal benefit (644) 1,330 (3,810)
Stock compensation 1,271 2,786 185
Foreign rate differential ) — 13
Tax credits (539) (539) (787)
Fair value changes - warrants (619) 11,192 —
Convertible debt cancellation of indebtedness income — 15,079 —
Valuation allowance 20,058 (6,812) 14,559
Non-deductible expenses (2,031) (485) —
Other 35 168 690

Total tax (benefit) provision $ (2,794) $ 375 $ 1
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Significant components of the Company’s deferred tax assets and liabilities for federal and state income taxes are as follows (in thousands):

Year Ended December 31,
2021 2020
Deferred tax assets:
Net operating loss carryforwards $ 42,721 $ 15,285
Credits 3,955 1,580
Stock based compensation 2,826 383
Accruals and reserves 1,248 1,335
Fixed assets 991 —
Operating lease liability 4,360 4,059
Gross deferred tax assets 56,101 22,642
Valuation allowance (47,420) (19,362)
Net deferred tax assets 8,681 3,280
Deferred tax liabilities:
Intangible property (5,287) —
Fixed assets — (230)
Operating lease, right of use assets (3,394) (3,050)
Gross deferred tax liabilities (8,681) (3,280)
Net deferred tax assets $ — $ —

The Company has established a full valuation allowance of $47.4 million and $19.4 million for the years ended December 31, 2021 and 2020,
respectively, against its net deferred tax assets. The Company determines its valuation allowance on deferred tax assets by considering both positive and
negative evidence in order to ascertain whether it is more likely than not that deferred tax assets will be realized. Realization of deferred tax assets is
dependent upon the generation of future taxable income, if any, the timing and amount of which are uncertain. Due to the history of losses the Company
has generated in the past, the Company believes that it is not more likely than not that all of the deferred tax assets can be realized as of December 31,
2021. Accordingly, the Company has recorded a full valuation allowance on its deferred tax assets.

The valuation allowance on the Company’s net deferred taxes increased by $28.0 million and decreased by $6.8 million during the years ended
December 31, 2021 and 2020, respectively. The increase in valuation allowance is primarily attributed to the generation of net operating losses and
credit in 2021.

As of December 31, 2020, the Company had federal net operating loss carryforwards and state net operating loss carryforwards of approximately

$49.5 million and $70.0 million, respectively. As of December 31, 2020, the federal net operating loss carryforward begins expiring in 2035 through
2040, and the state net operating loss carryforward begins expiring in 2035 through 2040. As of December 31, 2020, the amount of federal net operating
loss that does not expire is $49.5 million.

As of December 31, 2021, the Company had federal net operating loss carryforwards and state net operating loss carryforwards of approximately
$224.4 million and $146.8 million, respectively. As of December 31, 2021, federal net operating loss carryforwards generated after December 31, 2017
will be carried forward indefinitely and the state net operating loss carryforward begins expiring in 2035 through 2040. As of December 31, 2021, the
amount of federal net operating loss that does not expire is $215.9 million.

As of December 31, 2021, the Company had federal and state research and development credit carryforwards of approximately $4.0 million and
$2.30 million, respectively. As of December 31, 2020, the Company had federal and state research and development credit carryforwards of
approximately $2.1 million and less than $0.1 million, respectively. As of December 31, 2021 and 2020 the federal credits will expire starting in 2035
and 2038, respectively, if not utilized and state credits carryforward indefinitely.
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The Tax Reform Act of 1986 and similar state legislation impose substantial restrictions on the utilization of the net operating losses and tax credit
carryforwards in the event there is a change in ownership as provided by Section 382 and Section 383 of the Internal Revenue Code and similar state
provisions. Such ownership change could result in the limitation and /or expiration of the net operating loss and tax credit carryforwards before
utilization, which could result in increased future tax liabilities. While the Company has experienced ownership shifts, there has been no limitation or
loss of tax attributes as of December 31, 2021.

ASC 740, Income Taxes (“ASC 740”), requires that the tax benefit of net operating losses, temporary differences, and credit carryforwards be recorded
as an asset to the extent that management assesses that realization is “more likely than not.” Realization of the future tax benefits is dependent on the
Company’s ability to generate sufficient taxable income within the carryforward period. As of December 31, 2021 and 2020 the Company has reviewed
the positive and negative evidence relating to the realizability of the deferred tax assets and has concluded that the deferred tax assets are more likely
than not to not be realized.

The CARES Act includes provisions relating to refundable payroll tax credits, deferment of employer’s social security payments, net operating loss
carry back periods, alternative minimum tax credit refunds, modifications to the net interest deduction limitations and technical corrections to tax
depreciation methods for qualified improvement property. This new legislation did not impact the current year provision. The Company will continue to
monitor the possible impacts in the future periods.

On June 29, 2020, Governor Gavin Newsom signed California Assembly Bill 85 (AB 85) into law. The legislation suspends the California net operating
loss deductions for 2021, 2022, and 2023 for certain taxpayers and imposes a limitation of certain California Tax Credits for 2021, 2022, and 2023. The
legislation disallows the use of California net operating loss deductions if the taxpayer recognizes business income and its adjusted gross income is
greater than $1.0 million. The carryover periods for net operating loss deductions disallowed by this provision will be extended. Additionally, any
business credit will only offset a maximum of $5.0 million of California tax. As a result of the legislation, the available California net operating losses
were unable to be utilized to offset taxable income in 2021. The Company utilized California R&D credits to reduce its taxable income to minimum tax.
The Company will continue to monitor the possible California net operating loss and credit limitations in future periods.

The balance of gross unrecognized tax benefits as of December 31, 2021 and 2020 was $18.5 million and $1.0 million, respectively. Out of the total
unrecognized tax benefits, $0.1 million at December 31, 2021, if recognized, would reduce our effective tax rate in the period of recognition. The
Company does not expect its unrecognized tax benefits to change significantly over the next 12 months. The Company recognizes interest and penalties
accrued on any unrecognized tax benefits as a component of income tax expense. As of December 31, 2021 and 2020, the Company has not accrued
interest and penalties related to uncertain tax positions. The following table sets forth the change in the uncertain tax positions for the years ended
December 31, 2021 and 2020:

Year Ended
December 31,
2021 2020 2019
Balance at the beginning of the year $ 971 $651 $180
Decreases:
For current year’s tax positions — — —
For prior years’ tax positions — — —
Increases:
For current year’s tax positions 551 320 471
For prior years’ tax positions 17,011 — —
Balance at the end of the year $18,533 $971 $651
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The Company files income tax returns in the U.S. for Federal, California, and other US states, as well as miscellaneous foreign jurisdictions. In the
normal course of business, the Company is subject to examination by taxing authorities. The Company has not been audited by the Internal Revenue
Service or any state income or franchise tax agency. As of December 31, 2021, its federal returns for the years ended December 31, 2016 through the
current period and the state returns for the years ended December 31, 2016 through the current period are still open to examination. In addition, all of the
net operating losses and research and development credit carry-forwards that may be used in future years are still subject to inquiry given that the statute
of limitation for these items would begin in the year of the utilization.

Note 16. Related Party Transactions

See Note 7, Long-term Debt for details of promissory notes issued by the Company to certain investors of the Company (or an affiliate thereof).

See Note 12, Stock-based compensation for details of partial recourse promissory notes issued by the Company to certain executives and employees.

Note 17. Subsequent Events

The Company has evaluated subsequent events through February 28, 2022, the date these consolidated financial statements were available to be issued
and has determined that no subsequent events require disclosure in the consolidated financial statements.
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